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paranoid, but if you 
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tough on dues, wait 
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Time to Registerl
 
Welcome to the 136th Annual Session 

A Salute to the Past •.• 
A Toast to the Future•. 

2004 Annual Session
 
The Cornhusker Hotel • Lincoln, Nebraska
 

April 23, 24 &25,2004 

We Need Donations!
 
Donations for the silent auction held during Annual Session are still needed. ,Proceeds 

from the auction benefit the NDA Relief Fund and the NDA Foundation. 

Auction items will be displayed in the exhibit area dUring Annual Session and donors will be 
given appropriate recognition for their contlibution to this worthy cause. 

Any donations to help the cause such as sports memorabilia, gift certificates, bottles of 
wine, gift baskets, golf/sports items or other items of value would be greatly appreCiated. 
Thanks for your support l 

ADPAC Supports 1st District Candidates 
On March 14, various candidates vying for Following the interviews, the Committee 

the House of Representatives seat being vacated recommended to ADPAC their support of 
by Doug Bereuter interviewed with the NDA's Senators Curt Bromm and Matt Connealy in the 
Legislative Committee for ADPAC funds. upcoming primary election. 

Senators Bromm and Connealy receiving their ADPAC checks from Drs Ed Vigna and Paula Harre. 
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Message from the Presi e t 
Celebrate the Future of Dentistry 

Please Join the celebration of the future of our profession and the 
organization that represents us at the Nebraska Dental Association's 
136th Annual Session in Lincoln, Apnl nnd-25th Dental colleagues 
from across the state will come together to enjoy a weekend of superb 
continuing education and festive social events. 

I would like to extend my gratitude to the Annual Sessions 
Council for sharing their time and creative talents in organizing a 
memorable experience for you, your family and staff. We look 
forward to seeing you l 

The Annual Session will also present many of you with an 
opportunity to meet Dave O'Doherty, our new Executive Director. 
Dave has hit the ground running. He has met with the Deans of the 
two dental colleges, Dean Reinhardt and Dean Barkmeier, our 
lobbyists, Larry Ruth and Bill Mueller, and even the ADA Executive 
Director, Dr. Jim Bramson. He has attended the Legislative Reception, 
several district meetings, council meetings and numerous other 
events. 

The following is a quote from a letter that I received from Dr. 
David Spann after meeting our new Executive Director at the North 
District meeting 

"It appears that you and your search 
committee have hit a homerun with his 
hire as our new Executive Director. 1 
am very impressed with his professional 
demeanor and his apparent people 
skills . ... So, it appears that at least 
from my point of view, the time and 
effort that it took to arrive at this hire 
seems to have been well worth the 
effort. .... Thanks so much for all the time and effort that you have 
put into our association this past year." 

As we move into a new year, it has been an honor to serve our 
profession and the members of the Nebraska Dental Association. Your 
officers, trustees and councils have sought to gUide our association 
through this time of transition Change always poses challenges. They 
have donated countless hours and a few sleepless nights on behalf of 
the NDA Please know that they have given you their best. Those of 
you who have extended kind words of support throughout the year 
cannot begin to know how much they have been appreciated. 

With highest regards, 
Sandi Larson, President 

Dr Sandra Larson 

I I • . • 
• Equipment Purchases • Buying a Practice 
• New Office Start-ups • Practice Improvements or Relocations 

Endorsed by:ftfSkx"~;- .. 
FinanCIal CALL Today!
Solutions 

800-491-3634 
**Subject to credit approval. Some restrictions may apply, including limits on the amount of personal debt that may be consolidated. 3/04 
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Greetings from 
Coach Bill Callahan 

Okay, Okay, I'm not Coach Callahan. I don't have a west 
coast offense and I've never been to the Super Bowl, but I 
am feeling a bit like Mr. Callahan these days ... the new guy 
coming in behind a seasoned 17 year sentimental favorite 
BUT, who is not bringing in a new staff! 

As I write this letter, I've completed my fourth week 
with the Nebraska Dental Association. Suffice it to say, 
it's been a whirlwind of a month (understatement) but I 
am so grateful for the kind words of support and the 
time taken by many to explain matters related to 
dentistry and the Association. I am genuinely 
appreciative of having had the chance to visit with Tom 
Bassett to learn some of the job fundamentals. It is 
infinitely clear just how much there is to absorb and 
process regarding the dental profession I Julie has been 
fantastic educating me on all things dental, as I am 
continually learning new things. She is a master of 
juggling several tasks at once, especially in light of 
Annual Session. 

After the 2004 Session has concluded, there will be 
more quality time to focus on ideas, plans and strategies 
involving the Association. Stay tuned and get ready to 
be involved!! One element of modification involves the 
use of electronic communication between our office and 
NDA members. We plan to make our website more of a 
tool for the membership. Stay tuned to the summer 
newsletters for upcoming changes. Fear not, the paper 
version of the newsletter will always remain. We will 
also be adding access to the newsletter on the website, so 
in the unlikely event you misplaced the paper version, 
you will be able to find the newsletter online. 

As for newsletter features, I hope to add a legal flavor 
to articles. For example, this month's newsletter features 
an article regarding patient bankruptcies. Although I 
cannot represent you personally, I can respond to general 
legal and business questions that affect your practice. If 
you have questions that would benefit NDA members, 
please call or email them to me. 

A bit of information about myself, some of which I 
shared at the North, Southeast, Omaha and Lincoln 
District meetings in March: 

• Born	 and raised in Omaha, graduated Westside 
High School, class of 1976; 

• Attended UNL	 on a football scholarship during 
the era of George Andrews, Rod Horn, I.M. Hipp, 
et al.; 

• Love to golf as long as there is daylight and the 
air temperature is above 32 degrees. 

