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I. INTRODUCTION
Adequate housing is and probably will continue to be one 

of the Nation's major problems. Conventional construction 
methods do not appear to offer an adequate solution in that 
labor costs are so high that homes built conventionally are 
often priced out of the low income market. In addition, con
struction is not rapid enough to keep pace with the rate of 
new family formation. Mobile and modular housing appears 
to be the most logical means now available to meet this housing 
gap. Mobile home builders, however, have two major hurdles 
to the widespread use of their products: local zoning laws 
and labor unions. The definition of a mobile home is, "a 
moveable or portable dwelling constructed to be towed on its 
chasis, connected to utilities, and designed without a perma
nent foundation for year-round living."It can consist of one 
or more units that can be folded, collapsed, or telescoped 
when towed and expanded later for additional cubic capacity.
Two or more units may be towed separately but they are design
ed to be joining later into one integral unit, which is capable 
of again being separated into its components for repeat towing.

World War II brought an impetus to the mobile home in
dustry that was phenomenal. At that time, housing was in short 
supply. Defense workers, members of the armed forces and others 
who moved from one part of the country to another had to be 
housed. A big part of the answer was the mobile home.

-̂Mobile Home Manufacturers Association, Flash Facts 
About Mobile Homes.
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The Federal Government, the construction industry, and 
other businesses also found these uni ts-on-wheeIs ideal £or 
offices and other uses as well as housing. From the World War 
II period through 1965, over two million mobile homes were 
produced. Currently, 70 per cent of these are being used pri
marily as dwelling units.

It was not always this way for the industry. Years ago 
many of these units were home made, built in backyards and 
these same units wound up in bigger backyards, which event- , 
ually were called "trailer camps."

These trailer camps, usually located on the "wrong side 
of the tracks" or on the outskirts of town, became an eyo 
sore to many a community. The occupants often neglected 
their units, and the townspeople shied away from them..

To the uninformed public, the mobile home dweller still 
seems to be somewhat of a gypsy who follows the sun, the 
crops, or his relatives. Here is a real problem. How to 
change this image - how to enlighten the public on just what 
mobile homes are, who lives in them, how long a period they 
remain in one place, how many or how few children are involved. 
Also to be considered are how taxes are paid and how much, and 
what mobile homes really contribute to a community and to the 
industries in that community so that the public would accept 
the proper image of mobile home living in its broadest sense.

The mobile home is now in a position to supply the mar
ket needs for low-cost housing, and a study recently performed 
by Ba telle Memorial Institute suggests that the industry should 
continue to enjoy an advantage in production costs through

\
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1975» Modern production techniques, which allow for the man
ufacture of mobile homes on a mass-produced basis, give the 
industry a distinct advantage in labor costs over the conven
tional "on-site" type home construction. While the industry 
will experience increases in costs of materials similar to 
conventional housing, the lower total cost will put them in 
an advantageous? competitive position.

The mobile home park is the subdivision of tomorrow with 
a skyrocketing demand today. Mobile home park residents en
joy water, sewerage, electrical and phone service, as well as 
fire and police protection, mail service and garbage collect
ion just as do residents of any modern subdivision. They can 
have swimming pools, recreation centers and playgrounds; and 
many parks have golf courses and boating facilities within a 
convenient distance. Many mobile home parks are well managed, 
with restrictions to assure privacy and protection for all 
residents. Often, parks will have a certain area set aside 
for families with small children, housing families without 
children in private areas where they will not be disturbed.

Why the appeal? For people who know that sooner or later 
they will have to be moving elsewhere, i.e., college students, 
military personnel, construction workers, and engineers, the 
advantage of mobility is obvious. The biggest appeal, how
ever, is to the young-marrieds, and retired persons, who to
gether represent 68 per cent of all mobile.home residents.
The continuing increase in these two categories of^individuals, 
and the growing importance of their impact on the economy, 
indicates a potential of continuing growth for the mobile home
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industry and, in turn, the ne«d for thw developmont of more 
mobile home parks.

Why do people buy and live in mobile homes? For one 
thing, price is a big factor. Mobile homes range from about 
S3,000 to as much as $15,000, and average about $6,000. The 
price includes all furnishings, appliances, and other equip
ment. A conventionally-buiIt home, of comparable size to a 
mobile home, could easily cost $10,000 or more - unfurnished. 
Today residents of mobile homes are not transient by any real 
stretch of the imagination. The average mobile home is moved 
only once in four and one-half years - if at all. Thus an in
vestment in a mobile home park offers investors the security 
of a long-term rental pattern that the typical apartment ,
could not hope to match.

The reason why mobile home residents are content to re
main where they are, lies in the fact that generally mobile home 
parks offer every convenience of a permanent residential sub
division, with housing that is the least expensive on the mar
ket today, yet is completely modern and livable - housing that 
has the added advantage of being mobile, if it needs to be.

About 50 per cent of mobile homes are currently placed on 
individually-owned property, in rural or small town locations. 
This market is expected to grow with the demand for moderately- 
priced housing, and as mobile homes more closely resemble tra
ditionally built homes in appearance.

The purchaser of a mobile home can finance it -4s he does 
an automobile. It is estimated that the majority of both new 
and used mobile homes are financed. A minimum down payment
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ranges from 20 to 30 per cent of the retail selling price, 
and payments may be extended, as long as 10 years, but a 
seven-year-period is most common. Some mobile homes are con
structed to meet the requirements of FHA standards and, there
fore , are approved for financing under the FHA Mortgage In
surance Program.

A mobile home should not be confused with a travel trail
er which is towed by an automobile, can be operated independ
ently of utility connection for a few days, is limited in 
width to, 8 feet, in length to 32 feet, and is designed to be 
used as a temporary vacation dwelling.



II. THE MOBILE HOME INDUSTRY 

Types of Parks
Like conventional housing, mobile home parks have es

tablished themselves in different categories to attract par
ticular groups of tenants according to age level, income, 
employment conditions, and social requirements. There are 
at present three basic types of parks: 1) housing-oriented 
parks. 2) service-oriented parks. 3) resort parks. A 
fourth type, consisting of some experimental ventures can 
also be mentioned.

1) Housing-oriented parks. The principal function of 
the housing-oriented park is to provide convenient, economical 
housing for employed persons who prefer mobile living because 
they can locate close to their employment. These people, 
usually have limited leisure time and do not require the ex
tensive recreational facilities found in other parks. These 
residents tend to spend their spare time outside the park, 
make outside friends, and do less in park fraternizing with 
their neighbors. Normally such parks are older, charge lower 
rentals, and provide smaller spaces. Housing-oriented parks 
are usually located in areas of high employment concentrations.

2) Service-oriented parks. In this kind of park much 
emphasis is placed on recreation and planned programs of ten
ant participation. A larger percentage of the residents are 
in the older-age levels, retired or semi-retired, who spend 
more of their time within the parks than outside. They depend

6
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to a great extent upon social activities organized by the 
management or by committees of the residents. They are gen- 
eraily situated in small communities and in the suburbs or 
periphery of cities and towns.

