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2002 Legislative 
Reception 

The NDA's Annual Legislative Reception is scheduled for 
January 24, 2002. The site for this popular social event is the 
Nebraska Club, high atop u.s. Bank in downtown Lincoln 
(l3th & M Streets). Festivities begin at 5:30 pm and conclude 
around 7:30 pm. The cost to NDA members is $10 for a single 
ticket and $15 for a couple. The NDA picks up the tab for an 
open bar and a variety of hot and cold hors d'oeuvres. 

In recent years, our guests have included 25-30 State 
Senators, the Governor, the Lieutenant Governor, the Secretary 
of State and other state officials. 

This is our big chance to meet and greet senators and 
government officials "one-on-one". 

The more dentists who attend this reception the better. 
Make your reservations now and encourage a colleague to 
attend. It's a fun evening and a wise investment of your time. 

Call the NDA ASAP to make your reservations. Call the 
NDA (800)234-3120 (outside Lincoln) 476-1704 (in Lincoln). 

I 
Women Earn More 
Degrees 

Since passage of Title IX: The number of women earnina 

professional degrees has gone up significantly .....women nO\: 
constitute a larger share of medical, dental and law graduates 
than two decades ago ...women earned 43 percent of the law 
degrees granted in 1996, compared with only seven percent in 
1972 ... .41 percent of 1996 medical degrees as compared to 9 
percent in 1972 ... 36 percent of dental graduates in 1996 
compared to one percent in 1972... U.S. Department of 
Education, National Center for Education Statistics 1998 . 

NDA Presents High
 
Tech Dentistry
 
Lecture
 

Mark your calendar for Friday, March 15th. The NDA 
wil1 sponsor a lecture on High Tech Dentistry by Dr. 
Steve Seltzer. The course will be 4 hours long 00 ANI to 
3 PM), at a yet to be determined location in Omaha. 

The Seltzer Institute is a continuing education and 
research facility devoted exclUSively to teaching high 
tech management and clinical techniques to dentists and 
staff. Steve Seltzer has been a consultant to dentists for 
over 13 years. His expertise has helped thousands of 
dentists worldwide. Steve gives lectures for the ADA and 
other dental groups' across America and around the 
world. 

NDA members will receive a special mailing on this 
course in the next few davs. Proceeds from this course 
will go to the Nebraska 'Dental Association's Political 
Action Committee (NEDPAC). 

2002 Dues 
The mail person should have brought NDA members their 

dues statements a few weeks ago. When you're writing your 
check to the NDA, don't forget to add $15 for the Relief Fund. 
We have two recipients at this time and need to keep the fund 
in the black. If your dues statement hasn't arrived, please give 
us a call. Sometimes the pony express loses a letter. 

IN THIS ISSUE
 
UCR "Explanation" for patients 
Senator Hagel Signs on to health bill 
State Employee Benefits Who's marketing them? 
Helping Hearing Impaired Be prepared to assist 
PLUS, a list of Top 10 Political Quotes you may find worthy of a 
laugh or two. If not, we'l! call the publisher and ask for our 
$2.98 back. 

A NEWSLETTER SERVING THE DENTISTS OF NEBRASKA
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A Message From The President
 
Greetings from Western Nebraska. 

It's hard to believe that we are ushering 2001 out and 
welcoming 2002. I hope that by now you're at least writing 
2002 on your checks etc. 

A new year brings thoughts of new resolutions and new 
challenges. It's time for fresh starts and clean slates. I 
encourage each one of you to go into 2002 with new resolve 
to give your patients your best and to strive to bring even more 
professionalism into dentistry. Resolve to treat your families, 
your patients, your friends and even strangers with respect. 
Ralph Waldo Emerson wrote, "You cannot do a kindness to 
soon because you never know when it will be too late." 

As we start a new year, I hope that you will all resolve to 
stay involved in dentistry at all levels. Please tlY to attend the 
2002 Legislative Reception on Thursday, January 24th. It is an 
excellent opportunity to get to meet the members of the 
Unicameral on a personal level. It's important that we have 
more dentists there than legislators. Please call the NDA Office 
and make a reservation. 

Now is also the time to 
make sure you have the time 
marked off your schedules to 
attend the annual session in April. 
It promises to have something for 
evelybody - dentists, spouses, 
hygienists, assistants, office 
managers, students. We're working 
hard to make this a special 
meeting. 

My best goes out to each one of 
you and your families. I sincerely 
wish you all a Happy, Healthy & 
Prosperous 2002. 

George Schlothauer, D.D.S. 

Dr. George Schlothauer 

We Need Nominations 
Hall ofFame & Outstanding New Dentist 

In a few weeks, the Officers of the NDA will elect one or 
several members to the NDA's Hall of Fame. Your assistance is 
needed in the nominating process. Generally speaking, two or 
three members are selected to this honor. They can be current 
members or former members who are now deceased. (NDA 
membership is a qualification). Names submitted in the past 
are carried over for future consideration. However, don't let 
that fact stop you from submitting a name. Please include any 
information you believe pertinent to the nomination process. 
If you need a list of who is already in the Hall of Fame or has 
received the New Dentist Award, give the NDA office a call. 

The second category for which we are seeking nominations 
is the New Dentist Award. Nominees must have graduated 
during the past 10 years 0992 or later), be active in organized 
dentistry and served the community in some positive manner. 
Again, names are "carried over" but a second or third letter on 
behalf of a new dentist is appreciated by the Selection 
Committee. 

New Year's Resolutions 
(For NDA Members) 

#1.	 Plan to attend the NDA's 2002 Annual Session, April 13-15, 
in Lincoln. 

#2.	 Invite a non-member to join the NDA. 
#3. Join NEDPAC/ADPAC. 
#4.	 Get an NDAIMBNA credit card - then use it, a lot. 
#5. Write a check to the NDA's Dental Health Foundation. 
#6. Thank your district and state officers for their willingness 

to proVide leadership. 
#7. Pay your 2002 dues, soon. 
#8. Ask a non-member to join organized dentistry (somewhat 

similar to #2.) 
#9.	 Say "thanks" to your NDA staff. Can you imagine haVing 

950 dentists as your boss? And you thought trying to 
provide care to the Barker triplets (age 4) was fun. 
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"Thanks" Senator 
Hagel & Dr. Vigna 

If you think one person can't make a difference, you haven't 
heard the latest in ADA legislative news. 

The ADA is supporting a pro-children's healthcare bill 
introduced by Senator Bingaman of New Mexico. 

Ed Vigna, NDA past president, is a member of ADPAC's 
Board of Directors. Several weeks ago he was in Washington 
D.C. for a Board meeting and made an appointment to visit 
with Senator Chuck Hagel. To make a semi-long story short, Ed 
conversed at length with Senator Hagel and helped him 
understand the good that can come with the passage of the 

Bingaman bill. Senator Hagel not 
only agreed to support this 
legislative effort, but signed on as 
co-sponsor. 

"Thank you" Senator Hagel and 
"thanks" Ed. There are many 
government related matters we can 
address right here in Lincoln, but 
some issues need to be resolved 
"on the hill." The power of 
personal contact with our elected 
officials - at any and all levels, 
should not be underestimated. 

