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PresideJlt's M~ge
 

IRe Lo~ Do~Vt
 
My partner, Dr. Krueger, has an exceptional reputation out 
here in western Nebraska. He is known for his clinical pro
fessionalism, his philanthropy, his easy-going demeanor, 
and his dashing, youthful appearance. He is not, howev
er, known for his knowledge of current events. 

The other day we were having a conversation about 
Cornhusker football, and the coaching situation came up. 
I mentioned something about Bo Pelini being the new 
coach, and a perplexed look covered Dr. Krueger's face. 

"So Frank Solich isn't the head coach anymore?" 

Don't be too hard on Dr. Krueger. 
The last four years have been 
nothing to write home about. 
You can't blame any Nebraska 
fan for having become discour
aged to the extent that they 

"There will be more unrealistic proposals that 
will have clinical, financial and proprietary 
implications for the practicing dentist. When 
that happens, the only safe assumption we 
can make is that the NDA will be there" 

When that happens, the only 
safe assumption we can make is 
that the NDA will be there, 
breathing sanity and logic into 
each of those negative equa

developed selective amnesia. I 
think there were three...no, four people in the entire state 
that honestly believed Frankie's successor would set the 
world of college football on fire. 

Nebraska fans, initially, made a lot of assumptions regard
ing the former head coach. We assumed that the people 
(or person) that hired him knew something we didn't. We 
assumed that since this individual came from the profes
sional ranks, the college game would be a snap for him. 
We assumed that the West Coast Offense was something 
other than the insulting behavior exhibited by southern 
California sports enthusiasts. Things would get better...we 
assumed. 

The road to hell used to be paved with good intentions. 
Now there's evidence that it could be cobbled with bad 
assumptions. Maybe there's a lesson to be learned from 
those pre-Pelini mistakes that led to the soiled reputation 
the Husker program now has. 

Since last April, the business of organized dentistry in 
Nebraska has been slow. No major decisions or confronta-

Dr. Kevin Low 

tions. Very few legislators or state officials trying to con
vince us that they know what's best for dentistry. No let
ter campaigns by well-meaning individuals deriding the 
NDA for failing to...well, just for failing. 

Be advised, we're in a vacuum of momentary peace and
 
prosperity, and you all know how nature feels about a vac

uum. It would be unwise to assume that we can now light
 
the camp fire, hold hands, and start singing Cum-Bah-Ya.
 
There will be more whimsical regulations, and more sub

jective governmental edicts coming down the pike. There
 
will be more unrealistic proposals that will have clinical,
 

financial and proprietary implica

tions for the practicing dentist.
 

tions. 

We'll be at ANY table where lay people and law people 
assume the responsibility of dictating what we do, and how 
we do it. Dentistry is what WE do...and it's OUR thing. 

lennykevinlow 

The NDA has enlisted the services of voterVOICE 
to help all NDA members contact their state 
Senators regarding issues impacting dentistry and 
the oral health of your patients. 

Please log on to 
www.votervoice.netlgroups/neda 

to confirm your NDA contact information and be pre
pared to contact your Senator when the NDA sends 
out a Legislative Alert! 

\,': . ·VOICE 0
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The 2008 NDA Legistlative Reception welcomed 22 Senators, 
Governor Dave Heineman, Lt. Governor Rick Sheehy and 
over 61 NOA Members and guests to the Cornhusker Marriott 
Renaissance Room February 11, 2008. 

The NOA's Flouridation bill, LB245, and Medicaid bill LB 1122 
were the main topics for discussion. See page 14 for a 
description of the legislative bills. 

Dr. Jim Walker (left:) and NOA lobbyist Larry Ruth (center) 
with Senators LeRoy Louden and Vicki McDonald. 

Senator 
Arnie 
Stuthman 
(center) and 
Dr. Andy 
Stadler 
(right) 

UNMC Dental Students Matt Davis, Adam Langan, Matt 
Schieber and Emily Bartell. 
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We defend not just your practice, 

but the practice of dentistry. 

