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Nebraska's Dental 
Division 

"Seal in a Smile!" That is our motto and that is exactly what 
the staff of Health & Human Services/Dental Section was doing 
this past April in Hastings as Lincoln Elementary School hosted 
it's first ever school-based dental sealant program. 

Several organizations played an important role in making 
this program a success. The UNMC College of Dentistry and 
Central Community College (CCe) loaned portable dental 
equipment and curing lights to the program. eec dental 
assisting & dental hygiene students volunteered their time and 
talent in providing dental sealants. Dr. Kim McFarland was the 
dentist in charge of this worthwhile program. Dr. George 
Schlothauer helped out in Scottsbluff. 

All children received oral hygiene education and a tooth 
blLlshing kit. Of the 175 children who participated, 78 children 
needed and received dental sealants. A grand total of 261 
dental sealants were placed. This means fewer cavities, fewer 
emergency dental visits and less uncompensated dental care. 

I would like to send a big THANK YOU to all who assisted 
in making the Dental Sealant Program a success, especially Jan 
Scherr, RN school nurse, Drew Heady, Principal, all the 
volunteers from Central Community College and Dr. Ed 
Lockvvood, for donating the use of his curing light at a 
moments notice. 

Jill Marr, eDA 
3423 2nd Ave 
Kearney, NE 68847 
(308) 865-5606 

1999-2000 Membership 
Directory 

The NDA's Directory is going to the printer in the 
next few days. If you've had a change of address, fax # 

or phone # and haven't reported it to the NDA office -
please give us a call pronto. 

Sealant program at Hastings 

All smiles at the sealant program in Scottsbluff. 

IN THIS ISSUE
 
Patient Records .The New Law 
Hawaiian Dinner Cruise .Time To Register 
Auto/Homeowners Insurance New Benefit 
Credit Card Fraud Prevention Tips 

PLUS some hard hitting journalism that almost made 
it into the Lancaster County Gazette. 

A NEWSLETTER SERVING THE DENTISTS OF NEBRASKA
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A Message from the President
 
WHAT A PROFFESSIONI 

Dentists love to put themselves, "out of business." 
When the benefits of water fluoridation became 
apparent, community spirited dentists felt a 
professional responsibility to spread the word. They 
paid for commercial messages in the media and went 
on the speaking circuits. They debated opponents of 
fluoridation even though the opposition frequently 
verbally abused them. These dentists were accused of 
being part of a "Communist Plot" to poison the 
population. Why else would a dentist be urging fellow 
citizens to put "rat poison" in the water supply? Even 
more suspicious was the fact that if fluoridation really 
reduced dental caries by more than 50% what would 
dentists do to make a living. But the dental profession 
was not deterred. What a profession! 

Even in recent times when "busyness" became a 
preoccupation with our profession we continued to 
whole heartedly support the dental public health 
measures in our state so effectively promoted by Dr. 
Kim McFarland and her department. These are 
programs to reduce the rate of dental caries whose 
ravages dentists correct in order to earn their 
livelihood. I recall how proud I was of our profession 
when the Speaker of the ADA House of Delegates a 
couple of years ago stopped the House proceedings to 
announce that a major city in California had just finally 
approved municipal water fluoridation. The entire 
House of Delgates responded with resounding 

applause. What a profession! 
And today - as in the past 

- dentists are in the forefront 
in the continuous fight 
against the use of tobacco 
a hapit that has been largely 
responsible for destroying 
the lives of over 400,000 of 
our population every year. 
Even more specifically the Dr. Benton Kutter 

smoking of cigarettes is a 
leading cause of periodontal disease. And still we spend 
countless amounts of our money and time trying to pass 
state legislation to discourage the use of tobacco. What 
a profession. 

You might like to know that your Nebraska Dental 
Association has been actively trying to discourage 
tobacco use through public education and legislative 
efforts. Our Executive Director, Tom Bassett, is well 
known throughout the state among anti-tobacco groups. 
Our legislative committee and our lobbyists are familiar 
figures in the State Capital Building. In June Tom 
Bassett and our president-elect Dr. David Blaha were 
scheduled to meet with the Nebraska Medical 
Association to plan anti-tobacco strategies for the 
coming year. What a profession! 

Pat yourselves on the back, fellow dentists. You 
should be proud! 

Benton Kutler, D.D.S. 
President Nebraska Dental Association 

Benefits That Count 
ADA Library Services 
Members have access to the ADA Library which contains 

over 50,000 volumes, including more than 800 current journal 
titles. For a small fee, members may receive book loans by 
mail, photocopies of specific dental articles, or a reference 
package of articles on any dental topiC of interest. For a full 
listing of libraly services and fees, as well as order forms, 
please visit ADA ONlINE, the Association's web site, at 
www.ada.org, or call the Department of Library Services at 
extension 2653. 

ADA 1-800-621-8099 
Membership That Matters. 

ADA Retirement and IRA Programs 
The ADA Members Retirement Program, one of the nation's 

largest with assets in excess of $1.4 billion, offers tax-qualified 
profit-sharing, pension, 401(k), and defined benefit plans, plus 
comprehensive record-keeping services. ADA members also 
have access to both traditional and Roth Individual Retirement 
Accounts, offering low annual fees and a choice of 16 
investment accounts. For details, call the plans' administrator, 
Equitable Life at: 1-800-523-1125 (new retire. accts.) 1-800
223-5790 (current retire. accts.) 1-800-248-2138 (IRA accounts) 

New Guide 
Identifies Dental Benefit Options Available 

A new gUide identifies dental benefit options available to 
employers. 