Senator Chuck Hagel 

Sen. Charles T. Hagel 
Home Address: Omaha, NE 68154 
Washington Office: 346 Russell Senate Office BuiJdina 

Washington, DC 20510, phone (202) 224-4224, fax (202) 22r 
5213, e-mail address - chuck_hagel@hagel.senate.gov, World 
Wide Web site - http://www.senate.gov/-hagel 

Omaha Office: 11301 Davenpott St., Suite 2, Omaha, NE 
68154, phone (402) 758-8981, fax (402) 758-9165 

Lincoln Office: 294 Denney Federal Building, 100 
Centennial Mall N., Lincoln, NE 68508, phone (402) 476-1400, 
fax (402) 476-0605 

Scottsbluff Office: 115 Railway St., Suite Bl06, Scottsbluff, 
NE 69361, phone (308) 632-6032, fax (308) 632-6295 

Kearney Office: 4009 Sixth Ave., Suite 9, Kearney, NE 
68847, phone (308) 236-7602, fax: (308) 236-7473 

Sen. E. Benjamin Nelson 
Home Address: Omaha, NE 68114 
Washington Office: United States Senate Washinaton DC , c>' 

20510, phone (202) 224-6551, fax (202) 228-0012 
Omaha Office: Suite 205, 7602 Pacific St., Omaha, NE 

68114, phone (402) 391-3411, fax (402) 391-4725 
Lincoln Office: 287 Denney Federal Building, 100 

Centennial Mall N., Lincoln, NE 68508, phone (402) 437-5246, 
fax (402) 476-8753 

Congo Douglas K. Bereuter - District 1 
Home Address: Cedar Bluffs, NE 68015 
Washington Office: 2184 Rayburn House Office BUilding 

Washington, DC 20515, phone (202) 225-4806, fax (202) 225~ 

5686, World Wide Web site - http://www.house.gov/bereuter 
Lincoln Office: 301 S. 13th St., Suite 100, Lincoln, NE 

68508, phone (402) 438-1598, fax (402) 438-1604 
Fremont Office: 629 N. Broad St., Fremont, NE 68025, 

phone (402) 727-0888, fax (402) 727-9130 

Congo Lee Terry - District 2 
Home Address: 3210 N. 97th St., Omaha, NE 68134 
Washington Office: 1728 Longworth House Office 

BUilding, Washington, DC 20515, phone (202) 225-4155, fax 
(202) 226-5452, e-mail address - talk2Lee@mail.house.gov, 
World Wide Web site - http://www.house.gov/terry 

Omaha Office: 600 N. 93rd St., Suite 200, Omaha, NE 
68114, phone (402) 397-9944, fax (402) 397-8787 

Congo Tom Osborne - District 3 
Home Address: Lemoyne, NE 69146 
Washington Office: 507 Cannon House Office BUilding, 

Washington, DC 20515, phone (202) 225-6435, fax (202) 225
0207 

Grand Island Office: 819 N. Diers Ave., Suite 3, Grand 
Island, NE 68803, phone (308) 381-5555, fax (308) 381-5557 

Scottsbluff Office: 21 E. 20th St., Scottsbluff, NE 69361, 
phone (308) 632-3333, fax (308) 635-3049 

Need Answers 
to your 

Insurance Questions 

?
• Professional &

• Disability Income 
General Liability

• Office Overhead 
Insurance

• Comprehensive 
• Office Coverage Medical 
• Workers...
• Long Term Care 

Compensation 

Call the Professionals 
Bob & Marilyn Diers 

Over 700 Nebraska
 
Dentists Now Insured
 

J{aro/d :IJiers &- Campa.,!!! 
11635 Arbor, Suite 230 

Omaha, Nebraska 68114 
391-1300 1-800-444-1330 
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Low-fusing Porcelain to Pure Gold Core 

No Traditional Waxing, 
Casting or Finishing! 

NOT THE SAME OLD PFM
 

Conservative Prep: Pure Gold Coping: 

• Requires minimal tooth reduction! • Excellent tissue compatibility! 

• Uniform coping thickness of O.2mm! • No marginal discoloration 

Unsurpassed Fit: Natural Esthetics: 

• Margins 10 microns or less • Pure Gold Core enhances 
Warm/Lifelike Vitality!• Less patient sensitivity 

• Finesse Porcelain - High strength/low• Conventional PFM Cementation 
wear! 

Unprecedented 10 year guarantee! 

Call for Details! 

BILLINGS JAEGER PROFESSIONAL 
DENTAL DENTAL DENTALlID Prodenco 
LABORATORIES COMPANY COMPANY~grouu f%:%~TORIES 
Omaha, I'JE Grand Island, I\JE Sioux City, IA 
800n47-5441 800/289-3525 800/831-0936e-mail: partner@prodenco.com 
402/551-5954 308/382-0235 712/252-4034TEREC Member Laboratory 
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State "Markets" Dental Plan?
 
. You be the judge. Nebraska's De artm f '. .
 
Insurance company will be seJe t p. ent 0 AdrruDlstratlve Services (DAS) has b' .
 
low bidders is part of the sel ~. ed to provIde dental benefits to state employees We a Id1mg process to determine which
 
insurance premiums These e /on process. It's also important to know that no 'stat ~an ~n y lmagme that being among the 

The NDA's Council ~~~~~~e; ~~opt to take the "state dental benefits plan~ ;a~ 1O~~ tO~~d the payment of these a 
fOllowing is the Council's Jetter back ro the s~~:r~fmN~tbrecekntly and reviewed a letter s~nt by the ~~Stt~ ~erebm1Ukmsd' . 

eras a. ras a entlsts. The 
r 

I'
Mr. Mike Boden 
Employee Benefits Administrator
 
State ofNebraska "
 

P.O. Box 94905
 
Lincoln, NE 68509-4905
 

i 

Dear Mr. Boden, 

The Nebraska Dental Association has nearly 950 members or 80% of the state's dental 
professionals. The NDA Council on Third Party Care Programs is given the task of being 
a resource to fellow members re: dental benefit plans being offered to employers and 
their employees. 

At our most recent Council meeting, we reviewed a letter you sent to dentists I 
I 

encouraging them to sign up for a PPO dental plan being offered to State of Nebraska 
employees. In that letter you said, "I would encourage you to show support for State 
employees in your community by becoming a PPO dental provider " 

Council members were unanimous in questioning why you are sending out such a letter 
to the dentists of Nebraska. Especially in light of the fact that once a dentist signs up for I' 

I:this program they have just agreed to take a sizeable discount for providing care to the 
employees who purchase this plan. In addition, the state pays nothing toward their 
employee's dental care, so it's even more curious as to why you would be promoting an I
insurance program to the dentists of our state. 

I: 

We suggest you leave the marketing to the insurance companies. We are very capable of 
making our own business decisions without getting "encouragement" from someone who 
has little interest in the dental care of state employees. 

I:' 
If and when the state does have an interest in the dental health of their employees, it 
would only make sense to bring dentists to "the table" to help create a good statewide 
plan that would at the very least, be partially funded by the state. 

Sincerely, 

I 
. 

Steve Kruse, D.D.S. 
Council on Third Party Care, Chairman 

• ~ ~~~~ ~- "-. ~ -- ·c~_ .~. _C: ~~. :,=,.-"" 

(CopIes ofthis letter were sent t Go 
o vernorJohanns at d th N 

I e ebraska ASsociation ofPublic Employees.) 



