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I want to take the time to congratulate Dr. Low and all of the 
individuals that provided the leadership and vision for the past 
year. I would also like to thank those that planned the recent 
annual session. Moving to the Qwest Center was both a joy and 
a curse. Many things were learned this year that will be refined 
in the coming year to make this annual session truly special. 
We have secured space so that the exhibits and the courses will 
be next to each other on the second floor. The Main Ballroom 
will house the exhibits, and the courses will be in the rooms 
directly adjacent to the Ballroom. This should be convenient for 
both the attendees and the exhibitors. We also have a few sur
prises in store. In the next year we will also be spotlighting 
some of the course presenters in our newsletter. We are also 
trying to have courses that will come with a clinical component. 
Stay tuned. 

The Association's legislative committee should be congratulated 
on their painstaking work to successfully override the governor's 
veto of our fluoridation legislation during the annual session. 
Now our attention is turned to making sure these cities are 
fluoridated and getting the resources in the hands of city admin
istrators to see this to fruition. This will be the true test of the 
Nebraska Dental Association's resources, political savvy, and 
leadership. This victory was a coup for the Dental Association, 
but the work has just begun. It goes to show that a grassroots 
effort can be successful and even one phone call to a senator 
can make the difference between success and failure. 

Many people who know me understand that I use popular cul
ture and sports for analogies to everyday life and practice. 
When I decided nine months ago to lose a significant amount of 
weight, it brought to mind the thought of "The Biggest Loser," 
a reality based show about people with significant weight prob
lems. Although I never quite thought of myself as a loser, it was 
an easy way to look at it, as failure was not inconceivable. 
Changing one's lifestyle, in the hectic world we live and practice 
in, is never easy. Changing eating habits and exercising is life 
changing, but it is often necessary to live a healthy lifestyle to 
become healthy. I talk to parents and patients about lifestyle 
changes and diet everyday to prevent dental disease. Although 
I was taking care of them, I was not doing the same for myself. 
We often take care of others as doctor, parent, mentor and the 
like, but fail to take care of ourselves. I have learned that I 
have to take care of myself, so I can be around to take care of 
others. When you are reading this, look in the mirror and ask 

Dr. Eric Hodges 

yourself one question: Am I caring for myself? If I can motivate 
one more person to make a healthy lifestyle change, it would 
remind me that losing is really making me a winner. I just had 
to motivate myself to do it, but that can be the hardest part. I 
can say with conviction that it has been truly worth it. 

When I watch late night television, I am amazed by the popu
larity of poker. That is, high stakes, no limit hold 'em. I find it 
an analogy to what the dental profession and dental association 
often finds itself in with the State, insurers and others wanting 
to change the profession in the name of access. Let's be hon
est, it is about quality of care and whether these entities are will
ing to pony up for it. These entities often want to bluff or 
change the rules of the game midstream in the name of saving 
money or "access." Dentistry is not like medicine with its dou
ble digit increases in cost, insurance, treatment and the like. 
Dentistry is great value for patients at a reasonable fee. 

Dentistry requires a significant amount of education and train
ing. Students are now often $200,000 in debt and looking to 
start a practice, begin a family, and purchase a home. The cur
rent state of some dental provider contracts, be they state or pri
vate, do not make sense as they have no viability from a busi
ness plan standpoint. The practitioner will lose money in this 
provision of care (reimbursement is below the cost of providing 
the care or the loss will be passed onto self pay patents), so it 
is no wonder that fewer young dentists are able to engage in 
these contracts as private practitioners. When this doesn't work 
to drive down the cost, groups will often try to change the way 
dentistry should be practiced to fit their economic and practice 
ideology. They will stop at nothing to create this need and ide
ology. I receive 3-4 contracts from insurers every month and 
am amazed at what I read. As a specialist, I spent 10 years in 
training to be a pediatric dentist and continue on a daily basis to 
educate myself on the practice of dentistry. Leaving what we 
do to the lesser trained, will ultimately not only lead us to a trade 
status, but also to a significant decline in quality. I also often 
hear that the other kind of dentistry (by lesser trained individu
als) is okay for someone else, but not my family or my own care. 
That sure hits the mark on what this is about. It is fine for 
someone else to receive substandard care, but I wouldn't want 
that for my loved ones. I call this twisted logic. 

Some states want to leave dental care to technicians, but what 
they forget is that the decision making, treatment planning and 
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ability to practice came from this difficult training regimen and 
that there are few uncomplicated extractions, pulpotomies, 
crowns and pediatric dental decisions. Decisions made by these 
technicians will have long ranging effects on the individuals they 
treat. Many will not become evident for some time. This extra 
level of dental bureaucracy will likely lead to more expensive 
care, through multiple visits to different practitioners, with con
tinual escalation of complexity of care, and frustration for a pop
ulation that already has appointment keeping difficulties. 

