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CHAPTER I

<* IMTRODHCTYQN *

^Education offered  by the American High School 
usually 'ju s t  Biases the t a i l  o f  the procession,* 
declared Dr* Goodwin Watson, professor o f  education 
at Columbia U niversity, New Topic C ity , in a scathing 

appraisal before teachers o f  Omaha High Schools, 
meeting a t Central High school Auditorium, Wednesday 
morning, May 6, 1931*

Dr. Watson read a le t te r :
*ny teachers insisted  that I learn languages 

that would f i t  me to become a Roman emperor. But i t  
begins to appear that instead o f  becoming a Roman 
emperor, I am going to become a father. Can you 
suggest something to counteract their m iscalculations?' 
CURRICULUM A 'MCMSTBoaiTT.'

Kith that note as an introduction, ar. Watson 
described today's secondary school curriculum as 'a  
monstrosity which ju st cou ldn 't have been dona on 
purpose.

Adverbial clauses, equations o f  parabola, trans
la tions o f  V irg il and reviews o f  the sets o f  the 
Continental Congress are being o ffered  to students to 
f i t  them to l iv e  in th is world o f  ca fe ter ia s , cosmetics 
dental hygiene, humanism, investment trusts, linoleum.
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mechanical exercisers, mental c o n fl ic ts , saxophones, 
te lev is ion , unemployment and vltamena*'

DESCRIBES IDEAL $3 8 0 8 1 ..

He outlined hie conception o f  'The Modern High 
School.*

'F ir s t , incoming students would be given 
examinations by physicians, psychologists, e tc . Ex
pert caseworkers would interview his father and 
mother. When their findings were pooled, the student's
educational adviser would then have a fa ir  basis to

... . *. <' 
work on, * Dr* Watson declared*

'High schools would be organized into depart
ments o f  health, personal re la tion s , vocation , govern
ment, economic system, use o f  le isu re , and the universe. 
They would operate twelve months o f  the y e a r . '"

I t  has been the experience o f  the w riter, in 
traveling from Maine to C aliforn ia , that there is  a 
wide-spread opinion that modern education is  not mak
ing the headway i t  should -  there is  a need o f  stimu
lating  students to more earnest endeavor.

Schools may or may not be making so good a

mental product as in the old days, but there is  no 
question that students can ea sily  accomplish more.



The follow ing i s  aa attempt to o f fe r  a means 

o f  co-ordinating education and salassmmahlp, o f fe r 
ing an idea which may, with l i t t l e  trouble, be 
worked la te  a program fo r  any educational program.

Dr. hataca, ia  h ie address, shows that the 

treat is  toward courses to f i t  the needs o f  students, 
á new product needs advertising -  serious, concen
trated e f fo r t  is  needed, and i t  ia  to meet th is need 
that th is trea tise  ia  o ffe red .

Too l i t t l e  time ia  spent on actual sales talk . 
Pittsburg, Pennsylvania and Cleveland, Ohio use, to 
a lim ited extant, mimeographed material which ex
plains vocations.

Correspondence schools use printed salesman
ship but they overstep their powers by advertising 
something fo r  nothing -  unlimited education with a 
lim ited amount o f  e f fo r t .

Under the guise o f  vocational guidance, pupils 
are advised to take courses, but the records o f  Omaha 
Technical High school show by the number o f  d r ifte rs  
that a l l  are not "sold " on the ad v isab ility  o f  their 
taking the courses o ffered .
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SiE PURPOSE OF THE STUDY

Looking into the eoMmerclai world, one sees 

Row shrinkage Sanaa* ioaaea in profit* just a* 
shrinkage of instruction offered shrinks in the 

mind of the student with leas profit to himself*

The corner druggist buy* hia ice cream in 
bulk and before it  is  sold there is  a large 
shrinkage due to the packing of the ice cream 
more closely together. His profits shrink pro

portionally.

I f  a man comes along selling an ice cream 
making machine which w ill make the product a* i t  
is needed, the druggist w ill reduce shrinkage and 
increase profit*. The salesman, however, must 
interest his prospect and must put forth his beat 
effort even though he has a good machine and method 
of manufacture.

He usee sales talk, printed matter and demon

stration. He does not expose the machine to the 

prospect expecting him to interest himself in the 
thing he does net understand*
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la school, too often , studio# arc placed 
before the students without sale* ta lk , printed 
salesmanship, or demonstration. Schools have to 
manufacture to the in terest o f  the individual and 

the good o f  the community. Interesting the 
prospect ie  rea lly  the big job . I f  students are 

cold on tae value o f  the subjects they are taking, 
instruction  w ill  resolve i t s e l f  to the clearing up 
o f  a few d i f f i c u l t  points.

In these times o f  wholesale comment and 
cr itic ism  o f  every move and every thought o f  pub
l i c  o f f i c i a l s ,  schools and the l ik e , by those who 
may or may not be well grounded in the 1 ̂

o f  the work at hand, one beooiaea cynical and comes 
to think that a l l  cr itic ism  is  bad,

Centering more and mere around the pupil, as 
schools do, there i s ,  perhaps, a chance fo r  
cr itic ism . The ch ild  in the Child-centered school 
is  given a chance to be him self, hoping that there 
w ill be true inspiration  which w ill draw him on.
But he has to be "sold" on the proposition .

la our schools at large, the child-centered 
school is  a thing o f  the future. I t  is  something 
to come, and we are to cope with the changes that 
ere here; a lso to  keep abreast o f  the changes to come.



la the business world, where action is  da* 
sired, a Egan has to be "sold on what he boys* 
la  order to part with his money, he has to say 
"yes."

la  i t  not the game with studying? A student 
w ill not put in his time studying unless he en
joys i t  or unless he is  "sold" on the idea that 
the course is  good fo r  him.

Business men, very e ffe c t iv e ly , use adver
tis in g  to good advantage in winning people to 
their ways o f  thinking* Bvery mail brings "d irect

by 3**1 ' advertising pamphlets, such advertising 
p a y s .

-by* then, cannot schools organise campaigns 
which w ill 'put over* scholarship in their inatitu- 
tiona?

.
Advertising may take the word-of-mouth form, 

deliberate propaganda, or circu lation  o f  printed 
pamphlets or newspaper advertising.

I t  was to the end o f  'putting across* a 
d irect advertising campaign that twelve pamphlets 
were prepared and circu lated  among students in 

Omaha technical Sigh School,



OsMtha Technical High School i s  a school o f  
over throe theuaeag students in Omaha, Nebraska. 
The school is  an outgrowth o f  the eld  High school 
o f  Commerce, and i t  has been through the progress
ive management o f  Dwight B. Porter, the principa l, 
that the school has grown, o ffer in g  courses that 

new appeal to a l l  c la sses . Preparation can be made 
fo r  co lleg e  or fo r  any l i f e  work.