6 NEBRASKA DENTAL ASSOCIATION 



7 NEBRASKA DENTAL ASSOCIATION 

What To Tell Patients 
AboutUCR 

(According to most dentists and physicians we've talked to, 
they think the letters UCR should be changed. Suggestions 
include: WA] (what a joke), WAYK (who are you kidding), ICF 
(insurance company fiction). Well, someone has written a 
book telling it like it is. Dentists may want to keep the 
folloWing article handy the next time a patient gets one of 
those letters from an insurance company saying the fees they 
were charged are so high that the guillotine would be too 
good for the dentist. The article is written about managed care 
and "physicians." In most instances the word dentist would fit 
nicely in examples given. T. Bassett) 

Health plans: What 
they don't tell you 
BY RHONDA D. ORIN 

Special to The Washington Post 

Despite the deluge of information that reaches people 
shopping for health insurance policies, certain things remain 
difficult to learn. Maddeningly, they are often the things you 
want to know most. 

Almost 15 years of experience representing policyholders in 
their fights against insurance companies has taught 
Washington lawyer Rhonda D. Orin what individuals want and 
need to know from their health plans. We asked her to 
examine some of the biggest secrets in health care, the facts 
you wish you had - that you ought to have - about any 
policies you're being asked to buy. Here is her report. 

"Usual, customary and reasonable" -- Let's start with the 
basics: how much a plan will pay for services and procedures. 
There's no way such information should be secret. But it is. 
When you read a health-plan brochure, do you ever see a list 
of the sums that the plan will pay for office visits, tests, 
immunizations or surgical procedures? If you're reading the 
same plans that everyone else is, the answer is no. 

You will see page after page of descriptions about what the 
plans will and will not cover, how to appeal denials and what 
rules apply to coverage disputes, but actual dollar amounts? 
Forget it. 

What you'll see instead are vague promises that the plans 
will pay rates that are "usual and customary" - a term that 
comes with variations like "usual, customalY and reasonable" 
or "allowable benefits." But these promises can easily turn into 
problems for you. 

The main problem arises the minute you see a doctor 
outside the plan's network. You'll quickly discover that "usual 
and customary" does NOT mean that the plan will reimburse 
you an amount that is "usual and customary" for doctors to 
charge - even though it sounds like it does. Instead, you'll find 
that the plan reimbursement usually does not match the bill 
and the difference, which can be substantial, is the 
responsibility of you know who. 

Health plans are inordinately secretive about how these 
"usual and customalY" rates are calculated. You may have tried 

to get a health plan to explain how it decided that the usual 
and customary charge for a $70 immunization was $40, or the 
UCR for a $106 office visit was $85. If so, you probably 
received a stock answer: either "that information is 
confidential" or "it's too complicated to explain." 

The real answer, though, is more that "usual and 
customary" is a misnomer. Instead of reflecting what really is 
usual and customary, these rates essentially reflect what the 
plans believe - if only as a theoretical matter - that physicians 
and others should charge. 

You may be thinking that you can avoid this problem by 
sticking with the doctors who participate in the network. That 
way, all you have to worry about is the co-pay - the $10 or 
$20 that you'll have to pay at the time the service is provided. 

But staying in network won't make the problem disappear. 
A service fee has a way of becoming your problem when it's 
so low that it drives the good doctors off your plan. 
Unfortunately, many service fees do just that. 

With effort, you can make some cracks in this information 
firewall. As a prospective member, you can demand a plan 
give you a few sample fees, sometimes, one will grudgingly 
agree. You may be able to compile sample fees from friends 
who already subscribe to a plan you're considering. Or you 
may be able to get good intelligence from your physician. 
Taken together, such information may give you a generalized 
sense of how well - or poorly - a plan pays. And, if you gather 
comparable information for a few plans, you will be able to 
compare them. 

Rhonda D. Orin is the author of "Making Them Pay: How to 
Get the Most From Health Insurance and Managed Care" (St. 
Martin's Griffin). 

A Little Humor 
Talking to the suntanned New Mexican about the weather 

in Albuquerque, the tourist asked, "Doesn't it ever rain here?" 
The native replied, "Mister, do you remember the story of 
Noah and the Ark, and how it rained forty days and forty 
nights?" "Of course I do," the man answered. "Well, drawled 
the Southwesterner, "We got half an inch at that time." 

My boss was complaining in our staff meeting the other day 
that he wasn't getting any respect. Later that morning he went 
to a local sign shop and bought a small sign that read: "I'm the 
BOSSi" He then taped it to his office door. Later that day when 
he returned from lunch, he found that someone had taped a 
note to it that said: "Your wife called, she wants her sign back'" 

"Learn from the mistakes of others. You can't live long 
enough to make them all yourself." 

The closest I ever got to a 4.0 in high school was my blood 
alcohol content. 

Ever notice that people who spend money on beer, 
cigarettes, and lottery tickets are always complaining about 
being broke and not feeling we]]? 

How long a minute is depends on what side of the 
bathroom door you're on? 
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THE ELEVENTH ANNUAL DR. PETER FEDI PERIODONTICS LECTURE 

Dr. J. William Robbins +Comprehensive Esthetic Diagnosis: The Essential Step 

THE NINTH ANNUAL DR. ROBERT ALLEN ORAL AND MAXILLOFACIAL SURGERY LECTURE 
Dr. Michael Block +Esthetk Implant Restorations and Management of the Edentulous Maxilla 

THE SIXTH ANNUAL DR. DANIEL CRUZ MEMORIAL PROSTHODONTICS LECTURE 
Dr. Geoffrey Sheen +Creating a Beautiful Smile: Clinical Application of Fundamental Esthetic Concepts 

THE SECOND ANNUAL ARTHUR E. lWERSEN PEDIATRIC SYMPOSIUM 
Dr. Harry S. Hutchins, Jr. +Pediatric Dental Tips for the General Practitioner 

FRIDAY, MARCH 22 
Mr. Richard CoUier +Tax Tips, Practice Transition and Long-Term Investing for 2002 

Dr. Hans Diehl +Nutritional Atherogenesis of Western Killer Diseases 

Mr. Barry Daneman, Ms. Ann Marie Corry, Mr. Raj Shah and Dr. Jake Lippert +Practice Transition 

Dr. Cathy Jameson +Dental Practice Success: 10 Ways to Build the Practke of Your Dreams 

Dr. John Svirsky +Name That Disease and Other Oral Pathology Party Games (morning) and 
Cases Only a Mother Could Love (afternoon)
 

Dr. Ira Paul Sy +Current Concepts in Periodontal Therapy
 

Dr. Jeff Broda. Excellence with Aesthetic Restorative Care 

Dr. Meyer Leonard +Everything You Wanted to Know About Offke Oral Surgery and 
Didn't Know Who To Ask (Saturday lecture; Sunday hands-on) 

Dr. Robert Fazio +Advanced Soft Tissue Management: The Pre-periodontal and Medical Problem Patient 

Ms. Debbie Manne +Meeting the Oral Care Needs of Patients with Cancer 

Dr. Hans Diehl +Nutritional Reversal of Western Killer Diseases 

Dr. Meyer Leonard +Everything You Wanted to Know About Offke Oral Surgery and Didn't Know Who 
To Ask (Saturday lecture; Sunday hands-on) 

2112 1111'1111111111 eOlllrllCI
 
IIIIII CIII, II. Ilrcll 21·24 

Co-sponsored by UMKC School of Dentistry Alumni Associations 

Watch your January mail for registration n1aterials! 
www.umkc.edu/dentistry 

QUESTIONS ABOUT THE CONFERENCE? 