We believe the practice of dentistry is a science and an art with a signifIcant history to preserve and 

protect. We also believe so strongly in preserving the ethics and values of this profession that we have 

adopted them as our own. This has helped us become a leading provider of dental malpractice 

insurance, earning an A.M. Best rating of "A-" (Excellent). With our affordable policies, we protect 

you by providing risk management information to help prevent claims from ever occurring. Our 

pledge is to use everything within our power to preserve the honor ofdentistry. For more information 

on dental malpractice solutions, call us at 800.279.8331 or visit us online. 

6ilWISCONSIN 
L- A ProAssurance Company 

DEFENDL'G TIlE PMcneE OF MEDICINE" 

www.picwisconsin.com 
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Annual Session Speakers
 
Session 1 
Friday, April 18, 2008 
(8:30 a.m. to 11:30 a.m.) 

Robin Wright, M.A. - "TOP 10 SKILLS 
FOR SUCCESS IN DENTAL COMMUNI
CATION" 

*This program is divided into two sessions. 
Come for one or come for both, but please 
register separately for each. The morning 
session is Session 1 and the afternoon ses
sion is Session 6. 

This involving, fast paced seminar builds the 10 communication skills 
that dentists and team members say they most need for communica
tion success. You will leave this seminar ready to achieve patient sat
isfaction and treatment acceptance more effectively and more often. 
You will also reap the benefits of knowing how to resolve staff conflicts 
and be a true team player. Learn to turn challenging conversations 
into a chance to sell patients on your dental practice, solve patient 
problems in less time, and work more productively with every mem
ber of the practice. Discover how to market your services to attract 
new patients and keep current ones. This "true to life" seminar is 
based upon research with dental teams across the U.S. and presents 
proven communication strategies you can adapt to your personal style. 
Special Feature: Videotaped clips from actual case presentations 
made by dentists around the country. 

Robin Wright, MA, maintains an international reputation as a dental 
communication specialist and a proven track record with over 400 
audiences since 1985. She has consulted with such clients as IBM, 
Xerox, and Century 21 and has spoken at the Yankee Dental Congress, 
the Hinman Meeting, and at ADA Annual Session. Her combination of 
humor, enthusiasm and expertise make her a powerful speaker. She 
is the author of 50 dental publications, including the 1997 book, 
"Tough Questions, Great Answers': Ms. Wright is president of Wright 
Communications and is completing her doctorate in healthcare com
munication at Northwestern University. 

Session 2 
Friday, April 18, 2008 
(8:30 a.m. to 11:30 a.m.) 

Dr. Daniel D. Lydialt, D.D.S., M.D., 
F.A.C.S. - "HEAD AND NECK ONCOLO
GY AND THE DENTAL COMMUNITY" 

After a basic introduction to cancer of the 
oral cavity, this presentation will discuss the Dr. Daniel D. Lydiatt 
process that a patient with a newly diag
nosed cancer endures. We will examine the 
basics of work up and evaluation. We will also discuss the treatment 
considerations and modalities commonly used to better advise and 
direct the patient. Specific information on the treatment philosophy 

Robin Wright 

and reconstruction for cancers of the mandible will follow. This allows 
a more complete discussion of dental considerations and complications 
of radiation and surgery that have implications for the patient and the 
dental community. 

Next we will take a look at cancers of the oropharynx, including cur
rent treatment regimens and etiologic thoughts. Viral etiologies may 
play a larger role in this patient population and treatment is altered 
and prevention may be possible. 

Lastly we will take a look at cancer of the paranasal sinuses and cran
iofacial considerations. 

Treatment objectives: 

1.To obtain a better knowledge of cancers of the oral cavity, orophar
ynx, and paranasal sinus. 

2.To better understand the process patients undergo when diagnosed 
with these cancers to help advise and direct them. 

3. To better understand complications of radiation and surgery to more 
readily prevent and diagnose these conditions in your patients. 

4. To expose participants to the newer ideas of etiologic factors in 
oropharynx cancers and the surgical treatment of the sinuses and 
skull base. 