• Lived	 in the Beta Theta Pi fraternity during 
college with Drs. Jim Jenkins and Tom Tritsch 
and can only wish that their musical abilities had 
rubbed off on me; 

• B.S. Architecture (1981); M.S. Civil Engineering 
(1982); Juris Doctor (1991); 

• Married my best friend, Patty Edwards and have 
two daughters, Jacqueline (age 10) and Elizabeth 
(age 7). (Coming from a family of brothers, life 
with three females is a constant learning 
experience. ) 

• Coach both daughters YMCA Spirit Soccer 
teams. (What, more girls .. coaching 30 females 
in the sport of soccer is a lesson in negotiation 
and patience lll ) 

• Did I mention that I love to golf? 

As stated earlier, the last month has involved a 
whirlwind of learning. Within the last 28 days I have 
had the privilege to visit with members of the Board of 
Trustees, the Selection Committee, dental college deans, 
and dentists attending district meetings. With each day 
and each visit I become more aware of the issues 
surrounding the practice of dentistry. Of all the 
information I have gleaned thus far, I am accutely aware 
of the fact that the dental profeSSion is truly a field of 
service to others and I am honored to have the 
opportunity to serve you in the accomplishment of your 
goals and objectives. 

I look forward to meeting you at the 2004 Annual 
Session. I'll be the one without the west coast offense ... 

David J. O'Doherty
 
Executive Director
 
davidodoherty@alltel.net
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MBNA Credit Card 
Customers Have 
Point-And-Click 
Access To Account 
Information 
If you carry the Nebraska Dental 
Association credit card from MBNA, you 
can obtain your current account 
information, the same real-time 
information that MBNA's Customer 
Satisfaction representatives provide over 
the telephone, without ever picking up 
the phone. 

By visiting wwwmbnanetaccess.com, 
you can view your account information 
online and complete many types of 
account maintenance in a secure 
environment 24 hours a day, 7 days a 
week. Right from a personal computer, 
you can review the transactions since 
your last statement; view and download 
your last six monthly statements into 
personal financial software, such as 
Quicken or Microsoft Money; and even 
pay your MBNA bilL 

Available at www.mbnanetaccess.com. 
Net Access uses 128-bit Secured Sockets 
Layer (SSL) encryption, the most secure 
encryption currently available and a level 
of protection that has never been 
compromised. You can enroll online and 
begin using Net Access immediately after 
verifying some pieces of security 
information. Once that information has 
been verified, simply choose a user name 
and password that you will use for future 
visits. 

One of the most exciting features of Net 
Access is the online payment option. You 
can begin using this free service Simply 
by clicking on the "Payments" tab. Just 
register any U.s. checking account, and 
you can schedule payments in as little as 
two business days or arrange for 
payments up to 12 months in advance. 

Net Access offers many other convenient 
services. For instance, customers in good 
standing can order cash advance checks 
and a PIN, request a credit line increase 
and add an authorized user. Enroll for 
this online service today' 

CONGRATULATIONS
 
2004 Poster Winners!!
 

SM LEA 

KEEP SMILE 
AN:l9"tN1 

1st Place 
Jake E. Nelson 
5815 Rd. 99 
Dalton, NE 69131 
Parent: Gene Nelson; 
Teacher: Mrs. Bartling 
School: Leyton 
Elementary School, 
Gurley, NE. 

2nd Place 
Emmanuel Juarez 
518 East Capitol #45 Trl. 
Grand Island, NE 68801 
Parent: Marian Lespron 
Teacher: Mrs. Meyer; 
School: Knickrehm 
Elementary School, 
Grand Island, NE, 68801 

3rd Place 
Carman Claesson 
1345 North 39th St. 
Lincoln, NE, 68503. 
Parents: Evert and 
Marcia Claesson; 
Teacher: Marcia 
Claesson 
School: Oakview 
Christian School 
(Home School), 1365 
North 39th St., Lincoln, 
NE 68503. 
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NDA's Annual Session 2004 
Session I 
Friday, April 23 (8:30 -11 :30 a.m. & 1:30 - 4:30 p.m.) 
"The Four Cornerstones To Success" 

Linda Miles 
(Co-sponsored with the Nebraska Dental Assistants Association) 

Linda Miles, CEO of Linda Miles and Associates, is an expert in dental 
communication and highly respects dentists, dental staff and the patients 
they serve. If dentistry has been stressful for you lately, this course is for 
you! As one group practice calls it, "my shot of Vitamin B12". This is a 
must see course for the dentist AND the whole dental team! 

Session II 
Saturday, April 24 (8:30 - 11:30 a.m. & 7:30 - 4:30 p.m.) 
1/ Diagnostically Driven Interdisciplinary Treatment Planning" (6 hrs. CE) 

John C. Kois, D.M.D, M.S.D 

Dr. John Kois received his D.M.D. from the University of Pennsylvania, 
School of Dental Medicine and Certificate in Periodontal Prosthesis with a 
M.S.D. degree from the University of Washington, School of Dentistry. He 
maintains a private practice limited to prosthodontics in Tacoma, Washington 
and is an Assistant Clinical Professor in the Graduate Restorative Program at the University of 
Washington. You will learn: a systematic approach for treatment planning every patient in their 
practice; to focus on the four most important diagnostic categories; to develop critical risk 
parameters to minimize failures; and protocols to implement treatment planning strategies. 

Session III 
Sunday, April 25 (8:30 - 17 :30 a.m. & 7:00 -4:00 p.m.) 
"What's New In Dental Pharmacotherapy?" (6 hrs. eE) 

Karen A. Baker, B.S, M.S. Pharmacy 
(Co-sponsored with the Nebraska Dental Hygienists' Association) 

Dr. Karen Baker is an Associate Professor in the Department of Oral 
Pathology, Radiology & Medicine at the University of Iowa College of 
Dentistry. She joined the faculty of the College of Dentistry in 1985. She 
has been director of Dental Pharmacy Services since 1991, and is also an Or Karen Baker 

adjunct Associate Professor in the Univ. of Iowa College of Pharmacy's Division of 
Pharmacy Practice. This course will update the dental team on recent developments in 
dental pharmacotherapy while providing strategies for prescribing to ensure therapeutic 
success. 