The State of Nebraska currently allows hygienists to practice 
independently of dentists in public health settings and will soon 
change the lV1edicaid program to give hygienists their own 
lV1edicaid Billing Number and limit Adult Medicaid to a $1000.00 
maximum per year. Hygienists are well on their way to inde
pendent practice and if, as a dentist you accommodate adults 
who are wards of the state or dependent on the Medicaid sys
tem, be warned that treatment needs may go unmet by these 
changes. These individuals often have no income to provide 
for the added burden of the cost the state has passed on to 
them. This is grossly unfair to those that are truly in need of 
care. This mandate is based on the attempt to build a Medicaid 
system like that of a commercial insurer (a noble cause indeed). 
Unfortunately there has been no talk of reimbursement levels 
for fees similar to those of commercial insurance carriers. This 
is another example of changing the profession to meet the 
needs of another group, instead of meeting the needs of 
patients. There is no amount of political capital to be won 
from donated care when the powers that be want to change a 
system to their economic and practice ideology. This is a com
mon theme of counterintuitive care proVided to the Medicaid 
population. That is, the individuals with the most needs are 
afforded the least amount of care and resources. 

Now I ask all of the members of the Nebraska Dental 
Association, what do you want your profession to be in the 
future, who is going to pave the way for this future, and what 
are you willing to do to make that happen? I know the lead
ership of the NDA has a winning hand, excellent help, and the 
resources to be successful. But when we need your help with 
legislation, donations, lobbying efforts, testifying, spokesper
sons, PAC donations and other important ventures, will you be 
willing to go "all in" for yourself and your profession? 

Contact the author at colinhockeypuck@cox.net 

SPECIAL OLYMPICS NEBRASKA 
2008 SUMMER GAMES - SPECIAL SMILES 

Dental health professionals teamed up on May 16th to present the 
tenth "SPECIAL OLYMPICS, SPECIAL SMILES" program at the annual 
Special Olympics Nebraska Summer Games. Special Olympics athletes 
from across the state participated in these games headquartered at 
Creighton University in Omaha. 

Led by dental and hygiene faculty from the Creighton University School 
of Dentistry, volunteers from the following dental health organizations 
and programs participated in the SPECIAL SMILES program: dentists 
from the Omaha District Dental Society; dental students from 
Creighton; AGD members; and hygiene students from Iowa Western 
Community College. In addition, several volunteers from the commu
nity were present to lend a helping hand. 

Non-invasive oral health screening, dental hygiene education and nutri
tional counseling were provided for more than 295 Special Olympic ath
letes. Each athlete received a "goody bag" which contained a depart
ing gift, toothbrush, 110ss, toothpaste, and dental hygiene instruction 
materials. The event was part of "Olympic Village" in the ballroom of 
the Student Center on the Creighton University campus. Blue Cross 
Blue Shield of Nebraska provided local sponsorship for the SPECIAL 
SIVlILES program and also provided volunteer assistance. 

SPECIAL OLYMPIC, SPECIAL SMILES is conducted in partnership with 
several national sponsors including Colgate Oral Pharmaceuticals and 
Patterson Dental. 

Morgan Stanley 
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4 Nebraska Dental Association * May / June 2008 

Senators Override Governor Heineman's Veto
 
to Pass State-wide Fluoridation
 

LB 245, the NDA's multi-year legislative effort to enact 
state-wide fluoridation, passed on Final Reading 34-8-7, 
April 16, 2008. The Governor vetoed LB 245 during the 
Board of Trustees meeting on April 17, 2008, the last day 
of the Legislative Session. 

NDA members and the NDA's lobbying firm of Ruth, 
Mueller, Robak made phone calls and office visits to 
Nebraska Senators during the lunch hour, attempting to 
secure at least 30 votes to override Governor Hieneman's 
veto. 

During the NDA's House of Delegates meeting, we 
received notice that the senators voted 31-4-14 in favor 
of fluoridation! Those senators voting for LB 245: 

Aguilar Hudkins Pankonin 
Ashford Janssen Pedersen 

Avery Johnson Pirsch 
Carlson Karpisek Raikes 

Chambers Kopplin Rogert 
Engel Kruse Schimek 
Flood Lathrop Synowiecki 
Fulton McGill Wallman 

Gay Nantkes Wightman 
Harms Nelson 

Howard Pahls 

Legislative Bill 245 requires cities and villages with over 
1,000 residents to either fluoridate their water supplies to 
levels recommended by Health and Human Services or to 
opt out of the law with a public vote before June 1, 2010. 

We Need Your Help!! 

City Councils are already considering whether to place fluor
idation on the ballot in the November election. The ADA 
and the NDA's public relations firm, Bailey Lauerman, has 
helped the NDA put together a packet of resources regard
ing the benefits of state-wide fluoridation, which are now 
posted on the NDA website. 