3) Resort parks. In recent years the resort-type park 
has been gaining popularity, particularly in the milder cli
mates, and in states such as California, Arizona, and Florida. 
As a rule they offer larger spaces, elaborate landscaping and 
more extensive facilities. Rentals are relatively higher.
Such parks may be located on beach property or in the desert 
and have become recognized as seasonal resorts or health spots. 
Many parks of this type are presently being built at costs in 
excess of a million dollars.

h-) The new concepts. While the typical rental park is 
far and away the major preference of the mobile home public, 
there are also some new types of mobile housing that are creat
ing great interest. The condominium, the co-operative, and the 
mobile home subdivision are already successful. Another var
iation, the high-rise park, is at present being seriously 
considered and it is fully expected that such a structure will 
be in operation within the next few years.

Public Attitude
In face of some adverse publicity and the general at

titude of the public against the growth of the mobile home
park it will take a great amount of energy, effort and good

X
public relations to reverse the present thinking of society 
and to create greater acceptance of the mobile home.
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After the City Council of Arlington, Texas, passed or
dinances opposing any personal property tax on mobile home

. . . . .  \ < A
owners and requiring park operators to pay minimum water and 
sewer bills for each mobile home in their park, Mayor Tom C. 
Vandergriff said, "I have enough confidence in this Council to 
believe that if we try a measure and if it proves to be unsat
isfactory, or unsound, or unfair, we will change it. We want 
mobile home parks in this city. And I hope I am being quoted.
I assure you I will have fifty phone calls before the end of 
the week, from single-family residents, who will criticize 
me for this stand. But I will defy anybody to drive by parks 
such as Mr. Reynolds has, or such that Mr. Schaffer is build
ing, and not say it is a credit to the city. And these people 
are a credit to the city - and more and more people of some 
means are going to adop.t this form of life. I don't mean to 
get up on a soap box, but I am sold on mobile homes. I'm also 
sold on the fact that mobile housing has quite a battle to 
fight before it will be accepted, and one of these battles is 
going to be in Council Chambers just like this one all over the 
country. To find that place where you can honestly look a 
single-family resident in the eye and say to him I'm treat
ing those people as nearly as I can like I'm treating you.
It's one of my hopes that we're going to get the majority of 
the people to accept this form of housing. And I dare to say, 
if I were to open the floor up here, that we would have some 
people who live in single-family housing who cannot^accept 
this. I am also aware that we have a mobile home park owner 
in this audience who has vigoursly opposed multi-family housing.
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But obviously he has seen that there is a place for multi
family housing in one form or another. He has bought a site 
where he believes it is proper to do this sort of thing. I’m 
for mobile housing; I’m for multiple-family housing. If you’re 
going to leave me in office then we’re going to have to do a 
better job of convincing more people that there is some equity. "2

Supply and Demand
The mobile home is no longer the step child of the hous

ing industry. At one time it was hardly more than a minimum 
shelter, providing neither adequate room nor comfort. The 
whole concept has changed from that of expedient housing to 
modern living at its best. Mobile homes not only compare 
favorably with conventional homes, but offer exclusive ad
vantages. Mobile home parks have come to be considered an 
asset by most residents. The neighbors are very friendly, 
and are always ready to help one another. They often are a 
close-knit group.

Mobile home parks being built today are a far cry from 
their counterparts of World War II. Increased efficiency, 
luxury and attractiveness are the key notes of the modern 
mobile home community. With a clear-cut pattern of sales 
growth of mobile homes for future years, a concomitant de
mand for additional parks to accomodate them is assured.
Quality of its products has been the biggest selling factor 
for the mobile home industry in recent years and more than any 
other has been responsible for public acceptance.

2The Mobile Home Reporter, December 19. 1968, Vol. 12.
No. 8 , p.l.
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Reasons for the recent growth in mobile homes are trace
able to the following;3

(1) The changing image of the mobile home as a type of 
permanent shelter. Designers have achieved comfort, even lux
ury , and value in today's unit. Present mobile homes contain 
up to four bedrooms, two baths, built-in kitchen, dining-living 
room, utility room, and storage closets. Measuring twelve 
feet in width, and between fifty to seventy feet in length,
two twelve-foot-wide mobile homes can be placed side by side 
and combined to form one mobile home with over 1200 square 
feet of floor space..

(2) The relatively low cost of factory-produced and 
transported units. Mobile homes are the most completely fact
ory-built form in housing so far developed. Manufacturers
use mechanized systems with computerized and automated as
sembly-line methods. The average twelve foot wide model sells 
for $5,000. With a 25 per cent down payment, a person can 
buy a unit and pay off the balance over ten years.

(3) The decreasing mobility of the mobile home as it 
takes on characteristics of conventional housing. Once the 
mobile home is positioned, it loses its wheels and is an
chored to the site by foundations and utility connections.
In the mobile home park it takes on characteristics of per
manence and is subject to restrictions and taxation applicable 
to other real estate within the community.

A distinction must be made between the "immobile" mobile 
home and the travel trailer. The travel trailer is pulled on

"Urban Land Institute, The Community Builders Handbook, 
(Washington, D. C.: 1968) p. 231
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the road for overnight accomodation when the owner is touring. 
The mobile home moves rarely and then only between the dis- 
tribu tor sales lot and the buyer's parking space. Eighty- 
five per cent of all mobile homes are estimated by the manu
facturers association as being on permanent sites. Movement, 
where permitted, is largely restricted to dual lane highways 
for the twelve foot wide model. In place, the mobile home is 
now truly a form of instant, low cost housing.

Thore are three prime areas of growth in the park bus
iness: ̂

(1) There is a need for ultramodern, mobile home parks, 
with large-sized lots, and suitable recreational facilities 
to meet the needs of the growing number of people who want
to make mobile home living their permanent way of life.
Many of these are newlyweds with families or retired persons, 
who wish to settle in mobile home communities for recreation 
and friendship, as well as good living conditions. Another 
important development in recent years has been the mobile 
home subdivision. It looks like any other mobile home park 
but the lots are sold to mobile home owners rather than rented.

(2) There is an evergrowing demand for the overnight 
trailer park which caters to transients interested in short
term conveniences and service-type facilities.

(3) There is distinct need for resort-type destination 
parks. Those parks cater to the vacationing public and are 
largely seasonal in their operating patterns.

^ L.C. Miche Ion, How to Build and Operate a Mobile Homo 
Park (Chicago: Mobile Home Manufacturers Association, 196M-) 
p. 20-21
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One can depend on the long-term growth of the mobile
home industry; on a larger number of people talcing up mobile

*
and trailer living; and on the fact that many existing parks 
are not designed to meet the needs of tomorrow's mobile home 
owners.

Demand is of little significance for the industry if 
restrictions are established which limit the number that can 
be absorbed by the market. In the past, such constraints 
have been common, often taking the form of failure on the part 
of municipalities to zone land for mobile home use. This in 
turn was the result of concern over the influence of mobile home 
parks on existing property values. Such attitudes are change- 
ing, however, the result being that more land is made avail
able for mobile home parks. Consequently, the biggest hin
drance to meeting the housing needs of the growing mobile 
home population is being removed.

The table on the next page, lists the breakdown of demand 
for mobile homes according to age group, income, and occupation.

Zoning
Is there a lack of mobile home parks and if so, what so

lution can be found to alleviate the problem? First of all, 
the park shortage problem is definitely acute in some areas, 
while in others there is no lack of sites. There is no quest
ion that zoning is the number one deterent, but ^there are other 
factors that are important as well. In the minds of too many 
individuals who sit on zoning and planning boards there still 
remain unpleasant memories of old obsolete trailer camps.