Call us at 800/887-4477 or 816/235-2060 or e-mail us at mdc@umkc.edu. People with speech or hear
ing impairments can call (800) 735-2966 (IT) or (800) 735-2466 (Voice). 

UMKC is an equal opportunity Institution. 
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Gl,lide to Legislative Terms
 
"An Bill- see Appropriation Bill 
Amendment On File - an amendment of 10 or more pages, not 

printed separately or in the Journal, that is available in the Clerk's 
Office (Room 2018). 

Amendment Printed Separate - an amendment of 10 or more 
pages, printed separately from the Journal, that is available in the Bill 
Room (Room 1102) 

Appropriation Bill ("A" Bill) - a bill to appropriate funds to 
finance anomer bill bearing the same number. 

Attorney General's Opinion - a written analysis of a question of 
law prepared by the attorney general for the governor, the head of an 
executive depal1ment or any state senator. 

Bill - see Legislative Bill. 
Bracket - to delay consideration of a bill. 
Call of the House - a procedure used to compel attendance of 

unexcused senators in the chamber. 
Carry-over Legislation - bills and resolutions introduced during 

the regular session in an odd-numbered year and held over for 
consideration during the regular session in an even-numbered year. 

Chair - the presiding officer. 
Cloture - a parliamentaly action to cease debated on a bill and 

vote immediately on its advancement. A motion for cloture may be 
made after eight hours of debate on most bills and after 12 hours on 
appropriation bills introduced by the Appropriations Committee. 

Constitutional Amendment Resolution - a proposal to amend 
the state constitution, ratify or reject an amendment to the U.S. 
Constitution, or petition Congress about amending the U.S. 
Constitution. State CA resolutions have the suffix "CA" by the 
resolution number, and they must be approved by the voters as well 
as me Legislature. 

Consent Calendar - a portion of the agenda in which relatively 
noncontroversial bills are conSidered and quickly advanced to the 
next legislative stage. Usually, a bill on consent calendar can be 
debated for no more man 15 minutes. 

"E" Clause - see Emergency Clause. 
E&R - see Enrollment and Review. 
Emergency Clause ("En Clause) - a provision mat allows a bill 

or a poItion of a bill to take effect immediately after the governor 
signs it or after the Legislature overrides the governor's veto. 

Engrossment - the process of preparing a bill for Final Reading 
by incorporating all adopted amendments. 

Enrollment and Review (E&R) - the process of incorporating 
adopted amendments into a bill and reviewing the bill for technical 
and grammatical accuracy. 

Executive Session - a closed meeting of a committee to discuss 
and act on bills and resolutions. An executive session is open only to 
committee members, committee staff and the media. 

Final Reading - the third and last stage at which a bill is 
considered by the entire Legislature. The clerk reads the entire bill 
aloud, unless final reading is waived, and senators vote without 
debated on whether to subm.it the bill to the governor. 

Fiscal Note - a statement prepared by the Legislative Fiscal Office 
estimating me effect a bill would have on state and/or local 
expenditures and revenue. 

Floor - the area of the legislative chamber where the senators sit. 
When a committee advances a bill "to the floor," that means the bill 
is being sent to the full Legislature for consideration. 

General File - the first stage at which a bill is considered by the 
full Legislature. Bills on General File may be amended, returned to 
committee, indefinitely postponed or advanced to Select File. 

Hearing - a regularly scheduled committee meeting to receive 
public comment on proposed bills and resolutions. 

House Under Call - the term used when aU unexcused senators 
are required to be in their seats in the chamber and unauthorized 
personnel must leave the floor. 

Indef"mitely Postpone (IPP) - to kill a bill. 
Interim - the period between regular legislative sessions. 
Interim Study Resolution - a resolution authorizing a committee 

to study an issue following adjournment of a legislative session. 
IPP - see Indefinitely Postpone. 
Journal - see Legislative Journal. 
Laws of Nebraska (Session Laws) - bound compilation of all 

laws and constitutional amendment resolutions passed in a legislative 
session, the state Constitution, and subject and section indexes. 

Legislative Bill (LB) - a proposal to create, change or delete one 
or more laws. 

Legislative History - the committee and floor debate records for 
any bill. A history includes transcripts of the bill's hearing and all floor 
debate. 

Legislative Journal - official record of legislative floor action, 
including all motions, the number of yeas and nays on each vote, etc. 

Legislative Resolution (LR) - a proposal to make a formal 
expression of opinion, intent or recognition; amend the state or 
federal constitution; or aumorize a study of an issue during the 
interim. See also Constitutional Amendment Resolution, Interim Study 
Resolution 

Line-Item Veto - the power of the governor to make speCific 
reductions in any part of a budget bill passed by the Legislature. 

Machine Vote - a vote taken by electronic voting system. The 
voting board shows how each senator voted, but only vote totals are 
entered in the legislative Journal. 

Major Proposal - a bill or constitutional amendment resolution 
that me speaker deSignates as impoItant enough for scheduling 
prioriry. Each session, up to five bills may be chose as major 
proposals, all of which must be senator prioriry bills and must get the 
approval of tyv"o-thirds of me Executive Board. 

One-liner - a one-line description of a bill or resolution. 
Override a Veto - see Veto Override. 
President of the Legislature - the lieutenant governor. While 

senators address whomever is in the chair as Mr. Or Madame 
President, the lieutenant governor alone holds that official title. 

Presiding Officer - the senator currently presiding over 
legislative proceedings. 

Priority Bill - a bill mat has prioriry status and generally is 
considered ahead of omer bills in debate. Each senator may select 
one prioriry bill, each committee may select two prioriry bills, and the 
speaker may select up to 25 prioriry bills. 

Record Vote - a vote on which a record is kept of how each 
senator voted. The vote is taken by electronic voting system, and the 
senators' names and corresponding votes are men printed in the 
Legislative Journal. 

Regular Session - the annual session that begins the first 
Wednesday after the first Monday in January. 

Resolution - see Legislative Resolution. 
Revisor Bill - a bill, prepared by the Office of the Revisor of 

Statutes, proposing a technical correction or the repeal of an obsolete 
statute. 

Roll Call Vote - a vote during which the senators vote one at a 
time as the clerk reads their names. Senators cast their votes verbally, 
and their names and corresponding votes are printed in the 
Legislative Journal. 

Select Corrunittee - a permanent committee wim a subject-maner 
jurisdiction related to the administration of the Legislature. 

Select File - the second stage at which a biJI is considered by the 
entire Legislature. Bills on Select File may be amended, returned to 
committee, indefinitely postponed or advanced to Final Reading. 

Session - a period of time, usually a number of days, during 
which the Legislature meets and transacts business. 

Session Laws - compilation of all laws and constiQltional 
amen'dment resolutions passes in a session. 

Sine Die - without setting a future elate for reconvening. When the 
Legislature adjourns sine die, the legislative session is finished for the 
year. 

.. .continued on next page 
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Guide to Legislative Terms, cont. 
Slip Law - a bill or constitutional amendment resolution printed 

individually in its approved form after been enacted into law or 
submitted to voters. 

Speaker of the Legislature - the officer of the Legislature, elected 
from among the senators, who prepares the daily agenda and the 
session calendar and who presides in the absence of the lieutenant 
governor. 