However, we need your help in monitoring local city council 
activity or newspaper articles. If your community leaders have 
questions, the NDA has answers. Several of the NDA officers 
have recently been through media training regarding fluorida
tion and will be traveling to several media markets for inter
views this summer and early fall. Education from reliable 
sources is the key. Seventy-seven percent (77%) of 
Nebraskans currently receive optimally fluoridated water! 

Also, city councils will want to hear from their local dentists. We 
need you! The graphic below indicates the communities with
over 1,000 residents that will be affected by LB 245. 
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Now is the time for you to consider joining the tens of thousands 
who enjoy the unmatched protection that only Medical Protective 
can provide. 

Best financial strength 

• Most winning defense 

• Smartest solutions 

-I MEDICAL
I:' PROTECTIVE 

Strength. Defense. Solutions. Since 1899. 

• Committed since 1899 
a Berkshire Hathaway Company 

All products are underwritten by either The Medical Protective Companr® or National Fire and Marine Insurance Company.~members of the Berkshire Hathaway group ofbusif1esses.
 
Product availability varies based upon business and regulatory approva and may be offered on an admitted or non-admitted basis. ©2008 The Medical Protective Company.@
 
All Rights Reserved.
 

Proudly serving Nebraska Dentists and Oral Surgeons. 

Defend your reputation and assets. • Visit medpro.com • Call800-4MEDPRO • Contact your Independent agent 
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NDA Goes to Washington!! 
On May 12-14, the NDA joined 600 other dentists, 
tripartite dental staff and guests for the annual 
springtime opportunity to take dentistry's message 
to Capitol Hill. 

Two issues presented to the Nebraska delegation 
or their health aides were HR 2472, the Essential 
Oral Health Care Act of 2007 which contains four 
sections: equal access to oral health for the pedi
atric population; grants for volunteer dental proj
ects; tax credits for donated dental services to low
income individuals; and grants to pilot test commu
nity dental health coordinators. 

The second legislative issue, HR 3186/8 1906, 
Meth Mouth Prevention & Community Recovery 
Act, would provide grants for educating 12-17 year 
aids about meth mouth and preventing first-time 
use and other education activities along with fund
ing research to better understand meth abuse and 
oral health. WLC attendees Dr. Scott Morrison, Anne Morrison, David 

O'Doherty, Drs. George Schlothauer, Bob Roesch, Ed 
For more information, visit www.ada.org/goto/methbills Vigna and Creighton University student Patrick Wachter. 

LENNY L{jiiJ S lFJsr lFJUGH 
"Lenny Low's Last Laugh" was the brainchild of Dr. Carolyn 
Taggart-Burns and Dr. cassie Pietrok. Wanting to match 
Dr. Low's own comedic personality, they found nationally 
acclaimed comedian, Mike Green (left), who kept the audi
ence laughing with his clever, but clean comedy. Proceeds 
from a silent auction (below) held that evening raised $6,275 
benefiting Nebraska Mission of Mercy. 
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Congratulations!! I 
~ 

~ 

Congratulations to all NDA members who were hon- m 
ored at this year's Annual Session. They included: I 

50 Year Honorees I 
Dr. William Carlisle, Dr. Robert Huettner, Dr. Phil ~ 

Etzell11iller, Dr. Richard Huston, Dr. John e 
r.1	 Desenfants, Dr. Derryl Ogden, Dr. Donald Fenster, m 

Dr. Gerald Ott, Dr. John Hauserman, Dr. George I 
Reichenbach, Dr. Kenneth Howard, Dr. Paul IITarnisiea, Dr. Byron Tullis, Jr.	 I 

~ Life Members	 mI Dr. Charles Anderson, Dr. Wayne Kaldahl, Dr. G. m 
~	 Douglas Camplin, Dr. Richard Kozal, Dr. A. C. Coco, ~ 

Dr. Robert Parde, Dr. Herbert Coulter, Dr. John ~ 

Segrist, Dr. Raymond Cronk, Dr. Jerome Smith, Dr. I 
I Ralph Dwornik, Dr. Allen Thomsen, Dr. IVlichael I 

Fleming, Dr. Eldon Valetski, Dr. William Graves, Dr. I 
~ Donald Vap, Dr. Dennis Gutz, Dr. Stanley Wehrli, Dr. l?! 