The school operates on the quarterly system 
o f four twelve-week quarters a year.

In order to make a study o f  the e f fe c t  o f  
printed salesmanship upon students, four classes 
in Beys' freshmen "L ife  Relations" classes were 

given twelve pamphlets, one fo r  every week in  the 
quarter.

J . H. Martin and John F. Rhowalter, Coun
c i l lo r s  îo r  the boys, taught the courses and gave 
out the questionnaires.
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TABLE I

Ages of 100 Students Surveyed

Age 11 12 13 14 15 16 17 18 19 20 21
No.
Students 5 12 37 39 3 3 0 0 1

Mean Average Age -  15.38 years

This is the average age of freshman hoys taking 

"Life Relations" in Omaha Technical High School.



CHAPTER I I I

THE PAMPHLETS

This series  o f pamphlets was printed and 
circu lated , not because o f  the word o f  mouth 
suggestion o f  an individual, but because o f  the 

observance o f the favorable reactions o f  adults 
on printed matter received in direct-by-m ail 

campaigns. Many firms have successfu lly  discon
tinued newspaper advertising and resorted to per
sonal s o lic ita t io n  through the mails.

This campaign, i f  such i t  may be ca lled , 
among the students, was made in an e f fo r t  to obtain 
students reactions and to find out i f  there was 
a sa tisfactory  "sales appeal."

The features that appeal to students are 
wrapped up in the comparisons. The students liked 
the comparisons more than the straight-forward 

ta lks, but they admitted that comparisons are not as 
ea sily  understood. For th is reason writing o f th is  
kind must be handled carefu lly .

The pamphlets were "personal" as far as the 
students were concerned. They were "written at Tech, 
printed in Tech, fo r  Tech" students. Nothing could 
have given them a more personal contact, unless,

perhaps, a d irect individual talk by an understanding 
teacher.
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These leaflets are published in 

the interest of yoM. They may 
have a thought that will help you 
to do your school work a little bet
ter.

Even though some of us are not 
so serious as we might be about 
our school work, is it not towards 
better school work and better liv- 
mg that we all are headed?

A good time may be had just as 
well doing school work as plan
ning some social event— if you 
have the proper interest.

We know that you want to 
arouse this interest. Let the sehoo/ help pent.

You are one of a- selected few 
from whom we wish to gain an 
opinion. We want to know your 
sociological and educational reac
tions to this pamphlet.

Please answer the questions on 
the slip that has been handed to 
you.

L
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THE VACUUM BOTTLE

The contents of a vacuum 
bottle may be good, kept 
there for future use. Tem
porarily, they are inert, dumb, 
as it were, not responsive to 
heat or coid, the things about, 
or the environment.

The vacuum bottle sur
rounds something of value by 
nothing.

Let us consider ourseives. 
Is our brain, the finest piece 
of mechanism in our body, 
surrounded by a vacuum 
awaiting future use? Or do 
we let in the atmosphere of 
refinement, of learning, of 
ideals ? Have we let our mind 
absorb the ideas offered us 
by our experiences ?

Are we vacuum bottles?

Education is not something 
cold or hot that will be in
jured by close contact with 
its environment.

Our education is the sum 
total of our experiences.

Education stands out in any 
group or community, based as 
it is upon truth.

Do we shut out the world 
about us?

Do we keep what we have 
received without sharing it 
with others?

Again, let us ask ourselves
"Are we vacuum bottles?"



ro  TRL sn/DLAiT
These leaflets are published in 

the interest of yon. They may 
have a thought that will help you 
to do your school work a little bet
ter.

Even though some of us are not 
so serious as we might be about 
our school work, is it not towards 
better school work and better liv
ing that we all are headed?

A  good time may be had just as 
well doing school work as plan
ning some social event— if you 
have the proper interest.

We know that you want to 
arouse this interest. Let the school he ip poM.

You are one of a selected few 
from whom we wish to gain an 
opinion. We want to know your 
sociological and educational reac
tions to this pamphlet.

Please answer the questions on 
the slip that has been handed to 
you.

/ n

Owuha 7'eehm'etti Piyh School 
Print Shop

EdMcationpi Pamphlet
Ao. 2

!'Ü-



FENCE POSTS IN WAITING

Are you just Waiting ? For 
what?

There are a great number 
of fence posts between here 
and California just waiting. 
The world turns around, time 
goes on, and there they re
main finally rotting out—use
less— to be replaced by oth
ers, better able to stand the 
strain.

We hope that it is not 
necessary to compare Tech 
students with fence posts.

We hope Techsters will be 
forceful and dynamic.

There can be no doubt that 
Tech students will be forceful 
if t!--y realize that there are 
a lot of open holes that are 
waiting to seize them.

What are these holes? Has 
this analogy been carried too

far? They are the listless 
habits we form.

Procrastination, continually 
putting o ff what ought to be 
done, is perhaps, the worst. 
We are not exactly lazy, yet 
the result is the same.

If our mother or teacher 
says, "Now is the time," we 
do it, but is hard to get our
selves started.

If we form the habit of 
getting ourselves started ear
ly in life, we have won half 
the battle.

Close on the heels of our 
first bad habit follows lack 
of organization. We do not 
think before we start. A 
little order is a wonderful 
thing and the power to organ
ize grows as we use that 
power. This gives us satisfac
tion. Satisfaction, you know, 
is really happiness—we are 
happy in the doing.

r * * "
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TO THF STOPPAIT
These leaflets are published in 

the interest of you. They may 
have a thought that wiH heip you 
to do your school work a little bet
ter.

Even though some of us are not 
so serious as we might be about 
our school work, is it not towards 
better school work and better liv
ing that we all are headed?

A  good time may be had just as 
well doing school work as plan
ning some social event— if you 
have the proper interest.

We know that you want to 
arouse this interest, ¿et the school 
heip yon.

You are one of a selected few 
from whom we wish to gain an 
opinion. We want to know your 
sociological and educational reac
tions to this pamphlet.

Please answer the questions on 
the slip that has been handed to 
you.

/s

-S uccess.^

Omaha Technical Hiyh School 
Print Shop

Educational Pamphlet 
Aid. g

-t-



WHAT IS SUCCESS?

AH of us, very likely, are 
after the same thing, we 
want to enjoy life—we want 
to have a good time. This 
means Success and Happiness.

To have a good time is the 
purpose of iife. It is the pur
pose of trade and commerce.

Unfortunately, most of us 
blunder about untii our short 
hves are neariy over before 
we find out what a good time 
means and how to have it.

At first, as children, we 
think it means lots of fun, no 
work, do as we like, some
thing for nothing.