Dr. Dan Lydiatt received his DDS degree from the University of 
Nebraska College of Dentistry at Lincoln in 1977. Following two years 
in dental practice, he enrolled at the University of Nebraska Medical 
Center in Omaha, where he attained his MD degree, and completed 
residences in oral and maxillofacial surgery and otolaryngology - head 
and neck surgery. Dr. Lydiatt is board certified in both specialties. He 
completed a head and neck surgery fellowship from M.D. Anderson 
Cancer Center, University of Texas, in July of1991. 

In addition to his position at UNMC, Dr. Lydiatt is director of the 
Methodist Cancer Center, Omaha, and also has a head and neck sur
gery practice at Nebraska Methodist Hospital in Omaha. 

A member of the graduate faculty, UNMC, and of the UNMC Eppley 
Cancer Center, Dr. Lydiatt's practices are limited to head and neck sur
gical oncology. 

continued on page 5 
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Session 3 
Friday, April 18, 2008 
(8:30 a.m. to 11:30 a.m.) 

Dr. Cliff Sheats - "YOUR PERSONAL 
BEST BODY" - HOW TO HAVE A 
HEALTHY MIDDLE AGE BODY: LEARN 
THE SECRETS TO PROTECT YOURSELF 
FROM HEALTH DISASTERS AS YOU 
AGE. 

Dr. CliffSheats 

This presentation will provide you with the 
following information: 

•	 How to eat the right foods in the right combinations at the right 
times of day to boost your metabolism for life. 

• Effortlessly DOUBLE your energy level. 
• How you can change your chemistry. 
•	 How to change your body and your life - without eating weird foods 

and starving yourself! 
• Turn back your biological click 15 years! 

Dr. CliffSheats is a New York Times Top 10 Best Selling author. He is 
a member of the Scientific Council for the Clinical Nutrition 
Certification Board, a member of the International and American 
Associations of Clinical Nutritionists, and a member of their National 
Executive Board. He has a Ph.D. in Health Sciences from City 
University, London, England, and is a Fellow of the Royal Society for 
the Promotion of Health and is a Diplomate in Advanced Nutritional 
Laboratory Assessment (DANLA). In addition, Dr. Sheats is a certified 
tennis professional with the Professional Tennis Registry USA. Dr. 
Sheats, his Wife, and two children, live in Frisco, Texas. 

Session 4 
Friday, April 18, 2008 
(8:30 a.m. to 11:30 a.m.) 
Marty Ferrero I Hazelden Foundation 

"CHEMICAL DEPENDENCY 
TREATMENT FROM A-Z" 

This presentation will cover virtually all aspects 
involved in the treatment of chemically 
dependent indiViduals, including different 
types of treatment and levels of care. We will 
learn what is involved in getting an individual 
to treatment (including interventions); the steps that can be taken if you 
suspect someone you know of potentially haVing a problem with drugs or 
alcohol; and what colleagues can and should do. We will address what to 
expect in the treatment setting, from the intake and assessment process 
through continuing care. Also examined will be specialized programs with
in the treatment setting such as the Residential Evaluation and the Relapse 
Evaluation Programs, Health Professionals Program, Intensive Outpatient 
Programs, Extended Care and Day Treatment Programs, and ContinUing 
Care Programs. 

Marty Ferrero 

SESSION OBJEGIVES: 

•	 Participants will be able to recognize signs and symptoms which 
may indicate someone has a drug or alcohol problem 

•	 Participants will be able to identify specific steps that can be taken 
if you suspect there is a problem 

•	 Participants will be able to share the specific clinical processes 
involved in treating chemical dependency 

•	 Participants will be able to differentiate between various levels of 
care and specialized programs within the treatment setting 

•	 Participants will gain an understanding of the Twelve Step 
Facilitation model 

Marty Ferrero, Clinical Supervisor at Hazelden's Springbrook campus, 
is a licensed and board certified CD counselor. He has worked at 
Hazelden for the past nine years. He holds a M.A. in Addiction Studies 
from the Hazelden Graduate School of Addiction Studies, and a B.A. 
from University ofMassachusetts / Amherst in Political Science. Marty 
also is a 1977 graduate of the Hazelden Counselor Training Program. 