~ James Wickless I 
~	 I 

Hall of Fame	 I 
~ Dr. Steve Anderson, Dr. Wayne Ganow, Dr. Ken I 
~ Hermsen, Dr. Scott Morrison *1 

1?J 

~Outstanding Young Professional ~ 

Dr. Andrew Stadler I
I

NMOM Thank You Award I 
Farmer's Mutual/Byron Boslow 

;m
American College of Dentists I 

Matthew J. Vierra - Creighton IChristopher Wieseman - UNMC 

IInternational College of Dentists 
Travis Giese - Creighton 

~ 

Christopher Wieseman - UNMC 

fJSj(Sl$f; 

Congratulations to our newly elected 
NDA Officers: 

Dr. Eric Hodges, President
 
Dr. Jim Jenkins, President-Elect
 
Dr. Jack Wesch, Vice President
 

Dr. Carolyn Taggart-Burns, Secretary
 
Dr. Gary Westerman, Treasurer
 

Dr. Deb West, Speaker of the House
 
Dr. Kevin Low, Immediate Past President
 

Dr. Kathy Kell, ADA 10th District Trustee, swears in the 
NDA's newly elected officers. 

CLASSIFIED ADS
 
All ads with an NDA box number should be mailed to:
 

Nebraska Dental Association, 3120 "0" Street, Lincoln, NE. 68510
 

CLASSIFIED ADVERTISEMENTS:
 
Must be submitted in writing, either by email, fax or mail.
 

Indicate the number of times in which the ad is to be published.
 
Rates for NDA Members (per issue):
 

50 words or less - $20.00. (Includes NDA website) 40 cents each add'i word.
 
Rates for non-NDA Members (per issue):
 

50 words or less - $40.00. (Includes NDA website) 55 cents each add'i word.
 
Replies to a NDA box number are an additional $1.00.
 

NOTE: Advanced payment for classified ads MUST accompany order.
 

DISPLAY ADVERTISEMENTS:
 
Artwork must be submitted in camera-ready format on a disk.
 

Indicate the number of times in which the ad is to be published.
 
Rates are as follows:
 

Full Page: $330.00 (I time); $300.00 (3 times); $275.00 (6 times)
 
1/2 Page: $215.00 (I time); $185.00 (3 times); $165.00 (6 times)
 
1/4 Page: $120.00 (I time); $110.00 (3 times); $100.00 (6 times)
 

Send Classified and Display Ads with remittance to:
 
Nebraska Dental Association,
 

3120 "0" Street, Lincoln, NE. 68510, Attn: Jody
 

DEADLINE: Ads are due on the 15th of the month preceding publication. 

The inclusion of an advertisement in any NDA publication does not imply 
endorsement of the product or services, and the NDA reserves the right to reject 

any advertisemenl, for any reason. 
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flnnual SessiDn 2008
 

NDA President Dr. Eric Hodges presents the President's Dr. Andy Stadler (left), Outstanding Young Professonal, with 
Plaque to Immediate Past Presindent, Dr. Kevin Low Dr. Eric Hodges 

2008 Hall of Fame 
Drs. Scott Morrison, Wayne Ganow, Steve Anderson and Ken Hermsen 

2008 Life Membership Status
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Ameritas Group
 
3fVI ESPE
 

ACTEON North America
 
A-Dec, Inc.
 

Aftco Associates
 
Bank of America Practice
 

Solutions
 
Blue Cross Blue Shield
 

Nebraska
 
Brasseler USA
 

Coltene Whaledent
 
Credit Management
 

Creighton Dental School
 
Danter Dental Lab, Inc.
 

Dental Designs Lab
 
Dental Health Products, Inc.
 

Dentists Well Being
 
Committee
 

Dentsply Professional
 
Dentsply Tulsa Dental
 

Specialities
 
Designs for Vision, Inc.
 

DIATECH
 
Doral Refining Corp.
 

Elsevier USA
 
GC America, Inc.
 
Goetze Dental Co.
 

GPT, Inc.
 
Harold Diers & Company
 

Heumann Dental Lab
 
Instrumentarium / Soredex
 

Iowa Dental Supply
 
Ivoclar Vivadent, Inc.
 
Kelly Jirovec / Silpada
 

Designs
 
Kerr Corporation
 

Kiess Kraft Dental Lab
 
L.O.w. Enterprises
 

Lifeguard IV1D
 

Lights by H & HIndustries,
 
Inc.
 

Mallow Tru Dental
 
Medical Protective / UNICO
 
Mike Letheby / RBC Wealth
 

Management
 
NE. Mission of Mercy
 

NEDPAC
 
Nobel Biocare
 

Orascoptic
 
Patterson Dental Supply
 

Pelton & Crane
 
PHARMANEX
 

Planmeca, Inc.
 
PracticeWorks, Inc.
 

Premier Dental Products
 
Company
 

Procter & Gamble (Crest /
 
Oral B)
 

Prodenco Group Inc.
 
Professional Sales Assoc.
 

Professional Solutions
 
Insurance Co.
 
Progeny Dental
 

PSP Solutions, LLC
 
Reliable Dental
 

Septodont
 
Shamrock Dental Company
 

Sickler Dental Studio
 
Sonicare
 

Straumann USA
 
Sullivan-Schein Dental
 

Ultradent Products, Inc.
 