Many of us discover this is 
a sdly notion and eventually, 
after having plenty of trou

bles, we learn that Success 
does not mean everything we 
want apd that Happiness does 
not mean idleness and choco
lates.

The first tip to Success and 
Happiness is doing our job a 
little better than people ex
pect us to do it.

If we carry papers, sweep 
out a grocery, or only study 
oui lessons, satisfaction comes 
to us in the job well done.

Our present work is school 
work. Our present job is the 
daily preparation of our les
sons and interest in our class 
work.
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TOTHS sroosAiT
These leaflets are published in 

the interest of you. They may 
have a thought that will help you
to do your school work a little bet
ter.

Even though some of us are not 
so serious as we might be about 
our school work, is it not towards 
better school work and better liv
ing that we all are headed?

A  good time may be had just as 
well doing school work as plan
ning some social event— if you 
have the proper interest.

We know that you want to 
arouse this interest. Let the school 
help yon.

You are one of a selected few 
from whom we wish to gain an 
opinion. We want to know your 
sociological and educational reac
tions to this pamphlet.

Please answer the questions on 
the slip that has been handed to 
vou.

D A S C O L W 7 / N G

Omaha Technical Tfi'yh ¡School 
Print Shop

Mncationa! Pamphlet
IVo 4
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DISCOUNTING

John is a student in Tech. 
He is a good boy; that is, he 
does nothing naughty; he is 
oniy drifting. He attends 
ciass reguiariy; he laughs at 
ciass jokes; he shows signs 
of being semi-aiert mentally. 
Yet he is not doing his best— 
not even part of his best!

John is continually dis
counting what is offered to 
him in class. "I shall never 
use that" is his mental reac
tion. The result is that he 
has discounted nearly every
thing until he discounts auto
matically.

Too many of us are like our 
friend, John.

We do not admit it, but we 
doubt the value of a lot of 
things we learn at Tech. Per-

*

haps value received is our 
ability to assimilate what is 
offered.

Are you tempted to dis
count what you have in your 
classes ?

"Those who have to be taught 
don't get ahead fast. It's the 
man who can pick things up 
himself and learn from his own 
experience who makes pro
gress."



mat-'HHM. . 
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T O T R E S T f /D E A lT
These leaflets are published in 

the interest of pon. They may 
have a thought that will help you 
to do your school work a little bet
ter.

Even though some of us are not 
so serious as we might be about 
our school work, is it not towards 
better school work and better liv
ing that we all are headed?

A  good time may be had just as 
well doing school work as plan
ning some social event— if you 
have the proper interest.

We know that you want to 
arouse this interest, ¿et the school 
help yoM.

t V A a ;  F o u r  

Æ o s s  t Y u n f  

Y o u  /o /G:ou)P

You are one of a selected few 
from whom we wish to gain an 
opinion. We want to know your 
sociological and educational reac
tions to this pamphlet.

Please answer the questions on 
the slip that has been handed to

Omaha Technical Riph School 
Print Shop

Educational Pawtphlet
Alo. .5
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WHAT WILL YOUR BOSS
WANT YOU TO KNOW?
Wherever you work, on 

whatever job, you wiM need a 
thorough schooling in funda
mentals. In order to get far 
you will need to know how to 
spell, use correct English, 
and to use arithmetic.

Spelling requires time, ef
fort, and constant alertness. 
Conscientiously, during your 
school days you must keep 
developing your skill in spell
ing. Nothing gives the im
pression of a fme education 
more than a knowledge of 
spelling. An effort must be 
made, and this gives a chance 
for the mentally lazy to fall 
by the wayside.

Another important part of 
learning to spell is that you 
must "keep up with the 
times" and by constant read
ing replenish your store of 
knowledge.

Modem business requires a

!9i.i

knowledge of English. Noth
ing gives a worse impression 
than poorly phrased ideas in 
a jumble of words. If sitting 
in a classroom and learning 
a little about English will 
keep you from walking the 
streets looking for a job, it is 
time well spent.

Arithmetic! You may not 
need to know enough about 
mathematics to follow Mr. 
Einstein, but you will need to 
balance your check book.

Seriously, simple arithmetic 
is necessary whether or not 
vou like it. Particularly in 
business is figuring done to 
sell goods. You will need to 
study mathematics.

But, knowledge is not all 
your prospective employer 
will w'ant.

You should be able to write 
legibly.

You should have a sense 
of loyaltv and responsibility, 
and. above all. a habit of 
neatness and orderliness.

.. 
. 
-.

 
'
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TO 7 w ;  STt/DEW T

These leaflets are published in 
the interest of yon. They may 
have a thought that will help you
to do your school work a little bet
ter.

Co//ars ns. 

OtJera/Zs
Even though some of us are not 

so serious as we might be about 
our school work, is it not towards 
better school work and better liv
ing that we all are headed?

A good time may be had just as 
well doing school work as plan
ning some social event— if you 
have the proper interest.

We know that you want to 
arouse this interest. Let the school 
help yon.

You are one of a selected few 
from whom we wish to gain an 
opinion. We want to know your 
sociological and educational reac
tions to this pamphlet.

Please answer the questions on 
the slip that has been handed to 
vou.

Omaha Technical hfiph School 
Print Shop

Educational Pamphlet
Wo. s
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WHITE COLLAR VS.
OVERALLS

You have probably heard 
a great deai about white col
lar vs. overall jobs. Perhaps 
you think either you wiii get 
enough education to wear a 
white collar or you wiii have 
to work for a iiving. This 
is too often the case. There 
are those is offices trained 
for easy jobs, which, though 
necessary, iead nowhere.

There are two kinds of 
white coiiar jobs, those heid 
by cierks who are part of the 
business machine and those 
heid by the directors of the 
business. In most cases, the 
big business men start at the 
bottom of the ladder. They 
must know their business.

** * ' ' "*3K " irii]![)))!!l!i)<IMI<)l)l))l l..

They are dependent upon the 
men who work for them to 
run their business.

We hear a lot about Presi
dent Grace of the Bethlehem 
Steel Corporation. Although 
he had the advantage of a 
college education, he began at 
the bottom.

You must not lose sight of 
the fact that you must work 
when you get this education 
you are now seeking. You 
cannot tell how far you will 
be carried toward success if 
you work.

You must "register" with 
the worid, be in harmony with 
nature, and in accord with 
your fellowmen.

This is necessary for suc
cess, but do not forget, you 
wiii need to work.
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TOTRESTUDLWT
These leaflets are published in 

the interest of yon. They may 
have a thought that wiil help you 
to do your school work a little bet
ter.

Even though some of us are not 
so serious as we might be about 
our school work, is it not towards 
batter school work and better liv
ing that we all are headed?

A  good time may be had just as 
well doing school work as plan
ning some social event— if you 
have the proper interest.