Session 5 
Friday, April 18, 2008 
(11:30 a.m. to 1:00 p.m.) 
Young Professionals "Lunch &Learn" - Program topic TBA 
This program is FREE to all dentists practicing ten years or less 

continued on page 7 

CLASSIFIED ADS 
All ads with an NDA box number should be mailed to:
 

Nebraska Dental Association, 3120 "0" Street, Lincoln, NE. 685 I0
 

CLASSIFIED ADVERTISEMENTS: 
Must be submitted in writing, either by email, fax or mail.
 

Indicate the number of times in which the ad is to be published.
 
Rates for NDA Members (per issue):
 

50 words or less - $20.00. (Includes NDA website) 40 cents each add'i word.
 
Rates for non-NDA Members (per issue):
 

50 words or less - $40.00. (Includes NDA website) 55 cents each add'i word.
 
Replies to a NDA box number are an additional $1.00.
 

NOTE: Advanced payment for classified ads MUST accompany order.
 

DISPLAY ADVERTISEMENTS: 
Artwork must be submitted in camera-ready format on a disk.
 

Indicate the number of times in which the ad is to be published.
 
Rates are as follows:
 

Full Page: $330.00 (I time); $300.00 (3 times); $275.00 (6 times)
 
fi Page: $215.00 (I time); $185.00 (3 times); $165.00 (6 times)
 
IPage: $120.00 (I time); $110.00 (3 times); $100.00 (6 times)
 

Send Classified and Display Ads with remittance to:
 
Nebraska Dental Association,
 

3120 "0" Street, Lincoln, NE. 68510, Alln: Jody
 

DEADLINE: Ads are due on the 15th of the month preceding publication. 

The inclusion of an advertisement in any NDA publication does not imply 
endorsement of the product or services, and the NDA reserves the right to 

reject any advertisement, for any reason. 
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continued from page 5 

Session 6 
Friday, April 18, 2008 
(1:30 p.m. to 4:30 p.m.) 

Robin Wright, MA. - "TOP 10 SKILLS 
FOR SUCCESS IN DENTAL COMMUNI
CATION" 

*This program is divided into two sessions. 
Come for one or come for both, but please 
register separately for each. The morning 
session is Session 1 and the afternoon ses
sion is Session 6. 

This involving, fast paced seminar builds the 10 communication skills 
that dentists and team members say they most need for communica
tion success. You will leave this seminar ready to achieve patient sat
isfaction and treatment acceptance more effectively and more often. 
You will also reap the benefits of knowing how to resolve staff conflicts 
and be a true team player. Learn to turn challenging conversations 
into a chance to sell patients on your dental practice, solve patient 
problem s in less time, and work more productively with every mem
ber of the practice. Discover how to market your services to attract 
new patients and keep current ones. This "true to life" seminar is 
based upon research with dental teams across the U.s. and presents 
proven communication strategies you can adapt to your personal style. 
Special Feature: Videotaped clips from actual case presentations 
made by dentists around the country. 

Robin Wright, MA, maintains an international reputation as a dental 
communication specialist and a proven track record with over 400 
audiences since 1985. She has consulted with such clients as IBM, 
Xerox, and Century 21 and has spoken at the Yankee Dental Congress, 
the Hinman Meeting, and at ADA Annual Session. Her combination of 
humor, enthusiasm and expettise make her a powerful speaker. She 
is the author of 50 dental publications, including the 1997 book, 
"Tough Questions, Great Answers': Ms. Wright is president of Wright 
Communications and is completing her doctorate in healthcare com
munication at Notthwestern University. 

Session 7 
Friday, April 18, 2008 
(1:30 p.m. to 4:30 p.m.) 

Dr. Patrick Lloyd - "RIDING THE AGE 
WAVE: CARING FOR DENTISTRY'S 
MOST EXPANSIVE MARKET" 

*To accommodate more participants, this 
presentation will be presented on two sep
arate days. The presentation will be the 
SAME on each day. 