Special Committee - a committee created by law for a specific 
reason. Except for the Executive Board, special committees have no 
jurisdiction over bills or resolutions. 

Special Session - a limited legislative session called for a specifiC 
purpose by the governor or two-thirds 03 members) of the 
Legislature. 

Standing Committee - a permanent committee with a subject
matter jurisdiction related to an area of public policy. Almost all bills 
and resolutions are referred to one of the 14 standing committees. 

Summary Sheet - a daily list of all legislative activity that has 
taken place in one legislative day, including action taken on bills and 
resolutions. 

Veto - the power of the governor to reject bills passed by the 
Legislature. The governor has five days, excluding Sundays, to either 
sign or veto a bUI. The Legislature then has an opportunity to override 
the veto. 

Veto Override - the power of the Legislature to pass a bill over 
the governor's veto. A veto override requires the approval of three
fifths (30 members) of the Legislature. 

Voice Vote - a vote in which senators cast their votes orally and 
no totals are recorded. 

Worksheet - a list, prepared daily, that indicates the status of all 
bills and resolutions at the end of that legislative day. 

NDA Endorses "The 
Dentist's Advantage" 

The Nebraska Dental Association is pleased to announce the 
endorsement of a new Dental Practice insurance program. The 
Dentist's Advantage. After careful analysis of proposals from 
three leading insurers, the recommendation to approve this 
program was made to the NDA's Council on Insurance and 
approved in November. 

The Dentist's Advantage professional insurance program is 
underwritten by Fireman's Fund Insurance Company located in 
Bellevue, Washington. Fireman's Fund is a nationally 
recognized insurance company rated A++ by the AM Best 
Company. 

The program is a well-established and growing program 
offering a complete package of insurance for dental practices 
including professional, general and associated liabilities, 
property and office coverage and Workers' Compensation 
insurance. The claims handling team is dedicated to the highest 
quality representation available. 

This program is an integrated plan deSigned specifically for 
Dentists and staff protecting the many exposures of today's 
dental practice. It includes premium discounts for association 
members, part-time practitioners, approved risk - management 
courses, teaching/faculty members, leave of absence, and 
group discounts. 

The program is administered by Harold Diers & Company, 
offering the dental community over 60 years of continuous 
service and specialiZing in professional liability insurance in 
the mid-west. 

New Dentist
 
Committee of
 

Nebraska
 
And
 

Principle Financial
 
Group
 

Is offering a financial workshop "Focus on Financial 
Management 

Overcoming the Obstacles to Financial Success." 
The workshop will be held in the conference room at 

the Nebraska Dental Association on January 22, 2002 from 
5:30 pm to 7:00 pm 

*a light dinner will be provided for you and your 
spouse/guest 

Highlights of the workshop include: 
• Your Financial Future 
• Cash Management 
• Risk Management 
• Investment Strategies 
• Tax Strategies 
• Retirement Planning 
• Estate Planning 
• Complimentary Follow Up Consultation 

RSVP by January 18th to Dr. Mary Rock at 489-9344 or 
Gary Nelson at 434-5947 or e-mail nelson.gary.@principal.com 

Securities offered as a Registered Representative of 
Princor Financial Services Corporation, Des Moines, IA 
50392-0200, 800-247-4123. 

Princor is a member of the Principle Financial Group. 
Young Dentist Association of Nebraska is not an affiliate 
of any company of the Principle Financial Group. 

Get your FREE 
subscription 

to the Unicameral Update. To request your
 
subscription call (402) 471-2877. Get the information
 

online - at www.unicam.state.ne.us.!update/
 

To learn about the status of a bill call the Legislative Hot 
Line - (402) 471-2709, outside Lincoln (800) 742-7456. 
The Unicameral's web site is www.unicam.state.ne.us 

r 

.1 
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Call Today 

800-491-3634 
On the web: www.skyfs.com 

Subject to credit approval. Some restrictions may apply. 

NDA's Newest 
Endorsement 

The Nebraska Dental Association is pleased to announce 
we have recently' endorsed Sky Financial Solutions as the 
lender of choice for Nebraska Dental Association members. 
Sky Financial Solutions is the leading lender for dental 
practice's, nationally lending over 230 million dollars to 
dentists annually. Their extensive experience in the dental 
industry allows them to provide flexible, competitive, and 
convenient financing solutions for all of your practice needs. 
Sky Financial Solutions offers complete new office loan 
packages and practice purchase loans, equipment and 
remodeling financing, debt consolidation and retirement 
capital. Additionally, Sky offers a nationwjde buyers and 
sellers network, demographic site analysis, management 
consulting and marketing guide books. 

As a member of the Nebraska Dental Association, yOLl have 
always enjoyed additional benefits from our endorsed 
companies. Sky Financial Solutions is no exception. Please 
join us in welcoming Sky Financial Solutions. For more 
information about how they can meet all of your practice 
financing needs, please call Chris Maurer at 800-919-9821, or 
800-360-0667 and tell them you are a member of the Nebraska 
Dental Association to receive your special benefits. 
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New Members, Phone #'s, 
Addresses 

Please keep us updated re: new addresses, new phone 
numbers, or corrections in the membership directory. Be sure 
to welcome our New Members! 

New Members 
Dr. Tara Schaack 
5060 R St #1111 
Lincoln, NE 68504 
402/479-6379 
toothschaacker@hormail.com 

Dr. Erin Wetzel 
5440 S. 108th Street 
Omaha, NE 68137 
402/331-2647 
ecbwetzel@hotmail.com 

Dr. Jeff Dworak 
2016 W. 8th Ave 
Plattsmouth, NE 68048 
402/296-5118 
jddworak@home.com 

Dr. Matthew Carter 
2811 N. 90th Street 
Omaha, NE 68134 
402/391-0459 

Dr. Darin Kotil 
PO Box 540811 
Omaha, NE 68154 
402/333-3809 
djkotil@yahoo.com 

New Addresses 

Dr. Stanley R. Wehrli 
5 Red Fox Lane 
Kearney, NE 68845 

Dr. Janna Spahr 
112 S. 'B' Street, PO Box B 
Milford, NE 68405 
402/466-1333 

Dr. Scott Olson 
1500 S. 70th St., Ste. 200 
Lincoln, NE 68506 
402/489-7373 

Dr. Robert Brady 
9731 Brentwood Rd 
Omaha, NE 68114 
402/397-2552 

Dr. Bernard Bogatz 
11712 Polk Circle 
Omaha, E 68137 
402/359-5999 

Dr. Candi Filbrandt 
4618 N. 126th Ave 
Omaha, NE 68164 
402/559-6370 
candifilbrandt@cs.com 

Dr. Brion Dalton 
2120 S. nnd St., Ste. 950 
Omaha, NE 68124 
402/397-6453 
Fax: 402/393-1184 

Dr. Ed Vigna 
5220 S. 16th Street 
Lincoln, NE 68512 
402/489-2000 
Fax: 402/489-4156 
evigna@talentplus.com 

Dr. Roger Curry 
5440 S. 108th Street 
Omaha, NE 68137 
402/331-2647 

Dr. Brian Kelly 
2223 Grand Island Ave 
Grand Island, NE 68803 
308/381-0806 

Dr. Bruce Rauscher 
1500 S. 70th Sr., Ste. 200 
Lincoln, NE 68506 
402/489-9929 

Dr. Ray Steinacher 
3500 Faulkner Dr. #B-I06 
Lincoln, NE 68516 
402/423-6045 

Dr. Bernard Dudzinski 
2800 Twin City Plaza, Ste. lR 
Council Bluffs, IA 51501 
cbscan@radiks.net 

MembersWp 
Directory Correction 
Dr.	 David Spann 
North District 
dspann@sscg.net 

Why Planning Is Crucial
 
Of the individuals who are age 65 today: 

Lengthening 
lifespans mean 

that your 
money may 
have to last 

longer in 
retirement. 