We know that you want to 
arouse this interest. Let the school 
help you.

You are one of a selected few 
from whom we wish to gain an 
opinion. We want to know your 
sociological and educational reac
tions to this pamphlet.

Please answer the questions on 
the slip that has been handed to
vou.

Koti Æ e

F o r  V o t i r s e y

Ontaha Technical hfiph Sehoo/ 
Print Shop

CdMcationnl Pawtphlet
Wo. 7

j
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YOU ARE WORKING FOR 
YOURSELF 

"  *
Whatever you do, and how

ever you do it, you are work
ing for yourseif!

The experience you gain at 
school may be tremendous or 
it may be nil. All depends 
on you.

Your teachers are not here 
to spank you when you do not 
observe the rules. They are 
here to direct you in the right 
way.

Too many still believe that 
cheating in examination or 
inconveniencing the teacher 
are marks of individual prow
ess.

In printing classes, those 
who are prompt naturally get

the best jobs to do, learn the 
most and leave far in the rear 
those who are "fooling the 
teacher."

There is no substitute im
personal effort. It is neces
sary to have "pep" and enthu
siasm, but for your persona! 
gain you should let your men
tal speed be such that you 
can be sure you understand 
what it is all about.

Make sure you are advanc
ing and not drifting. Pro
gress is always made by keep
ing at it.

Do not get frightened that 
there is too much to learn and 
that you have too little time 
to learn all there is.

Keeping everlastingly at it 
wins success.

....
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...
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roTWEsyt/DEwy
These leaflets are published in 

the interest of you. They may 
have a thought that wiH help you 
to do your schooi work a iittie bet
ter.

Even though some of us are not 
so serious as we might be about 
our school work, is it not towards 
better school work and better liv
ing that we ai! are headed?

A good time may be had just as 
we!l doing schooi work as plan
ning some social event— if you 
have the proper interest.

We know that you want to 
arouse this interest. Let the schooi 
help you.

O n e  Cre<2//ni/M3?a/ 
AfaJe

A f o J e r n  ^ u s /n e s s

You are one of a selected few 
from whom we wish to gain an 
opinion. We want to know your 
sociological and educational reac
tions to this pamphlet.

Piease answer the questions on 
the siip that has been handed to
vou.

Omaha Technical TL'yh School 
Print Shop

EdMcationni Pamphlet 
Wo. #



ONE GREAT INDUSTRY 
HAS MADE 

MODERN BUSINESS
Modern business is based 

on accurate information, rapid 
communication, and the pow
er of advertising.

AU three of these are de
pendent directly upon print
ing, in fact you cannot imag
ine modern business without 
printing.

Books are the instruments 
by which we are able to be 
educated. Before the days of 
printed books, their manufac
ture was slow and tedious.

Average individuals never 
came in contact with books. 
Only the favored few became 
educated.

The duplication of works of 
art was neither practical nor 
possible without the printing 
press. Rapid multiplication of 
an article made it possible for 
many to share the cost and to 
enjoy the benefits.

Mass communication and

the power to inform people by 
the thousands have made the 
power of the press almost 
limitless.

Today people learn the mer
its of articles through the eye 
an even more effective means 
than by word of mouth.

Also, our modern American 
business would not be possi
ble without the many printed 
means that are used by busi- 

example, without 
oliice forms, business would 
be groping in the dark, not 
knowing costs or results.

Printing U a great indus
try, rated about sixth in size 
in dollars and cents, but its 
real value to the world cannot 
be measured The volume of 
printing increases with the 
growth of business, and as 
this country grows, printing 
will keep pace

Printing has made modern 
business. Printing has made 
our modern civilization, in 
fact, printing is Civilization.

4 S 8 4 A
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TOTP^STODPAiy
These leaflets are published it, 

the interest of p.M. They mav 
have a thought that will M p ^ u

°  ^bool work a little tL -  

Even though some of us are net

' u r T s  w L r i s i t t ' t
in^*th^^°°' u°** bett^^hv- ng that we all are headed?

-  A : ?

Co To 
* S c ^ o o / P

You
from w h .m ^ .^ ^ 1 ^ ^"pinion. We want iv, ^

reactions to this pamphlet.

Omaha TechMmal Piph School 
Prtwt Shop

EdMcatiowa? PamphletÂo. .9

<*MEMM<l*n..... —
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WHY GO TO SCHOOL?

There may be several rea
sons why you are here in 
school.

The laws of the land make 
you attend schooi untii you 
are sixteen.

You want to prepare your
self better for your life work.

You desire a better concep
tion of the world's knowledge 
so that you can better enjoy 
your leisure time.

You want specific training 
to fit you for a job.

No matter what your rea
son, you are here to make 
good use of your time. You 
are here to prepare yourself 
in fundamentals, not to waste 
the best years of your life.

(

Possibly you do not see any 
use in some things you may 
learn. Probably some things 
will never be used, but it is 
far better to be over-supplied 
with information than to be 
wanting when you are in need 
of knowledge.

You need some part of 
what is offered. Your school 
hopes it can offer you more 
than you will need, and it 
hopes that you will, for your 
own sake, be able to make the 
most of your time.



r<o ?ws srt/D/?A'7'
These leaflets are published in 

the interest of poM. They may 
have a thought that will help you 
to do your school work a little bet
ter.

Even though some of us are not 
so serious as we might be about 
our school work, is it not towards 
better school work and better liv
ing that we all are headed?

A good time may be had just as 
well doing school work as plan
ning some social event— if you 
have the proper interest.

We know that you want to 
arouse this interest. Let (Ac sc/;oo? 
help pou.

You are one of a selected few 
from whom we wish to gain an 
opinion. We want to know your 
sociological and educational reac
tions to this pamphlet.

Please answer the questions on 
the slip that has been handed to 
you.

Our

Aiac/wries

'

Omaha TechMcal #!ph School 
PWwt Shop

EdueotioKal Pamphlet 
M) M
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OUR EFFICIENT
MACHINES

In this day and age, is it 
not natural for us to compare 
ourselves to machines?

Most machines are worked 
by some outside force; con
trol is from without. How
ever, with us, all controls 
work from within. We gen
erate our own power. The 
amount of energy we have de
pends on our efficiency.

Have we learned to use our 
high-powered machines, our 
minds ? Let us brush out the 
grime and oily dirt. Let us 
set the wheels moving on a 
real, worthwhile problem. Let 
us do our bit and thereby help 
ourselves.

We all have our shortcom
ings and it is easy for us to 
excuse ourselves for this and 
say "pardon me" for that. 
Excuses are painful for those 
who have to listen to them.