Linda Miles 

Or, John Kois 
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Dentistry and the Law
 

Questions about Patient Bankruptcies
 
By Richard D. Weber, J.D., MDA Legal Counsel 

Here are answers to four questions regarding 
patient bankruptcy issues. It is assumed that there is 
no insurance coverage in each case. 

Question: I overheard my patient telling a friend that 
she may be filing for bankruptcy. I've treatment
planned her for a huge implant procedure, which we 
have scheduled to do I'm very reluctant to proceed, 
given what I overheard. What choices do I have7 

Answer: This column cannot cover all the 
complexities and nuances of the federal bankruptcy 
law. It is necessary, however, to understand some 
general principles. The payment of any invoice by 
the patient within 90 days prior to the petition for 
bankruptcy is called a "preference'" This payment 
would have to be returned to the bankrupt'S estate. 
Any payment into an escrow or trust account prior to 
bankruptcy to secure payment for the services to be 
performed by you in the future would continue to be 
an asset of the bankrupt patient and would be 
returned to the bankrupts estate. Any payment for 
services rendered after the filing of the petition for 
bankruptcy would not be deemed a preference, and 
the payment of any funds subsequent to the filing of 
the petition for bankruptcy to be used as security for 
the payment of post-bankruptcy petition services 
could be used as security. 

vVith these general prinCiples in mind, it would be 
wise to carefully consider your options before 
commencing treatment if you are satisfied that the 
patient is likely to file for bankruptcy. You could wait 
until the petition for bankruptcy is filed, and then 
work out a prepayment arrangement with the patient. 
Prepayment either before or after the bankruptcy 
petition by a third party, either directly or as security, 
could also work. If the patient has a credit card 
(which is possible prior to bankruptcy but not after 
bankruptcy), prepayment by the patient could be 
made with a credit card without concern for a 
preference. 

Another option would be to obtain a guarantee from 

a solvent third party, but this option would only be 
as good as the solvency of the guarantor and there 
would be an issue as to whether there was legal 
consideration for the guarantee. Consideration 
would likely be found if the guarantee was given by 
a close relative of the patient, such as a spouse, 
parent or child. 

You obviously have other choices of either 
performing the treatment on the hope that the 
patient will not file for bankruptcy, or electing not to 
perform the treatment so as to avoid the risk of 
nonpayment. 

Question: I have begun orthodontic treatment on a 
minor, and the parent has filed for bankruptcy. My 
entire fee for the orthodontic treatment has been 
discharged by the court. Can I bill the parent for any 
treatment rendered after the date of the bankruptcy7 
Do I have to finish this orthodontic case? 

Answer: If termination of the treatment would 
jeopardize the patient's oral health, you should 
continue the treatment. Failure to do otherwise 
could be deemed abandonment. If termination 
would not jeopardize the patient's oral health, you 
may discontinue treatment so long as adequate 
notice and an opportunity to obtain the services of 
another dentist is given. You can bill the patient for 
treatment rendered after the date of bankruptcy, but 
the ability of the minor's bankrupt parent to pay 
would be questionable. Prepayment after the 
bankruptcy petition is filed for future treatment is an 
option, and the use of a credit card and the 
possibility of a third party guarantee could also be 
explored, subject to the questions of consideration 
and solvency of the guarantor. 

Question: Will I receive a specific court document 
addressed to me indicating that my patient has filed 
for bankruptcy, or do I just take his word? What type 
of documentation should I look for? 

Answer: If you are a creditor at the time the patient 
files for bankruptcy, the patient is obligated to list 
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your receivable in order to discharge the debt. As a 
listed creditor, you will receive a Proof of Claim form 
from the court. You will be required to fill out that 
form with your claim information and file it with the 
court within a certain period of time. Creditors are 
paid a portion of their claims if there are assets in the 
bankrupt's estate. Dentists would likely be general 
unsecured creditors and would stand behind 
secured creditors who are paid first. Typically, 
general unsecured creditors are paid little if anything 
in personal bankruptcies. 

Question: What rights do I have if my patient has 
filed for bankruptcy and wants to continue to be a 
patient of record in my office? Can I dismiss the 
patient due to filing bankruptcy and my having to 
write off a large amount? Do I have to continue to be 
this patient's dentist, even for emergencies, until she 
finds a new dentist? 

Answer: If the dismissal would jeopardize the 
patient's health, you should not discontinue 
treatment without adequate notice to the patient and 
an opportunity to obtain the services of another 
dentist. This is ethically and legally required. Other 
than adhering to this rule against patient 
abandonment, you may dismiss a patient for any 
reason, with two exceptions. First, a dentist may not 
dismiss a patient for a reason protected under the 
federal or state discrimination laws. Second, a 
dentist may be precluded from dismissing a patient 
if it would violate a contract, such as a participation 
agreement with a managed care plan. 

Originally published in the Journal of the Michigan 
Dental Association, January 2003 issue. Reprinted 
with permission. 

Editor's Note: The Director of Member 
Communications at the Michigan Dental Association 
informed me that, according to their latest poll, their 
legal column is the #1 best-read feature in their 
magazine. 

Please let me know ifyou would like a similar column to 
become a part oj the NDA newsletter. Send your 
comments or "generic" legal questions to 
davidodoherty@alltel.net or call the NDA office. 

Legislative Update
 
Legislative Bill 1159 was recently amended into the 
Department of Health and Human Services Priority Bill 
LB 1005. LB 1005 was advanced to Final Reading on 
March 23, 2004. 

LB 1159 amends Section 71-190 of the Nebraska Statutes 
so that rio person shall coerce or attempt to coerce a 
licensed dentist to practice dentistry in any manner 
contrary to the professional judgment of the dentist, 
which conforms with the standards of acceptable and 
prevailing practice of the dental profeSSion. In addition, 
LB 1159 amends Section 71-185.03, which will allow the 
Department upon recommendation of the Board of 
Dentistry, to issue a faculty license to any person who has 
a license to practice dentistry in some other state in the 
United States or a Canadian province. 

