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Trivia Time
Q- What hotel in Omaha is the headquarters hotel for the
NDA's upcoming Annual Session?
A- It's the Doubletree Hotel at 1616 Dodge Street.

" Pay no attention to the words "Cornhusker Hotel" at the
top of your registration form. We were just checking your
proof reading skills. Our's stink'

Dentistry: Making a
Difference
That's the theme for the NDA's 131st Annual Session.
Registration packets were mailed prior to March 1st, contact
the NDA if you haven't receive one. It's going to be such a
great meeting that some postal thief may have your packet at
this very minute and is filling out your registration form. Give
the NDA office a call if your packet has turned up missing.

--------.1--------

Hall of Famers
Congratulations to Drs. Bob Hinrichs and Dick Tempero.
They have been selected as inductees into the NDA'S Hall
of Fame at this year's Annual Session.
The selection committee voted to give the outstanding
Young Professional Award to another deserving member
of the Hinrichs family- Dr. Mark Hinrichs.
All will receive their awards at the Recognition Luncheon
on MondaY,April 19'h.

----------1.1--------

Dues Are Overdue
1999 Membership dues became delinquent March 1,
1999. If you have not yet paid your dues, please phone the
NDA office NOWII Don't let your membership lapse, it is
an investment in your profession.

NDA Regains Its 4th
Delegate
By Tom Bassett
In recent years the NDA's allotted number of delegates to
the ADA's House of Delegates has bounced back and forth
from four to three to four. This past annual meeting in San
Francisco we had three delegates. Well - we're back to four for
the 1999 House in dumb old Honolulu.
The good news behind this announcement is that the
membership in the NDA grew during 1998 from 940 members
to over 970. Hey, we must be doing something right l Actually
the NDA is doing a lot of things - for its members. their
patients, and the healthcare of all Nebraskans.
Members need to keep encouraging non-members to join
organized dentistly. Darn few non-members just happen to call
the NDA office for an application. They are invited to join by
friends, colleagues, classmates, associates, and other dentists
who really want them to be a part of their professional
association.
Please keep up the good work in the new member
recruitment department. There is strength in numbers and it's
a great professional association.
Hooray for the NDA!I
Four is better than three - at the NDA House of Delegates.
However, a three is better than a four - on the golf course.

IN THIS ISSUE
1999s Annual Session
Great Meeting l
The Annual Raffle
3 Days of Leisure
NDA Gets 4th Delegate ...................We Deserve It
Retirement Planning Mistakes ........ Preventing Them

PLUS one last announcement ahout dues. Have you
sent in yours?

A NEWSLETTER SERVING THE DENTISTS OF NEBRASKA
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A Message from the President
This will be the last newsletter prior to the Annual
Session in Omaha in April. I hope that you have
marked your calendars and are planning on attending
the events this year.
[n addition to the full slate of activities the NDA has
planned, Omaha has a great deal to offer those
members who will be coming from around the state.
Omaha is widely known for some very fine restaurants
that you could enjoy while in town. My wife tells me
that an exhibit of Princess Diana's gowns will be in
Omaha at that time, and also the designer showcase
home will be on exhibit then. Don't forget the Imax
Theater at the zoo that is currently showing a film on
Mt. Everest. And for those who want to try their luck,
there are the nearby casinos.
The NDA had two bills introduced this session that
would have benefited our patients. LB442 would have
reqUired more equitable payment of benefits for
patients going outside of their PPO for treatment. LB454
would have required insurance coverage for
hospitalization and anesthesia when a dental patient
requires treatment in a hospital. The Banking,
Commerce and Insurance Committee killed both bills.
As you can see by the name of the committee, they are
probably not predisposed to thinking of the rights of
the insured patient verses the financial interest of the
insurance industIy.

We can at least say we
tried and know that we
were on the con"ecr side
while representing the best
inrerest of the dental
patient. The legislative
process can also be an
ongoing process that takes
time. Thank you to those
who took the time to work
on these issues and to
Dr. Don Ybeophilus
testify on behalf of the NDA
and our patients.
This will be my last message as your president of the
Nebraska Dental Association. I have truly enjoyed this
opportunity to represent you and I thank you for that
privilege. I leave this office knOWing that those who will
succeed me will do an outstanding job of leading this
association into the next century. Thank you to all who
have participated in the work of the association from the
central office staff to the individual members who have
volunteered his or her time.
See you in Omaha'
Don 1. Theophilus
Presidenr Nebraska Dental Association

IPS Empress 2
Join the Esthetic Revolution

W40% of adults 45-64 are missing at least one or more of
The Metal-fr~e System
for fHheti( DentistrY.

~ "'EMPRE~s2

their upper front teeth

WEmpress 2 has the answer:

• 3 times stronger than original Empress
• High wear resistance yet very kind to opposition
dentition
• Bondable or cementable restorations
Offer ends 5/3 7/99

IFREE Protec Cern Kit with your next 3 unit bridgel
Professional Dental Arts - 144 No. 44th St., Lincoln, NE 68503
402-477-6969 • 1-800-825-0077 • Fax 402--477-1586
Gregg Meyer, Owner . E-mail: gmeyer_pda@navix.net
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THE LONGER YOU WAIT....
THE MORE YOU LOSE!
If you are considering retirement within
You've worked too
pf!.~
the next ten years, then the time to act is
hard to let your practice
i~' ·~.<4
now.
wa,ste away as you approach
'~,>~
retirement.
~,~ ,.. .
For more information
AFTCO's Pre-Sale Program enables
or to schedule a
you to practice less, maintain your
personal consultation
income, protect the value of your
to discuss your needs,
practice, and can considerably
call AFTCO today. h'.
improve your "Quality of Life."

, - - - - - - - - - - - - - - - - - - - - - - ---------

Congrats, Thanks, Etc.

Need Answers
to your
Insurance Questions

• Congratulations to Drs. Cathy & Todd Alley of Lincoln,
They are the proud parents of daughter Car]y Jean, born on
February 10, 1999, Carly tipped the scales at 7 lbs, And 13 oz,
Congrats l
• Thanks to the Alliance of the NDA on their annual trip to
the State Capitol. EvelY year the Alliance puts together a "Smile
Maintenance Kit" for each of the 49 Senators and the Governor,
LL Governor and Secretary of State, Thanks to Anita Cooper
for organizing this event. Thanks also to Jan Ott, Anne
Morrison and Julie Berger for help in assembling the packets
and extra thanks to Jan Ott and her de]ively van, The Alliance
also wishes to thank Russ's Market for their donation of apples,
the NDA for mouth rinse and toothpaste aDd Drs, Jack Cooper
and Pat Cockerill for the floss, Thanks for all your help'
• Congrats to NDA Executive Director Tom Bassett, He
recently marked his 11th anniversaly with the NDA. Wow, 950
dentists as his bosses and he's still sane (we think).