UNMC College of Dentistry
 

(Alumni)
 
UNMC Oral & Maxillofacial
 

Diagnostic Services
 
VanWychen lV1arketing Group
 

VisiCom
 

The Nebraska Dental Association would like to 
once again thank those companies who were 
corporate sponsors this year. 

Welcome Party Sponsor- $5,000 
Mike Letheby of RBC Wealth Management 

Platinum Level - $4,000 
Ameritas 

Harold Diers & Company 
Danter Dental Lab 

Gold Level - $2,000 
Blue Cross Blue Shield of Nebraska
 

Medical Protective
 

Silver Level - $1,000 
Credit Management
 

Dental Health Products
 
Dental Designs, Inc.
 
Henry Schein Dental
 

Bronze Level - $750 
Patterson Dental Supply
 

Sickler Dental Studio
 

Speaker Sponsorships 
Ivoclar Vivadent, Inc. - $1,000 - Dr. Michael
 

Sesemann's session
 
Spectrum Dental Science / Brian Johns - $1,000 - Dr.
 

Michael Sesemann's session
 

President's Party Sponsorships 
Apex Dental Lab
 

Iowa Dental Supply
 
Harold Diers & Company
 

Watson Dental Lab
 
West District Dental Society
 

Other Sponsorships 
Nebraska Academy of General Dentistry 

hospitality suite 
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Duties for Dental Auxiliaries
 
The long awaited revIsions to the regulations on 
Performance of Duties by Licensed Dental Hygienists and 
Dental Assistants in Title 172 Chapter 53 of the l'Jebraska 
Administrative Code (I'JAC) will have to wait a little longer. 

The Board of Dentistry voted to approve the proposed 
changes and forwarded them to the Board of Health for 
approval, part of the regulatory process. 

However, at a recent Board of Health meeting, the Board 
received comments from the l'Jebraska Dental Assistants 
Association (NDAA) to postpone any further advancement 
of the proposed changes to the regulations until the 
NDAA's 407 Technical Review is completed. Therefore, 
the Board of Health voted to table the proposed changes 
to 172 Chapter 53 until the conclusion of the 407 Process. 

407 Technical Review Process 

When there is a proposed change in the scope of practice 
of a profession, Nebraska state law requires the profes

sion to first go through a 407 Technical Review Process 
before introducing a bill in the following Legislative Session. 
In March 2007, the NDAA submitted its proposal to add 
dental assistants to be licensed by Health and Human 
Services. 

The 407 Technical Review Committee is comprised of a 
Board of Health represenative and a representative of the 
I'JDA, NDHA and I'JDAA. In addition, three public members 
are included on the Committee. 

The first three meetings of the Committee have involved 
asking questions of the I'JDAA's proposal. At least one 
hearing will be scheduled later this summer to receive tes
timony as to the appropriateness of the I'JDAA's proposal. 

The Committee will then submit its report to the Legislature 
as to whether the NDAA has satisfied the 407 statutory 
requirements 

A copy of the NDAA's proposal is available on the 
NDA member website. 

New Endorsed Services
 
The Board of Trustees reviewed the results of our online Endorsed Products Survey and approved the following: 

Save when you enroll with careCredit, the largest provider of dental patient financing. Your patients
CareCredit will enjoy the flexibility of no interest and low interest payment plans, and you'll receive payment 

at the time of treatment. call: 800-800-5110 

Credit Card ProcessingCHASE This is great time to check the competitiveness of your credit card processing company. Chase
Payme ech Paymentech will do a free analysis for your members and if you switch by June 30th, you'll receive 
a $100 American Express gift card. ADA Members receive an exclusive low rate - and get free supplies. 
Call 800-618-1666 

DHL Shipping 
DHL Express saves you up-to 25% on your shipping. And with this special offer, new customers 
receive a $25 gift certificate after the first three shipments. call: 1.800.Members 

. Available Soon! - ADA Intelligent Marketing 
[ ~I""\'~HIMake the first name in dentistry your first choice for marketing your practice. The only marketing solu
nVln' tion backed by the expertise of the ADA. For an effective and affordable full suite of marketing prod

ucts such as web sites, logos and brochures and so much more. 
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We defend not just your practice, 

but the practice of dentistry. 

We believe the practice of dentistry is a science and an art with a signifIcant history to preserve and 

protect. We also believe so strongly in preserving the ethics and values of this profession that we 

have adopted them as our own. This has helped us become a leading provider of dental malpractice 

insurance, earning an A.M. Best rating ofA- "Excellent." With our affordable policies, we protect 

you by providing risk management information to help prevent claims from ever occurring.• 
Our pledge is to use everything within our power to preserve the honor of dentistry. For more 

information on dental malpractice solutions, call us at 800/279-8331 or visit us online. 