Of course, it is not neces
sary to shout from the house 
tops that we have faults, but 
if we realize them ourselves 
we can make earnest efforts 
to change our habits. Others 
are critical of our faults, but 
seldom criticize us in such a 
way as to get a favorable re
action. We can look at our
selves honestly and through 
constructive criticism bring 
about great changes for our 
betterment.
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ror#jE's'rt/DEwy
These leaflets are published iu 

the mterest of pon. They may 
have a thought that wiii help you
to do your schoo] work a iittie bet
ter.

Even though some of us are not 
so serious as we might be about 
our schoo! work, is it not towards 
better schoo! work and better !iv- 
ing that we a!! are headed?

A good time may be had just as 
we!! doing schoo! work as pan
ning some 'socia! event— if you 
have the proper interest.

We know that you want to 
arouse this interest. Let the schoo/ 
hetp poM.

-SE Z.E C 7Y/VC  ^  
/O R

You are one of a selected few 
from whom we wish to gain an 
opinion. We want to know your 
socio!ogica! and educationa! reac- 
nons to this pamphlet.

Piease answer the questions on 
the shp that has been handed to

Omtt/Ht Teehwica/ High Rchoo/ 
Print Shop

EdMcutionu/ Pmntph/et
Wo if
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SELECTING A JOB
Every job in modern indus

try is interesting, if we have 
the proper "squint" at it. Of
tentimes, we are looking at 
our job from the wrong angle 
and our picture is distorted.

Ail jobs are monotonous at 
times. Success at anything 
requires patience and effort. 
The "get education quick" ad
vertising in the magazines 
may lead us to believe that 
there is a short cut for educa
tion which eliminates hard 
work, but usually the success
ful man has spent his life put
ting in long hours and hard 
w.ork getting where he is.

When we pick a job, how
ever, let us pick one in which 
the associations hold a fas
cination for us. If the job 
comes to us, let us find out 
what about it interests us and 
make a study of the industry 
as a whole. The more we 
know about the business the

more we shall enjoy it. Ig
norance of a thing makes us 
shun it no matter what it is.

Without a thorough knowl
edge of a business, no one 
can go far It is the sum to
tal of small facts that gives 
the business man the knowl
edge of how to conduct his 
affairs.

When we choose our call
ing, let us first check our 
qualifications. It is much 
better to enter a line in which 
we have a start. Then we 
should consider: Will our 
health stand the work? Will 
we be happy in our job? Do 
we understand the relation of 
the job to the world at large?

Others may help us, but the 
power of decision lies wholly 
in ourselves.

J
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study here at school is of 
prime importance. Your mind 
wiii absorb more now than it 
wiii iater. You have the bene
fit of instructors who want 
to help you. Now is the time 
to think seriously of taking
printing.

Now make a iist of those 
who should not take printing. 
If you do not take English, 
art, spelling, or arithmetic, 
do not take printing. You 
ought to take all of the above 
subjects in order to be a good 
printer. However, if you are 
a poor artist perhaps there is 
room for you in the printing 
industry, which , with aH its 
branches has room for many.

77V E -S 7Y V D V  

O F  P R /JV 77JV G

Owta/Mt Tec/ttMcai Ri'pA ScAoo/ 
Prmi <SAop

MMcaiioTta? PaiMpMei 
.Mo.
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THE STUDY OF PRINTING
It is good for you to study 

printing. Why? Because 
printing has more to offer 
than any other one course.

Printing will train you in 
fundamentals. Without spell
ing, English, punctuation, di
vision of words, arithmetic, 
and simple mechanics you can 
not go far in this world of 
modern business. Printing 
offers you training in the fun
damentals which you will 
need whether you become 'a 
stenographer or a salesman, a 
newspaper writer or a printer.

Modern businessmen need 
printing. They need to know 
its uses, its possibilities, its 
limitations. They need to un
derstand what use can be 
made of printing in the office. 
They need to know how to use 
printing in advertising their 
wares. You will need print
ing if you are going into busi
ness. Surely you will want

!!!!!)'!."'.* .:-V; ' O: Ht? ' MW :

to know what you are buying 
when you buy printed matter.

Advertising men need to 
study printing. They need 
the training in art, layout, 
style. They must be familiar 
with different faces of type. 
They, too, must know the me
chanical possibilities of print
ing. Are you going into ad
vertising?

Writers make good use of a 
knowledge of printing. Some 
writers hold the readers at
tention because they know 
how to s lect a mechanical 
stvle which holds the public 
'attention. You mav write 
vom* life storv some day.

Artists need printing Al
most all art today is commer
cial art A knowledge of 
nrintirc is absolutely essen
tial Can you draw?

Printers trained in shops 
sometimes arc* never trained 
m the theory of printing. 
This is important. If you 
plan to go into printing, the

..... * . . .
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Questions on leaflet No______

Give a g e .______

Check your answer, "Yes." or "No."

Do you understand the meaning of this ieafiet? Yes. No.

Are there suggestions in this th a t wiU stimuiate you to the better use 

of your ieisure tim e? Yes. No.

Do you wish to make use of your present information to further your 

education ? Yes. No.

Does this pamphlet make you think about yourself? Yes. No.

Do you believe th a t reading this has made you a more serious-minded 

student? Yes. No.

Do you think this will stimulate you to do better work in your classes? 

Yes. No.

Have you discussed this paper with others? Yes. No.

Are you sharing with others the advantages of your opportunities?

Yes. No.

Are you absorbing the ideas offered you by your experiences ? Yes. No.

Does your school work come first in the use of your tim e? Yes. No

Do you take part in some school activity outside of school hours?

Yes. No.

What A ctivity?-----------------

Do you think you have qualities th a t are dormant, waiting to be used? 
Yes. No.

Write a brief comment on the pamphlet on the bach of this sheet. 

Yon may sign your name to this if you wish, bnt it is unnecessary.



Table  II

Answers to Questionnaire

U1



CHAPTER IV

COMSSTS ON THE R&MPHL3TS

f i r s t  two pamphlets were not as clear 
te the s l a n t s  a* thoa. that follow ed, They 

were intended to be forerunners and to provoke 
thought and arouse in terest la  what was to 

follow* The oomaaata o f  the boys showed that 
there was in terest and that they were being pre
pared far What was to fa llow ,

THE VACUUM BOTTLE —

T&la le a f le t  give* the sane Impression to 
the student that money store* la  a deep hole

does to the banker, what la there may in every 
sense be good but i t  la not useable.

U tility  is  the theme o f  American l i f e .
From a paper, "This pamphlet 1* trying to bring 
out the fa ct  that same people do not use their 
time a* they should.

FENCE PCST8 IN WAITING —
The idea is  clearer in the second le a f le t .  

Students had l i t t l e  d i f f ic u lt y  in rea lis in g  that



fence peats* rotting in the ground, were wasting 
their time - getting nowhere.