--------.1--------

• Disability Income
• Office Overhead
• Comprehensive
Medical
• Long Term Care

?
...

• Professional &
General Liability
Insurance
• Office Coverage
• Workers
Compensation

Call the Professionals
Bob ,& Marilyn Diers
Over 700 Nebraska
Dentists Now Insured
i

J{aro/d :IJiers [; Compa'!!J

I

L

11635 Arbor, Suite 230
Omaha, Nebraska 68114
39~-1300
1-800-444-1330

__I
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How Adhesive Dentistry Saved My Life
Current Concepts in Adhesive Dentistry
With Anthony Gallegos, DDS, FAGD
Dr. Anthony Gallegos has assisted study clubs with the
incorporation of advanced clinical techniques. He is a clinical
instructor at USC School of Dentistry and the University of
the Pacifice Dental School. He graduated from the Advanced
Program and later taught at the Las Vegas Institute for
Advanced Dental Studies. He currently is a program director
for Experdent Center of Dental Excellence. A sought after
lecturer, he has lectured in the U.S., Europe, and Australia.
He is a Fellow of the Academy of General Dentistry and a
member of the ADA, American Academy of Cosmetic
Dentistry, the American Academy of Orthodontics, and
International College of Oral Implantologists.
This seminar is about those changes that can give you a richer, more rewarding
practice and lifestyle. Even if you are pleased with your practice's performance,
you can certainly benefit from hearing the most up-to-date information about
the most current techniques in adhesive aesthetic dentistry.

A Richer, More
Rewarding
Practice And
Lifestyle

• Simplifying Composites - What is current, why they failed, how to succeed.
• Principles of Dentin Bonding - It can be done without sensitivity!
• Direct Posterior Composites - They can be done and they do last.

-

• Indirect Resin Restorations - What's all the hype, which one's to choose, why are
these restorations becoming so popular?
• Targis-Vectris - A new metal-free restoration for single units, bridges, and implant
prostheses with outstanding physical properties and dynamite esthetics.

Return the
enjoyment of
doing what you
do back to your
practice.

• Pressed Ceramic Restorations - IPS Empress - A Restoration to Rival Nature
• Advanced Uses of Esthetic/Adhesive Materials - Porcelain repair, various advanced
clinical applications. Some choice pearls for the practice!
• Marketing and Promotion - Practice excellence to have an excellent practice'

7 Hours AGD Credits Are Offered For This Course

IMarch 11, 1999
Interstate Holiday Inn
1-80 & Hwy. 281
Grand Island, NE
(308) 384-7770

1

IMarch 12, 1999

1

Marina Inn
4th & B Streets
South Sioux City, NE
(402) 494-4000

'March 13, 19991
Double Tree Guest Suites
7270 Cedar Street
Omaha, NE
(402) 397-5141

~~;r..
Jaeger Dental Company
Grand Island, NE
(308) 382-0235
800-289-3525

Professional Dental Company
Sioux City, IA
(712) 252-4034
800-831-0936

Billings Dental Laboratories
Omaha, NE
(402) 551-5954
800-747-5441

For more information call your Prodenco Group Laboratory.
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WIN 3 GLORIOUS DAYS AT POINTE ROYALE!!!
The Grand Prize on this year's FundraiseI' Raffle is a real winner. Thanks again to Dr. Lum Young and his wife Mary Lou. the
winner will spend 3 days and 2 nights in a fantastic condominium at Pointe Royale (near Branson, Missouri). Golf, swimming,
boating, fishing, tennis, sightseeing, biking or just plain relaxing awaits the lucky winner. The Masterbath even has a whirlpool.
Yi ppppeeeeeeee l
The big drawing will take place on Sunday, April 18th. You need not be present to win so if you suspect you may not be in
attendance here's your chance to enter. Here's 6 rame tickets for you to purchase. We also want to let your staff in on the fun,
therefore, \Ne'll even accept a photo-copy of this page as a legal entIy (provided it reaches NDA with appropriate donation
attached.) Entries will be limited to dentists, hygienists, assistanrs, your office staff, lab technicians and spouses of the
aforementioned. Funds raised go to the Nebraska Dental Foundation.
Additional raffle tickets will be available during Annual Session at the Alli:mce's booth and the NDA Kick-off and Celebration.
Make checks payable to NDA and mail them to the NDA, 3120 "0" Street, Lincoln, NE 68510. GOOD LUCKI

WIN 3 Days at WIN 3 Days at
Pointe Royale Pointe Royale

CIJ

NDA FundraiseI' for the Nebraska Dental Foundation

1 Entry - $2 Donation
6 Entries - $10

Need not be present to win.

CIJ

NDA FundraiseI' for the Nebraska Dental Foundation

1 Entry - $2 Donation
6 Entries - $10

Need not be present to win.

-------------------------------------------------------~------------------------------------------------------

WIN 3 Days at WIN 3 Days at
Pointe Royale Pointe Royale
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NDA FundraiseI' for the Nebraska Dental Foundation

1 Entry - $2 Donation
6 Entries - $10

===

,CIJ

NDA FundraiseI' for the Nebraska Dental Foundation

1 Entry - $2 Donation
6 Entries - $10

~-

Need not be present to win.

Need not be present to win.

-------------------------------------------------------~------------------------------------------------------

WIN 3 Days at WIN 3 Days at
Pointe Royale Pointe Royale

c:I7

NDA FundraiseI' for the Nebraska Dental Foundation

1 Entry - $2 Donation
6 Entries - $10

CIJ

NDA FundraiseI' for the Nebraska Dental Foundation

1 Entry - $2 Donation
6 Entries - $10

~~

Need not be present to win.

Need not be present to win.

6

NEBRASKA DENTAL ASSOCIATION

WIN 3 GLORIOUS DAYS AT POINTE ROYALE!!!
The Grand Prize on this year's Fundraiser Raffle is a real winner. Thanks again to Dr. Lum Young and his wife MalY Lou, the
winner will spend 3 days and 2 nights in a fantastic condominium at Pointe Royale (near Branson, Missouri). Golf, swimming,
boating, fishing, tennis, sightseeing, biking or just plain relaxing awaits the lucky winner. The Masterbath even has a whirlpool.
Yi ppppeeeeeeee l
The big drawing will take place on Sunday, April 18th. You need not be present to win so if you suspect you may nor be in
attendance here's your chance to enter. Here's 6 raffle tickets for you to purchase. We also want to let your staff in on the fun,
therefore, we'll even accept a photo-copy of this page as a legal entry (provided it reaches NDA with appropriate donation
attached.) Entries will be limited to dentists, hygienists, assistants, your office staff, lab technicians and spouses of the
aforementioned. Funds raised go to the Nebraska Dental Foundation.
Additional raffle tickets will be available during Annual Session at the Alliance's booth and the NDA Kick-off and Celebration.
Make checks payable to NDA and mail them to the NDA, 3120 "0" Street, Lincoln, NE 68510. GOOD LUCK!