TABLE
A

MOBILE HOME DWELLERS AND OTHER HOUSEHOLDS 
BY AGE GROUP, INCOME AND 

OCCUPATION

All Mobile Home All Ü.S.
Household Heads Household Head

(per cent) (per cent)Age Groups
3*+ and under 43 2435 to 44 17 2245 to 54 15 2055 and over 25 34

Income
$ 4,999 and under 52 47$ 5 , 0 0 0 to $6 , 9 9 9 23 21$ 7 , 0 0 0 to $9 , 9 9 9 14 17 '$1 0 , 0 0 0 and over 11 15 ,

Occupa tions
Professional technica.l 5.1 8 . 6
Managers, proprietors 5.1 8 . 8
Sales workers 2 . 8 5.1Clerical 3-9 6.7Craftsmen (skilled) 21.4 1 5 . 2Operatives (semi-skilled) 1 8 . 8 15-3Service 4.4 5.2Laborers 6 . 8 5 . 7
Household workers .5 .9Farmers 1 . 1 4.2Military 7.8 1.5Other (retired, semi-re tired, 22.3 2 2 . 8no occupation)

Source : American Builder, February 1969, pp. 8-9
I

13



lb

For the most part., these people have never been in a mobile 
home and a zoning petition brought before them will have little 
chance of being approved. Over the past few years the same city 
planners have tried to review carefully the mobile home concept, 
but even if it is recognized that the mobile home is here to 
stay, many civic leaders hope that a park development will be 
built in someone else1s town, not theirs.

There seams also to be some recognition by zoning and plan
ning commissions now that the appropriate location for a mobile 
home park is in residential areas rather than in heavy indust
rial and manufacturing districts. One point contributing to 
this recognition is the fact that the increase in mobile 
housing has caused communities to establish workable ordin
ances formobile home parks within their master plans. In many 
localities where ordinances prohibited the building of a park, 
special-use permits can often be obtained. Civic authorities 
and planning commission officials who administer these regu
lations are usually fairminded people and are willing to is- 
sure permits for construction if the prospective owner can 
prove the park will be a community asset on a social, economic, 
and civic level. V y

The formal presentation of the park developer at a public 
hearing is one of the most important factors in obtaining a 
permit for the construction of a park. Renderings, color 
slides, drawings, and plot layouts are all.necessary for a 
favorable outcome at the hearing. The exhibits shoiild show 
clearly and positively the high quality of the mobile home 
development that is to be built. Crude pencil drawings and in
adequate presentations are more harmful than no exhibits at all.



The decision of a zoning commission generally is based 
on what the local residents - largely single-house owners 
want. Frequently such decisions are not based on any major
ity opinion, but rather on the expressed feelings of a few 
outspoken individuals. Consequently, the town board or city : 
council refuses zoning for a park upon the recommendations 
of the zoning commission. All too often these decisions are 
not made for the good of the majority but reflect the pre
judice voiced by a few. The information presented is often 
erroneous, hearsay, or is based on a few minor observations.
In such instances, in order to' obtain a measure of justice, 
the applicant for zoning must resort to legal process.

Layout and Design
A good location is 'essential to the success of the mobile 

home park. The best built park, poorly located, will not b e  
successful. Nothing is more discouraging than building a 
model park, open for business, and then wait for customers 
who do not come in. New parks must be built in the path of 
population growth and existing parks must b e  remodeled to 
keep pace with the increased size of the mobile home and the 
environmental standards acceptable to municipalities.

The first thing to do when looking for a new location 
is to talk to local mobile home dealers as well as the Chamber 
of Commerce to see whether a new mobile home park is really 
needed. Existing parks should be checked to see if they are 
full and prosperous. One must make sure that mobile home 
parks are welcome in the area and it is necessary to meet 
with the local planning and building board to see how a
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well-designed park would fit in with their overall plans.
A location near an already established mobile home £jark 

may well be advantagous because it is attractive, and cust
omer overflow may give an immediate mobile home population 
to draw upon.

The mobile home park developer should consider these 
questions relative to the economic feasibility of his pro
ject: 5

1. Does the site location have residential 
characteristics?

2. Is there a need or demand?
3 . Does the site have proper zoning?
b. Are the adjacent properties properly zoned to 

assure land value appreciation?
5. Is there reasonable access to plan for adequate 

water, electrical and sewerage service?6 . Does the design provide adequate spaces for modern 
mobile homes and allow for some flexibility to 
permit potentially larger units?

7. Will your rental fee be attractive?8 . Does the feasibility study substantiate the projected 
total income?

9. Is management conscious of a sound business approach?
10. Is the owner financially able to provide equity 

and operating capital?
11. Is the site located in close proximity to community 

and shopping services?
12. Is a mobile home park development on this site 

a logical use of the land?
Sound park planning should require affirmative answers to all 
these questions.

In order to create an acceptable residential character of 
a high density nature, mobile home parks should follow sub
division standards so that the development will be a pleasant 
place to live and not just an over-crowded barracks tucked away 
on a piece of land which is poorly located.

^The Trailer Coach Association, Los Angeles, California
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Planning principles involve the following:^ l) A max
imum of ten units per acre. Good parks will have seven units 
per acre. Lot size for the smaller units should be 2,500 
square feet; for the king-size units 3*000 square feet is 
needed. Probably H-,000 square feet represents a maximum lot 
size for a mobile home unit. 2) Good land planning, includ
ing a layout that provides for a cluster or angle arrangement 
of the lots - not straight grid-patterned streets with the 
units placed at monotonous right angles. Regimentation of 
design in'the old grid pattern is passe1, and in its place 
are attractive, curvilinear design parks with open space 
landscaping that becomes a credit to any community. 3) Under 
ground utilities including water, sewer, electrical connection 
to each lot or mobile home stand. 4) Paved access drives and 
parking bays. 5) Community facilities including a recreation
area, with swimming pool for added attraction, an administra
tive building which provides an office, storage lockers, and 
complete laundry equipment. The recreation space asked for 
by FHA* s minimum property standard for mobile home courts is 
150 square feet for each mobile home lot, but 200 square feet 
per unit is better. 6 ) Landscaping to create livability and 
to provide a buffer strip where needed. Since the mobile home 
park may adjoin a residential development of another kind, it 
is wise to provide permanent screening by landscaping. Until 
a mobile home park is known for its aesthetics, any unsight
liness can destroy future residential value. Fast growing 

^urban Land Institute. 1968 p 332
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evergreens or willow trees are useful and less expensive 
than a masonary wall or fence.

A good park, to be economically successful and to create 
the maximum eye appeal, should be designed especially for the 
property on which it is to be built. The use of stock plans, 
or the application of the same design of a park previously 
built, is not advised. More and more parks are now being built 
on sloping or hilly land, which formerly was thought to be im
practical. The size of the spaces must also be large enough 
to permit the accomodation of the largest mobile home now com
ing off the production lines as well as anticipating even 
longer, wider, mobile homes of the future. Further, the en
tire park should be designed and engineered for a minimum life 
of at least 15 to 20 years, even though many builders develop 
only a portion of their.property at first, and the remainder 
at a later date after the first section has been filled.