IIi)WISCONSIN 
L- A ProAssurance Company 

DEFENDING THE PRACTICE OF MEDICINE~ 

www.ProAssurance.com 
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VITA inVizion™ Always Strong, Always Beautiful All-Ceramics 

inVizion all-ceramic restorations milled on the Sirona inLab® 

system combine the incredible strength of VITA YZ ceramic with 

the esthetic properties of VITAVM®9 all-ceramic porcelain. VITA 

YZ (yttrium stabilized zirconium oxide) is among the strongest all

ceramic dental material available and boasts an incredible 900+ 

MPa flexural strength This biocompatible restoration is available 

in 29 primary VITA 3D-Master® shades as well as 52 intermediate 

shades. Call today and discover the beauty of inVizion l 

~prOdenCO 
-©v-'de-mZ-OOS-3-o.-Ma-Sle-ran-dv-M-are-reg-,s,-ere-d,-rad-em-ark-s0-1vl-rA-Zah-nla-br-'k.-------------- ~grouAf%~J~TORIES 
"Limited warranty applies to VITA yz substructure on\v VISit ....Altl\v .... ident com for full mrranly details 

Grand Island-Omaha-Siotlx City 
(800) 831-0936 
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NEW ADDRESSES: 

Dr. Mike Danahay 
14211 Arbor Street, Suite 200 

Omaha, NE. 68144 
402-614-6300 

Dr. Carolyn Taggart-Burns 
6901 South 157th Street, Suite C
 

Omaha, NE. 68136
 
402-891-9000
 

Fax 402-891-6781
 

Dr. Shawn Powell 
8620 Lexington Avenue, #232 

Lincoln, NE. 68505 
402-770-3544 

Dr. William Petta 
1105 South 13th Street, Suite 200 

Norfolk, NE. 68701 

Dr. Maurice Norton 
Box 1029, 1628 E. Ramsey Rd.
 

Benson, AZ. 85602
 

Dr. Laura Harris-Vieyra 
11414 W. Center Road, Suite 234 

Omaha, NE. 68144 
402-933-0300 

DIRECTORY CHANGES / OMISSIONS/ CORRECTIONS: 

Dr. David Mohs 
1729 Crawford Road 
Omaha, NE. 68144 

402-280-5211 

Dr. Jeff Howard 
2115 N. Kansas, #202 
Hastings, NE. 68901 

402-462-6410 

Dr. William Kathrein
 
Dr. JoAnn Kathrein
 

8910 Indian Hills Drive, Suite 200 
Omaha, NE. 68114 

402-397-3400 

Dr. Clarke Stevens 
14441 Dupont Court, Suite 301 

Omaha, NE. 68144 
402-391-5166 

NEW OR REINSTATED MEMBERS:
 

Dr. Martin Scheer 
230 E. 22nd Street 

Fremont, NE. 68025 
402-721-8200 

Dr. Carl Trout
 
Dr. Brent Murphy
 

Small Smiles of Omaha, PC 
311 N. 76th Street 
Omaha, NE. 68114 

719-562-4461 

NDA Joins ADA 
State Public Affairs Program 

As mentioned in the March/April NDA Newsletter, the 2006 
ADA House of Delegates initiated a State Public Affairs 
Program to assist state associations with issues that chal
lenge dentistry. Beginning in 2008, the NDA has joined 
ADA's program, assisted by the New York firm of Chlopak, 
Leonard, Schechter & Associates. 

The marketing/communications firm of Bailey 
Lauerman will be assisting the NDA during the remain
der of 2008 beginning with the implementation of LB 245, 
statewide fluoridation. 

Doug Parrott from Bailey Lauerman is the NDA's pri
mary contact and led the effort to draft an Op-Ed piece 
that appeared in the Omaha World Herald while LB 245 
was being vetoed by the Governor and overriden by the 
Legislature on the final day of the Session. 

IN MEMORY 

The NDA would like to extend its sincere s~m

path~ to the tamil~ ot Dr. 5e':Jamin L'ynch 

who passed awa~ on Ma~ 10) 2008. Dr. L~nch 

was a long time member ot the Nebraska 

Dental Association. 
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Calendar 
UNMC Course Registration - (402) 472-2175
 
For more information, call (402) 472-9457.
 

Creighton University registration and information
 
in Omaha call (402) 280-5054.
 

Outside Omaha, call 1 (888) 273-6576.
 

September 18, 2008 
NDA Board of Trustees, Grand Island, NE, 6:00 to 8:30 p.m. 

September 19, 2008 
5 District Meeting, Grand Island, NE, 8:00 to 3:30 p.m. 

September 19, 2008 
NDA House of Delegates, Grand Island, NE, from 3:30 to 5:30 
p.m. 