ûf the seoond pamphlet one boy says, "I 
think this pamphlet should be given to every bey 
in school."

WHAT I S  ¿ACCESS?

The aeries turns serious and aetualiy 
give* concrete information this time. A bey 
eaye, 'Ibis pamphlet makes me think of my osa 
job."

DISCOUNTING
In the experience of the writer there are 

always many who are discounting their work and 
many others who are discounting certain subjects*
Quoting, "2 know that I too have been discounting 
thing* X have learned and this pamphlet helps 
bring them to my mind. I am sure that I will try 
not to discount what X learn in the future."

SHAT WILL YOHB BOSS WANT YOU TO KNOW?
Here is a pamphlet that hits home as all need 

some kind of a job. The following shows this idea 
has boon grasped, You will need to know how to



read, w rite, sp a ll and spenk English and do 

mathematics la  order to get almost any kind o f  
a jo b ."

NBKTE COKMJR vs WBMULS

la  th is  le a f le t  treatment is  made o f  a sub
je c t  bard to put across. Many who w ill agree that 
they mast start a t the bottom many times w ill 
accept only an easy job  which baa no chance o f  

promotion. Student opinion gives th is , 'I  think 
th is pamphlet w ill make students think d iffe ren tly  
about overa ll jo b s ."

YOU ARB Y:OBKim FOR YOURSELF

2n th is paper the aim is  at the present a l
though the halt in the picture is  the future.
The resu lt i s  better attention to school matters 
at present, making school problems le ss  severe.

One boy says, "These pamphlets are good. I 
have never looked at school work as working fo r  
myself b e fo re ."

ONE ORBIT INDUSTRY HAS MADE MODERN BUSINESS
Here the emphasis la placed on one subject 

in order to find out the sp e c if ic  influence o f  a 
paper.
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F*<%a an answer sheet, Defers X read this 
short educational pamphlet x dig not realize that 
printing was such a naeessity. I new agree that 
printing is  Civilization.

WHY CO TO SCHOOL?

The in terest sh ifts  back and asks a question 
that most students have asked themselves before.
A careless student w rites, "This paper bring* 
out vary o lsa rly  to me the idea why we should go 

to school. X think anybody who was quitting school 
and had any reading a b il ity  at a l l ,  i f  he read 
th is would think twine before q u itt in g ."

OMR EFFXCinMT MAOBIHgS

A l i t t l e  introspection on the part o f  the 
reader is  the hope fo r  th is pamphlet.

The reaction  o f  one boy i s ,  "I w ill  try to 
be more e f f ie ie n t ."

SELECTING- A JOB

Now a serious subject fo r  anyone. T?is ie  
what the boys say, "This is  a good pamphlet. 
Selecting your l i f e  work i s  a serious study i f  
you want to make something o f  yourself. This



pamphlet haa the right ideas shout Belootlng & 
job* "I think this pea^hlet is good beoanae it 
tells ns that we cannot gat education or anythin} 
aise naisse we work for it* we should pick ear 
l i f e  work wisely**

THE STUDY OF PRXBTXga

one subject is  now brought to the front la. 
aa e f fo r t  to induce aérions minded students to  
think o f  Printing.

The beys soys
''This pamphlet explains whet a great help 

printing la  to a aaa o f the world.*

""The information is  o f  value to those who 
wish to taka printing**

"I think 1 thoroughly understand th is 
pamphlet and w ill  probably make use o f  it**



CHAPTER Y

T3M.CIHG GROWTH OF STUDEHT 9PINX3N

Ka reading comments and tracing growth o f  

interest i t  was focad that the f i r s t  two pamphlets 
were a l i t t l e  hazy fa the mind# o f  the students.
A ll but the f i r s t  two wore marked 130% in under
standing what was meant.

The opinion seems to hold constant that the 
le a fle t#  w ill  help cut the waste o f  le isu re  time, 
and the idea is  almost unanimous that the series 
o f  papers w ill help make students think fo r  them
selves. The answer is  "Yes" -  that they went to 
use the information to further their education.

The idea grow* that the pamphlets w ill make 
mare serious-minded students. The f i r s t  reaction 
was to make lig h t  o f  the content o f  the le a f le t s .
As the series  progressed, thought was taken more to 
themselves. The opinion o f  the students is  that 
they w ill do batter work a fte r  reading the pamphlets 

Many students did not get a chance to talk  
over the papers with others. However, there was 
less  "talking over" o f  the occupational le a fle ts  
than those o f  a general nature. Perhaps there is  

leas in terest an th is score among freshmen. At 
the end o f  the ser ies , more students were thinking
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o f  sharing their opportunities with others*

seme students seamed a l i t t l e  shaky as to 
whether they were absorbing ideas, but most o f  them 
believed they were.

School work was not f i r s t  in the minds o f  a l l  
students but moat considered i t  f i r s t .  Those who . 
did net consider school work f i r s t  were not in 
extra curricu lar a c t iv it ie s .

A ctiv it ie s  outside o f  school f e l l  o f f  as the 
quarter progressed due to thinning out o f  baseball 
tease, orchestra, e tc .

As the students read the papers fewer be- 
lievad they had powers lying dormant. Probably 
th is was a good sign as they began to re a lize  their 
power* were nearer the surface and they were be
ginning to use them*

RESULTS * - ' .

Results seam to be almost uniformly gra tify in g . 
In starting a aeries o f  th is kind i t  waa thought 
that perhaps students would not f a l l  in lin e  with 
the ideas presented. However, n in ety -five  percent 
believed that the pamphlets were h elp fu l.
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M  A t h t e t i c s  M u s i c  C í u b s
A c t i v i t i e s

3 4 %  2 6 %  5 X  3 X

D ia g r a m  I

E x t r a  C u r r i c u l a r  A c t i v ¡ t i e s  of S tu d en t s



CHAPTER VX

c o m t s m ,  o p  s T u m n T s  o n  PAMPHLETS

without the students' thoughts on tha papers 
this thesis would be incomplete. The few that 

have besa chosen are representative o f  student 
opinion.

As is  shown on the questionnaire, student* 
were not asked to  write. 'The fact was mentioned 
that they might express their views and nearly 
h a lf took advantage o f the opportunity.

I t  le  interesting to note that so many o f  
those who could hardly write good English were 
moved enough to write their thoughts. Favorable 
rep lies  are the impressive part o f  the papers, 

showing that they were wall received and that th is 
method might well be used regularly  in  school work 
in "se llin g "  students on timely needs o f the school.

With favorable a ttitu des, students w il l ,  in 
the majority o f cases, bring about favorable re* 
actions.