The ADA recently published "A Buyer's Guide to Dental 
Benefits," a colorful 12-page booklet that educates benefits 
purchasers on options in dental benefits plans, including the 
Associations' preferred dental plan model of direct 
reimbursement The ADA is distributing the guide without 
charge, along with other benefits materials, to state dental 
societies. 

Dentists who can identify patients within their practices who 
are involved in benefits decisions where they work can obtain 
copies of these materials by contacting their state dental societies, 
or by calling the ADA's Purchaser Information Service at 
extension 2746 on the member's toll-free line. 

The guide provides benefits decision-makers with information 
on the variety of dental plans available, in order to help them find 
the one that best meets their needs. The ADA supports the direct 
reimbursement model because it assures that group members 
may go to the dentist of their choice and because under this 
option 90 to 95 percent of available funds go for dental care. 

Copies of the guide have already been sent to more than 500 
companies that have requested benefits information from the 
ADA. 
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Perfection in porcelain~ 

why we selected the Fmesse 
quality standards and 

Labor Department 
Audits 

Your NDA office is curious. Has any member been 
informed that their office is to be audited by the Nebraska 
Department of Labor? 

The Maine Department of Labor has evidently targeted 
dental offices. In Nebraska, we've only heard of one audit and 
we suspect a very disgruntled former staff member was 
responsible for that "visit." 

Just Wondering' 

Tobacco Resource 
Packet 

The ADA recently printed an excellent packet of materials 
on tobacco settlement funds and tobacco related health 
statistics. If these topics are of interest to you, call extension 
3520 at the ADA's 800 # and request this packet. The facts in 
this packet make tobacco lobbyists wish it were never printed. 

Need Answers 
to your 

Insurance Questions 
• Professional &

• Disability Income 
General Liability 

• Office Overhead 
Insurance

• Comprehensive 
• Office Coverage 

Medical 
• Workers 

?..
• Long Term Care 
Compensation 

Call the Professionals 
Bob & Marilyn Diers 

Over 700 Nebraska
 
Dentists Now Insured
 

J{aro/dIJiers [; Compa.ny 
11635 Arbor, Suite 230 

Omaha, Nebraska 68114 
391-1300 1-800-444-1330 
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Nebraska Dental Associa 
Attn: Julie Berger 
3120 "0" Street 

68510 

Open to all 10th District members and their guests, however space is i ited. 

Reserve your dinner-cruise tickets by completing the reservation 
check) to the Nebraska Dental Association by September 30, 1999 

t 7:45 p.m. 

. 

A confirmation letter and tickets will be sent to those who make reservations by this date. 

(Make checks payable to the Nebraska Dental Asso 

NEBRASKA DENTAL ASSOCIATION 

Fraud & Prevention
 

ADA * Hawaii *
 
ADA * Hawaii * 10th District
 
Moonlight Dinner Cruise
 
Saturday, October 9, 1999
 

Exclusive Cruise on the "Starlet" __.r-_~
 

Board buses at the Hilton Hawaiia Yillage
 
Cruise the Waikiki Shoreline 8:30 - 1&30 p'.m.
 
Steak & Fish Fillet Dinner (a little Mi Wi t, a ltd
 
Open Bar (We know how to treat our members!!)
 
Live Entertainment (yes, there will be hula dancers)
 

The cost is only $49.50 per person 

Complete, clip and mail to: 

lincoln, NE 

Name 

Address 

City State 

# of tickets	 x $49.50 each 

Basic Credit Card Fraud Prevention Tips 

Regularly train new employees on how to detect potentially 
fraudulent transactions. 

•	 Check cards presented for signs of alteration or 
counterfeiting. 

•	 Compare the last four numbers embossed on the card to 
the last four printed on the receipt. 

•	 Make sure the signature on the sales receipt matches the 
one on the back of the card. 

Detecting Potentially Fraudulent Transactions 

Keep a close rye on the customer who displays the following 
suspicious behaviors: 

•	 Makes random purchases without paying attention to size, 
value or price. 

•	 Presents you with a credit card taken from a pocket instead 
of a wallet. 

•	 When asked, claims to have left photo identification at 
home or in the car. 

•	 Arrives at or about closing time and tries to hurry you 
through the sale. 

•	 Purchases a large item and refuses delivery. 

•	 Displays no interest in the warranty on expenSive items. 

•	 Is overly slow and deliberate when signing the sales draft, 
perhaps because the signature is being forged. 

, 
•	 Makes purchases, leaves the establishment, and returns to 

make additional purchases. 

(From NOVA Corp. Newsletter) 
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Practice Transitions
 

Practice Management
 

Marketing Effectiveness
 

Profit Enhancement
 

Merger Analysis
 

Fee Analysis
 

Strategic Planning
 

Tax and Accounting
 

La,cal Ex rtisel 

No C(ntingency F'ees! 

RogerE.Howa~,CPA Tom H. Schnack, CPA 
Debra J. Bacon, CPA, CFP Thomas L. Larkin, DDS 

Seim, Johnson Sestak & Quist, LLP 
10843 Old Mill Road, Suite 400 

Omaha, NE 68154-2644 
(402) 330-2660 

Fax (402) 330-5108 
tschnack@sjsq.com 

Oral Cancer Not Covered Well 
Lack of coverage about oral cancer in the popular press 

provides a partial explanation of the public's lack of 
knowledge and misinformation about oral cancer, write Maria 
T. Canto, DDS, MPH; Yogo Kawaguchi, DDS, PhD; and Alice 
M. Horowitz, PhD, in the summer 1998 Journal of Public 
Health Dentistry. 