October 10-11, 2008 
Nebraska Mission of Mercy, Mitchell, NE 

Please submit your calendar items to the NDA: email - nda@all
tel.net or fax to (402) 476-2641 

Barb Schlothauer trying her hand at Wii bowling at 
the Exhibit Hall. 

President Elect Dr. Jim Jenkins rocking out to 
Guitar Hero III. 

Relax 
you can trust your professional 
protection to Cincinnati Insurance 

As a dentist, you know how important I! is \0 put your clients at ease. The Cincinnati Insurance 
Companies know you have plenty to think about-earing for your clients, managing a successful 
practice and staying active in your community. 

With a professional liability policy (rom The Cincinnati Insurance Companies, you can stay (ocused on your practice, 

• apply on an "occurrence basis" Instead o( on a claims made baSIS 
• require your consent prior to seilling professional liability claims 
• cover your corporation or partnership, employed and independent contractor hygienists and dental assistants at 

no additional charge. Separate limits o( insurance give each individual insured superior protection 
• offer optional prior-acts (tail) coverage to facilitate the move (rom claims-made to our occurrence form. 

You can also feel confident knowing that Cincinnati is rated /\++ by A.M. Best Co., the highest financial strength rating 
£J~~~~J.1 available earned by less than 2 percent of all property casualty insurer groups. 

For more information, please contact your local Independent insurance agent representing The Cincinnati Insurance 
Companies. Visit \VlVl"'.cinfin.com, or call Mike Terrell at (800) 769-0548, to locate an agency near you. 
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Class/f/et/s
 
Dear Doctors: It is with great difficulty and sadness that we are writing 
to tell you my husband, R. Eric Tonigan, DDS (Creighton School of 
Dentistry 1982) passed away unexpectedly in August 2007. Since he was 
a solo practitioner, I have had to oversee selling the practice. The patient 
list has been sold, as well as all the little equipment. Below is what 
remains for sale. I have listed what Patterson Dental determined as the 
fair market value. However, any/all bids will be considered! As you can 
see, I paid a lot for these items and I do not want to just haul it to dump 
or have it sit in my garage! I am selling the office condo soon and need 
to move the equipment. I am hoping that some of you graduates are 
going into practice for yourself and will see this as a good opportunity to 
buy some equipment for a bargain, as well as help me put some closure 
on this unfortunate situation. You can e-mail me you bids at 
rtonigan@aol.com (please put in the re: dental eqUipment) or phone me 
with any questions at (505) 299-7290. Yes, that's in Albuquerque, NM. 
Thank you! Diane Moody Tonigan. Equipment for Sale: 2 A-dec 318112 
o'clock Delivery Unit, $2,160.00 each - Purchased 3/04 for $3300.00 
each; 2 Slide Out shelf and control arm, $185.00 each - Purchased 3/04; 
2 Universal Mount Lights, $1,300.00 each - Purchased 3/04 for 
$1,995.00; 2 Brewer Operator Stools, Blue Gray and 2 Brewer Assistant 
Chairs, Blue Gray - Purchased 12/04 for $868.00 all together; 1 Gendex 
770 X-ray, $1,650.00 - Purchased 9/00 for $4,026.00; 1 Accucam Intra 
Oral camera, portable;l Ritter Pano X-Ray - 1978?; 1 Scican Quantum 
Sterilizer, $2,160.00 - Purchased 3/04 for $3,285.00; 1 Waledent Ultra 
Sonic, $150.00; 1 Air Tech Star 22 Oil-less Compressor, $1,830.00 
Purchased 10/02; 1 Air Tech 40 Wet Vac w/ HydroMizer, $1,100.00 
Purchased 4/99 

Yes, we buy dental practices... but more importantly: We offer contin
ued leadership opportunities for selling doctors; We proVide long-term job 
security for practice staff; We ensure continuity of care for your patients; 
We deliver full-service practice administration support; and Full-time 
employees are eligible for a complete benefits package including health 
insurance, dental care, and 401(k) with employer match among other 
benefits. 

Founded in 1968, Midwest Dental currently supports a family of 90 doc
tors and 56 fee-for-service dental practices in Wisconsin, Minnesota, 
Illinois and Iowa. We seek to conservatively expand our family of clinics 
in the Upper Midwest and would appreciate the opportunity to speak with 
successful doctors about their transition plans. If you would like to learn 
more about Midwest Dental and prevailing transition alternatives - includ
ing a free, confidential, zero-obligation practice valuation - please contact 
Sean Epp, Director of Practice Investments, at (715) 579-4188 or 
sepp@midwest-dental.com. Learn more about us at www.midwest-den
tal.com - we look forward to hearing from you! 