PAMPHLET NO. 1

"This pamphlet, in ay mind, is  a M oat to help 
io think about ayaeif and decide whether I am 
yaking use o f  a l l  o f  my fa cu ltie s  and oppor
tu n it ie s ,"

"A e  Ban *ho got this paaphlat out mast have 
hean Tory serious-mind.d and interested in ths 
l ita s  o f  othar peopla. In th is pamphlet h . is

s  i r ^

^me S?od common sense in 
I t  but most people wouldn't know how to take i t . "

school or e ls e -
i ^ r e  ?  ^  t^*3 pamphlet suggests, we
would have a mere prosperous and happy l i f e * "

PAMPHLET NO. a

TMa,Pamphlet state* c lea rly  that i f  we do net 
work to make progress we w ill be nothing more 
than a fence post and a fte r  a while we w ill 
leave the world and our places w ill be taken 
by other peopla. It  is  trying to Impress upon 
us the value o f  working hard,"
"This
place at makes us think more about our 
^   ̂ ^ 3fcrld and what we w ill be lik e  in
the f u t u r e . I t  nakes us ask ourselves whether 
or not we w ill he lik e  fence p osts ."

" 'P *?* ; ^ s t s  in S it in g *  means that i f  you keep 
putting o f i  what ought to be done right then,

^  habit* But i f  we form the 
habit o f  getting ourselves started early  in 
l i f e ,  we have won h alf the b a ttle . Bad habits



PAMPHLET NO. B (oont .)

"I t  is true that there are many fence posts be
tween here and California, but I don't think that 
a ll Tech students should be classed as such*
Moat Techsters are forceful and dynamic although 
there are sea* that are act. "
"We should start right away i f  we are told to do 
anything and not aay 'Yes, mother' or 'Yes, teacher 
and keep on doing what you were doing. Habits are 
a bad thing so ia order to win the battle we must 
conquer our habita. After we have conquered habits 
we have the satisfaction that we can be happy and 
contented."

PAMPHLET NO. 8

"Thia pamphlet, to my point of view, ia the most 
sensible. It gets at something direct, not in an 
indirect way.*

"This pamphlet show* me that i f  I do my work well 
I get the satisfaction of knowing that I did so. 
Hereafter I am going to do my beet to do my work 
wall.*

"Everybody is likely after success and thia means 
happiness* Meet of us monkey around in life  and 
then wish we were young again so that we could 
atart a ll over but we are too old whan we find it  
out. %e can have success and happiness too by 
doing our job better each time we do it* I f  w* 
do a job real well and know that it  ia done right 
it  will give us satisfaction and we won't have to 
worry about whether the job w ill suit the manager 
or not."

"The pamphlet 'Rhat 1* Success' makes you wonder 
whether you are a success or not. The pamphlet 
states, 'To have a good time is the purpose of 
l i f e . '  This can be taken the wrong way but it  
means that life  can't be a il play and no work. To 
enjoy life  one must work at something he likes and 
take time for pleasure. We a ll want to be a suc
cess and this pamphlet w ill help you be one**



PAMPHLET NO. *

"This saakea me think X ought to as# ay class 
time a l i t t l e  batter.*
"This pamphlet is  to impress 
learn more i f  we pick things 
not depend on others to+each

u p on  a s  t h a t  w e 
up ourselves and 
u s."

FASPHLST NC .  p

JI think th is w ill  make me brash up on ny 
Arithmetic, English and Spelling.*  ^

P a l l e t  means that the fe llow  
who can sp e ll w ell, who reads a good deal.

* * *  ° r 3* r " y .  " i i t  n a S  .  g o M  i s -

PAHPSMKr NO. 6

B*v* a w hit. . . l i a r  job  . ,  . .  
?vera il jgb , i t  stakes no d ifferen ce -  ju st 
so yea sake an honest l iv in g ."

"2 think i t  weald be better to start a t the 
bottom and work up than to get a X i t e  co lla r  
Job without any promotion."
"Work is  a word today that a lo t  o f  people

fo r  yourself is  a
X think meat a l l  American fam ilies 

are trying to  teach their children. By working 
fo r  ourselves we learn to understand ourselves'

the beginning. 1 thidk thai th is pamphlet is  
H S  *° **"* i a d i v l d ' i a l ^ h .  h . p . a
some day to be a successful business man.*
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PAMPHLET NO. T

"A cheater in th is world never has a successful 
business e l l  his l i f e  because a cheater pays 
fo r  hie cheating la  the end. Just lik e  a 
school boy cheats and when the fin a l teat comes 
he fa i ls  because he cheated a l l  the year through. 
A cheater never prospers."

"This pamphlet states that we auet keep at a 
thla% in order to do I t  v e i l  and that i t  is n 't  
the grades we get that count but what we rea lly  
know about a thing that counts.

*^°w* ^  R3 setter *"3W muchI SM3T be at cheating or foo lin g  the 
teacher so as to get high marks, I w ill go

**** ev*H X ¿o n 't  get such

PAMPHLET HO* 8

illu s tra tes  modern business, i t  
shows that modem business i s  based on accurate 
information, rapid communication and advertising 
power. A ll three fa cts  are dependent on printing.

taught now because we
have bocks while about h a lf & cemtarynago educated 
people were few and manufacturing .S w . Printing 
^ ^ X u a b l i  to humanity. As business grows, 
g a t i n g  is  used sore . This pamphlet shows that 
printing is  c iv il is a t io n  end made our modem 
C iv ilisa tio n ."  ^

PAMPHLET HR* 9

F '** reason is  fo r  attending 
sch oo l,y ou  are here to make good use o f  your

Tbu are here to prepare yourself in funda-
mentais, not to waste the beat years o f  your l i f e ,  

soste part o f  what is  o ffered  in school.
can Offer you more than you 

acou and i t  hopes that you w i l l ,  fo r  your own
sake, be able to make the most o f  your tim e."
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s d n d s  a y e  l i k e  a a o h in e e .  T h ey  g e n e r a t e  
Etcwr* To have e ffic ie n cy  one must have energy* 
To have success one mast a lso have courtesy." '

PAMPHLET NO* 18

PAMPHLET SC* 11

"Mhen we se le ct a jab we should se le ct  ana 
that we like* should find out which job 
interests us and why. The more we know about 
a jab the sore we w ill Tike i t .  Ignorance 
makes us shun i t**

PAMPHLET SO* 18

"X did not care fo r  th is pamphlet because X 
MR not taking printing and as not interested 
in it*

"This one kelps you to rea lise  what a good 
course you can get is  printing**



SH&PTKR V II

STUDENT COHMEMT OH Y!K. SERIES

The follow ing commenta ware taken from papers
requested o f  students. Reactions to the pamphlets
ware desired sad the resu lts  s i l l  shew that the
students thought the pamphlet# b en e fic ia l,