Variable 60% will reach 85annuities have 
the potential to 
help provide a 
regular income 

stream 
throughout 

your lifetime. 

3% will reach 100 I 

Source: National Association for Variable Annuities, 2000 

Top 10 Political Quotes 
Every Lobbyist Should Know 

(What I learned at the ADA's Lobbyists' Conference. T Bassett) 

10.	 "Being in politics is like coaching football. You have to be 
smart enough to understand the game and dumb enough 
to think it's important." - Eugene J. McCarthy 

9.	 "Those are my principles. If you don't like them I have 
others." - Groucho Marx 

8.	 "We are not retreating - we are advancing in another 
djrection." -- Gen. Douglas MacArthur 

7.	 "If stupidity got us into this mess, then why can't it get us 
out?" - Will Rogers 

6.	 "If you are going through hell, keep going." - Winston 
Churchill 

5.	 "Forgive your enemies, but never forget their names." -
John F. Kennedy 

4.	 "First they ignore you, then they laugh at you, then they 
fight you, then you win." -- Mahatma Gandhi 

3.	 "I have not failed. I've just found 10,000 ways that won't 
work." -- Thomas Edison 

2.	 "I don't make jokes. I just watch the government and 
report the facts." -- Will Rogers 

1.	 "No man's life, liberty or fortune is safe..... while our 
legislature is in session." - Ben Franklin 

(Thanks to Patrick Quinlan, lobbyist for Rhode Island Dental 
Ass'n.) 
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Consumer Price Index for Dental Services Report
 
The most recent update to Consumer Price Index for Dental Services (CPIDC) is now available. It is an annual report that 

assembles consumer price index figures calculated by the Department of Labor's Bureau of Labor Statistics. If you wish a 
ccomplete copy of the report please contact the ADA's Survey Center. 

The report reveals that dental services continued their accelerated growth of prices relative to goods and services as a whole. 
In 2000, dental services increased 4.6%, where as general prices increased 3.4%. The graph below illustrates how percentage 
increases in the Consumer Price Indices for medical care and for all items since 1995. 

Percent Increase from Previous Year, Conswner Price Indices of Dental Services, Medical Care, and All Items, 1991-2000 
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Source: Bureau of Labor Statistics, U.S. Department of Labor, Web Address http://stats.bls.gov/cpihome.htm 

Needy Dentists And 
Families Getting Help 

Nearly half the money collected through the ADA American 
Tragedy Fund has been disbursed to nine dentists and their 
families affected by the events of September 11, ADA executive 
director Dr. James B. Bramson disclosed November 9. 

Dr. Bramson said initial grants, based on recommendations 
from the New York State Dental Association (NYSDA), 
amounted to $135,000, about half the $275,000 contained in 
the Tragedy Fund, a temporary fund established as the ADA's 
quick response to the terrorist attacks. 

He said the funds were disbursed in amounts ranging from 
$5,000 to $30,000, depending on the loss sustained, and that 
additional grants could be expected soon. 

Shortly after the fund was established, I'NSDA officials and 
representatives of the local dental society formed a committee 
to evaluate need and to make recommendations to the ADA. 
New York dentists reportedly have raised about $230,000 on 
their own for the relief effort. 

ADA and New York dental officials agreed that monies from 
the ADA fund would be disbursed first, before tapping into 
funds collected locally. 

On a related matter, Dr. Albert Guay, the ADA's chief policy 
officer, noted that one of the Association's existing funds, the 
ADA Emergency Fund Inc., has so far approved 21 grants of 
$2,500 each to help cover the inunediate needs of dentists and 
famHies affected by the September 11 attacks. 

Source: www.ADA.org, Today's News, November 13,2001 

Dental Office at Falls 
City, NE For Sale 
• 4,000 square feet 
• 6 operatories, lab, x-ray, business office, sterilization 

area, and much more 
• Used equipment available 
• No blue sky 
• Health problems forced closure 
• Phone 402-245-3494 night or 785-284-3911 day 
• Practice was in operation for 28 years 

ADVERTISEMENT 

http:31-.............~=_=.�
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January 8, 2002
 
ODDS Board Meeting, Metro Omaha Medical Society, 6:30 p.m.
 

January 10-12, 2002
 
Southwest Dental Conference, (formerly Dallas Midwinter), Dallas,
 
TIC. For more information contact Ms. Jane Evans at 972/386-574J.
 

January 10-12, 2002
 
Denver Mid-Winter Dental Convention, Colorado Convention
 
Center, Denver, CO. For more information contact Ms. Karinna
 
Milam at 303/488-9700 or visit the website at
 
www.mddsclentist.com.
 

January 11, 2002 
C.E. Course, "Annual Weeth Lecture - Procera for Natural Teeth and 
Dental Implants: Today and Tomorrow", Dr. Mike RazZQog, UNMC 
College of Denistry. 

January 15, 2002
 
ODDS CE & General Membership Meeting, Dr. Jared Smith, "Swing

Lock, Rotational Path & Saddle-Lock Partial Dentures", 6:30 & 7:30
 
p.m., Anthony's.
 

February 19, 2002 
LDDA Trustees Meeting, NDA Office, 5:30 pm 

February 21-24,2002 
Chicago Midwinter Meeting, McCormick Place, Chicago, IL. For 
more information, contact Mr. Randall Grove at (12)836-7300. 

February 27, 2002 
LDDA CE & General Membership Meeting, Speaker - Dr Mitchell 
Henry, "Facial Reconstruction", 5:30 pm SOCial, 6-6:45 pm hors 
d'oeuvres, 6:45-8 pm presentation, Hillcrest Country Club 

March 5, 2002 
ODDS Board Meeting, Metro Omaha Medical Society, 6:30 pm 

March 12, 2002 
ODDS CE & General Membership Meeting, AEGD Residents Table 
Clinics, Dr. Martin Yules, "Considerations in Removable Partial 
Denture Design", 6:00, 6:30, & 7:30 pm, Anthony's. 

March 12, 2002
 
LDDA Trustees Meeting, NDA Office, 5:30 pm.
 

January 15, 2002
 
LDDA Trustees Meeting, NDA Office, 5:30 p.m.
 

January 17-19, 2002 
C.E. Course, "Regaining Pleasure and Success with Complete 
Denture Services," Dr. Jack Tu·rbyfill, sponsored by the Nebraska 
Academy of General Dentistry. A hands-on 2-1/2 day course. For 
more information contact. Dr. Bob Roesch at 402/727-7331 

March 15, 2002
 
NDA Sponsored Course, Dr. Steve Seltzer, "High Tech Dentistry",
 
Omaha, Time & Location - TBA Watch your mail for more details.
 

March 20, 2002
 
LDDA Annual Business Meeting/Legislative Update, Speakers 

Tom Bassett & Larry Ruth, 5:30 pm - Social, 6-7 pm. Dinner, 7-8
 
pm. Presentation, Hillcrest Country Club.
 