-

---- ----
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I
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3120 "0" Street, Lincoln, NE
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State Motto's

1999 Exhibitors

(New versions)
Here are some of our favorites:

Here is a list of some of tbe most important people at the
NDA's Annual Session. Their support is necessary for a
successful meeting. Please thank them for exhibiting. Also 
are there dental related firms or other businesses who are not
on this list but should be? Let them know that the NDA's J999
Annual Session is worthy of their attendance.
The NDA office would be happy to send them an
exhibitor's packet, There's still some great booth spots
available,

Alabama: At least we're not Mississippi
Arizona: But it's a dry heat
Colorado: If you don't ski, don't bother
Florida: Ask us about our grandkicls
Idaho: tvIore than just potatoes - well okay, we're not, but the
potatoes sure are real good
Iowa: We do amazing things with corn
Kentucky: Five million people; 15 last names
Maine: We're really cold, but we have cheap lobster
Minnesota: 10,000 lakes and 10,000,000 mosquitoes
Mississippi: Come feel better about your own state
Nebraska: Ask about our state molto contest
New Hampshire: Go away and leave us alone
New Jersey: You want a ##$%#"1' motto l I got yer
Motto right here'
New Mexico: Lizards make excellent pets
North Carolina: Tobacco is a vegetable
Oklahoma: Like the play, only no singing
Oregon: Spotted owl - it's what's for dinner
Rhode Island: We're not REALLY an island
South Dakota: Closer than North Dakota
Vermont: Yep
West Virginia: One big happy family - really'
Wyoming: Wynoe

##$0/0#;,-1

3M DENTAL PRODUCTS DIV
A-DEC INC
AFTCO ASSOCIATES
BOB POUTI DENTAL SALES
BRASSELER USA
BC/BS OF NEBRASKA
CINCINNATI INSURANCE CO
DANTER DENTAL LAB INC
DELTA DENTAL PLAN OF NE
DENTAL ASSISTING NAT'L BD
DENTAL SALES INC
DENTSPLY PREVENTIVE CARE
DORAL REFINING CORP
ERICKSON TECHNOLOGIES
GOETZE DENTAL CO.
HAROLD DIERS & COMPAJ.'JY
HEUMANN & ASSOCIATES DENTAL LAB
JOHN 0 BUTLER CO
KAVOAMERICAN CORP
KELLEY & ASSOCIATES
KIESS-KRAFT DENTAL LABS
L.O.W ENTERPRISES
MEDEAMERICA
MEDICAL PROTECTIVE CO
MIDMARK CORPORATION
NE DEPT OF HEALTH
NEXA DENTAL
ORAL-B LABORATORIES INC
ORASCOPTIC RESEARCH INC
OXYFRESH
PATTERSON DENTAL
PEB
PLANMECA INC
PREMIER DENTAL PRODUCTS
PROCTER & GAMBLE CO
PRODENCO GROUP INC
PROFESSIONAL DENTAL TEMP
RAMVAC CORPORATION
SEABURY & SMITH
SEIM JOHSON SESTAK & QUIST
SONICARE
SULLIVAN-SCHEIN DENTAL
UNIDENT
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Kick-Off
Event
Friday, April 16
Omaha Civic
Auditorium

Session

Doubletree Hotel
Civic Auditorium
Omaha, Nebraska
April 17, 18, 19, 1999

Free beverages, snacks, and a preview of the exhibits and a great band - does
it get any better" Definitely an evening for the whole dental team. Dress is casual
of course!'
From 6:30 p.m. until 8:00 p.m. you are invited to \'isit the exhibit area to
browse, greet our exhibitors, chat with colleagues and partake of complimentary
beverages, snacks and hor's douevers.
Then from 8:00 p.m. until I!:OO p.m.. the sounds of Bozak & \lorrissey will
liven up the assemhly hall (adjacent to the exhibit area) with the sounds from the
60's through the 90's. Admission to the dance is only $5 - you can't beat that for
a wise investment.
He 1p yourself to an e\-ening of fun and help get the 1999 Annual Session off
to a great start.

Celebration Dinner/Dance
Saturday, April 17th (6·15 p. m. Reception, 7:00 p.1n. Dinner)
Doubletree Hotel Ballroom
Treat yourself, your spouse and
your staff to a very special evening.
Social hour will include the
Metropolitan String Quartet, who is
among Nebraska's finest string
groups. A silent auction will also be
held prior to dinner as the NDA
strives to give the Nebraska Dental
Foundation a financial hoost.
The Metropolitan String Quartet
will continue to play during dinner.
However, the pace will change and
so will the music following dinner.
The Northeast Area Jazz Ensemble
Big Band is an outstanding group of
musicians from the Norfolk area.

Whether you choose to just listen or
give the dance floor a whirl, you're
sure to enjoy the Big Band sound.
Business attire will he the
recommended dress for the evening
but don't forget to wear some
comfortable shoes for dancing
Help the NDA's outgoing
president, Don Theophilus and the
other officers, celebrate another
successful year. We'll also be saying a
big "thank you" to our Annual
Session's corporate sponsors.
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Session I
Saturday, April 17 (8:30 a.ln. - 4:30 p.ln.)
Part I 8:jO

l7.l11. -

J 1:30 p.m. (j /Irs. CE)

"Sell' Esthetic Restoratiolzs for [nzplllnts lind Aatlfral Teeth- A /1 A lla~J'sis and Ol'(!I'l'iell'"
Plirt If 1:,30 p.m, - 4:30 p.m. (j hI's. CE)
"Dental Jlaterials and Tools"

Charles E. English, D.D.S.
Charles English received his D.D.S. degree in 197 1 from Indiana University and his
certificate in Prosthodontics in 19-'8 from Cniversity ofTexas Dental Branch in Houston. He is
retired from their Department ofVeterJn's Affairs and is now the Vice-President for Education
and Technical Services ti.>r Green Dental Laboratories in Heber Springs,Arkansas.