The public's lack of awareness of oral cancer was 
documented in a 1990 National Center for Health Statistics 
(NCHS) survey which found fewer people perceived smoking 
as a risk factor for oral cancer compared with other medical 
conditions, and just 13 percent knew that regular alcohol use 
increased the risk for oral cancer. 

From April 1997 to March 1998, a total of 50 articles and 
news items (18 from newspapers and 32 magazines), 
discussing oral cancer were identified and analyzed, write the 
authors. While 94 percent of the articles mentioned at least 
one risk factor for oral cancer, many of them failed to list all 
the causes for oral cancer. 

More than half of the articles (56 percent) identified spit 
tobacco as the major risk factor for oral cancer. Far fewer 

mentioned either cigarettes (32 percent) or cigars (12 percent) 
as risk factors. More than 50 percent of the articles did not 
mention warning signs for oral cancers. Less than half (42 
percent) of the articles discussed preventive measures. Only 
one third (32 percent) recommended cessation of tobacco use. 

The authors note that previous press studies have shown 
that most magazine articles on cancer discuss breast cancer and 
skin cancer. The authors surmise the reason for that is the 
strong involvement of advocacy groups, and the fact that the 
treatment for these cancers could be cosmetically disfiguring to 
the patient. Treatment of oral cancer not only can cause 
irreversible and extensive disfigurement, but also can impede 
proper nutrition, the authors write. 

The study also noted the number of tobacco ads and 
tobacco cessation ads. of the 22 magazines studied, five did 
not carry any tobacco ads: Good Housekeeping, Forbes, Men's 
Health, Prevention and Reader's Digest. In the remaining 17 
magaZines were 410 ads for cigarettes and seven ads for cigars. 
There were 30 ads for tobacco cessation, the authors note. 
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® 

.J+ojessiona.Z .J+otection Gxclusively since 1899
 

To reach your local office, call 800-344-1899. 
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Patient Records and LB17
 
Patient records has long been a topic of concern and interest 

for many dental offices. The ADA's ethics booklet says, 
"Dentists are obliged to safeguard the confidentiality of patient 
records. Dentists shall maintain patient records in a manner 
consistent with the protection of the welfare of the patient. 
Upon request of a patient or another dental practitioner, 
dentists shall provide any information that will be beneficial for 
the future treatment of that patient." 

When Nebraska's legislature enacted LB 17 this past 
session they took some of the mystery out of patients records. 
The following may be more than you wanted to know but it's 
worth keeping on file. Sections 3 and 4 may be the ones that 
have the biggest impact on dental offices. 

Section 1. The Legislature finds that medical records 
contain personal and sensitive information that if improperly 
used or released may do Significant harm to a patient's 
interests. Patients need access to their own medical records as 
a matter offairness to enable them to make informed decisions 
about their health care and correct inaccurate or incomplete 
information about themselves. 

Section 2. For purposes ofsections 1 to 7 of this act: 
(1) Medical records means a provider's record ofa patient's 

health history and treatment rendered; 
(2) Mental health medical records means medical records 

or pans thereofcreated by or under the direction or supervision 
of a licensed psychiatrist, a licensed psychologist, or a mental 
health practitioner licensed or cenified pursuant to sections 71
1,295 to 71-1,338; 

0) Patient includes a patient or former patient; 
(4) Patient request or request of a patient includes the 

request of a patient's guardian or other authorized 
representative; and 

(5) Provider means a physician, psychologist, chiropractor, 
dentist, hospital, clinic, and any other licensed or certified 
health care practitioner or entity. 

Section ~ -(1) A patient may request a copy of the patient's 
medical records or may request to examine such records. 
Access to such records shall be proVided upon request pursuant 
to sections 1 to 7 of thiS act, except that mental health medical 
records may be withheld ifany treating physician, psychologist, 
or mental health practitioner determines in his or her 
profeSSional opinion that release of the records would not be in 
the best interest of the patient unless the release is reqUired by 
coun order. Tbe request and any authorization sball be in 
Writing and shall be valid for one bundred eighty days after the 
date of execution by the patient. 

(2) upon receiving a written request for a copy of the 
patient's medical records under subsection (1) of this section, 
tbe proVider shall furnish the person making the request a copy 
of sucb records not later than thiny days after tbe written 
request is received. 

(3) Upon receiving a written request to examine the patient's 
medical records under subsection (1) of this section, the 
proVider shall, as promptly as reqUired under the circumstances 
but no later than ten days after receiving the request: (a) Make 
the medical records available for examination dUring regular 
business hours; (b) inform the patient if the records do not exist 
or cannot be found; (c) if the prOVider does not maintain there 

records, inform the patient of the name and address of the 
proVider who maintains such records, if known; or (d) if 
unusual circumstances have delayed handling the request, 
inform the patient in writing of the reasons for the delay and 
the earliest date, not later than twenty-one days after receiving 
the request, when the records will be availablefor examination. 
The provider shall furnish a copy of medical records to the 
patient as proVided in subsection (2) ofthis section if requested. 