'I  think the Printing Department booklets were
*aught you a lo t  o f  

sayor thought o f before* The book- 
*RfOMaa3lon in them sad were 

n ice ly  done. They taught me a lo t  o f  things I 
w ill remamber when g get out o f  High sehoot, **

i ^  Swelye booklets ia that
PUPila to do^ * ^ r  work and i f  the pupils fo llow  these pam

phlets they ca n 't gp wrong. The school prints 
toeae books sad I don 't think much o f  the pupil 

"^t.taks advent.8 . o f  them. Khsn^r
I S  I S ° J °  =W ""**  classgad think h o . true they are ana i t  i .  a gpoa idaa

often. 1 ? you d on 't  take advantage o f  them now end i f  you don's #ot vour 
Tight job  you w ill think b a i k ^  M y * .f I h S M  

t^oae books and l e t  them guide me the 
to^somstbing ^  maybe I would amount

"The twelve pamphlets which we have just finished
educational; They made 

pae think o f  myself and my l i f e  work and how 1
!h^ ^  ^t. The pamphlets toldfa s t  they mentioned* As a 
whole I think the pamphlets were excellent in  g iv 
ing ua a good example fo r  our l i f e  work. They

farin g  every reading time we had 
and I think they will  help me in  choosing my l i f e  

youidaugse^t that the Printing Depart-
R eletiona.'^  ^  *<* used fo r  -lii'e

"1 think theae pamphlets are or should nf
"*h I esp ecia lly  liked th f one which told that we should not stand s t i l l  

d . .  I thiBk t h . . .  about .d M J t 'S
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were very interesting and inspiring. I f  we are 
net properly trained for a job we shall not 
succeed. The ones about weeding out our bad 
habits and faults ware also vary interesting to 
as. Ke should clean out our machinery and try 
to do our best (comparing ourselves to machinery.) 
Although X am not taking the printing course, I 
am trying to ."
*1 think that the twelve pamphlets were vary 
good. They made a person think about himself 
and help to make some pick up a lit t le  better in 
their school work. It has made me think that 
I could make better use of my spare time and 
also my class time. It  makes me do my home work 
in better condition. The one that compares our 
efficiency to the efficiency of a machine is  s 
very good comparison according to my opinion.
I was not so interested in the one about printing 
but I should be because that ie how books ere 
made and newspapers. The reason la I am going to 
take up a different occupation."

*1 think these twelve pamphlets w ill help me in 
my school work and in later l i fe . I learned 
from these pamphlets that the thing to do la 
school la to get the raost you can cut of i t  and 
not just pass, and do not come to school because 
it is  a law. I learned that you need a good edu
cation to g o  into the business world and be a 
success. X learned to take an interest in school 
and try hard with my work."

"These twelve pamphlets have tried to show us 
the importance of studying and going to school. 
They made us think about ourselves and also made 
ua ask ourselves several questions. 3§e are told 
we are not going to school because we have to but 
because we are training ourselves to be somebody. 
They are trying to set us on the right path and 
prepare ua for something useful.*



SHATTER VIII 

CONCLUSION

The aeries o f  pamphlets was offered  as an 
example only. The le a fle ts  ware not written as 
ROdel. o f sty le  or even printed far types o f  

make-up. They were merely a means to an sad.

They da show what can be done by simple means 

*o interest students to "a e ll*  them on %mt they 
are doing in  school. The campaign i s  patterned 
as business men formulate sales campaigns.

Salesmanship in the sense used here means 
interesting a student in the things he is  doing 
in school.

Twelve pamphlets ware given out and twelve 
questionnaires were f i l l e d  out by one hundred 
student* in the Life Relations classes a t Omaha 
Technical High School* The sman average age o f  
these students was IS . 38  years, as shown by 
Table I , '

Extra curricu lar a c t iv it ie s  showed 34%
(Diagram 1.)^ The lew percentage in a c t iv it ie s  
interest indicates a broad f ie ld  fo r  interesting 
atudente through student salesmanship.

No students were actually  h ostile  to this 
method o f  putting before them truths which they

33
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amat neoeaaarlly incorporate into their Uvea in 
order to be successes. The larger part of answers 
showed students in a better frame of mind and open 
to ideas offered by this method of presentation.

Sii&ty percent of the students believed that 
pamphlets of this kind s ti mulated students to better 
work. The same number believed that such an attack 
would result in better work being done in classes.

During the use of the pamphlets, favorable 
answers to the question "Are you sharing with 

others the advantages of your opportunities* In
creased from 70% to 94%. Answers to "Are you ab

sorbing the ideas offered you by year experiences" 
increased from 78% to 97%. '

These results obtained la interest show that 
the pamphlets were stimulating, Students read and 
said they liked the contents o f each of the "sales 
message*." Interest was aroused, The student* 
were "sold* on the ideas.

With a definite program of "salesmanship", 
which program has a favorable reception, i t  la safe 
to any that over a period of the four years in h i#  

school much could be accomplished. Surely the 
method of a printed attack is  not expensive compared
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to other school expenses, is  well received ecm- 

pared with lecture procedure, sad drives home 
d efin ite  thoughts fo r  a d e fin ite  school, thoughts 
which at beat textbooks can only emphasize in a
general way*



CH&PTm IX

SM33ESTX0N8 FOR FUTURE STUDY

I t  la  se lf-ev id en t that in order to obtain
resu lts work must not stop with one study. la
view o f  th is , the w riter would advocate:

(1) Committees in schools to  write 
and ed it  pamphlets aimed a t school 
problem*.

(a) Consultation with business men 
as to methods o f  salesmanship*

(3} Use o f sales departments o f  
schools in "putting across" a aeries 
o f  ideas.

(4) S ellin g  a l l  teachers on the idea 
that the use o f  printed matter w il l  
help school work*

t8) Use o f  school printing departments, 
i f  possib le , hat i f  necessary, to in it ia te  
a fund to have printing made possib le .
I f  betterment o f  school work is  possib le  
only in  a small way, th is expense w ill be 
more than ju s t if ie d . F inancially, many 
things are tried  that cost more, with un
certain  resu lts .

No good i s  realized by a suggestion that l ie s  
dead or sleeping. The above is  suggested to keep 
a live  a method that is  sure to bring resu lts i f
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8HAPTER X 

S U M  ARY

1. This study attempted to find out i f  there 
was in terest in printed pamphlets among 
students*

a. "Printed salesmanship ',  as used by business 
houses, was presented to  students in a 
series o f  twelve printed le a fle ts*

8. Questionnaires returned showed that:

a) All students enjoyed reading what 
was o ffered  them, 

b} After reading the a eries , the 

stud nts were more interested in 
sharing their knowledge and rare 
more w illin g  to do their school 
work*

si such a campaign might be used 
toward good ends by any school*
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