D,: Cbarles E.
English

The morning presentation ofters an overview of the spectrum of esthetic restorations.
Reviewing their advantages, disadvantages, clinical indications and potential problem areas.
Technologies with a minimum of':; years clinical data will be emphasized.
The afternoon session will concentrate on how newer materials and tools can be
applied to real world clinical problems. How to manage clinical challenges with t1xed and
remm'able cases. ~1aterials will be discussed as to their strengths with emphasis from research as
to known success, failure and contradictions.

Session II
Sunday, April 18 (8:30 a.m. - 4:30 p.ln.)
.. f{)OO Gems Clinical Semillar" (6 hI's. CE)

Tom Orent, D.M.D.
Dr. Tom Orent is a 1982 graduate of Tufts University School of Dentistry. His "1000 Gems
Clinical Seminar" has delighted and educated dental audiences throughout the United States.
He has authored numerous articles and books from Esthetic Dentistry & Practice Management
to TMJ Dr Orent practices Esthetic Dentistry in Farmingham, Mass.

Dr: Tom Orent

Attendees will learn why the majority of sealants fail, encounter a major paradigm shift in
the diagnosis of occlusal caries, learn the theory behind the diagnosis of breath disorders and
many other useful ideas and techniques.
This all day session promises to be filled with "gems" that can be put to usc immediately.
Bring your entire staff to an educational and entertaining seminar.

Session III
Monday, April 19 (8:30 a. m. - 12:30 p. m.)
"Orthodontics alld the General Delltist" (4 hrs. CE)

Walter Martin, D.D.S.
Dr. Walter Martin has been teaching orthodontics to general dentists worldwide for the
past 14 years. He currently teaches about 1000 hours a year in 20 countries. His general
dentistry practice is in Kearney.
Dr. Martin will discuss the entire area of orthodontics. When to refer your patients and at
what age.What you can (or should) expect your orthodontist to be doing for your patient. How
to know if your patient is finished. For those interested in furthering their education in
orthodontics Dr. Martin will discuss available courses and the formation of study clubs.

Dr: Walter Martin

NEBRASKA DENTAL ASSOCIATION
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Visit the
Exhibits
and win
Cash!

We'ye fine tuned efforts to offer "a little incenth·e" to encourage all attendees
to visit our exhibitors. Visit any 2:; of the ..,:; exhibitors, and you'll be eligible for
a cash drawing. Nope- you don't even ha,·e to be present during the drawing to
win.
TlU'ee NDA members will win $1:;0 each and one dental team member (not
a dentist) will win a $100 biU . .lust pick up your Lucky Exhibit Card at the
registration booth, then visit the exhibit area. \X:rhen you'ye completed your ,·isit
to the exhibits and have had your ticket punched (so to speak). just put your
Lud.')' Card in the drawing box. Following Session 11 on Sunday the drawing will
take place.
The financial support t<lr this promotion comes from Bob and Marilyn Diers
Be sure to say "'thanks" (n-en if you don't win).
The list of exhibitors is steadily growing as April approaches. This year the
exhibitors will be open on Saturday and Sunday. Bring your "shopping list" and
yisit the booths. A special insert is included with your registration packet of
exhibitors that wiU be running "'SPECL<\LS"" only during the NDA Annual Session.
Check them out!
Don't disappoint them or tbe Association, make all exhibitors feel welcome
and an important part of the Annual Session.

Recognition
Luncheon

The Recognition Luncheon is a great opportunity to say "thank you"
to those who h,l\Te made noteworthy contributions to the dental
profession and the Association Highlights of the presentation include the
Hall of Fame honorees, outstanding dental students, recognition of those
completing fifty years of service to the profession, and the Outstanding
Young Professional.

Doubletree Hotel
Monday, April 19

Hall of Fame inductees for 1999 are ... Dr. Robert Hinrichs of Lincoln
and Dr. Richard Tempero of Omaha.
The Outstanding Young Professional is.Dr. Mark Hinrichs of
Lincoln.
Plan to attend this luncheon and help the Association honor some of
your colleagues.

CPRProgram
by American Red Cross

Monday, April 19
12:30 p.m. - 4:30 p.m.