(4) This section does not require the retention of records or 
impose liability for the destruction of records in the ordinary 
course of business prior to receipt of a request made under 
subsection (1) of this section. A prOVider shall not be reqUired 
to disclose confidential information in any medical record 
concerning anothe-r patient or family member who has not 
consented to the release of the record. 

Section 4. Except as proVided in sections 5 and 7 ofthis act, 
for medical records prOVided under section 3 of this act or 
under subpoena by a patient or his or her authorized 
representative a prOVider may charge no more than twenty 
dollars as a handling fee and may charge no more than fifty 
cents per page as a copying fee. A provider may charge for the 
reasonable cost of all duplications of medical records which 
cannot routinely be copied or duplicated on a standard 
photocopy machine. A provider may charge an amount 
necessary to cover the cost oflabor and materialsfor furnishing 
a copy of an x-ray or similar special medical record. If the 
prOVider does not have the ability to reproduce x-rays or other 
records requested, the person making the request may arrange, 
at his or her expense, for the reproduction ofsuch records. 

Section 5. (1) A prOVider shall not charge a fee for medical 
records requested by a patient for use in supporting an 
application for disability or other benefits or assistance or an 
appeal relating to the denial of such benefits or assistance 
under: 

(a) Sections 43-501 to 43-536 regarding assistance for 
cenain children; 

(b) Sections 68-1018 to 68-1025 relating to the medical 
assistance program; 

(c) Title [J of the federal Social Security Act, as amended, 42 
u.s.c. 401 et seq.) 

(d) Title XVIII of the federal Social Security Act, as amended, 
42 u.s.c. 1395 et seq. 

(2) Unless otherwise prOVided by law, a proVider may charge 
a fee as proVided in section 4 of this act for the medical records 
ofa patient requested by a state orfederal agency in relation to 
the patient's application for benefits or assistance or an appeal 
relating to denial of such benefits or assistance under 
subsection (2) of this section. 

0) A request for medical records under this section shall 
include a statement or document from the department or 
agency that administers the issuance of the assistance or 
benefits which confirms the application or appeal. 

Section 6. A proVider who transfe-rs or submits information 
in good faith to a patient's medical record shall not be liable in 
damages to the patient or any otherperson for the disclosure of 
such medical records as prOVided in sections 1 to 7 of this act. 

Section 7. Sections 1 to 7 of this act do not apply to the 
release of medical records under the Nebraska Workers' 
Compensation Act. 



9 NEBRASKA DENIAL ASSOCIATION 

5 District Fall Meeting 
Mark your calendars for the annual meeting this fall in 

Kearney. 

When: Monday, October 4, 1999 
Where: Ramada Inn - Kearney 
Speaker: Dr. Kevin Medlin 
Topic: "Third Molar Removal for the General Dentist" 

(CE. has been applied for) 

Another way to get quality CEo at a great price. Watch your 
mail in the coming weeks for more info! 

Nebraska Forensic 
Dental I.D. Team 

The Nebraska Forensic Dental 1.0. Team will have it's 
1999 meeting on September 24 and 25 in Omaha. The 10 hour 
course and 1.0. work shop will be open to the first 10 non-ID. 
team member dentist across the State who are interested in 
learning more about the Team and Forensic Dentistry. For 
more details, contact Dr. John Filippi at (402) 341-6116 or email 
Dr. Fillippi at forendds@aol.com. 

West District Meeting 
Plan to attend the fall meeting of the West District in
 
Sidney on September 10 and 11. The meeting will be
 
held at the Sidney Holiday Inn and Conference Center
 
and will feature a potpouri of speakers. Mark calendars
 
now!
 
Join your colleagues for 1 1/2 days of education.
 

Attention Central 
District Members 

The Central District will hold it's annual Golf Day on 
Wednesday, August 4th at Quany Oaks Golf Course. Meeting 
to follow dinner. For more information contact Dr. Mark 
Brouillette at 402/362-3222. 

I went to a bookstore and asked the 
saleswoman, ''Where's the self-help section?" 
She said if she told me, it would defeat the 
purpose. 

Never trust a stockbroker who's married to 
a travel agent. 

Introducing A Group 
Auto & Homeowners 
Insurance Program 

The NDA knows how important it is for members and their 
families to have effective insurance protection at'an affordable 
price. This is why we are pleased to introduce Group Savings 
Plus from Liberty Mutual, a benefit for our members. This 
comprehensive program enables you to purchase auto, home, 
and other high-quality personal insuranee products at low 
group rates, with convenient payment options. 

After researching several insurance programs, Liberty Mutual 
was selected because of their outstanding reputation for 
providing superior service and high value to their customers 
for 85 years. Not only did we discover excellent service, but 
potential savings as well! Here are just a few of the savings 
and benefits you'll enjoy through Group Savings Plus: 

Money-Saving Group Rates --In addition to Liberty 
Mutual's competitive rates, you will receive a special group 
discount on automobile, homeowners, and many other lines of 
personal insurance. 

Convenient Payment Plans--Premiums can be 
automatically deducted from your checking account with no 
down payment or finance charges. Or, if you prefer, you may 
be billed directly to your home with no finance charges and 
just a small down payment. 

12-Month Policies/Guaranteed Rates - Your rates are 
locked in for one full year. Many other companies issue six
month policies, this could mean two rate increases a year! 