After Final Reading, LB 1005 only requires a Simple 
majority vote before going to the governor, who has five 
days, excluding Sundays, to decide what to do with a bill. 
If the governor signs a LBlO05, it will become effective 
three calendar months after the Legislature adjourns, 
which would be July 16th, 2004. 

Ever travel 100 miles from home?
 
You need our....
 

24 Hoa.. Accident &
 
T..avel Assistance Plan"
 

Featuring: 
•	 24 Hour Worldwide Medical 

and Travel Assistance 
•	 24 Hour Accidental Death 

and Dismemberment Benefits 

This excellent program includes emergency 
evacuation, hospital admission guarantee 
to prevent delays or denial of medical 
care, and much more for you and 
your family. 

Call Marilyn Diers today . 

J--(aroGfViers & Comyany 
Omaha 391-1300 or 800-444-1330 
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IMPRESSION SYSTEM 

The QUAD-TRAY Impression System combines 
dentistry's first single-use, metal quadrant 
tray with dentistry's first 3rd generation vinyl 
poly siloxane. A clinically proven solution for 
your quadrant impression needs. 
The QUAD-TRAY's distortion-free aluminum construction, 
low side walls and wide arch provide an inflexible 
alternative to plastic trays. Guaranteed to reduce your 
retakes, remakes, and occlusal adjustment time. 

AFFINrTY Ught Body HF (high flow) or RF (regular flow) 
gives you ideal flow while InFlex gives you maximum 
support. PlUS, you'll enjoy an intra-oral cure time of only 
2:15 minutes, without compromising working time! 

• 

DEN TAL PROD U C T SIN C. 

~proi!nc.
CO>groBI fA~%~TORIES 

"AFFINITYproducer knife-edge, emy-to-rend margins,
 
nice ro/Qur colltrtlst, twrific handling and high lear stwzgths. 1-800-831-0936
 

partner@prodenco.comThis is 0 K"ol material! It Mes afabulous tandem when 
IIS(!d w;th the QUAD-TRAY." -JOHN K\NCA Ill. DMD 

See us for a meeting special at the NDA Annual Session, booth #51,52 & 53 
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Dent I Day
 
Each year the UNMC College of 
Dentistry provides oral health 
information to the public and to dental 
practitioners throughout the State. As 
part of the College's public outreach, 
Dental Day is designed to provide not 
only screening and referral services to 

needy children but comprehensive 
dental care as well. Services have been 
provided primarily for children from 
non-fluoridated communities where 
access to care is limited or absent. 

Dental Day V was a collaborative effort 
of UNMC College of Dentistry, Two 
Rivers Public Health Department, 
Lexington Public School nurses, 
PHONE nurses, the Office of Minority 
Health, Minority Health Clinic, NAF 
InterpretersfTranslators and St. Anne's 
Parish. Lexington Public Schools 
provided transportation to and from 
the screenings. 

For each of the past Dental Days, the 
College has performed about 1,000 
procedures and delivered an average of 
nearly $50,000 in dental care to 
approximately 130 children at the 
College at no expense to the patients 
and their families. On Dental Day V, 
110 children received a total of 1,170 
procedures valued at $55,697.00. 

This is the first time Lexington students 
have been selected to participate in 
Dental Day. Students from orfolk and 
Hastings, NE were also beneficiaries of 
the services provided. 

There were increased numbers of 
middle and high school aged children 
many of whom had somewhat more 
severe dental problems involVing 
permanent teeth. Students received 
free dental care and participated in 
entertaining educational sessions and 
activities. 

Thank You! 

The College of Dentistry would be 
unable to conduct Dental Day without 
the wonderful support of many 
contributors. Several companies and 
agencies provide cash support while 
others donate dental supplies and 
materials and food. Thank you to the 
many participating dentists, dental 
office staff, public school personnel 
and other volunteers in the Lexington, 
Hastings and Norfolk areas. These 
wonderful volunteers prOVided 
screening and diagnostic services, 
transportation and orientation 
services, without which, Dental Day V 
would not have been pOSSible! 

Mary Smalley 
Tom Hall 
Norfolk Dental Group 
Jessica Meeske, D.D.5. 
Karen Sorenson, D.D.s. 
Jamie Lange 
Josie Rodriquez 
Cathy Fagot 
Boni Muzzey 
Father Paul 
Robert Money 
Mark Arneson, O.D. 
Joyce Sekutera 
Geri Zimmerman 
Don Theophilus, D.D.5. 
Kathy Anderson, M.D. 
Mike Mandelko, D.D.s. 
Jana Kopf 
Karen Jaimes 
Cindy Jaeger 
Kathy Stark 
Richard Eisenhower 
Lorraine Money 
James Devine, O.D. 
Diane Schilling 
Rose Spence 
David Merrit, D.D.5. 

Tom Fagot, D.D.5. 
Eve Roberts 
Sonia Swartz 
Dora Munoz 
Nancy Cook 
Janet Staehr 
Ray Otero 
Lisa Hoeft 

Dental Day VI 

The next official Dental Day, DDVI, 
is scheduled for June 4-5, 2004. 
Students, faculty and equipment will 
travel to Alliance for a day and a half to 

treat migrant farm worker children and 
children from the Indian community. 
Alliance has been working diligantly to 
accomplish the front-end work so that 
volunteers are able to hit the ground 
running when they arrive. 

Thank you to David G. Brown, Executive 
Associate Dean, UNMC and Terry 
Krohn, Director, Two Rivers Public 
Health Department for submitting 
Dental Day V information. 

The ADA estimated 
that 35,000 dental 
professionals provided 
hundreds of thousands of 
underserved children with 
free dental education, 
screening and care during 
Give Kids A Smile/National 
Children's Dental Access Day 
(GKAS), the nation's largest 
dental care event. Events at 
some 2,150 sites across the 
country included: large-scale 
dental clinics providing free 
fillings, cleanings and fluoride 
treatments; groups of dentists 
providing care to underserved 
children in their private 

.practices and individual
 
dentists providing education
 
and screening programs in a
 
variety of locations.
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Overlooked Tax Breaks
 
April 15th is just around the comer. Despite the fact 

that most people keep a sharp eye out for deductible 
expenses, it is not uncommon to miss a few. And some 
folks don't list a deduction because they can't find what 
category it fits into. Some overlooked routine 
deductions include: 

• If you make a contribution to virtually any 
retirement account (e.g., IRA, 40l(k), 403(b), 457), 
you may be eligible for a retirement savings 
contribution credit. It's limited to the lower level of 
the income spectrum and can be found on line 48 of 
Form 1040 or line 32 of Form 1040A. (Remember, 
you have until April 15, 2004, to make a 2003 
contribution to your IRA.) 