Excellent associate to partnership opportunity available in an 
established and thriving general practice in Lincoln, Nebraska. The estab
lished doctor is 57 and plans to work 4-5 years with a phase out of work 
days and ownership. The office is a modern, stand alone building with 
leading edge equipment, in house lab and parking lot. The staff is long 
term, very professional, and plan careers in this office. The emphasis of 
the office is prevention and high quality restorative, implant and cosmetic 
dentistry. We are looking for someone who seeks excellence, is self-moti
vated, business oriented, and a good communicator. Experience 2+ years 
is preferred and continuing education is a priority. For more information, 
please call Family & Implant Dentistry @402-486-0825. 

FT Consulting Position helping dentists transition their practices. 
Please review our website at www.paragon.us.com and if you would like 
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more information send an email tomark@paragon.us.com. 

PRACTICE OPPORTUNnY: Exceptional general dental practice in Smith 
Center, Kansas - a growing community seat in North Central Kansas. 90 
miles to Hays, 120 miles to Salina, both in Kansas. 75 miles to Kearney, 
90 miles to Grand Island, both in Nebraska. Salaried position / option to 
buy. Flexible financial assistance available. High gross, high net. Office 
built in 1996, including 4 operatories. New 2 bedroom apartment in base
ment office available. Excellent staff will stay: 1 full time hygienist; 1 
part-time hygienist; 1 receptionist; and 1 assistant. For more information, 
contact: Dr. David B. Potter, Office: 785-282-6979, or 785-282-6047, Cell: 
785-282-5872. Email: conniepotter@hotmail.com. 

Established dental practice in Valentine, Nebraska, is looking for a 
dentist to buy in or possible associateship. The office is up to date with all 
of the current technology, including digital x-rays and a Cerec machine. 
The area has an abundance of outdoor recreation. Call 888-376-3390. 
Wanted to buy: Older inlay burnout oven that works and has good tem
perature controls. Phone 402-371-3991. 

Too busy, yet not busy enough for an associate7 Experienced, practicing 
dentist wanting additional hours. Available Friday, Saturday, and possibly 
half day during the week or evening, depending on location. Needs fee
for-service. Will not participate in any insurance plans except Medicaid. 
Please contact NDA, c/o Box #22508. 

ESTABUSHED OMAHA GENERAL PRACTICE FOR SALE - Averages 
$600,000 annual gross receipts on 3 day work week. Full fee for service 
practice. (cash, CC, care Credit, Indemnity Insurance - no PPO'S) Gradual 
"buy-in" or outright purchase considered. Interested parties should contact 
P.O. Box 241098, Omaha, Nebraska, 68124. 

DENTISTS: Perfect Teeth is seeking Senior Dentists in Arizona, Colorado,
 
and New Mexico with a compensation range of $90,000 to $200,000+.
 
Successful private or group experience required. Benefit package. Also
 
seeking Associate Dentists with a compensation range of $75,000 to
 
$95,000. Specialists - Opportunities also available for part and full time
 
Ortho, Endo, Oral Surgery, Pedo and Perio with exceptional compensation.
 
call Dr. Mark Birner at 303-691-0680, email atmbirner@birnerdental.com.
 
or visit www.BDMS-PerfectTeeth.com.
 

ASSOCIATE & PARTNERSHIP OPPORTUNmES: Midlands Dental
 
Groups, Jeffrey T. Garvey, D.D.5. - Iowa Opportunities: Council Bluffs: 20

Minutes from Omaha; Missouri Valley: 30-Minutes from Omaha;
 
Woodbine: 60-Minutes from Omaha. Nebraska Opportunities: Omaha and
 
Bellevue. 1. Gain diagnostic, clinical and treatment planning proficiency; 2.
 
Tap 20 years experience from senior doctors; 3. Earn an income of
 
$150,000 to $250,000; 4. Learn the business of dentistry.
 

Some of our past associates that have worked within our group have been
 
graduates from Creighton University, University of Nebraska and University
 
of Iowa. Some needing interim employment while waiting for spouses to
 
graduate, some have opened their own practices and some have become
 
partners within our group. For More Information, Please call Jean: Office:
 
712-642-4136 Cell: 712-592-6821, Email: grover@loganet.net
 

ASSOCIATE & PARTNERSHIP OPPORTUNmES: Midlands Dental
 
Groups, Jeffrey T. Garvey, D.D.S. - Iowa Opportunities: Council Bluffs: 20

Minutes from Omaha; Missouri Valley: 30-Minutes from Omaha;
 
Woodbine: 60-Minutes from Omaha. Nebraska Opportunities: Omaha and
 
Bellevue.
 

Partnership Buy-In Opportunity, Four operatory practice, Lincoln NE. 
Great Location. Contact Dr. Christina Reid, 483-7597 
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fir dV8r lfO ptJtl:rs. 

Practice Sales 

Practice Mergers 

Equity Associateships 

Pre-sale Program 

Stockholder Program 
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