24-Hour Emergency Roadside Assistance - For automobile 
customers, just one call to a toll-free number will provide you 
with emergency assistance anywhere in the Us. or Canada. 

24-Hour Claims Service - Call toll-free anytime an accident 
occurs even on weekends/holidays. 

Personalized Service -- Liberty Mutual proVides professional 
insurance counseling and quality service through more than 
440 local sales offices across the United States and Canada. 

These discounts and benefits, coupled with other premium 
reductions such as multi-car, passive restraints, anti-theft 
devices, and multi-policy discounts, could result in substantial 
savings for Nebraska Dental Association members and their 
families. 

How much could you save? We suggest you make your 
own comparison by calling Liberty Mutual, Monday through 
Friday, 8:30 a.m. to 5:00 p.m. central time. If you are in the 
Lincoln area, please call 1-800-505-4179. For Omaha and the 
rest of the state, please call 1-800-462-0015. Both the call and 
the quote are completely free and there is absolutely no 
obligation to buy. Just identify yourself as a Nebraska Dental 
Association member, client number 2219, and have your 
current policies handy. 

We urge you to take advantage of this special program! 
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Yes, Tell Me More! 
o Please send me more information on Procera"Allceram. 
o Please send me more infonnation on IPS Empress~2. 

o Please have a representative call me. 

City, State, Zip.p _ 
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Are You Listening?
 
As dental professionals, 

listening is a key element in 
communication with your 
patients and staff members. 
Most people, however, listen to 
respond, not to understand. 
Poor listening skills can lead to 
misunderstanding, hurt feelings, 
arguments, and missed opport
unities. Learn how to be a good 
listener and your people skills 
will improve: 

•	 Look interested and give the speaker your 
undivided attention. Maintain eye contact and when 
you agree with a statement, nod your head. 

•	 Never interrupt someone who is speaking. You 
miss what they are saying, and it appears that you 
feel what you have to say is more important. 

•	 Listen for key phrases such as "I want," "I'm looking 
for," or "I'm having a problem With ... " These 
phrases tell you what response is expected from 
you. 

•	 Ask questions to clarify what has been said, but only 
when the other person has finished speaking. 

In Memoriam 
Dr. John O'Brien of North Platte passed away on 

April 30, 1999. He was a 1957 graduate of Creighton 
School of Dentistry. He was a life member of both 
the ADA and NDA. Our sympathies to his family. 

Dr. Richard Blankenau of Omaha passed away on 
June 14, 1999/ He was 61. He graduated in 1966 from 
Creighton School of Dentistry and has been a faculty 
member at Creighton since 1968. Our sympathies to 
his wife Laurine and family. 

The NDA extends their sympathies to Dr. Tim 
McVaney and family of Omaha. Tim's wife, Cindy, 
passed away on June 19, 1999. Our thoughts are with 
them. 

II	 i.\~l«t~	 .. .....,• ~~.J\.#(:~ . 

~~\~ ~l~~
X~J\.	 #(:~• -.. - • 

No Smoking In State 
Capitol 

Governor Johanns recently signed a legislative measure 
prohibiting smoking in the State Capitol and other state 
buildings. The NDA helped support this bill. 

Left to right: Tom Bassett, Senator Preisler, Governorjohanns, Senator 
Vrtiska, Senator Schmitt 

$$$ Support For ASDA 
Membership 

The NDA House voted to pay for one year's dues in the 
American Student Dental Association for all freshmen at both 
dental schools. The next class of freshmen will have their 
dues paid for the year 2000 by the NDA and its members. 
Several other states are doing this with the hope that an early 
introduction to organized will pay dividends with increased 
numbers joining the ADA following graduation. 

The Membership is charged with carrying out the wishes of 
the House. The first step will be to solicit individual members 
to send a check to the NDA ($40 for a student at CU and $47 
for a student at UNMC). 

This becomes a "scholarship" for a freshman. Shortly after 
arriving on campus each freshman will receive a note 
indicating that their dues in ASDA are being paid by Dr. 
_______. Each dentist donating to this cause will be 
told the name of his or her student. It is hoped they will then 
communicate with one another. 

We believe this is a great opportunity to help both a dental 
student and the dental profession's future . 

Call the NDA if you are willing to help in thiS worthwhile 
endeavor. 
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AILProfessional Practice ,rTransitions 

eHowMuch e What 
Is Your Are 
Practice Your 
Worth? Options? 

You Can't Afford Not To Know! 

!()()% Financing ,il'llilahle For .1Io .... t Qualified Sale ...... 

• AppraisallValuation Services • Practice Brokerage • Practice Mergers 
• Associateships • Non-Owner Practice Purchase Funding • Partnerships 
• Contract Services • Tax/Retirement Planning • Equipment Leasing 

,rl L Professional Practice 
Transitions 

10184 "L" Street • Omaha, NE 68127
 

Call 1-800-730-8883
 
A Subsidiary of i1.l Sullivan-Schein Dental
 

~ A.~OIBr.Vr 
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Congrats, Thanks
 
Congratulations to Dr. John Pershing of Hastings who 
was recently named President of the American Association 
of Orthodontists Foundation. Dr. Pershing had served 
since 1995 as the foundation's national endowment 
campaign chair person. Congrats on this honor! 
Congrats to the NDA's speedy Executive Director. In 
August 1998, Tom had angioplasty to repair a blocked 
artery. In recent weeks he won both the 100 meters and 
200 meters at the Iowa Senior Games in Des Moines. His 
competition may have been hoping for a slower recovery 
- sorry guys! 
Dr. Shane Jensen successfully defended his title in the 
Nebraska Closed Tennis Tournament. Way to go champ! 