As each day passes, an unprecedented and ever increasing number of 
people are reaching their senior years. Never before have so many 
older adults made it to 75, 85, even 95. In character they are break
ing new ground. More educated, health conscious, and financially 

Robin Wright 

Dr. Patrick Lloyd 

r
 
secure than previous generations, they represent some of dentistry's 
most sophisticated purchasers of our services and treatments. 

"Riding the Age Wave" offers a fresh perspective on our "new senior 
population" and what motivates them to seek dental care and accept 
proposed treatment plans. Learn proven marketing techniques to 
attract more senior patients into your practice and keep them there. 
Age prevalent increases in root caries, tooth fractures, tooth loss, and 
salivary gland dysfunction are discussed, and real life clinical scenar
ios are presented to demonstrate specific aspects of patient care and 
develop strategies for effective treatment. 

Patrick M. Lloyd, DDS, MS, is the Dean of School of Dentistry and 
Professor in the Division of Prosthodontics at the University of 
Minnesota. He is a graduate of Marquette University School of 
Dentistry, and he earned his cettificate in prosthodontics from the VA 
Medical Center in Milwaukee, Wisconsin, as well as a Master of 
Science from the Graduate School ofMarquette University. After com
pleting his specialty training, Dr. Lloyd directed a fellowship in geriatric 
dentistry at the Milwaukee VA Medical Center. In 1987 he was 
appointed to serve as National Coordinator for Geriatric Dental 
Programs for the Depattment of Veterans Affairs. In 1992 he joined 
the faculty at Marquette University, where he was Director of the 
Special Patient Care Clinic and the Wisconsin Geriatric Education 
Center. He was Chair of the Depattment of Family Dentistry at the 
University of Iowa from 1996 to 2003. For ten years, beginning in 
1993, he was Editor-in-Chief of the Journal ofProsthodontics, the offi
cial journal of the American College of Prosthodontists. Dr. Lloyd is a 
Diplomate of the American Board of Prosthodontics and a Fellow of 
the American College of Prosthodontists and the Gerontological 
Society of America and Immediate Past President for the American 
College of Prosthodontics. His professional interests are in the area 
ofgeriatric prosthodontics. 

Session 8 
Friday, April 18, 2008 
(1:30 p.m. to 4:30 p.m.) 

Dr. Michael Sesemann - "ORAL ART 
AND DESIGN: THE SYNERGY OF 
ESTHETICS AND FUNCTION" 

This program co-sponsored by 
Ivoclar Vivadent, Inc. .. . .. 
ivoclar 

" 
".
 

vlvadent:
 

and Brian Johns of Spectrum Dental Science, Inc. 

Today's dental patient arrives at our 
office with an unprecedented motivation~~pectrum for esthetic dentistry. This lecture will 

Dental Sc'-nce Inc. 

F... """"""&"",""*,,,,,-,,,,,,,, explore a vast array of functional 
esthetic techniques that will help define proven systems for predictable 
success when designing and completing the comprehensive esthetic 
case. 

continued on page 8 

Dr. MichaelSesemann 
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continued from page 5 Session 9 
Friday, April 18, 2008 

When providing high-level esthetics, it is paramount that the dentist, 
laboratory technician, and patient work in a concerted, tri-partisan 
effort in the identification of esthetic objectives, selection of appropri
ate materials and execution of the proper techniques in order to pre
dictably and enjoyably achieve the desired result. 

In addition, the lecturer will show how the dentist-laboratory techni
cian restorative team of the 21st century will utilize the newest CAD
CAM materials and techniques to create dental restorations of the 
highest order. As dental laboratory procedures become more and more 
reliant on robotic production, dentists need to evolve their operatory 
procedures to complement these new materials. 

All of this must be accomplished while satisfying the patient's increas
ingly stringent esthetic objectives and staying true to fundamental 
functional principles of dentistry. When function and esthetics are syn
ergistically combined, today's dentist and ceramist have the ability to 
mimic the beauty and elegance of the human model to a high degree, 
creating happy patients and a satisfied dental team. 