January 23, 2002 
LDDA CE & General Membership Meeting, Speaker - Dr. Doug 
Eversoll, "Employee Benefit Program", 5:30 p.m. - Social, 6 - 6:45 
p.m. Hors D'oeuvres, 6:45 - 8:00 p.m. Presentation, Hillcrest 
Country Club. 

January 24, 2002 
NDA Legislative Reception, 5:30 - 7:30 p.m., Nebraska Club, Top of 
the US Bank Building, 13th & M Streets, Lincoln. 

April 9, 2002 
ODDS Board Meeting - 6:30 pm, House of Delegates Caucus - 7:30 
pm, Metro Omaha Medical Society. 

April 11, 2002
 
NDA Board of Trustees Meeting, 12:30 pm, NDA Office.
 

April 12, 2002 
NDA House of Delegates, Cornhusker Hotel, 9:00 am 

February 5, 2002 
ODDS Board Meeting, 6:30 pm, Metro Omaha Medical Society 

February 9, 2002 
Northwest District Dental Society Night Out at the Tri-City Storm 
Hockey Game, Kearney. For more info, contact Julie Berger at the 
NDA 1(800)234-3120 or Dr. Derek Walrod at (08)537-2573. 

February 9, 2002 
ODDS Fun Night at Creighton Blue Jays Basketball Game, Civic 
Auditorium, 5:00 pm, Contact Dr. Cassandra Pierrok for more 
information (402)330-2243. 

April 13-15, 2002
 
NDA Annual Session featUring Dr Raymond Bertolotti on April 14,
 
2002, Cornhusker Hotel, Lincoln.
 

April 19-22, 2002 
Minnesota Dental Association Star of the North Meeting, 
Touchstone Energy Place at River Center, St. Paul, MN. For more 
information contact Ms. Dianne Blake at 651/646-7454 

'UNMC Course Registration 402/559-5916 
For more information 402/472-9457 
'Creighton University registration & information in Omaha 402/280
5054, outside Omaha 1(888)273-6576February 12, 2002 

ODDS CE & General Membership Meeting, Student Research 
Reports, 6:30 & 7:30 pm, Anthony's 

Helping Hearing Impaired Patients
 
A major shortcoming on the part of health care providers, including 

dentists, in dealing with hearing-impaired patients is lack of awareness 
of the law, writes Cindy Baker in the OctobeT New York State Dental 
journal. 

Baker is a free-lance writer, civil rights activist and hearing-impaired 
woman who spent several years working on disability issues in a 
volunteer capacity. 

Baker notes that the Americans with Disabilities Act prohibits denial 
of goods and services to persons because of their disability, and that 
health care providers must provide "reasonable accommodation" to 
hearing-impaired patients, or other patients widl disabilities. 

Baker suggests steps can take to give the best possible service to 
hearing-impaired patients. 

1. Always face the patient, since many hearing-impaired people 
"hear" by lip-reading. 

2. Speak slowly and clearly. 
3. Keep eye contact with the patient and avoid walking around the 

operatory while speaking. 
4. For the severely hearing-impaired, speak in groups of words with 

several seconds of silence between each group to allow the person 
time to decipher what is being said. Baker says that it takes hearing
impaired persons up to 15 seconds to decipher words. 

For example, a dentist may normally say, "How has your tooth 

been since I last saw you?" But, with a patient who has a severe 
hearing deficiency, the dentist would say "How has (pause) your tooth 
been (pause) since I last saw you?" Baker says this method takes time 
and patience, but patients will appreciate the time taken. 

5. Make sure the patient is comfoJ1abie physically and emotionally. 
Discomf011 is a distraction to hearing. Baker suggests scheduling 
appointments early in the mornrng when the person is most alert. 

6. Do not raise your voice unless the person requests you to do so, 
Baker notes. Shoutrng at someone is threatening and increases stress, 
which reduces the ability to interpret speech. 

7. Where necessary, write down what you need to say instead of 
speaking to ensure accurate and effective communication. 

8. Be flexible. Baker advises dentists to be open to any reasonable 
request. 

9. Make sure that staff, including the person answering the phones, 
is well trained in communicating with the hearing-impaired. 

Another suggestion from Baker is to have the dental assistant 
actually come over and get the patient when it is time for the 
appointment. Many times, she notes, the assistant will call out the 
patient's name across a room full of other patients and other 
distractions, making it impossible for hard-of-hearing people to hear 
their name. 
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3 OPERATORY OMAHA PRACTICE FOR SALE. CoUected over $300,000 
in 2001. Owner downsizing. Priced for a quick sale at $65,000. Contact 
NDA Box #1227. 

GREAT OPPORTIJNITY for a dentist that would .like to have a profitable 
practice in a 3,000 population Midwestern community. Hull, Iowa is 
situated amidst fertile farmJand where people are energetic and caring. 
You can be a part of this fun, vibrant, crime-free community as a new 
Professional Building has been built for an exciting dental practice. Great 
incentive package awaits you' Please call (712)439-1521 for an information 
packet' 

DENTAL OFFICE FOR LEASE located in a professional medical building 
with excellent referral possibilities from other tenants. Partially furnished 
- 1187 sq,ft. - great area near 89th & Indian Hills Drive, Omaha, NE, 
Peterson Bros. Realty, Inc. (402)397-8700 

NEBRASKA & IOWA ASSOCIATE/PARTNERSlDP OPPORTIJNITIES 
Iowa opportunities include: Council Bluffs (20 minutes from Omaha); 
Missouri Valley (30 minutes from Omaha); Logan (45 minutes from 
Omaha); Woodbine (60 minutes from Omaha). Nebraska opportunities 
include: Omaha; Gretna (15 minutes from Omaha). Great opportunity to 
gain diagnostiC, clinical and treatment planning proficiency, tap 20 years 
experience from senior doctors, earn an income of $75,000 to $175,000 
and learn the business of dentistry. Contact. Jeffrey Garvey, DDS, 
Midlands Dental Center, 214 East Erie Street, Missouri Valley, IA 51555 or 
call (712)642-4136 (ask for Jean) 

FOR SALE: Amtel Office Communication System; 1 front desk keyboard, 
11 operato!)' and room wall units. New cost $8,000, 1 year old, selling for 
$4,000. Cephalostat Intraoral Collimator $450. GE Panelipse $350. Call 
(402)484-6666 

DENTIST PERFECT TEETII is seeking Senior Dentists in Arizona, 
Colorado and New Mexico with a compensation range of $90,000 to 
$200,000. Successful private or group experience required Salary with 
bonus package, plus benefits that include health insurance, 401(k), 
malpractice, professional dues, and continuing education. Also seeking 
Associate Dentists with compensation range $75,000 to $95,000. Specialist 
opportunities also available for part-and-full time Ortho, Perio, Oral 
Surgery, and Endo disciplines with exceptional compensation. Call Dr. 
Mark Bimer at 303/691-0680, fax your resume to 303/691-1874, or mail 
your resume to 3801 E. FloridaI' Ave., Suite 508, Denver, CO 80210 or e
mail us at 9iww.bdms-perfecteeth.com 

HYGIENISTS Great part and full-time career opportunities. Large 
multipractice group offering flexible work schedule and excellent 
compensation/benefits package. Call Sonja 15 303/285-6022 

NEBRASKA-WAYNE. Preventative, quality oriented, fee for service 
practice in northeast Nebraska is seeking an associate with ownership 
interests. Progressive community, home of Wayne State College, nice 
place to raise a family. Great area for outdoor activities such as hunting, 
fishing, bike riding, golfing, etc. Please leave a message at (402) 375-1124, 
write Drs. Wessel & Burrows, P.O. Box 217, Wayne, NE 68787. 