New Members, Phone #s, Addresses 
Please Keep Us Updated re: new addresses, new phone 
numbers, or corrections in the membership directory 

Dr. Carole Brenneise 
6041 Charles St 
Omaha, NE 68132 
402/280-2865 
402/553-5697 (H) 

Dr. Werner Roehrs 
2233 Heather Ln 
Lincoln, NE 68512-1533 

Dr. Kimberle Roskeland 
721 E B Street 
North Platte, NE 69101 
308/532-6285 

Dr. Anne Williamson 
5217 S 65th Circle 
Lincoln, NE 68516 
402/296-5118 

Dr. Patrick M Sterba 
712 N Fort Crook Rd 
Bellevue, NE 68005 
402/733-6066 

Dr. James A Branchaud 
14441 DuPont Cr., Ste. 202 
Omaha, NE 68144 
402/330-2330 

Dr. Duane H Smith 
4306 S Minnesota Ave #6 
Sioux Falls, SO 57105-6747 

Dr. Robert Stanley 
1910 Virginia Ave #501 B 
Ft. Myers, FL 33901-3356 
941/332-0584 

Dr. Jim Buttermore 
305 W 39th Street 
S. Sioux City, NE 68776 
402/494-4924 

Dr. Thomas Thrasher 
2155 Webster St 
San Francisco, CA 94115-2333 

Dr. Michael Kirke 
15672 W Maple Rd 
Omaha, NE 68116 
402/965-3603 

Dr. R.F. Krejci 
6325 "0" Street Apt. 502 
Lincoln, NE 68510 

Dr. William C Kaus 
341 Main, PO Box 311 
Chadron, NE 69337 
308/432-5626 

New Addresses 

New Members 
Dr. Stider A McCash 
2411 South Third PI 
Omaha, NE 68108 
402/346-9743 

Board of Health 
Vacancy (Last Call) 

Dr. Rich Fitzgerald of Omaha has served on the State Board 
of Health for 8 years ( 2 terms). His last meeting will be in 
September. In the next few months the NDA will need to 
submit to the Governor the names of several willing and 
capable replacements for Rich's position. 

The Board meets every 2 months, generally all day 
meetings. Plus an occasional sub-committee meeting, 
hearings, and an annual retreat ( 2 days). The pay is $20 per 
day (be still my racing heart), plus mileage. 

If you are interested in this position, please send a copy of 
your CV or resume to the NDA office c/o BOH Candidate by 
July 14th. The NONs Board of Tmstees will review candidates' 
credentials at their summer meeting, July 23rd. 

Dentistry has been very fortunate to have had 2 NDA 
members on the BOH in recent years. Besides Rich, Dr. Dick 
Tempero, an oral surgeon and past president of the NDA, has 
held a seat as a physician. 

The NDA, dentistry and all Nebraskans owe a debt of gratitude 
to these gentlemen for their commitment of time and energy. 

Going To Hawaii? 
#1 - The NDA would appreciate knowing who is going to 

attend the ADA meeting in Hawaii. If you're making plans to 
go, please let us know. 

#2 - Save Saturday evening October 9th for the 10th District 
Dinner Cmise. Look for the registration form in this issue. 

#3 - Airfare prices = Ouch! As of July 1 we haven't found 
any "good deals." We suggest doing some shopping via 
telephone. Try Executive Travel (800-737-0582 or in Lincoln 
458-9868) remember to mention the NDA's 10% discount on 
United. Then try United and/or Delta direct lines. United is 
800-521-4041, the ADA reservation code is #527 QE. Delta is 
800-241-6760, their reservation code is #120500A. Your NDA 
staff got the best deal by calling United's direct line. We think 
we're inside the plane --- time will tell. 

Light Up Once 

Light up once 
lose seven minutes of life; ~ 

Light up again, lose seven more. " ~ 
\\ 

A smoker dies up to 15 years earlier than a non-smoker 
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July 23 
NDA Board of Trustees, 12:30 pm. Best Western 
Regency West. 

Septem.ber 10 & 11 
"Radiology for Dental Assistants", Dr. Tarnjit Saini, 
Creighton University. 

SeptelDber 17 
"Oral Surgery for General Practitioners," Dr. Myer 
Leonard, Creighton University, ( 7 hours C.E.) 

Septelllber 24 & 25 
Nebraska Forensic Dental ID Team Meeting, Best 
Western, Omaha. See article in this months 
newsletter. 

Septem.ber 10 & 11 
West District Annual Meeting, Sidney. See article in 
this month's NDA Newsletter. 

October 3 
NDA Board of Trustees and NDA House of Delegates, 
Ramada Inn, Kearney 

October 4 
Five District Annual CE Course, Dr. Kevin Medlin, 
"Third Molar Removal for the General Dentist", See 
article in this month's NDA Nevvsletter. 