LEARNING OUTCOMES: 

•	 The attendee will learn the major components for achieving a suc
cessful result in complex esthetic treatment plans. 

•	 Up-to-date information that allows you to responsibly select the 
appropriate indirect esthetic restorative materials. 

•	 Illustrate that predictable esthetic dental treatment can be com
bined with sound functional principles. 

Or. MichaelSesemann received his dental degree in 1981 from the 
University of Nebraska Medical Center College of Dentistry. He has 
been in private practice since that time with active memberships in the 
American Dental Association, the American Academy of Cosmetic 
Dentistry, the American Equilibration Society, and the Academy of 
General Dentistry. Having become an Accredited Member of the 
American Academy of Cosmetic Dentistry (AACD) in 1999, he became 
the 35th Accredited Fellow of the Academy in 2004. He currently 
serves as an examiner for the accreditation and fellowship processes 
after serving as Chair of Accreditation for the AACO in 2001-04. In 
addition to credentialing duties, Or. Sesemann serves the Academy as 
a member of its Board of Directors and numerous committees. 

While maintaining a full-time practice in Omaha, Or. Sesemann lec
tures internationally and has published several manuscripts on the 
techniques necessary for successful completion of the comprehensive 
restorative case. He is a faculty member at the Dawson Center in St. 
Petersburg, H, the Institute of Oral Art and Design in Sarasota, FL, 
and the Beverly Hills Institute of Dental Esthetics. In addition, he 
serves on the editorial boards of Practical Procedures and Aesthetic 
Dentistry, the Journal of Cosmetic Dentistry, and Spectrum Dialogue, 
a techno-clinical publication. 

As the only AACO accredited dentist in Nebraska and founder of the 
Nebraska Institute of Cosmetic Dentistry, Dr. Sesemann strives to 
achieve a predictable synergy between esthetics and function. The 
result for the patient is excellent oral health, an attractive smile and 
long-term satisfaction. 

(1:30 p.m. to 4:30 p.m.) 

Dr. Jeffrey N. Baldwin, Pharm.D, RP, 
FAPhA, FASHP - "WHAT YOU NEED TO 
KNOW ABOUT ADDICTION" 

After participating in this session, the par
ticipant should be able to: 

Dr. Jeffrey N. Baldwin 

•	 Define addiction 
•	 Explain how addictions are diagnosed 
•	 Describe who gets addicted 
•	 Explain why and how drugs are abused 
•	 Identify medications and other drugs that are commonly being 

abused and their abuse patterns 
•	 Explain how the dental profession can to deal with addicted and 

recovering patients and professionals 
•	 Identify how to get them help 
•	 Describe common "drug scams" and how to detect and prevent 

these 
• Describe when and how mood-altering medications and other sub

stances may be appropriately used in recovery 
•	 Explain the recovery processes in place in Nebraska for addicted 

dental professionals 

Jeffrey N. Baldwin is Associate Professor of Pharmacy Practice at the 
University of Nebraska Medical Center's College of Pharmacy. He 
earned his B.S. (Pharmacy) and Pharm.D. degrees from S.u.N. y. at 
Buffalo and University of Kentucky, respectively, prior to joining 
Nebraska's faculty in 1973. 

Dr. Baldwin's primary academic emphasis concerns substance abuse 
education, prevention and assistance. Substance Abuse and 
Recovering from Addictions are his two popular elective courses at the 
College. He served as Chair of the American Association of Colleges of 
Pharmacy's Substance Abuse Education and Assistance SIG for 10 
years. Dr. Baldwin is co-founder of the Heartland Pharmacist Recovery 
Network Conference, Co-chair of the Nebraska Pharmacist Recovery 
Network and organizer for two Licensee Support Group meetings held 
in Omaha each week. He received the Utah School on Alcoholism and 
Other Drug Dependendes' Alumnus of the Year Award in recognition 
of ongoing contributions. He has received the Cora Mae Briggs Award 
for Outstanding Service to Nebraska Pharmacy and the Bowl ofHygeia 
in recognition ofprofessional and community service activities. 