GREAT PRACTICE FOR SALE: Excellent opportunity grossing $240k on 
3 days a week, 3 operatories, 45+ new patients monthly. Coul~ 

immediately be expanded to 4+ days per week for even greater potential 
Midtown Omaha 49th & Center. Call Dr. Greg Torosian (402) 558-0030. 
Available inunediately. 

CORNING, IOWA. Full Practice, Instant Income, Highly trained auxiliaries 
will stay. Own the practice, own the building; 75 years clinical experience 
back you up if desired. Money no problem What have you got to lose':' 
Call me and we will talk, Dr. Muschamp. Phone 641-322-3040, 7am till 
5:30pm Monday thru Friday, Sat. 7am to 12 noon. 

DENTAL SUBSTTIlITE available on short notice to cover for injury, illness, 
vacation, maternity leave, etc. References on request. James R. Haver DDS 
308/537-2202, jhaver@nebi.com 

GP-NEB--SOUfHWEST. Gr $284k, 4 days/week. 4 ops. NE1834. Call Peter 
Mirabito DDS, Precise Consultants, dentalsales.com, 1-800-307-2537. 

GP-NEB-SOUTIlWEST AREA Buy-in/OUt. $493k. NE3081. Call Peter 
Mirabito DDS, Precise Consultants, dentalsales.com, 1/800/307-2537. 

DENTAL OFFICE FOR SALE OR LEASE - 3610 2nd Avenue, Super 
location on main highway connecting to 1-80 Interchange, immediate 
access form all directions, direct exposure to street, 2000 sq. ft. bldg. With 
6 opp's, newly refurbished, lots of parking, fantastic exposure and self
advertiser. Call 308-237-3722 - Fax 308-237-0178, CarroU Sheldon, 
Kearney, Nebraska - Fastest grOWing city in Nebraska. 

FOR SALE: 
• Dry Heat Sterilizer - $100 
• Cephalometric Collimator with head holder - $450 
• Unitek Orthostudy Articular - $175 
• Doctor Stools - $200 each 
• Assistant stools - $250 each 
• Cabinets wall mount - $25 each 
• Lead Aprons with hanger - $25 each 
• Bracket trays with bracket arm - $50 each 
• Dental chairs (4) - $500 each 
• Olympus SmartMedia Color Printer P330N - $300 
• Unitek Ortho Spot Weider-$500 
Lincoln 402/423-3111. 

GREAT OPPORTIJNITY to join an established 35 year old dental practice 
located twenty miles from Omaha, NE. Position could lead to eventual 
partnership with future buyout possible. Good patient communication 
skills a must. Great place to raise a family. Call Jim Thurman 402/896
5586 for further details. 

ASSOClATESlDP POSmON available in the Omaha, NE/Council Bluffs, 
IA area. Potential buy-in opportunity. Please contact Valorie Wiley at 
402n33-3932 if interested. 

GP,COLO--EASTERN PLAINS. GR $540k. 4 ops. 7 days hygiene. FFS 
C03883. Call Peter Mirabito DDS, Precise Consultants, dentalsales.com. 1
800-307-2537 

FOR SALE: ADEC dental chair model 1005 (Decade?) Matching Dr. and 
assistant stools. Two colors to choose from. Please call (402_ 572-7677 

3 OPERATORY OMAHA PRACTICE FOR SALE. Collected over $300,000 
in 2001. Owner downsizing. Priced for a quick sale at $65,000. Contact 
NDA Box #1227. 

OMAHA ESTABliSHED, mostly fee for service general practice in West 
Omaha. Seller is retiring from active practice and desires to sell high 
number of active patient files and ongoing business. The staff is aware of 
the possible transition and desires to remain with the practice. Cash flow 
will support nice income and retire debt. Call American Dental Sales-Evan 
Myers and Associates, Inc. 800-311-2039. 

SENECA, KANSAS - Beautiful recently remodeled four operatory practice 
in medical building some new and some refurbished equipment. Dentist 
is decreased but practice is being operated by temporary dentists. Seneca 
is south of Omaha on highway 75 and just west on highway 36. Seneca is 
a progressive county seat town and the business, financial and medical 
community is anxious to get a new dentist established. Cash flows to retire 
debt and provide a nice living. Enthusiastic staff is in place including 
hygienist. Call American Dental Sales-Evan Myers and Associates, Inc. 800
311-2039 

FOR SALE: Prep Star air abrasion unit with Dentair vac filtration system 
and Macan elecuo surgical unit. Call Dr. TJ. Formanack, 402-330-0488 in 
Omaha. 

PERIPRO X-RAY FUM PROCESSOR - Used, works great. Day light 
loader. $450.00. Call Dr. Steve Tipp (402)431-8844 

USED DENTAl EQUIPMENT: X-ray wall mounted GE100 70KVP 15 Amp, 
Wall mounted patient lamp model LF Plus, 1.5 Amp 60Hz 115 V, Pelton & 
Cran Co Charlone, NC, patient chair Ritter Dynajust (good condition), small 
vacuum system. Earl W. Pierce, PO Box 81 Callaway, NE 68825. Tel 308
836-4419, fax, 308-836-4477 

FOR SALE: 4 doctor/assistant stools and 1 Dental EZ Signature Series rear 
delivery cart. All good condition. Offer. 402/553n888. 

All ads with an NDA box number should be mailed to: 
Nebraska Dental Association 
NDA Box # _ 

3120 "0" Street· Lincoln NE 68510 

CLASSIFIED ADVERTISEMENTS: Must be submitted in typewritten form. 
Indicate the number of issues in which the ad is to be published. Rates for 
NDA Members (per issue): $9.00 for 30 wordS or less; 30 cents for each 
additional word. For replies to NDA box number. an additional $1.00. For 
non-NDA Members add fifty percent to these rales. Classified Ads can appear on 
the NDNs website for an additional $5 per month. NOTE: advanced payment for 
classified ads MUST accompany order. For Display Advertising rate card, 
contact the NDA office. Send classified ad with remittance to: 

Nebraska Dental Association· 3120 "0" Street· Lincoln NE 68510 
DEADLINE: Three weeks before publication. 

The inclusion ojan advertisement in any NDA publication does 
not imply endorsement ojthe product or services, and NDA reseroes 
the right to reject any advertisementJor any reason. 
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Wisconsin Community Health Centers...
 
Want more than just a job? Then move to the 

"vacation" state of the Midwest. Wisconsin 
Centers are recruiting dentists at competitive 
compensation packages (salary guarantees 

generally starting at $80K). Some offer 
incentives for education, experience, or 

productivity. Most sites qualify for the National 
Health Service Corps Loan Repayment 

Program. Centers are modern, well-staffed 
facilities serving people in health professional 

shortage and medically underserved areas. 
Make your practice count, join Wisconsin's 

Community Health Centers. 

For more information contact: 
Wisconsin Primary 

Health Care Association 
(608) 277-7477 

wphca@wphca.org 

... Offering a Waterfall of Opportunities
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