Novem.ber 7 & 8 
21st Annual Midlands Periodontal Conference, Dr. 
Terry Rees, Nebraska Center for Continuing 
Education, Lincoln. For more information contact Dr. 
Cathy Alley at 402/466-6700 

Novelllber 19 
Nebraska Academy of General Dentistry, "Hands - On 
Endodontic Course", Omaha. For more infonnation 
contact Joe Pittman at 402/597-2297 

"UNMC Course Registration 402/559/5916 

For i..ofonnation 402/559/4152 

*Creighton University registration & i..oforfil
ation in Ofilaha 402/280-5054, outside Ofilaha 
11888/273-6576 

Dead Hoss 
Lets review lessons learned from the desert. 
Dakota tribal wisdom says that when you discover you are 

riding a dead horse, the best strategy is to dismount. However, 
our government often tries other strategies with dead horses, 
including the following: 

1.	 Buying a stronger whip. 

2.	 Changing riders. 

3.	 Saying things like "This is the way we always have ridden 
this horse." 

4.	 Appointing a committee to study the horse. 

5.	 Arranging to visit other sites to see how they ride dead 
horses. 

6.	 Increasing the standards to ride dead horses. 

7.	 Appointing a tiger team to revive the dead horse. 

8.	 Creating a training session to increase our riding ability. 

9.	 Comparing the state of dead horses in today's 
environment. 

10.	 Pass legislatioli declaring that "This horse is not dead." 

11.	 Blaming the horse's parents. 

12.	 Harnessing several dead horses together for increased 
speed. 

13.	 Declaring that "No horse is too dead to beat." 

14.	 Providing additional funding to increase the horse's 
performance. 

15.	 Do a cost analysis study to see if contractors can ride it 
cheaper. 

16.	 Declare the horse is "better, faster and cheaper" dead. 

17.	 Form a quality circle to find uses for dead horses. 

18.	 Revisit the performance requirements for horses. 

19.	 Say this horse was procured with cost as an independent 
variable. 

20.	 Promote the dead horse to a supervisory position. 

How Long Will Litter
 
Last? 

Cigarette butts 1-5 years 
Aluminum cans and tabs 500 years 
Glass bottles 1,100 years 
Plastic bags 10-20 years 
Plastic coated paper 5 years 
Plastic film containers 20-30 years 
Nylon fabric 30-40 years 
Leather up to 50 years 
Wool sox 1-5 years 
Orange and banana peels up to 2 years 
Tin cans 50 years 
Plastic six-pac holders 100 years 
Plastic bottles and styrofoam indefinitely 

Please Don't' 

Facts For The Storehouse Of Useless 
Knowledge 

• Rubber bands last longer when refrigerated. 

• Peanuts are one of the ingredients of dynamite. 

• The national anthem of Greece has 158 verses. 

• There are 293 ways to make change for a dollar. 

• There are more chickens than people in the world. 

(From Solutions for Seniors, 8198) 
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WAIKIKI CONDOMlNIUM offering a 25% discount to NDA 
members for the 1999 ADA Annual Session in Honolulu. 
Located only 100 yards from Waikiki Beach and directly across 
from the Halekulani Hotel, The Imperial of Waikiki offers one or 
two bedroom suites with a choice of mini or full kitchens. Rates 
start at just $89 for srudio. Call The Imperial of Waikiki at 1-800
347-2582 or FAX at (808) 923-7848 and ask for the "Cornhusker" 
rate. The Imperial of Waikiki is located at 205 Lewers in the 
heart of Waikiki Aloha, Dr Lum & Mary Lou Young. 

CONTINUE A TRADmON OF EXCEllENT DENTAl CARE 
PRACTICE FOR SAlE. Ideal opportunity to purchase a 
modern, high income practice in a I1Jral community with 
established patients, full staff, full-time hygienist, and 
equipment. Contact Dr. Doyle at (402) 223-5109. Fax: (402) 
223-5310 or e-mail: HYPERLINKmailto:dalO138@navL..{.net 
dal0138@navix.net 

GENERAl DENTIST NEEDED for modern quality, preventive 
practices surrounding Omaha-Council Bluffs area. Future 
options available. Send resume to NDA Box 1118. 

FOR SAlE: Automatic Film Processor Air Techniques AT2000 = 
$1500; Autoclave-Tuttnauer model 1730 = $750; Dry Heat 
Sterilizer Wayne model = $200; L&R Quantrex 140 Ultrasonic 
Instrument Cleaner = $240; Gendex Panelipse II Panoramic X
Ray = $5000; Cephalometric Collimator with head holder = $450; 
Chayes Virginia Chair Top = $100; Cresent Wiggle Bug Triturator 
= $200; Unitek Orthostudy Articular = $175; Star Titan Scalers = 
$350 each; High Speed handpieces + $150 each; Dr. Stools = 
$200 each; Assistant Stools = $250 each; Polaroid Close up 
Camera with three lens = $250; Operatory Cabinets wall mount 
for literature and Crest samples = $25 each; Lead Aprons with 
hanger; X-Ray View Box; Triad 2000 light curing Unit; J-boxes = 
$10 each; Bracket Trays with bracket arm = $50 each. Please 
call in Lincoln, (402) 423-3111. 

ASSOCIATESHIP POSITION AVAILABLE in the Omaha, 
NEICouncil Bluffs, lA area. Potential buy-in Opportunity. 
Please contact Valorie Wiley at 402-733-3932 if interested. 

PRACTICE FOR SAlE GP, GREELEY, COLORADO, Gross 
$272k, 4 ops, 2160 sq ft, prof bldg. Call Peter Mirabito DDS, 
Precise Consultant, 303-759-8425, 1-800-307-2537. 