Dr. Baldwin is a past-President of the Nebraska Pharmacists 
Association. He also has served AACP as Chair of the Pharmacy 
Practice Section and will assume the position of AACP President-elect 
in July. 

continued on page 9 
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continued from page 8 

Session 10 
Saturday, April 19, 2008 
(8:30 a.m. to 11:30 a.m.) 

Sherry Burns, RDH, MS. - "EXPLOR

ING THE MYTHS OF CLINICAL CON "#."........•. '
"'I'·.~ f·. # 

~,! ..... 
~ ,CEPTS" 

~ . 

*This program is divided into two sessions. 
Come for one or come for both, but please Sherry Burns 
register separately for each. The morning 
session is Session 10 and the afternoon ses
sion is Session 13. 

During her many years of teaching dental and dental hygiene students 
in Kansas City, Sherry (and her students) realized some "textbook 
techniques just weren't working". She will share with you some "eye 
opening" revelations that led her to design the "After Five (urettes", 
the "Pen Probe", and develop a simple sharpening technique. You will 
be encouraged to "think outside the book" to practice smarter, not 
harder. 

During this course, you will be encouraged to examine some of your 
long standing beliefs about clinical concepts. How many times a day 
do you follow procedures learned as a student, but think to yourself, 
"This just isn't working . . . but since that's the way I was taught, it 
must be right." Or, have you ever read an article or attended a course 
about a new technique or recently introduced product, and find your
self thinking, "That's not for me. I've been doing it the same way 
since I was in school, so why should I have to change nowl" 

The format of this informal, interactive discussion will permit you to 
explore and probe some of the most popular "urban legends" in den
tistry. Some concepts or statements that we all dutifully memorized 
as stUdents, and subsequently incorporated into our daily practice rou
tines may actually be "urban legends" that have been around for 
decades and have infiltrated the hallowed halls of dentistry to a signif
icant degree. Some of these "traditional teachings" are so prevalent 
that the scientific basis for the concept is never questioned. 

As professional health care providers, we need evidence-based data to 
gUide us in our decision-making processes. Scientific approaches can 
positively affect our clinical success. For instance, how do you estab
lish an office protocol for instrument sterilization if the process itself is 
going to dull all the blades? Have you ever wondered why the blades 
on your Gracey curets all end up with pointed tips resembling sickle 
scalers? How do you determine what constitutes the reasonable "life
time" of an instrument? 

Dispelling some of these myths, misconceptions and misunderstand
ings will leave you thinking: "WOW, that's not what I learned in 
schoo!!" Confronting what may have been confusing challenges in the 
past will enhance your performance of certain clinical procedures and 
increase your levels of comfort and confidence. 

COURSE OBJECTIVES: 

Upon completion of this course, participants will be able to: 

•	 Cite the scientific data regarding the effects of steam sterilization on 
dental instruments. 

•	 Define the characteristics and effects of various types of metal used 
in the manufacturing of dental instruments. 

•	 Develop an estimate of the "life expectancy" of scalers, curets, and 
ultrasonic inserts personally utilized in practice. 

•	 Identify the "myths, misconceptions, and misunderstandings" 
regarding the design, use, and sharpening of Gracey curets. 

•	 Demonstrate the principles of "leverage" and "fulcrum" essential in 
hand instrumentation techniques. 

•	 Discuss the concept of "retipped" instruments. 
•	 Differentiate the effects of "blade angulation': "terminal shank posi

tion," and "lateral pressure" in efficient deposit removal. 

Sherry is the senior Education Consultant with Hu-Friedy Mfg. Co, Inc. 
and Clinical Associate Professor of Periodontics at the University of 
Missouri-Kansas City. Sherry is internationally acclaimed as an expert 
on instrument design, sharpening, and clinical techniques. She is the 
original designer of the ''After Five" curets. She created the simplified 
sharpening technique taught around the world titled "It's About Time 
To Get On The Cutting Edge." She holds a U.S. Patent on the Pen 
Probe. She contributed to the design of the Gracey 17/18 curets. Her 
most recent innovative concept resulted in the development of the 
"Swivel" Ultrasonic Inserts. Sherry has lectured extensively through
out the world, has authored numerous professional works, and has 
served as a professional consultant for several dental manufacturers. 