•

~~~
"..

~

Because of the positive response, the NDA is once again offering a CPR
course at the NDA's Annual Session.
The Anlerican Red Cross will present their 4 hour program 011 Adult CPR.
This is a good opportunity for NDA members and their staff to update their
skills and knowledge in this important area. This type of presentation would
pay great dividends should the need ever arise that a patient (or family
member) would need CPR.
Included in the program are such things as how to recognize and care for
breathing and cardiac emergencies in adults. It will also cover the areas of
healthier lifestyles and preventing heart disease. Preparing for emergencies and
how to safeguard the work place will also be a part of this half day course.
The cost of the course is $38 per person and that includes workbook and
materials.
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Schedule of Events
All meetings will be held at the Civic Auditorium unless otbenuise noted.

Thursday, April 15
12:.30 - ":.30 p.m.

NDA Board of Trustees (Doubletree Hotel)

Friday, April 16
9 a.m. - 4 p.m.

NDA House of Delegates (Doubletree Hotel)

12 noon - 6 p.m.

NDA Exhibit Set-up

6:30 - 8 p.m.

NDA Exhibit Preview

8 - 11 p.m.

NDA Kick off Dance

Saturday, April 17
7 a.m.

Nebraska Association of Endodontists Breakfast (Doubletree Hotel)

7:45 a.m. - 5 p.m.

NDA Registration

8 - 10 a.m.

NDA Exhibits Set-up

8:.30 a.m. - 4:30 p.m. NDA Session I - Dr. Charles English, "Esthetics, Implants & Dental Materials"
10 a.m. - ., p.m.

NDA Exhibits Open

11 :30 a.m.

Alliance of the NDA Luncheon (Vivace Restaur.mt, 1108 Howard Street)

11 :45 a.m. - 1:30 p.m. NEDPAC Board Meeting & Luncheon (Doubletree Hotel)

11:45 a.m. - 1::,0 p.m. Young Dentists Meeting & Luncheon (Doubletree Hotel)
4: 15 p.m.

NDA Foundation Board Meeting (Doub1etree Hotel)

4:30 p.m. - 6 p.m.

UNMC College of Dentistry Alumni Reception (Doubletree Hotel)

6 p.m.

NDA Celebration Dinner/Dance (Dollbletree Hotel)

Sunday, April 18
7:30 a.m.

Nebraska Society of Periodontology Breakfast (Dollb1etree Hotel)

7:45 a.m. - 5 p.m.

NDA Registration

8:00 a.m. - 8:30 a.m.

NDA Prayer Breakfast (Doubletree Hotel)

8:30 a.m. - 4:30 p.m. NDA Session II - Dr. Tom Orent" 1,000 Gems Clinical Seminar"
11 :45 a.m. - 1:30 p.m. NDA Past President's Luncheon (Doubletree Hotel)
11 :45 a.m. - 1 :30 p.m. American Assn of Women Dentists Luncheon (Doubletree Hotel)

12 noon - 1:30 p.m.

Pierre Fauchard Academy Luncheon (Location TBA)

6:30 p.m.

American College & International College of Dentists Dinner - (Omaha Club)

Monday, April 19
8-10 a.m.

NDA Registration

8:30 a.m. - 12:30 p.m. NDA Session III - Dr. Walter Martin, "Ortho for the General Practitioner"
12:30 - 2:30 p.m.

NDA Recognition Luncheon (Doubletree Hotel)

12:.30 - 4:30 p.m.

NDA & American Red Cross CPR Course (Dollbletree Hotel)
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Be Aware of "Toothfriendly" Program
Saying that it may confuse consumers on health issues, the
American Dental Association (ADA) reminds dentists that the
Toothfriendly symbol is not a part of the ADA Seal of
Acceptance Program.
Toothfriendly, an oral health symbol used in other countries,
may now be appearing in the United States on sugarless
candies, chewing gum and lozenges. The synlbol, which
depicts a smiling molar beneath an umbrella, is meant to Signal
that the product bearing the symbol does not promote tooth
decay.
The ADA is not involved with the Toothfriendly program,
which is licensed to Oral Health America (OHA) for use in the
United States as a potential revenue-generating venture for
OHA. ADA officials are concerned that the Toothfriendly
symbol might be confused with the ADA Seal of Acceptance
Program, a nonprofit activity of the Association dating back to
the 1930s. They are concerned also about the general health
effects of foods marked as Toothfriendly and whether some
consumers might construe such foods as viable substitutes for
good oral hygiene and a balanced diet.
"The ADA Seal of Acceptance is much broader than the
Toothfriendly approach," said ADA Executive Director John S.
Zapp. The Council on Scientific Affairs looked at the

Toothfriendly program but decided against evaluating
noncariogenic food products because of concern that it would
not be consistent with the high standards of the Seal program.
Added ADA past President David A. Whiston, "From our
standpoint, and without commenting on the science involved,
the key for us is preserving the integrity of the Seal program.
We can't be involved with anything that would compromise the
integrity of the ADA Seal"
In a related issue, the 1998 ADA House of Delegates
adopted a statement on the "Role of Sugar-free Foods and
Medications in Maintaining Good Oral Health". The statement
indicates that, "The Association recognizes that it is neither
advisable nor appropriate to eliminate from the American diet
sugar-containing foods that provide necessary energy value for
optimal nutrition. However, it strongly recommends that major
efforts be made to eliminate sugars from oral suspensions,
chewable tablets, pastilles and troches and to promote the use
of sugar-free foods or chewing substances in place of sugar
containing foods that involve a frequent intake or repeated use.
In these circumstances, use of these sugar-free foods will
contribute to improved oral health without any deleterious
nutritional consequences,"

Eight Common Life Insurance Mistakes
• Letting premiums define your decision. People often start
from the premise that they can afford to pay only a certain
amount on insurance premiums, and that determines the
amount of life insurance they buy. Instead, they should first
determine how much insurance they need. This usually is
based on such factors as current income, future income needs,
return from the invested death benefits and so on. Once you've
determined the proper amount of coverage, you then can
decide which type of insurance to buy. For example, you may
only be able to afford term insurance for that amount of
coverage, or a cash-value policy such as universal life may be
appropriate.
• Thinking of life insurance as an investment. Certain types of
life insurance do build up money over time, which can be used
to pay for the premiums or borrowed against to supplement
retirement or college. But above all else, insurance should be
bought first for its death benefits, not its potencial investment
return.
• Automatically buying term. Term life insurance, in which
you pay only for the death benefit, is an appropriate type of
insurance for many people. However, other types of policies,
such as universal life or variable life or second-co-die policies,
may be a better choice in celtain situations. It's important to
choose the insurance that's right for you, not picking
something just because you've heard it's what everyone should
buy,
• Confusing illustrations with facts. Life insurance illustrations
typically are charts or tables designed to show the policyholder
how much a cash-value policy will be worth over time. For
example, the illustration might show the consumer making ten
annual premium payments for a policy, at which point the
policy's dividends would be sufficient to pay future premiums.
That is, the premiums would vanish. However, illustrations are
only projections of what mayor may not happen in the future.