PRACTICE FOR SAlE GP, SOUTHEAST AREA NEB. Gross 
$225k, 2 days per wk, 6 ops, 3800 sq ft. FFS. Call Peter Mirabito 
DDS, Precise Consultants, 303-759-8425, 1-800-307-2537. 

PRACTICE FOR SAlE GP,RAPID CITY, S.D. Gross $150k, 3-1/2 
days per wk, 2 ops. 1000 sq ft, prof bldg. Call Peter Mirabito 
DDS, Precise Consultants, 303-759-8425, 1-800-307-2537. 

ASSOCIATE OPPORTIJNIlY in Well-Established Hi-Tech 
general practice in West Omaha. Unlimited Opportunities 
possible including long term relationship with buy-in possible. 
Please send resume to 12100 W Center Rd Ste 110, Omaha NE 
68144, fax to 402-330-6298 or call Sue at 402-330-5080, or e-mail 
nsheldon@horizondent.com. 

FOR LEASE Office space available approximately February 2000. 
South 48th Street in Lincoln. Completely set up as dental office 
with four operatories, 1,364 sq ft. Current doctor wanting to sell 
equipment. Call 421-1175. 

NEBRASKA PRACTICE OPPORTUNITIES ASSOCIATE TO PARTNER 
LOOKING FOR A lIFE STYLE CHANGE? Consider this SPECIAL 
CIRCUMSTANCES opportunity! Guaranteed associate salary, buy
in six months, no down payment, 100% potential financing by 
owner, no monthly payments to owner until guaranteed monthly 
salary is met, candidates must have appropriate practice 
experience. Fax cover letter and confidential resume to Jayne 
Reeh, clo Gene Giles, D.D.S., Alliance, NE Fax #308-762-1827 

GENERAl PRACTICE FOR SAlE, Northeast Nebraska, 
agriculrural community, large patient draWing area, unlimited 
potential for practice expansion. good hunting and fishing. 
[nquiries call: (402) 358-3777 

ASSOCIATE DENTIST WANTED for high quality West Omaha 
general dental office. Unlimited potential for Doctor with 
excellent clinical and people skills. Buy-in opportunity 
available. Call 402-431-8844 for a confidential interview. 

OFFICE IN EASTERN NEBRASKA looking for the following 
Specialists to share and office: Periodontist, Endodontist and 
Pedodontist. Send inquiries to NDA, Box #0426. 

OPPORTIJNITY, FACIIlTY, FINANCING awaits a lucky dentist 
who discovers this NW Iowa community. New dental clinic with 
(8) operatories now under construction. To be cpt. August 99. 
(1) local dentist already committed, room for (1) more. Contact 
Gary Blythe @ Sheldon Community Development Corp. @712
324-2813 

NEW PRACTICE? SLOW PRACTICE? Part-time dental 
consulting/service for sale in Omaha. Small investment. Increase 
your cash flow while building your practice. Easily expanded. 
ExceUent opportunity to expand your marketing base. I want to 
retire. Box 621. Ph. (402) 330-8450 

ASSOCIATE DENTIST WANTED to join a highly productive and 
quality esthetic practice. We're only interested if you are 
personable, self-motivated, and enthusiastic. Please send CV to 
Lilly Family Dentistry, 2100 Indian Hills Drive, Sioux City. lA 
51104. 

FOR SAlE: 2-Mal1Js chairs, w/units, (includes fiber optics), 
cuspidor, ass!. package, light and stools. 1 Marus chair. light, cart 
with unit (includes fiber optics), stools. (402) 330-2243 

COMPUfERS FOR SAlE: Compaq Prolinea 4/50 486, 150-MG 
hardrive, 8-M memory, 50 Mhz. Also Compaq Prolinea 4/25s 
486, 120 MG hardrive, 8 M memory, 25 Mhz. $200 each. 
Monitor and keyboard included. Contact NDA for more 
information. 

All ads with an NDA box number should be mailed to:
 

Nebraska DentaJ Association· NDA Box # • 3120 "0" Street· Lincoln NE 68510
 

CLASSIFIED ADVERTISEMENTS: Must be submined in typewrinen form. Indicate the number of issues in which the ad is to be 
published. Rates for NDA Members (per issue): $9.00 for 30 words or less; 30 cents for each additional word. For replies to NDA box 
number, an additional $1.00. For NON-NDA Members add fifty percent to these rates. NOTE: advanced payment for classified ads MUST 
accompany order. For Display Advertising rate card, contact the NDA office. Send classified ad with remittance to: 

Nebraska Dental Association· 3120 "0" Street. Lincoln NE 68510 
DEADLINE: 11lree weeks before publication. 

More Signs You're In A Cheap HMO 
• Pedal-powered dialysis machine 

• Head-wound victim in waiting room is on the last chapter of War & Peace 

• Exam room has a tip jar 

• Tongue depressors taste faintly of fudgecicle 

• Directions to your physician's office include: "take a left when you enter the trailer park." 

• Physician listens to your heart through a paper towel tube. 
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THE LONGER YOU WAIT.... 

For more information 
or to schedule a 
personal consultation 
to discuss your needs, 
call AFTCO today. 

If you are considering retirement within 
the next ten years, then the time to act is 

now. 

THE MORE YOU LOSE! 

You've worked too 
hard to let your practice 

waste away as you approach 
retirement. 

AFTCO's Pre-Sale Program enables 
you to practice less, maintain your 
income, protect the value of your 
practice, and can considerably 
improve your "Quality of Life." 
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