Exhaustive studies have shown that the modern low-density 
parks generally provide a higher gross and net income than do 
older high-density parks. This is because the low-density parks 
can command substantially higher monthly rentals since they of
fer larger spaces, more elaborate landscaping, wider streets, 
and more expensive recreation. If the park is to be oriented 
toward the worker, locations close to plants, factories, and 
places of employment are vital. So is proximity to schools, 
stores, and churches. Here the children rule. The park should 
have a playground, and speed "bumps" on all streets-? Lot size 
can be determined according to the dealers serving the area, 
but the average employed parents have little time or desire to
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nurse grass or flowers. In these parks one may omit the rec
reation hall, but not the laundry. Briefly, the mobile home
parks built to accomodate small, narrow, non-modern trailers 
are obsolete. Their spaces are too small. Their roads are 
too narrow, or improperly designed. Their electrical wiring 
is not heavy enough to handle the load required by modern kit
chens, air conditioners, and increased lighting. Those parks 
generally do not have adequate sewage disposal systems, nor 
would they meet existing codes if built today. Moreover, they 
may not have the community appeal which today's mobile home 
owners are seeking, and for which they are willing to pay.

There is one feature that costs little, is appreciated by 
all, and can make up for lack of many others. This is a help
ful, friendly, and reasonable attitude by management toward 
the park dweller and his problems. Bad management can drive 
customers away from a good park while a good manager can often 
hold people in a park which has less to offer than its com
petitors.

The following are sample layouts that could be used in 
good park design:

Layout #l: Off-street parking in the center of the cluster.
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Layout

Layout

Double-wide with carport and shed.

Mobile home pads with patio extensions and 
carports.
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Layout #+: Off street parking at the edge of the cluster.
*

i
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Layout #5: This layout around a recreation circle could 
be used for permanent homes, mobile homes, or 
travel trailers.

Taxation
There has definitely been a change in the types of 

housing demanded in recent years. From the single-family 
home in the immediate post-war period, the market shifted 
more towards apartments by the late 1950's. As the popu
lation increased, there were changes in quantity demanded 
as well as changes in terms of quality and type. To meet 
the needs of the different segments of the population, 
communities have had to rethink their zoning and land-use
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plans and have had to become flexible to provide for the dif
ferent needs and desires of an everchanging increasingly^com
plex, and more varied population.

The apportioning of costs in providing services is ex
tremely difficult, not only from an accounting viewpoint, 
but because it is intimately linked with the entire philos
ophy of local taxation. For example, should every type of 
land development contribute, in the form of local revenues, 
an amount equivalent to the costs of the services provided 
to the land? Or should a city government develop its program 
on the basis of maximizing revenues to the community?

The demand that residents of mobile home parks make 
upon the community are minimal. Most parks provide the ser
vices to their residents that are ordinarily assumed to be 
the burden of the community and are paid for by taxes. Water 
and sewer, street cleaning, street paving and lighting, gar
bage and rubbish removal, recreational facilities, policing 
and patrolling, and mall delivery are some of the many fun- 
tions a park operator is expected to perform and are usually 
provided for a conventional home owner.

The total revenues contributed by a mobile home park to 
a community depend on the value of the units in the park, the 
number of units, and the value of the land on which they are 
located. ;

Opponents of a mobile home park will agrue that parks 
do not form a good tax base because the valuation of the mobile 
homes are not assessable. Therefore, a mobile home is not
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counted in the assessed valuation of the town and does not 
contribute to the base for bonding as do other types of 
residences. However, in addition to the taxes paid by the 
mobile home owner, there is also a real property tax on the 
land as well as business licenses and fees. Furthermore, the 
occupants of mobile homes contribute substantially to the 
economy of the community through their payments of sales and 
income taxes.

The myth that mobile home owners are tax dodgers grows 
out of an erroneous method of calculating taxes. A mobile 
home owner reports that he pays $36*00 in taxes. A neighbor
ing home owner screams that he paid $360.00. What the neigh
bor never considers is the fact that mobile homes are medium- 
density housing, numbering up to ten to the acre. The real 
estate tax rate is based on acreage. Would the home owner 
expect all the people in a nearby apartment building to pay 
as much in taxes on each apartment as he pays on his home?
The home owner does not seem to worry over the idea that the 
apartment dweller is dodging taxes. But he thoughtlessly 
brands the mobile home resident as a tax dodger.

The myth that mobile home owners do not contribute their 
fair share of taxes can also be disputed by spending a few 
hours in the tax office and with the school administrator.
It is also helpful to obtain a comparison of taxes per acre 
on nearby mobile home parks and the single-family homes in 
that vicinty. Compilations should include not just^the real 
estate taxes paid by the park owner, but also the vehicle, 
personal property, or other taxes paid by the mobile home
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owner. An actual count of school children in nearby parks 
should be compared with a similar count in the surrounding 
area, acre, by acre. Taxes used for school purposes - should 
be separated and compared on an acre basis.

The following is a method whereby a tax comparison could 
be made between mobile home parks and single-family houses.?

(a) Obtain data on mobile home taxes in a park or all 
parks in the area and average them.

1) Determine the taxes paid on individual 
mobile homes by owners.

2) Determine the tax paid on park property 
by the ov/ner.

3) Add the figures in' #1 and #2, divide by 
the number of acres in the park. This is 
the direct tax revenue per acre.1f) List the service provided by the park owner 
to residents, which are usually a community 
cost, but in a park are paid by the residents 
through rent and are not a cost to the com
munity. (Streets, garbage and trash dispos
al, water lines, sewer lines, and the main- 
tance of these services).

(b) Obtain tax data on homes surrounding the park con
stituting an equal acreage with the park.

1) City or town clerks or assessment roles 
show this.

2) Compute acreage and surrounding lots.
3) Compile taxes paid on these houses.
*0 Divide the total taxes paid by the acres to 

determine the tax revenue per acre in houses.
(c) Compare total taxes paid per acre in the park and

surrounding residential properties. Dollar-wise a park returns 
more tax revenue per acre than a comparable acreage devoted to 
single houses. Tax-wise the park is good business for the lo
cal government. /

(d) School children and school tax.
?Mobile Home Park Management, How to Gather Tax Data in 

Your Community, March, 1967, PP- 22 -2b
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1) Separate the school tax 3id per acre on 
the park fro: other taxe .

2) Separate the school tax , id per acre of 
surrounding residences fa a other taxes. *

3) Compare schov tax per ac.e of park with 
tax per acre f surround!; g houses.

(e) Children in the park vs. . - ases.
1) Obtain from school census the number of 

children in the park.
2) Divide the school tax paid by the park,

and that paid by the surrounding residences, 
by the number of children in school in each 
case to obtain the school tax revenue per 
school-age child.-

3) Obtain the number of children in surrounding 
houses on comparable acreage.

4) Compare the tax per child in each case. Us
ually there is much more revenue per child 
from the park, exploding the view that tax 
paid by mobile-home residents is not as great 
as that paid by house owners.

5) The figures of the number of school age child
ren is usually much less per mobile home than 
per house, exploding the view that the number 
of children crowds the schools.

The taxation of the mobile home is now a critical prob
lem and is recognized as such by many of the manufacturers.
This attitude and the increase in pressure from various seg
ments of society are forcing revisions in the taxation of 
mobile homes. There are currently four methods whereby mobile

O

homes are taxed:
1) The method of placing a valuation of so much per 

square foot of living area and with no allowance for deprec
iation until after six years. The valuation would drop 20 to 
30 per cent in the seventh year with a slower depreciation
in the subsequent years. This method is currently used in Iowa

2) This method of taxation would be determined by the 
foundation of the mobile home when it is in place. If it

O

Interview with Jack Atkins of Elkhorn Trailer Mart.
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was on a regular foundation it would be taxed as real estate 
and if the under carriage was not removed and it was placed 
on a temporary foundation it would be taxed similar to auto
mobiles. It was felt that some problems would arise concern
ing whether the carriage could or is removed and what to do 
about rental homes that are on foundations.