They are not guarantees. The company's interest rates may

decline and earnings may not be sufficient to cover the
premium in the future, necessitating additional out-of-pocket
payments.
• Failure to monitor your insurance. At least evelY year or two
re-examine your policies to be sure they are still doing the
needed job. For example, your circumstances may have
changed (marriage, divorce or birth, for example) and the
amount of insurance may no longer be adequate or it is no
longer the correct type of insurance policy. Be sure the carrier
is still highly rated. Ask your insurance company for a current
in-force illustration to compare with the original illustration.
Are interest rates or investment returns from selected stock
mutual funds inside of the policy still producing the intended
returns?
• Forgetting to change beneficiaries. Divorce, death, birth or
other life circumstances may dictate a need co change
beneficiaries. Yet it's easy to overlook. Imagine seeing the
death benefits from a policy on your recently deceased spouse
go to that person's former spouse instead of you. Worse,
imagine if you had to pay the estate taxes on those benefits. It
has happened.
• Needlessly replacing a policy. Sometimes it is appropriate to
drop a cash-value life insurance policy and replace it with
another policy, especially if your life circumstances have
changed. But be careful about dropping a policy just to get a
"better performing" policy.
• Having the wrong ownership. Insurance benefits are free of
income tax to beneficiaries, but they can still face estate taxes
if the insured owns the policy - a very common situation.
When the insured dies, the policy benefits become pan of the
insured's estate and thus subject to estate taxes, To avoid this,
have someone else own the policy or put it into an irrevocable
life insurance tr1.ISt.
(From NOlth Carofil/a Dental Gazette, AutU1JI1l 1998 bv Greg
Peterson. CLU and Cel1iJied Financial Planner)
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Parental presence in
the operatory
Parental presence in the operatory is a controversial issue,
write Benjamin Peretz, DMD, and Dan Zadik, DMD, MPH, in
The Journal of Clinical Pediatric Dentistry, Fall 1998.
They say research reveals 75 percent of dentists regard
parents as a hindrance to the behavior of preschool children in
the dental oFFice and thus exclude parents From the treatment
room. Peretz and Zadik note, however, thm reports show no
significant behavioral diFferences
between children
accompanied by parents and those unaccompanied.
Most studies have focused on the attitudes of dentist.
to'varcl parental presence in the operatory: only a few studies
have dealt with the issue from the parents' point of view.
Peretz and Zadik studied the attitudes of parents toward their
presence in the opera tory while their children were
undergoing dental treatment. The authors found most parents
wished to be with their children· during treatment. About one
third of parents who preferred to remain outside the operatolY
said they believed their children vvould behave better if they
were outside. The rest wished to remain outside for their own
reasons, such as an unWillingness to watch painful procedures,
or a belief that they may transmit their own anxieties to the
child.
The authors' results demonstrate a trend among parents to
be with their children in the opera tory and to actively assist the
dentist when behavioral problems are encountered. The study
found no negative influence of the parents' presence in the
opera tory and suggests that parental presence in the opera tory
be considered when choosing the proper strategy For
treatment. Parents can be a valuable ally to the dentist and a
help in the treatment process by allowing children to feel
secure and comfortable, they write.

Medicaid FAQ
(Frequently Asked Questions)

Who do I submit pre-treatment plans to?
Medicaid Dental Program
PO Box 95026
Lincoln NE 68509
How long is the average wait for pre-treatment
authorization? Three to ten days, to check on the status of
authorizations, call Lee Schroeder (402) 471-9382.
Is approval from Meclicaid needed in order to refer the
patient to another dentist or specialist?
No, approval is not needed. The dentist to whom the patient
is referred obtains any necessalY authorization for treatment.
How is approval for hospitalization obtained?
Approval must be obtained from the patient's primaly care
physician. If the patient is enrolled in an HMO plan, then
hospitalization must be in an HMO enrolled hospital.
How is hospitalization approval obtained for patients not
enrolled in managed care?
The dentist's statement of the patient's need for
hospitalization may be sufficient. The department may require
the dentist to obtain medical information from the patient's
physician. If a pre-treatment request is not submitted, call Lee
Schroeder at (402) 471-9382 for a hospital authorization letter
Who do I call for policy questions or emergency
authorizations? Marsha Rekart, (402) 471-9395.
Who do I call for payment questions? Michelle Humlicek,
1-800-332-0265 Ext. 3155.

New Members, Phone #s, Addresses
Please Keep Us Updated 1"e: l1ew addresses, l1ew ph01le
1lumbers, or correc!io1/s ill the membership director)'

In Memorian
Dr. Thomas Gilbert of Omaha, passed away on

New Member

Dr. Lesl ie C Erickson

Februaly 16, 1999. He was 81. Dr. Gilbert was a

18011 10th Ave N\X!
Dr. Steven

J. Gallagher

2414 W Faidley Ave Suite 102

Shoreline WA 98177
206/533-9063
Dr. Matthew Liebentritt
227 Main

New Addresses
Dr. Harold E Maude
8544 Echo Court

graduate of Creighton School of Dentistly. Our
sympathies to his wife Jacqueline and family.

Grand Island NE 68803
308/384-0776

life member of the ADA and NDA and was a 1953

PO Box 248
Louisville NE 68037
402/234-5325

In Memorian
Dr HenlY Greving of Green Valley, Arizona
passed away on December 15, 1998. He was 94.
Dr. Greving

W;IS

a 1929 graduate of Creighton

Lincoln NE 68516

School of Dentistry and a life member of both ADA

402/483-7381

and NDA. Our sympathies to his family.
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Professional Practice
Transitions

If You Are Considering:
• Acquiring a Practice
• Taking on an Associate or Partner
• A Current Appraisal of Your Practice
• Merging Your Practice
• The Future Sale ofYour Practice

Call PPT Today!
The PPT Advantage...

National Network of
Associates/Buyers

National Network of
Available Practices

100 1% Non-Owner Financing
Available for Most Practices

AIL Professional Practice

,rTransitions

10184 "L" Street • Omaha, NE 68127

Call 1-800-730-8883
A SubsidiQ/Y of

~Sullivan.ScheinDental
II.~~'"

;p
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Don't Make These
Retirement Planning
Mistakes
Failing to begin a retirement-savings plan isn't the only
mistake you can make when it comes to preparing financially
for your golden years. Below is a checklist of common
retirement planning mistakes, but don't fret if you've checked
one or more of these. The idea is to identify mistakes now
before it's too late.
• Underestimating the time you ,;vill spend in retiremenr.
Chances are that you will live far longer than previous
generations would ever have dreamed. According to the BVA
Pension & Benefits Reporter, Americans can now expect to
spend up to one-third of their lives beyond retirement, with