• If you paid points on a new mortgage, you may be 
able to deduct that amount. Points paid on a 
refinancing are generally deductible on a pro-rata 
basis over the life of the loan. 

• If you're taking qualified college courses, it's possible 
that you can claim a deduction for tuition and fees. 

• If you use your car for charitable purposes, you can 
deduct 14 cents per mile for all qualified charitable 
travel. Moreover, you can deduct out-of-pocket 
expenses when you're serving a qualified organization. 

• If you use your auto for medical travel, such as to 
and from your doctor or dentist, you may be able to 
deduct 12 cents per mile. The cost of travel and 
lodging related to medical treatment can also be 
deductible. 

• Advertising giveaways and promotion:	 Advertising 
and promotional expenses are deductible, including 
flyers and catalogs. 

• Bank	 service charges. Bank charges, services, 
penalties, check writing and credit card fees are 
deductible. Check printing costs are also deductible. 

• Business association dues.	 Falling under the Other 
Expenses category, dues and meetings can be deducted. 

• Business gifts. Tax deductions for business gifts are 
limited to $25 per recipient in anyone year, but you 
receive a 100% deduction fore each business gift up 
to $25. The free product samples that you give to 

publicize your products, however, are not considered 
business gifts. 

• Business-related	 magazines and books. 
Subscriptions are deductible; books, magazines, 
newsletters, newspapers, and all other publications 
are deductible. The cost of buying and maintaining 
your ledgers is deductible. 

• Coffee and beverage service. These are considered an 
office expense, and therefore, can be considered part 
of your deductible. 

• Education to improve business skills.	 For the self
employed, the cost of education is deductible if the 
education maintains or improves a skill reqUired in 
the business (but not if the education is used to meet 
minimum educational requirements). 

• Online computer services related to business. The 
costs of Internet access are fully deductible if used 
only for business. Pro-rate the cost and deduct only 
the business portion if used partly for personal use. 
The cost of setting up a Web page is deductible; 
although if the amount is significant, it may have to 
be amortized over several years. Better yet, consult 
your accountant on this! 

• Parking	 and meters. Parking is deductible. If you 
take the standard mileage allowance, parking is 
deductible in addition to the mileage allowance. 
Parking tickets, however, are not (although towing 
charges are). 

• Petty cash funds. Petty cash is a small fund of cash 
some businesses keep to pay small businesses. The 
expenses are usually for office supplies and are 
deductible. 

• Postage. Postage, post office box rents,	 and postal 
permits are deductible. 

• Telephone calls away from the business 

Just because you did not get a receipt does not mean 
you cannot deduct the expense, so keep track of those 
small items and get big tax savings. 

Learn more at www.irs.gov, www.fool.comltaxes & 
www.powerhomebiz.comlvoI4/bizexpense.htm 
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, , 

In many way,s, we believe that, what you 190k at is I~ss " Because our' entiJ'e focus is on helping dentists,
 
important than what you see.' As one of, the country's physicians, hospitals and integrated health networks
 
leading provjders of dental professional liability manage risk, we're able to ,offer yoy unparalleled expertise.
 
insurance, you can depend on us to look beyond the Contact us to locate a PIC WISCONSIN agent or broker
 
obvious, to see your needs in a different fight: We call this near you.
 
Leading Through Ingenuity, and it'S demonstrated in all
 
we do:
 

• In-depth risk analysis and program design' 
PIC WISCONSIN• Proactive loss prevention programs and consulting 
Leading Through Ingenuity'• Unsurpassed claims and defimse service 

• Personal, office/property and extended liability , (800)279-8331 
www.picwisconsin.comprotection 
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New Members, Phone #'s, Addresses
 
(Please keep us updated on any changes. 

New Members 
Dr. Jason Vogt 
5040 N 20 Strett 
Lincoln, E 68521 
402/857-2300 
jason.vogt@unmc.edu 

Dr. Gregory Garro, Jr. 
622 N 108th Ct. 
Omaha, NE 68154 
402/493-8900 
402/933-2957 Fax 
Garrofamily@cox.net 

Dr. Allen Korte 
3901 Normal Blvd Ste. 202 
Lincoln, NE 68506 
402/489-3115 
402/489-3115 Fax 
Kdentistry@neb.rr.com 

WE ARE A FULl:SERVICE 

DENTAL PRACTICE BROKER! 

han J~l'<m C. Stelen IVo!!f D.D.S. 

\\'hether buying or selling a practice, \\'c can offer the cxpertise 
to maximize your transaction. Take advantage of our O\'er 100 
years of combined experien e. Call han l\\yers at 816- 358
6782 and let he and his staff simplif)' your experience. 

Evan Myers and Associates, Inc. 
9415 E. 63rd Street, K.C. MO 64133 

Phone: (816) 358-6782 • Fax: (8 \6) 358-3509 

Toll-free: (800) 311-2039 

www.evanmyers.com • www.denlalsales.com 

Member: American Dental Sales 

Be sure to welcome new members.) 