3) This method would be the same as the existing one 
where they are taxed as personal property and a sticker is 
supplied to place in the window to signify that the taxes have 
been paid. The policing of this method has been a problem and 
it also is the one that yields the least revenue to the taxing 
body.

4) This method would be to tax everything over 8 feet 
wide by 32 feet long as real estate and everything under this 
as personal property. This method would have the problem of 
determining a value on the various units and what, if any, de
preciation to use.

Whatever method is used it was felt that a person owning 
a 40 foot by 80 foot lot should pay a proportionate amount of 
tax as someone owning a larger plot.

Finance
Banks, insurance companies, and other lending institutions 

which are the normal sources of loan money are becoming more 
amenable to providing loans for the construction of mobile home 
parks as they begin to understand the soundness and high po
tential return.s of this type of investment.
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Because of the amount of capital necessary to build a 
modern park, lending officials require loan applicants to 
show strong proof of a reliable financial background, and 
personal and business integrity. There is no set pattern of 
interest rates, contract terms, or points charged, as they 
vary considerably with the size of the loan, location of the 
property, value of the land, and many other factors.

Savings and loan associations, chartered by a state are 
permitted to lend up to 70 per cent of the appraised value of 
the property for a term not to exceed twenty years, on the 
security of mobile home parks. In addition, they may lend 
on the security of unimproved land, and many associations are 
now interested and anxious to make such loans.

State banks classify mobile home parks as improved com
mercial property and by. law they can lend up to 75 per cent of 
the appraised value for a period of twenty years. State banks 
make unimproved land loans up to 60 per cent of the appraised 
value for six months. National banks may legally lend up to 
80 per cent of the appraised value of improved property for 25 
years. National banks may not lend on unimproved property, but 
they have a somewhat flexible definition of unimproved proper
ty. Certainly anyone contemplating the cevelopment of a 
mobile home park should discuss this project with the manager 
of his local bank.

The FHA will guarantee mortgages up to either a total of 
$500,000 or $1,800 per space, whichever is less, and up to 90 
per cent of the improved land, with a maximum loan period of 
*+0 years.
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The Small Business Administration so far will only 
help finance travel trailer parks in which 50 per cent of all 
receipts come from transients who stay for not more than 30 
days. Other requirements are that the total annual receipts 
do not exceed $100,000 and that the property meets FHA standards.

Investment Potential
No other type of housing in the United States has ex

perienced the dynamic growth during the past two decades as 
has mobile home parks. The mobile home park has developed 
until today it has captured more than 15 per cent of the 
housing market and it still has not. come close to reaching 
its potential. As an industry which originated scarcely more 
than 25 years ago, mobile housing is now successfully com
peting with conventional housing. Perhaps the major factor 
and the uncerlying reason for this more significant trans
ition in American living habits is that this type of facility 
is providing the answer to the demand of thousand of citizens 
for good housing at relatively lower costs.

All mobile home parks generate income and depreciation 
for builders and investors. Every real estate development is 
a gamble. Risk is reduced where the type of occupancy is in 
very high demand. It is also reduced where minimum capital 
investment is needed to start cash flow. Risk is also related 
to profits, being relatively diminished where profitability 
is larger over the short run. When you find all three elements 
in a project today, the chances are that its a mobile home 
park.
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Behind this upward trend lies the basic element of pop
ulation growth. The fastest growing segments are the young

A

married and those over fifty. These are exactly the groups 
interested in getting the most house for the least money and 
it is these people who become the buyers of mobile housing.

Many older parks cannot accomodate the new, larger homes 
so new parks have definitely gone to larger-size spaces or 
lots. Favorable financing is much more widely available and 
profits now can be calculated, like any other morgaged real 
estate as the return on equity investment.

Today parks are operating at 98 per cent occupancy.
The smaller, older and perhaps run-down establishments, can 
only make it today because space in newer parks is limited.
In some areas, mobile home dealers have standing orders with 
nearby park operators to take any space opening up when a 
tenant leaves. The dealers know that having a space avail
able will lead to a sale. There is a newly formed Mortgage 
Guarantee Insurance Corporation for mortgage insuring of 
mobile homes. The man in charge of this, Leslie M. Jones, be
lieves that investors in parks are enjoying a return, on 
equity investment, of about '¿5 per cent on the average. A 
proven high occupancy rate is another must. The consensus in 
the trade is that it is difficult to break even with less than 
70 per cent occupancy. In its model studies of park economics, 
Mobile Home Manufacturers Association assumes a minimum oc
cupancy rate of 90 per cent. The potential buyer must also 
scrutinize all statistics on gross rental income, new income, 
cash flow, depreciation, aid the like. Depreciation can be a
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problem, since there is no historical experience and the Internal 
Revenue Service has not yet devised a formula for the entire 
industry. A l5-to-20 year schedule seems to have gained wide
spread acceptance.

Rent usually produces about 90 per cent, or more, of the 
revenues of a trailer court. The biggest expense item by far 
will be depreciation, which may amount to 20 - -+0 per cent.
Net income will depend largely on the ability of management and 
the degree of successful budgetary control. In a recent study 
of mobile home parks in California, the Bank of America found 
that a net operating profit of 42 to 55 per cent, after deprec
iation and loan interest payments, was a reasonable goal. How
ever, that percentage is calculated before income taxes, and 
repayment of loan principal.

Mobile home parks are no longer small business. They are 
big business which involve capital investments from $100,000 
to $1,000,000 and more. Mobile home park architecture has 
evolved to a professional specialty. Because of this, it is 
imperative that the park developer acquire the services of an 
experienced and competent designer who has demonstrated his 
ability in the field of mobile home park layout. Mobile home 
parks represent an investment opportunity with the lowest 
failure rate and with the lowest vacanty factor of any com
parable housing venture.

Moreover, there are frequently long-term capital gains to 
be realized from mobile home parks. Many parks which are de
veloped in outlying areas appreciate in value after a number 
of years, particularly as population changes and suburban



developments increase the value of the land.
The mobile home park has unlimited opportunities, but4

its success depends a great deal upon the ability of the owner 
and manager. Chances for success will be excellent if plans 
are carefully made, good park design is developed, a good 
location is selected, and if appropriate resources are avail
able and clientele is properly served.