many of those years in good health. That's a lot of golf games,
cruise ship vacations and dining out.
• Neglecting to calculate how much you will need to save for
retirement. Flying blind when it comes to determining the
amount of retirement savings you will need can lead to
financial disaster. You may think you are saving enough, but
you won't really know until you put figures to paper Your life
expectancy, anticipated expenses, inflation, accumulated
savings, investment returns, other income sources such as
social security and tax bracket all factor in to the amount you
need to put away now to achieve a sufficient retirement nest
egg. A financial consultant can help you calculate how much
money you will need and then devise a plan to belp you get
there.
• Failing to contribute to tax-advantaged retirement plans.
Investing in your company's 401K, Simple IRA or other plan is
one of the best things you can do to secure your future in
retirement. Few, if any, other types of investments can offer
the potential growth opportunities of these types of plans. Not
only are your contributions pre-taxed but the potential growth
of your contributions is also tax-deferred. You also may be
eligible for a company match on the amount you contribute
up to specified limits.
• Procrastinating on beginning your retirement savings plan.
Putting off saving for retirement can result in a big difference
in the amount of cash you will be able to accumulate. For
instance, if you invest $300 a month in stocks, and those
stocks post annual returns averaging 10.7 percent, your total
of $72,000 over 20 years would grow to $247,214. But, if you
invest for 25 instead of 20 years, that figure jumps to $435,642.
In other words, waiting five years to invest, according to this
example would result in $188,428 less for your retirement nest
egg. This is only an example and does not reflect the
performance of a particular investment.
• Investing too conservatively. If you have ten or more years
until retirement, you should make sure that at least a portion
of your portfolio is invested in stocks, the amount you allocate
toward stocks depends on how much risk you are willing to
take. But remember, you're also taking on risk if the returns
generated by your portfolio don't beat inf1ation or provide the
amount of money you will need to live on after you retire.
• Remember there are no mistakes - just lessons to be
learned. Learning yours now is a great way to avoid paying
later.
(From Brent Reimers, A.G. Edwards & Sons, Lincoln office.)
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Avoid the Five
Forbidden Phrases in
Patient
Communications
Choose your words carefully when communicating in
person or on the telephone. Your patients are consumers and
react just like you do to certain negative words l
FORBIDDEN PHRASE #1 -I DONT KNOW
If you don't know, find out. Instead say, "Gee, that's a good
question. Let me check and find out."
FORBIDDEN PHRASE #2 - WE CANT DO THAT
No one wants to hear these words. Instead say, "Wm""
that's a tough one. Let's see what we can do." Then find an
alternative solution.
FORBIDDEN PHRASE #3 - YOU'LL HAVE TO
How annoying' Instead use phrases such as "You'JI need to"
or "Here's how we can help with that" or "The next time that
happens, here's what you can do."
FORBIDDEN PHRASE #4 RIGHT BACK
If you've never said that
Instead say, "It may take me
information. Are you able to
tllJth is much better.

HANG ON A SECOND, I'LL BE

to a caller, you have JUSl lied I
t"vo or three minutes to get that
hold while I check?" Telling the

FORBIDDEN PHRASE #5 - "NO" AT THE BEGINNING OF
A SENTENCE
It conveys rejection. Instead, turn evelY answer into a
positive response. "We aren't able to refund your money, but
we can replace the product or service at no charge."
(From Practice Smart, rebnlary 1999)

Peaceful
Picture yourself near a stream.
Birds are softly chirping in the crisp cool mountain air.
Nothing can bother you here No one knows this secret
place.
You are in total seclusion from that place called "The
world."
The soothing sound of a gentle waterfall fills the air with a
cascade of serenity.
The water is clear.
You can easily make out the face of the person whose head
you're holding under the water.
Look. It's the person vvho caused you dll this stress in the fu'St
place.
What a pleasant surprise. You let them up ... just for a quick
breath ... then plop' ... back under they go ..
You aJlow yourself as many deep breathes as you want.
There now .. .feeling better?
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Professiona.l :Protection GIcZusively since /899

To reach your local office, call 800-344-1899.
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March 11,12,13
CE. Courses in G.!. So.
sponsored by Prodenco.

Sioux

City

&

Omaha,

March 15
Southeast District annual spring meeting., Valentino's,
Beatrice. Speaker, Dr. Nels EwoJdsen, topic - "What's
New in Ceramics and History of Fluoride Release in
Dental Materials," 8:30-12 noon, business meeting
following lunch. For more informmion contact Dr. Dill
Pinkerton @402/228-3112.

March 19 & 20
CE. Course, "Coronal Polishing for Dental Assistanrs,"
Creighton University

March 27
North District annual spring meeti!1g. For more
information contact Dr. Rex Kumpf @ 402/564-4408.

"Radiological Health & Right Angle X-ray Technique
for Dental Assistants," Dr. Mike McNally, UNMC
College of DenristIy.

May 7
C E. Course, "Implant Study Club, Part 3 of 3," Drs.
Tim McVaney & Dennis Nilsson, Creighton University
(6 hrs. CE.).

May 13
ODDS golf outing & dinner, Tiburon Golf Course

May 21
"Develop A Periodontal Therapy Program.
With 5
Essential Steps," Dr. \1(/illiam M-cKee, Mahoney State
Park. Sponsored by Patterson Dental. For more
information contact Don Shaul @ 734-6655 or 1-800
642-9315.

June 2

April 9 & 10

LDDA Annual Golf Day & Picnic.

"Radiology for Dental Assistants," Dr. Tarnjit Saini,
Creighton University.

June 4

ODDS Board meeting - 6:30 p.m. House of Delegates
Caucus - 7:30 p.m., Security National Dank, (l20th &
Maple).

CE.Course, "InterdisciplinaIy Dentistry: the Key to
Managing Complex Treatment Plans," Dr. Vincent
Kokich, Best \'<Iestern Regency West. Omaha
Sponsored by Nebraska AGD See the insert in this
month's newsletter. (7 hI'S. CE.)

April 15, 16 & 17

June 4

Spring Dental Assembly, Creighton University.

CE.
Course,
"The
Clinical
Practice
of
Temperomandibular Disorders," Dr. Ron Attanasio,
UNMC College of Dentistlf (6 hrs. CE.)

April 13

April 15
NDA Board of Trustees, 12:30 p.m. Douhletree Hotel.

June 4
NDA House of Delegates, 9 a.m., Doubletree Hotel

CE. Course, "Endodontics
Creighton University

April 17-19

*UNMC Course Registration 402/559/4523

April 16

NDA Annual
Auditorium.

Session,

Doul.)letree

Hotel

&

Civic

April 19
LDDA Board of Directors Meeting, 5:30 p.m. NDA
office.

with Dr.

Cliff Ruddle,"

For in.formation 402/559/4152
*Creighton
University
registration
&
information in Omaha 402/280-5054, outside
Omaha 1/888/273-6576

May 5 & 6

Getting Loot From Uncle Sam
One of the big challenges faced by the ADA is to help get
adequate funding for wOIthy dental related programs. The
follOWing are a few recent success stories.
ADA-supported dental funding includes:

•

a $5,883,000 increase for Indian Health Service dental
salaries, increased staffing and fi.."ed costs; a $500,000