New Addresses
 
Dr. Karen Bober
 
5007 Council Bluffs Pointe Rd.
 
Council Bluffs, lA 51501
 
402/932-7204
 
402/932-7859 Fax
 
kmbober@hotmail.com
 

Dr. George Shada
 
5805 Lone Oak Drive
 
Bethesda, MD 20814
 

Dr. Kerri Hill
 
15410 Weir Street
 
Omaha, NE 68137
 
402/933-7100
 

Dr. Greg Lorenz
 
1320 South 90th
 
Omaha, NE 68124
 
402/558-6220
 

Dental Handpiece Repair 

QUALITY REPAIRS DONE ON-5ITE I
 

MINIMAL DOWN TIME I
 

NO LOST HANDPIECES I
 

QUICK RESPONSE I
 

NO HASSLE WARRANTY I
 

PERSONAL SERVICE I
 

NO WASTED TIME BOXING I
 

HIGH SPEED SERVICE
 
402-677-6907 or 1-888-723-7307
 
Quality Repairs At Competitive Prices
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Nebraska State 
Oral Health Forum 
April 26 &27, 2004 
Cornhusker Hotel 

Lincoln 
Please come and join the 
Nebraska Department of 
Health and Human Services, 
Dental Health Division at the 
first ever State Oral Health 
Forum. The Forum is designed 
to assist communities in 
building a dental public health 
infrastructure. The Forum will 
provide an orientation to 
public health, maternal and 
child health topics, oral health 
and access to care issues. 
National, state and local 
speakers will provide an 
overview of what Health 
Districts and other programs 
can do to help improve oral 
health. During the forum you 
will enjoy: 

•	 Scientific sessions on oral health 
•	 Exhibits & Poster sessions 
•	 Opportunities to network with 

dental health leaders and 
community organizations 
throughout Nebraska. 

For registration information, visit 
www.hhs.state.ne.us/dental 
Dentistry has been approved 

for 6.5 CEUs. 

Calendar
 
April 8, 2004 
CE Course, "Implant Dentistry: Developing the 
Pathways to Success", Dr. James Walker, UNMC 
College of Dentistry. (3 hours) 

April 12, 2004 
LDDA Board of Trustees Meeting, 5:30 pm, 
NDA Office. 

April 13, 2004 
LDDA General Membership Meeting, Hillcrest 
Country Club, 5:30 p.m. - Social, 600 p.m. 
Dinner. 

April 15-17, 2004 
Creighton Spring Assembly, Creighton 
University, (16.5 hrs. CE) 

April 20, 2004 
ODDS Board Meeting - 630 pm, House of 
Delegates Caucus - 7:30 p.m., Metro Omaha 
Medical Society 

April 23-25, 2004 
NDA Annual Session, Cornhusker Hotel, 
Lincoln. 

April 24-26, 2004 
Star of the North Meeting, Minnesota Dental 
Association. 

April 27-28,2004 
2004 Bioterrorism Symposia Series, "Prepare 
Now for the Next Public Health Emergency", 
sponsored by UNMC and the Nebraska Center 
for Bioterrorism Education. Course held in 
Norfolk, Northeast Community College. For 
more information contact Liliana Bronner at 
402/559-8106. 

June 2,2004 
LDDA Golf Outing, Location TBA. 

June 3-5, 2004 
"Education and Golf - Western Nebraska, 
"OSHA Annual Review", Dr. james Howard, 
"Restorative Implants", Dr. Dennis Nilsson, 
"New Concepts in Restorative Dentistry", Dr. 
Dennis Higginbotham, Creighton University (3 
hrs, CE/course) 

June 15 - 16, 2004 
2004 Bioterrorism Symposia Series, "Prepare 
Now for the Next Public Health Emergency", 
sponsored by UNMC and The Nebraska Center 
for Bioterrorism Education. Course held in 
Omaha, UNO Thompson Alumni House. For 
more information contact Liliana Bronner at 
402/559-8106. 

June 17, 2004 
ODDS Golf Outing, Players Club. 

June 24-26, 2004 
17th National Conference on the New Dentist, 
Westin Horton Plaza Hotel, San Diego, CA. If 

you have any questions, contact 
newdentist@ada.org 

July 10-17, 2004 
"Office Based Surgery for the General 
Practitioner", Dr. Pamela Alberto, Norwegian 
Cruise Line's Sky, sponsored by UNMC College 
of Dentistry (12 hours CE) 

July H-18, 2004 
"Seminar at Sea - Alaska Cruise, ExplOring 
Endodontics", Dr. Kenneth Knowles, Creighton 
University (12 hours) 

July 23, 2004 
Risk Management Seminar for Dentists and 
Staff, "You be the judge", 1230 - 4:30 p.m, 
Omaha. Location TBA. For more information 
contact Marilyn Diers at 1-800-444-1330 or 
402/391-1300. 

August 20-21, 2004 
"Radiology for Dental Assistants", Dr. Tarnjit 
Saini, Creighton University 

August 25 - 26, 2004 
2004 Bioterrorism Symposia Series, "Prepare 
Now for the Next Public Health Emergency", 
sponsored by UNMC and The Nebraska Center 
for Bioterrorism Education. Course held in 
Kearney, Holiday Inn. For more information 
contact Liliana Bronner at 402/559-8106. 

September 12, 2004 
NDA Fall Board of Trustees - 830 a.m. and 
House of Delegates - 1:30 p.m., Midtown 
Holiday Inn, Grand Island. 

September 13, 2004 
5 District Annual Fall Meeting, Speaker - TBA, 
Midtown Holiday Inn, Grand Island. 

September 17 &: 18, 2004 
West District Dental Society Annual Meeting, 
Fort Robinson, Crawford, NE. For more 
information contact Dr. Bill Kaus at 308/432
5626 or julie Berger at 1-800-234-3120. 

September 30 - October 3, 2004 
ADA Annual Session, Orlando, FL For more 
information contact 1-800-232-1432. 

.. UNMC Course Registration (402)472-2175, 
for more information (402)472-9457 

• CreighLOn University Registration &: infonnation in 
Omaha (402)280-5054, outside Omaha 1(888)273-6576 
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UNMC Professionals Day
 
"Access to care, changes in the dentist patient 

relationship and educating people about oral health 
these are things you can effect if you get involved," said 
James B. Bramson, D.D.s., executive director of the 
American Dental Association. 

Dr. Bramson was the guest speaker at the UNMC 
College of Dentistry's 18th Annual Professionals' Day 
held March 19 at the East Campus Union in Lincoln. The 
event provides students, faculty and the dental 
community with an opportunity to share in professional 
and academic activities. 