The following investment analysis is based on land costs 
of $2,500 per acre, seven spaces to the acre, $45 monthly 
rental, 100 units, $220,000 for a pool, clubhouse, laundry, 
and license fee, a five per cent vacancy rate, and operating 
expenses of $15 per space per month:

INVESTMENT9
Land (15 acres @ $2,500

per acre)................................. $37,500
Development (100 spaces

@ $2,200 per space)....................... 220,000
$257,^00

Mortgage (70 per cent)...................Trrl80,250
$ 77,250

Working Capital Required...................  10,000
Net Investment........................... $87-230

ANNUAL OPERATING STATEMENT
INCOME
$45 per space per month (assuming 5% vacancy)......... $5 1 ,3 0 0
Additional vending and utility (this is a highly vari
able amount, depending on how much emphasis the licensee
wishes to place on it)................................  4 ,0 0 0
Total Income........................................... $5 2 ,3 0 0
EXPENSES
Salaries, maintenance, etc., @ $15 per space per mo....$18,000
License fee-5 per cent of rental income............... 2,565
Interest (average)..................................... 9,200

Q^Green Acres of America, Inc. A Prospectus 
(Chattanooga, Tennessee)
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Net cash income.....................................25.535
Less depreciation (20 years, straight line)........ 11,000
Net Income after straight line depreciation....... $14-,5'35
INVESTMENT YIELD 
On Cash Income

($25,535 divided by $87,250)
On Net Income After 

Depreciation
($1^,535 divided by $87,250)

CASH FLOW
Cash Available.....................................$25,535
Less Principal Payment on Mortgage................  9,012
Net Cash after mortgage........................... $16, 523
Cash yield on Investment after mortgage payment 
($16,523 divided by $87,250).. ..............18.9#

Travel Trailers
With the travel trailer, thousands of young couples 

with children are discovering that they do not have to wait 
years before their budgets permit them to take vacations.
Travel trailers supply the answer. Modern travel-trailer 
parks will be needed and plenty of them. Like any other 
park, planning is essential. Location is crucial, management 
is indispensable.

There are two basic types of travel-trailer parks: 1) 
Overnight and 2) Destination.

The overnight park has small lots, elaborate facilities, 
and is usually located along, or near, a main highway where 
trailerists stop overnight on the way to some other destination. 
The destination park is located at, or near, a scenic or his
toric area, as well as near fishing, hunting, boating, swimming, 
skiing, or other recreational facilities.

29-3#

16.7#



An overnight park should be within a few miles of an in
terstate interchange and if possible, on a road leading air- 
ectly to the interchange. Otherwise it should be located on 
a well-traveled road, and set back far enough so that high
way noises are reduced. If a location on a we 11-traveled 
highway is selected for an overnight park, and one is not, - 
sure of the market, traffic counts of the trailers which 
pass this place during the vacation season should be made.
The number after 5:00 p.m. is most important.

Charges for travel-trailer parking range from $1.00 to 
$3*00 a night, or more. As a rule the lowest charge would 
not provide any facilities except a sanitary station and 
parking sites. Higher charges might cover complete hooking 
of water, electrical, and sewer, or a desirable location in 
an attractive metropolitan area. In some cases, additional 
charges are made for utilities, special services, or for more 
than two occupants in the trailer. The "honor system" of col
lecting money is often used because many travel trailers ar
rive late or leave early. Envelopes can be provided for the 
money, along with a mail box for the envelopes. Experience 
indicates that the loss is less than one per cent. Like any 
other park, a well-located and efficiently-operated travel 
trailer can show a good return on investment of capital. It 
is a flexible investment and can be adapted to the financial 
resources and time consideration of the owner.

Travel trailers can be divided into two categories: Self- 
contained and non self-contained. Thu non self-contained



trailers have sleeping and kitchen facilities only, while 
the self-contained ones have kitchen equipment and full 
bathroom equipment with a holding tank for retaining all liquid 
waste. A majority of the travel trailers are self-contained 
in the sense that they can be used for several days without 
the need of an outside hookup. The utility hookups for elec
tricity, water, and sewer are found in various parts of the 
trailer but the most common practice is to place them on the 
left side.

"Drive-through" spaces are preferred to "back-in" spaces. 
Individual sewer risers and water risers are desirable even 
if not essential. About 80 per cent of the travel trailers 
have water tanks, so a like number will have kitchen sinks re
quiring drainage. The cost of providing these facilities must 
be balanced against the -projected income because one can ex
pect only.about a four-month season. If individual sewer and 
water connections are not economically feasible, there should 
be one location where the waste material could be removed from 
the trailers. Coin-operated laundry and vending machines can 
be used to provide extra income as well as furnishing services 
appreciated by the tenants. Garbage cans should be placed at 
intervals throughout the park. They need not be provided at 
each trailer space, but should be spaced close enough to en
courage their use. The trailerist going to or from a vacation 
spot is not so concerned with scenery, but he is interested in 
the convenience of location, cleanliness, orderliness, provisions 
for drive-through parking, convenience of utilities, and the

35
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adequacy of bathroom facilities. Each tenant should be sup
plied with a picture-postcard with the park's name and address. 
Trailerists like to refer good parks to their friends.

There are several possible ways of financing travel trail
er parks. Sources of financing include: The Farmers Home Ad
ministration, U.S. Department of Agriculture; Area Redevelop
ment Administration, U.S. Department of Commerce; Rural Elect
rification Administration, U.S. Department of Agriculture; and 
the Small Business Administration.

The travel trailer industry is experiencing rapid growth 
and that trend will provide many opportunities for aggressive 
park owners. The opportunities will be even greater if the 
prospect can do some of his own construction work.

Future
You want to buy a new home. So you and your wife get out 

the catalog and look over the new models. You find one you 
like, make the appropriate financial arrangements and send in 
your order. A couple of weeks later, trucks deliver your new 
home, probably in three or four sections. The sections are fit 
ted together and in a week your new home complete with elect
rical wiring, plumbing, heating, air conditioning, carpeting, 
appliances, and furniture is ready to be lived in. Rapidly 
rising costs are fast making this concept a reality.

The demand for any type of living space depends on four 
factors - people, income level, the availability of credit, and 
personal taste and preferences. Changes that are currently 
taking place with respect to all these factors indicate that
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the demand for mobile home living will continue to increase 
during the foreseeable future. The age distribution of the, 4
population is such that it favors the increased need for 
mobile home type shelter. The proportion of the population 
in the older age bracket continues to increase and these 
people find mobile home living particularly well suited to 
their needs.

As important to demand as the sheer volume of growth in 
population is its changing location. As a consequence of ur
banization, urban land is becoming more and more valuable 
and urban congestion is increasing. In the face of both these 
facts, the desirability of mobile home living in certain areas 
of large communities is becoming more and more attractive.

Finally the attitude of the public towards mobile home 
living has changed dramatically in the past few years. Mobile 
home living is now recognized as one of the most convenient, 
appropriate, and economically feasible types of housing for a 
large portion of the population. As a result, the land being 
made available for modern, mobile parks is well located and in 
good communities. A person desiring to live in a mobile home 
should be able to find space in a decent neighborhood and in a 
progressive community. Because of all these factors, the de
mand for mobile homes in the years ahead is likely to increase 
and at an accelerating rate.

A consultant to the mobile home industry told the forest
parks research society that by the mid 70's one-third of all
single family houses will be completely manufactured in mod-

10ules and put together at the home site. He sees most 
^Professional Builder Market Bulletin



multi-type family units for low income families being built in 
the same way and thinks these new concepts will radically alter 
present methods of distribution, selling, promotion, and pric
ing of many wood products.

One may read daily how the Federal Government is crying 
for immediate, high-standard housing, how merchants are clamor
ing for customers, and about the demands of industry for em
ployees, but cannot satisfy their housing requirements. Let 
the better image of the mobile home owner and the park develop
er come to the attention of the public and let the hinceranees 
of unreasonable zoning cease. Then the mobile home way of life 
will take its place as an asset to every community;

An idea of what is to come in the near future can be
ascertained from comments, by George Romney, the new Secretary

11of Housing and Urban Development. He states he will employ the 
technology of the motor car industry in home construction. In 
the automobile industry, he had made the compact car popular, 
at least for awhile, and he hopes to employ the same kind of 
technology and innovation to bring down the cost of building 
houses. Recent studies have shown that restrictive building 
codes, union practices, and manufacturing methods have made 
the cost of new housing so high that millions of Americans 
cannot afford it. As Housing and Urban Developments Secretary, 
Romney will be in a position to correct some of these practices 
in administrating the omnibus 1968 Housing Act.