increase to $1 million for IHS mobile dental units;

•

a $139,000 increase to $3,919,000 for dental general
practice residencies; the budget includes an $11.7 million
increase in training funds aimed at attracting minorities
and low-income students to dental and other health
professions;

•

•

A doubling of the Centers for Disease Control and
Prevention division or oral health budget to $6 million,
half to be used for improving community water
fl uoridation rates;

•

$500,000 for maternal and child health grants for targeted
states to increase state-Wide fluoridation levels;

an increase of $37,000 to $7.8 million in reimbursements
to dental clinics for uncompensated care to HIV-infectecl
patients.

•

the largest annual increase in the National Institutes of
Health dental rese8rch budget, $25.3 million, to a total
$234,338,000 for 1999;

Your support of ADPACINEDPAC does more than just help
out during political campaign season.

---------------.1----------------

SEE

You AT THE DOUBLETREE HOTEL- OMAHA
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options available. Send resume to NDA Box 1118.

FOR SALE: Dentakz dental chair (green) with Dr.'s. and
assistantis chairs. Adec Priority 1005 (burgundj' or lavender)
with Dr.'s and assistant's chairs Like new! 402-572-7677

GP, SOUTH CENTRAL NEBRASKA - Gross $296K, 4ops, 3 stall
Call Peter Mirabito DDS, Pecise Consultants, (303) 759-8425, 1
800 307-2537

FOR SALE: 3 Pelton Crane Fantastic ceiling lights: 3 Dental Eze
Signature carts 3636-065 with drawers: Pelton Crane compressor;
Dentsply vacuum pump; reception room furniture (402) 397
1181 or (402) 391-1429

ASSOCIATESHIP POSITION AVAILARLE in the Omaha
NE/Council Bluffs IA are,1 Potential buy-in opportunity. Please
contact Valorie Wiley at (402) 733-3932 if interested

DENTAL OFFICE IN WEST OMAHA Sublease and/or excellent
office sharing cooperative. Part time or full time. Terms and
conditions negotiable. Inquire evenings (402) 334-1974

FOR SALE: Tuttnauer Autoclave $1,500. Dr Heat Sterilizer S200,
Air Techniques 2000 Film Processor $1,500, Poan<tramic X-ray
unit $5,000, ]-boxes $10 each, Over the Patient Delivery Unit wi
light, cuspidor, air/water syringe, 3 handpiece $1,600. Lincoln
(402) 423-3111

WAIKIKI CONDOMINIUM offering a 25% discount to NDA
members for the 1999 ADA Annual Session in Honolulu. Located
only 100 yards from Waikiki Beach and directly across the
Halekulani Hotel, The Imperial of Waikiki offers one or two
bedroom suites with a choice of mini or full kitchens. Rates stan
at just $S9 for studio. Call The Imperial of Waikiki at 1-800 347
2582 or FAX at (80S) 923-7848 and ask for the "Cornhusker" rate.
The Imperial of Waikiki is located at 205 Lewers in the heart of
Waikiki. Aloha, Dr. Lum & Mary Lou Young.

NEBRASKA partnership available in a large general practice. This
high volume fee-for-service practice offers outstanding growth
potential. Above average technical and communication skills
required. Centrally located in third largest city of the state For
information contact: L. Sharp, PO Box 620636, Littleton, CO
80162.
FOR SALE: Operative, endodontic, periodontic, onhodontic,
prosthodontic and laboratory. Dental student instruments and
supplies, induding Star high & slow speed hand pieces and
much more. Must sell. Call (402) 596-9098 for excellent price.

ASSOCIATE TO PARTNER OPPORTUNITY in popular, quality
family practice. Offers wide range of cases, two full-time
hygienists with a growing new patient count. This family
oriented, back-to-basics town of 10,000 in western Nebraska has
much to offer for professional and personal satisfaction. Fax
CV's and letters to (303) 377-5627, Allan D. Benson &
Associates, 44 Cook St., Denver, CO S0206

ENDODONTIST NEEDED FOR BUSY Northwest Omaha GP
practice approXimately 1/ 2 day a week. Great satellite location.
Contact NDA Box 0224.

CONTINUE A TRADITION OF EXCELLENT DENTAL CARE.
PRACTICE FOR SALE. Ideal opportunity to purchase a modern,
high income practice in a rural community with established
patients, full staff, full-time hygienist, and equipment. Contact
Dr. Doyle at (402) 223-5109. Fax: (402) 223-5310 or e-mail
HYPERLINK mailto:da1013S@navix.net dalOJ38@navix.net

OPPORTUNITY, FACILITY, FINAJ'iCING awaits a lucky dentist
who discovers this NW Iowa community. New dental clinic with
(8) operatories now under construction. To be cpt. August 99 0)
local dentist already committed, room for (1) more. Contact Gary
Blythe @ Sheldon Community Development Corp. @712-324
2813.

LINCOLN PRACTICE FOR SALE: Well established, high quality
family practice. Ideal opportunity for solo practitioner. Contact
NDA, Box #1215.

l\T\Xllowa: 12 year old equipment for sale. 30ps. PIC chairs, track
lights, spirit units, compressor, pan, instruments, AT2000/daylight
loader, x-rays, intraoral camara (Reveal). C. Stanislav, D.D.S. 712
452-2285

GENERAL DENTIST NEEDED for modern quality, preventive
practices surrounding Omaha-Council Bluffs area. Future
All ads wirh an NDA box number should be mailed ro:
Nebraska Demal Associar;on • NDA Box i;

•

3120 "0" Street· Lincoln NE 6R510

CLASSIFIED ADVERTISEMENTS Musr be submirred in typewrillen form. Indicate rhe number of issues in which the ad is to be published.
Rates for NDA Members (per issue): $9.00 for 30 words or less; 30 cents for each additional word. For replies to NDA box number, an
addirional $1.00. For NON-NDA Members add fifry percenr ro rhese rares. NOTE: advanced payment for claSSified ads MUST accompany
order. For Display Adverrising rate card, coman rhe NDA office. Send classified ad wirh rem;llance ro:
Nebraska Denral Associar;on • 3120 "0" Srreel • Lincoln NE 68510
DEADliNE: Three weeks before publication,
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NCDHM Is A Winner

F ebrua17

By T Bassett

To the mpmbers of th~ l\;!D. \,

National Children's Dental Health Month (February) was an
especially busy time at the NDA office. Every kid's video got
loaned and re-Ioaned to members, several thousand
toothbrushes were given to members to give to grade school
classes, thousands of stickers and bookmarks were distributed
:md we're afraid to check our postage machine.
We received a number of thank-yous from schools
throughout the state. The following is the kind of mail we like
to get.
Keep up the good work everybody!

:1999

] would ]i],e to thank you Yer)' murb for spnding tbp tL)othJ)rush,>s
to })r. Randy §tTo]llnYPT foa~ lne- to gi·\·p liS pl~a'Z{"s aftp)'

lUy

lJl1it flU

tootl, carp. )};- rhil~]rpn, 2ntl gradprs, ""p,'p r"alh· p;uitp,! 'wh!'n tlw!,
re-rei .... p{] tlH'l'J) as a )'p"\'\'ard for ]u,pping t),8('1 of, 8nrt then ]'("turlling,

tJ,piJ' hrushing chart for onp month. ':['hps(' brush,.s madp a ypr!' nirr
culn11llating arti·\·ity for lnT stu(lpnts4

Jude' T~ittschl"r
Srcl)wl Gra.lp '.rpach~!'
C~OtllPI,j,Ul'g ;,\,:li:

b9[;:;8
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Loc I Expertise!
Practice Transitions
Practice Management
Marketing Effectiveness

Local Service!

Profit Enhancement
Merger Analysis
Fee Analysis
Strategic Planning

No Contingency Fees!

Tax and Accounting

,;

RogerE.Howa~,CPA

Debra J. Bacon, CPA, CFP

Tom H. Schnack, CPA
Thomas L. Larkin, DDS

Seim, Johnson Sestak & Quist, LLP
10843 Old Mill Road, Suite 400
Omaha, NE 68154-2644
(402) 330-2660
Fax (402) 330-5108
tschnack@sjsq.com
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