Following Dr. Bramson's lecture, 48 dental and dental 
hygiene students were honored for their academic 
achievements during the afternoon honors convocation. 
The challenges that lie ahead for dental and dental 
hygiene students can be seen in the circumstances of 
today, Dr. Bramson said. 

"While the delivery of care is very strong, access is 
not," said Dr. Bramson. "Eighty percent of dental decay 
occurs in about 2S percent of the children from 
underprivileged areas." It will be imperative for future 
dental students to continue to try to make sure regulators 
and lawmakers understand that oral health is also a part 
of general health. 

"The kind of dollars and support that insurance 
providers and lawmakers put into dental health pays in 
medical dividends." 

But in the last 20 years dentistry has become a smaller 
and smaller piece of the overall healthcare dollar, he said, 
adding that more and more dentistry is not paid for by 
insurance and Medicaid reimbursements are poor. 

One solution, Dr. Bramson said, is a pilot program in 
Michigan that delivers care through a Medicaid system 
that is similar to private insurance. 

Through this program the community health center 
contracts with a private dental office, negotiates 
affordable fees and the health center takes care of the 
administrative red tape leaving the dentist free to focus 
on delivering care. 

Another challenge facing dental and dental hygiene 
students is the changing relationship between caregiver 
and patient. . 

"Patients have so much access to information and 
come to the office well-educated about treatment 
opportunities," said Dr. Bramson, "that they become 
more of a partner in their treatment." Thus, he said, 
dentists will need to be good communicators and 
become better at sorting out the credible, valid science 
that is out there. 

In the near future there will be a lot of emphasis on the 
growing link between oral disease and systemic disease, 
Dr. Bramson said. 

In fact, three of the four major papers written in the 
last few years show a much more closer association 
between oral disease and other medical issues, such as 
diabetes and coronary heart disease, he said. "This will 
bring dentistry a lot closer to medicine," said Dr. 
Bramson, "and changes us into more of an oral 
physician. " 

Dr. Bramson with]ohn Reinhardt, D.D.S., dean of the 
College of Dentistry. Dr. Reinhardt was one of Dr. 
Bramson's instructors in the operative dentistry 
department at the University of Iowa Dental School in 
the late 1970s where he attended college. "John is a great 
guy and a wonderful faculty member," said Dr. Bramson. 
"When he called me and invited me to do this I couldn't 
turn him down." 
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Classified Ads
 
DENTIST PERFECT TEETH is seeking Senior 
Dentists in Arizona, Colorado and New Mexico with a 
compensation range of $90,000 to $200,000. 
Successful private or group experience required Salary 
with bonus package, plus benefits that include health 
insurance, 40l(k), malpractice, professional dues, and 
continuing education Also seeking Associate Dentists 
with compensation range $75,000 to $95,000. 
Specialist opportunities also available for part-and-full 
time Ortho, Perio, Oral Surgery, and Endo disciplines 
with exceptional compensation. Call Dr Mark Bimer at 
303/691-0680, fax }'our resume to 303/691-1874, or 
mail your resume to 3801 E. Florida Ave., Suite 508, 
Denver, CO 80210 or e-mail us at www.bdms

l perfecteethcom 

Gp, SOUTHWEST NEBRASKA, Gross $277K, 4-1/2 
days/week. 4 ops. NE1834. Call Peter Mirabito DDS, 
Precise Consultants, dentalsalescom 1-800-307-2537 

Gp, SOUTHWEST NEBRASKA. Buy inlbuy Out. 
Gross $493k. 4 ops. NE3081. Call Peter Mirabito DDS, 
Precise Consultants, dentalsales.com. 800-307-2537. 

Gp, CENTRAL NEBRASKA. Gross $648K, 4-1/2 
days/week. FFS. 5 ops, stand-alone bUilding also for 
sale NE1812. Call Peter Mirabito DDS, Precise 
Consultants, dentalsales.com. 800-307-2537. 

Gp, SOUTHEAST NEBRASKA. Gross $267k 30ps. 
Newer equipment. Call Peter Mirabito DDS, Precise 
Consultants, dentalsales.com. 800-307-2537 

ST. LOUIS ORTHODONTIST associateship leading 
to partnership or buyout. Excellent opportunity. Can 
(314) 344-112l. 

ASSOClATESHIP POSITION available in the Omaha, 
NE/Council Bluffs, JA area. Potential buy-in 
opportunity. Please contact Valorie Wiley at 402/733
3932 if interested. 

"HAVE DRlLlIWllL TRAVEL" Temporary dentists 
will cover for injury, illness, maternity leave, etc. 
References on request. John R. Sedlak, DDS 402/488
3257 or billslak@aoLcom 

FOR SALE: Pelton light $200; Ortho Chair $50; 
Various assistant chairs $50-75. InqUiries Dr Cori 
Amend 474-5504 

PROGRESSIVE DENTAL PRACTICE requires full
time dentists to Join our dynamiC team. Our 
professionally designed office is located in the beautiful 
southeast Nebraska community of Beatrice. We have 
three fully equipred operatories and a surgical suite. Our 
dedicated staT is committed to excellence in 
comprehensive implant and cosmetic dentistry Excellent 
communication skills, dedication to success, and a strong 
commitment to continUing education are essential. We 
are looking for a person who will be willing to make a 
buy-in commitment after a one-year associate period. To 
ensure the success of the candidate, we have designed a 
mentorship program that involves continuous team 
learning. We are also working with consultants to ensure 
that a solid patient base is available immediately upon 
joining. This is the perfect opportunity for a new or 
recent grad with an open mind and a commitment to the 
highest clinical and practice standards. Please contact our 
office at 402-223-5109 

SOUTHEAST NEBRASKA Gross $300 K, 5 ops, 
Building for sale also. NE0407. Call Peter MirabIto, DDS, 
Precise Consultants, dentalsales.com. 1-800-307-2537. 