Changing our methods of home construction will not be 
easy. It will involve not only changes in methods of construc
tion but in the use of materials that most building codes will 

•̂The Kansas City Times. December 21, 1968.
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not now allow. It will involve changes in what society now 
expects in a single-family dwelling, it will involve a shift 
in the labor force from construction worker, to production 
worker. It could involve some new marketing methods, it could 
involve the production of a housing unit that has a shorter 
useful life, and it could revise the institutions and, methods 
that finance the home construction industry.

The modular and mobile home are now in the infancy of its 
life cycle. The changes that will allow its growth are now 
taking place. Public acceptance can be ascertained by observing 
the low vacancy rates in most of the more modern courts or by 
the waiting lists that most court owners have. In many courts 
that are connected with a sales outlet, occupancy is subject 
to purchase of the mobile home through that outlet. Mobile home 
courts are being upgraded and constructed in a way to enhance 
their beauty and image to society. People within the industry, 
especially the manufacturers, are beginning to recognize the 
advantages of promoting a more equitable tax structure as com
pared to permanent housing. And finally, and by far not the 
least important, manufacturers are experimentally producing 
housing units of the future, called modular units.



III. THE METROPOLITAN AREA 4
Interviews With Owners of 

Mobile Home Courts
The following information is taken from interviews con

ducted by the author with owners of mobile home courts in the 
metropolitan area. The first segment of this dissertation 
consisted of information that is more basic or technical 
while these interviews will give an insight to the opera
tional portion of a. mobile home park. In many cases the in
formation in these interviews substantiates that brought out 
in the first segment.

(1) •Interview with Paul Mendick whose family owns City 
Trailer Court at 24-th and *R' Streets. •

This court is located within the city and close to in
dustry and the South Omaha shopping area. The court has 
twenty four lots available but four of them are extremely 
small and can only be used for the travel-trailer units.
The court is typical of older ones, that is, small, obsolete 
lot sizes, and inadequate laundry and recreation facilities.
The owner is now making plans to replat the area and enlarge 
the lots so that he can accomodate at least some 1 2'-wide units. 
The average length of occupancy would be from two to three years 
and he has very little trouble with the collection of rents.
He requires a one-month1s deposit on rent, .lights and gas.
Prior to this arrangement he did have some losses on’ uncol
lected utility bills. There was very little investigation in
to the background of a prospective tenant. There was no use

40 1
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of credit reports and most of the information needed was 
obtained by a "sight check" only. He attributed their re- 
cent small rise in vacancies to the increased size of mobile
homes.

Maintenance of the court and on mobile homes within the 
court is done on a part-time basis by the manager at a rate 
of $2 .0 0  per hour.

(2) Interview with Melvin Kiessler owner of Bellevue
Trailer Court.

This court is located in the Bellevue area and next to 
one of the main gates into the Offutt Air Force Base.

This court has a very low vacancy rate even though it 
has become obsolete due to its lot sizes. It can handle only 
a few of the 12l-wides,- and no "tiouble-wities." He coes have 
a demand for temporary rental to travel trailers on a per diem 
basis. These are mostly military personnel waiting permanent 
government housing. This method of movement is becoming more 
and more popular with this group of people but it is also the 
most troublesome to the court owner. The rental rate is more 
of a break-even situation and the tenants are less concerned 
about the overall condition of the court.

The average lot rental is $35 per month. He manages his 
own court and does the maintenance, with the exception of repairs 
to the mobile homes. There are very few people who will work 
on a mobile home because they are not familiar wittf them and 
also because of the cramped working conditions. Mr. Kissler 
asked me if I could tell him why his water bill was higher in
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the winter than in the summer when everyone is washing cars 
and watering their lawns. I stated I did not know and he 
said it was due to tenants not "winterizing" their water lines 
and so they would let the water run all night so their lines
would not freeze.

A credit check is obtained on all prospective tenants 
and he also obtains additional information about them. This 1 

is due to the tight restrictions he maintains in the court.
He felt that generally a drive through the court and a look at 
its condition would tell whether or not it was owner-managed.

The attitude of the military concerning integration has 
caused him no problems. His court has been integrated for 
some time and there has been no internal problems or loss of 
tenants because of this factor.

The variations in mobile homes between manufacturers has 
caused court owners problems in the location of utility lines.
He felt that if the units were designed from a practical sense 
rather than for aesthetic purposes that everyone concerned would 
profit.

He felt that mobile homes should be taxed the same as auto
mobiles but not the same as permanent homes since they were not 
as elaborate and they are mobile. He felt that the sales tax 
on the trailer tended to equalize the total taxes. However, 
when it was pointed out that this was only a tax when the title 
was transferred, and that sales tax was also paid on materials 
of a permanent home, he agreed that it did not offset the im
balance in total taxes paid. Thu current revision of the zon
ing oraiance by the City of Bellevue to reduce the denisty of



mobile homes per acre was a move in the wrong direction. As 
the density decreased the taxes per acre will decrease with

A
a subsequent widening of the gap between taxes on mobile homes
and permanent dwellings.

Interview With Tenants
The following information was obtained in interviews con

ducted by the author with tenants in mobile home courts in the 
Omaha area. The writer felt that these interviews would pro
vide unbiased and open minded opinions of what is necessary 
in a mobile home park and what advantages and disadvantages 
there are in living in a mobile home.

The following interviews were with tenants living in Kis- 
sler’s Trailer Park:

(1) Interview with Mr. and Mrs. Creighton Davis. They 
are about 35 years old, have one child, and Mr. Davis is in the 
Air Force. This was the third court they had lived in and when 
they moved they looked at such things as location, size of lots, 
cleanliness, and condition of the court. They first lived in a 
court in Plattsmouth but moved as soon as a lot was available 
in the court that used to be where the Southroads is now located. 
They felt that this was an excellent court. Their first trail
er was an 8' x 4-51 and their second was 10' x 501 . They had a 
hard time trying to get the 10* x 50' into a decent court be
cause of the short supply of this size lot in good courts. They 
were not interested in laundry facilities since they had their 
own. They felt that the low cost-of-living in a mobile home 
far outweighed any disadvantage of "smallness" of space.

^3



They also liked the privacy of a mobile home. They would pay 
an additional amount of rent if a court was developed that had 
various recr<. tional facilities. If a court owner had rules- 
which were toe restrictive he would tend to keep the people : 
away, however, there should be some rules to maintain control. 
Due to the good quality of materials used in the better mobile 
homes, their maintenance and upkeep was a minimum.. However, if 
a cheaper unit was purchased this would not be true. The lack 
of storage space in a mobile home was a problem and most court 
owners prohibited construction of any outside storage sheds.

Any major repair to plumbing and various hidden parts of 
the unit was difficult. Most of the time a segment of the floor 
or wall'had to be removed to repair these items. The newer 
units were relocating these facilities and providing for easy 
access for repairs. An-air conditioner in a mobile home was a 
necessity. However, there was no difficulty with heating in 
the winter.

The movement of a mobile home is expensive. The military
allowance is about $1 .0 0  per mile.

(2) Interview with Mrs. Chapman who is a widow and about 
60 years old. Her husband was a Civil Service employee and
she is from England.