NEW 3000 sq ft professional space, 29th and PineLake, 
drive up condominium for lease (402) 476-8488 
(402) 432-5044 

NEBRASKA & IOWA ASSOClATEIPARTNERSHlP 
OPPORTUNITIES - Iowa opportunities include 
Council Bluffs (20 minutes from Omaha); Missouri 
Valley (30 minutes from Omaha); Logan (45 minutes 
from Omaha); Woodbine (60 minutes from Omaha). 
Nebraska opportunities include: Omaha; Gretna (15 
minutes from Omaha) Great opportunity to gain 
diagnostic, clinical and treatment planning proficiency, 
tap 20 years experience from senior doctors, earn an 
income of $75,000 to $175,000 and learn the business 
of dentistry Contact Jeffrey Garvey, DDS, Midlands 
Dental Center, 214 East Erie Street, Missouri Valley, IA 
51555 or call (712)642-4136 (ask for Jean) 

DENTAL CLINIC located in Rapid City, SO is seeking a 
dentist to provide care to the local population. Clinic is 
privately owned and situated in the beautiful Black Hills 
of South Dakota Graduation from an accredited School 
of Dentistry required. Current unencumbered dental 
license in the state of South Dakota, or the ability to 
obtain licensure in South Dakota required Competitive 
wages up to $100,000 depending on experience. 
Comprehensive benefits package Please send 
CVlresume to NDA, Box #830. 

FOR SALE: 
Cavitron Ultrasonic tips - $45 each 
Cabinets wall mount - $25 each 
Bracket trays with bracket arm - $50 each 
Olympus SmartMedia Color Printer P330N - $300 
PhiJlips Intra Oral X-ray Machine - $900 
Cabinet with drawers and shelves - $500 
Amalgamators (2) - $75 each 
LinCOln (402)423-3111 

ASSOClATESHlP POSITION available in Southwest 
OmahaIRalston area. 20 year old practice needs to 
expand H interested please call Dr. Mike Sweeney at 
(402)592-1773. 

GENERAL PRACTICE, EASTERN NEBRASKA with 
four operatOlies outstanding location, office shared with 
orthodontist whose rent provides immediate income. 
Excellent opponunity. Contact Box 1113. 

OUTSTANDING OPPORTUNITY for a full time 
experienced General Dentist in Lincoln and Omaha, NE. 
Doctors are paid on a percentage of collections, with 
many of our Doctors taking home up to $150,000 per 
year l This is a pOSition for a high producing, multitasking 
doctor with excellent surgical skills, who wants all of the 
benefits of owning your own practice with none of the 
headaches. This practice Ivill see between 100 - 200 new 
patients each month For consideration, please fax your 
resume with references to 402-593-0595 

LINCOLN ASSOClATESHIP leading to ownership 
position; one year trial period. Well established fee for 
service practice with in house ceramist and excellent stafr. 
EmphaSiS is oral rehabilitation and implants. Looking for 
quality oriented person Interested in professional growth 
through learning Resume to Family and Implant 
Dentistry, 827 South 48th, Lincoln, NE 68510 or call 
(402) 486-0825 

SPACE SHARING ARRANGEMENT. Potential 
Partnership &lor Purchase Opportunity immediately 
Five operatories, modern, nice decor. Looking to share 
this large office with another dentist who needs a place to 
see hislher patients. Please call (402) 320-4141. 

ESTABLISHED PRACTICE for sale in oTowth area of 
Lincoln, Nebraska. 1.5 Million gross with 98% collection 
rate. 7 ops with room to expand to 9 ops. Office 
designed by an architect. Contact J Michael Rierden, 
402/476-2413 

ASSOClATESHIP POSITION AVAILABLE in Lincoln 
24 year old practice needs to expand South Ridge 
Dental, call Dr William Gewain at 402/423-4221 

CLASSIFIED ADS 
All ads with an NDA box number should be mailed to: 

Nebraska Dental Association 
NDA Box # _ 

3120 "0" Street· Lincoln NE 68510 

CLASSIFIED ADVERTISEMENTS: Must be submitted in typewriucn 
form. IndIcate the number of issues in whICh the ad is to be published". 
Rales for NDA Members (per issue): 59.00 for 30 words or less; 30 cents 
for each additional word. For replies to NOA box number. an addiuonal 
$1.00. for non-NDA Members add fifty percent to these rates. C1assilied 
Ads can appear on the NDXs website for an addiuonal 55 per monm. NOTE: 
advanced payment for classified ads MUST accompany order. For 
Display Advertising nne card. contact the NDA office. Send clasSified ad 
with remittance lO: 

Nebraska Dental Assodation • 3120 "0- 5lreet • Lincoln NE 68510 

DEADLINE: Three weeks before publication. 
The inclusion o[ an advertisement in any NDA publication 

does no( imply endorsemenl o{ the prodUCI or se,,'ices, and NDA 
reserves the right to "eject any advertisement for allY reason. 

Can You
 
Count?
 

A shy little 4-year-old came in 
to the dentist for his first cleaning 
and check-up. The hygienist tried 
to strike up a conversation but no 
response. After the cleaning, the 
dentist was called in to perform 
the final check. 

The dentist tried to strike up a 
conversation with the young 
man as well: "How old are you?" 
No response. The dentist then 
asked: "Don't you know how old 
you are?" Immediately, four tiny 
fingers went up. "Oh," replied 
the dentist, "and do you know 
how old that is?" Four little 
fingers went up once again. 
Continuing the effort to get a 
response, the dentist asked: 
"Can you talk?" 

The solemn little patient 
looked at him and asked: "Yes! 
And can you count!?" 
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Practice values are at a
 
all time high...
 

Now is the time to sell your practice
 
and use it to fund your pension plan.
 

Practice T 

Over 150 practice transi tion 
programs customized to meet 
your needs. 

• Practice Sales 

• Practice Mergers 

• Equity Associateships 

• Pre-Sale Program 

• Stockholder Program 

800-232-3826 
w"vw.aftconet.com 

FREE Practice Appraisal 
$2500 value 

call for details 

. 

Nebraska Dental Association 
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