This was the only court she had ever lived in. The treat 
ment she had received from the owner was of utmost importance 
to her. The availability and closeness of laundry 'facilities 
was a necessity. They had rented their first mobile home and



purchased a used one just as soon as one was available within 
the court. The fact that furniture was purchased with the 
unit was a plus and she had found that it was quite adequate
and long-last~: •g.

The closeness of the court to shopping areas was important 
to her and she also enjoyed having her neighbors nearby because 
of her bad health. She stressed the desirability of good court 
management and reiterated that the condition of the court was 
indicative of the type of management.

There was a problem in keeping the home at a constant temp
erature in the winter but otherwise the upkeep was a minimum.
The rental was $30 pur month.

She felt that a trailer would have been too small to raise
children in it.

' 3 )  This interview was with Tom and Dolores Kennedy. They 
are aiout 25 years old, he is in the Air Force, they have 3 small 
children, and he is a part-time maintenance and set up man for 
Atkins.

Their trailer is a 12* x 60* and they' currently have it on 
a lot that they purchased. They felt that by purchasing.their 
own lot they were not risking a great deal and if they had to 
move the rental of a lot would have been the same as a loss any
way. The reason for a 12'-wide unit was to stay within the max
imum allowed for movement on a highway. Although they consider 
the appearance of the court, the amount of rent, and the allow
ance of pets, when they look for a court, they had to locate 
this distance from the Air Force base because of the long waiting



lists for the closer parks that would accomodate their unit.
The advantages of living in a mobile home are l) mobility 

2) taxes and 3) short payoff period of debt. The desirability 
of living in a mobile home would probably be eliminated if they
were taxed as much as a permanent dwelling. Depreciation of

1
the unit was considered as something that just happened and 
was accepted but it did not appear that it was added into the 
cost comparison between living in a mobile home versus a per
manent dwelling.

The construction of a mobile home is usually with 2" x 2" t 

panelled interior walls and 2" x 2", 2" x 3”, and 2" x 4" at 
16' center to center on the exterior walls. A 12* x 60' 
mobile home is 12" wide and 60’ long from the back of the 
trailer to the front tip of the hitch. Therefore, this reduces 
the living space from the stated dimensions.

The cost of moving a trailer not only involves the cost 
of towing but also involves a take down and setup charge. The 
charge for each of these takedowns and setups, is $70 on single 
wides and can be $350 to $400 on double wides.

The cost of maintenance was a minimum and the cost of 
heating was about $12 a month. There was no need for central 
laundry facilities since they had their own in the unit.

There was a need for a court that would be segregated ac
cording to retired people, young people, and people with child
ren. A court of this nature in the area could also charge a 
higher rental fee. One of the main disadvantages of living in 
a court where the lots are purchased is the lack of this type
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segregation.

a

(4-) Interview with Mrs. Charmquist who lives with her 
husband. They are in their sixties and have lived in a trail
er for ten years. Prior to this they owned a home for 25 years. 
They moved into a mobile home due to poor health and because of 
the minimum upkeep required for a mobile home. They had pur
chased one of the first "coubie-wides" that was made and she 
commented on the efficient utilization of space. The location 
of their mobile home near the court office was ideal for her 
to pick up mail and purchase miscellaneous supplies. Their lot 
size was 35 feet by 65 feet and they had made many improvements 
such as grass, covered patio, fence, & etc. She complained about 
being so far out of the city but added that any of the courts 
closer in were of inferior quality or had undesirable locations.. 
They also only had one car which was used by her husband to go 
to and from work. The closeness of her neighbors did not bother 
her. However, the extent of socializing with them was limited 
to an occasional conversation.

(5) This interview was with Mrs. Woodburn who has lived, 
with her husband, in a mobile home for 12 years. She is about 
55 years old and' she works in the court office and he is a skil
led worker. They moved into a mobile home court because of 
heart trouble. This is the only court that they have lived in, 
however, they had purchased and sold four mobile homes within 
the court. Closeness to work and condition of the court were 
the main criteria for originally locating here. However,
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she felt that this court had deteriorated in condition 
since they moved into it and that there was a great, need 
for a more elaborate court in the area.

The closeness of the mobile homes did cause some dif
ficulty due to the noise factor but there was no problem with 
her neighbors. There was a very limited social interaction.

They owned a 12' x 65’ mobile home that was purchased 
new in Kay of 1988. The taxes on the unit for 1969 were about 
$100. She felt that there should be an equal taxation with 
comparable permanent homes.

She felt that a better image of mobile home dwellers 
v/ould be created if the courts would be upgraded and if all 
courts operated with tighter restrictions.

The following interviews were with people who live in 
City Trailer Court located in the City at 24th and *R' Streets.

(6) This interview was with Mr. and Mrs. Elbert Lapp.
They have lived in a mobile home for 14 years and had raised 3 
children during this time. They feel that a mobile home gives 
them more privacy than an apartment and has at the same time 
a minimum of upkeep. They own a 1959» 10' x 50' mobile home 
and pay $45 a year in taxes. This is their third upgrading 
within the same court. They are also managing the court for the 
owner. Several other tenants in the court had upgraded their 
homes and remained here. They did not have any rental mobile 
homes in the court because of the problem of the cla'ss of the 
people that rented them. If such units were allowed they would 
rent for $100 to $125 per month, plus utilities. They had very
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• little trouble with tenants of the court and they used only 
a "sight check" as a reference. He was a skilled worker and 
could walk to work from the court.

(7) This, is an interview with a Mrs. M'cAuly who lives 
with her husband. He is now employed as a mechanic and prior 
to this he was a construction worker. Court location in most 
of the areas that they had lived in was selected by proximity 
to the job site, or due to the fact that there was only one 
court in the area. When they moved into the local area they 
had to first locate south of town until there was a space avail
able in this court. They firstpurchased a mobile home in 1955 
and prior to this had lived in apartments. She felt that a 
mobile home was better because it was something you could call 
your own and because it allowed more privacy. They own a 19bl 
model mobile home that is 10' x 55* and has 3 bedrooms. The 
taxes on the unit are $42.

They did not socialize much with their neighbors except 
in the summertime when they visited quite often in the yards. 
They have had a minimum of upkeep on the unit. Most of the 
upkeep involves a yearly wash and wax of the exterior and oc
casional patching a leak in the roof. She felt that not having 
parking space on the lots was a disadvantage. Since they had 
purchased a mobile home her son, brother, and parents had also 
moved into one.

(8) This is an interview with Mrs. Bueno who is employed 
at a local plant and lives alone. This was the first mobile
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home she had lived in and prior to this she had owned a house. 
She moved into this court because she originally had no carA
and she had children in school. The unit is 10' x 50' and she 

pays S35 in taxes a year. She moved into a mobile home because 
of the economic advantages of more space for the money, lower 
taxes, and less upkeep. She was not against a tax increase 
that would tend to be more commensurate with that of permanent 
homes.
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Court Comparison
On the following page is a compilation of data accumulated 

in a tour of the mobile home courts in the Metropolitan Area.
The size of the courts range from the small backyard 

types to the large well-managed type. Most of the installations 
could be classified as the standard regimentated layout with a 
minimum of on-site improvements such as laundry and recreation 
areas. The low number of vacancies is an indication of the 
demand for mobile home courts in the area. One of the courts 
with the high vacancy rate was located extremely far out from 
the city and the other appeared to be poorly managed.
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