Her distinguished career started with a B.S. Degree in Dental Hygiene 
from the University of Michigan and a Master's Degree in Dental 
Hygiene Education from UM-KC. Her extensive professional experi
ence spans more than three decades as a private practice clinician, 
educator, researcher, author, and community health dental hygienist. 

Session 11 
Saturday, April 19, 2008 
(8:30 a.m. to 11:30 a.m.) 

Dr. Patrick Lloyd - "RIDING THE AGE 
WAVE: CARING FOR DENTISTRY'S 
MOST EXPANSIVE MARKET" 

*To accommodate more participants, this 
presentation will be presented on two sep
arate days. The presentation will be the 
SAME on each day 

As each day passes, an unprecedented and ever increasing number of 
people are reaching their senior years. Never before have so many 
older adults made it to 75, 85, even 95. In character they are break
ing new ground. More educated, health conscious, and financially 
secure than previous generations, they represent some of dentistry's 
most sophisticated purchasers of our services and treatments. 

"Riding the Age Wave" offers a fresh perspective on our "new senior 
population" and what motivates them to seek dental care and accept 
proposed treatment plans. Learn proven marketing techniques to 

continued on page 10 

Dr. Patrick Lloyd 
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continued from page 9 

attract more senior patients into your practice and keep them there. 
Age prevalent increases in root caries, tooth fractures, tooth loss, and 
salivary gland dysfunction are discussed, and real life clinical scenar
ios are presented to demonstrate specific aspects of patient care and 
develop strategies for effective treatment. 

Patrick M. Lloyd, DDS, MS, is the Dean of School of Dentistry and 
Professor in the Division of Prosthodontics at the University of 
Minnesota. He is a graduate of Marquette University School of 
Dentistry, and he earned his certificate in prosthodontics from the VA 
Medical Center in Milwaukee, Wisconsin, as well as a Master of 
Science from the Graduate School of Marquette University. After com
pleting his specialty training, Dr. Lloyd directed a fellowship in geriatric 
dentistry at the Milwaukee VA Medical Center. In 1987 he was 
appointed to serve as National Coordinator for Geriatric Dental 
Programs for the Department of Veterans Affairs. In 1992 he joined 
the faculty at Marquette University, where he was Director of the 
Special Patient Care Clinic and the Wisconsin Geriatric Education 
Center. He was Chair of the Department of Family Dentistry at the 
University of Iowa from 1996 to 2003. For ten years, beginning in 
1993, he was Editor-in-Chiefof the Journal ofProsthodontics, the offi
cial journal of the American College of Prosthodontists. Dr. Lloyd is a 
Diplomate of the American Board of Prosthodontics and a Fellow of 
the American College of Prosthodontists and the Gerontological 
Society of America and Immediate Past President for the American 
College of Prosthodontics. His professional interests are in the area 
of geriatric prosthodontics. 

Session 12 
Saturday, April 19, 2008 
(8:30 a.m. to 11:30 a.m.) 

Dr. Donald Cohen -"WHAT'S NEW IN 
ORAL PATHOLOGY - COMMON 
PROBLEMS AND INNOVATIVE 
SOLUTIONS IN ORAL SOFT & HARD 
TISSUE PATHOLOGY"? 

Dr. Donald Cohen
*This program is divided into two sessions.
 
Come for one or come for both, but please
 
register separately for each. The morning session is Session 12 and
 
the afternoon session is Session 15.
 

This presentation will cover the etiology and clinical features of
 
osteonecrosis of the jaws and how to treat and prevent it. Lichenoid
 
lesions will also be discussed and participants will learn how to diag

nose and treat lichenoid lesions. Participants will also learn the patho

genesis of burning mouth syndrome and how to effectively treat this
 
condition.
 

Dr. Donald Cohen received his DMD degree from Washington 
University School of Dental Medicine. He then trained in oral pathol
ogy at Temple University School of Dentistry receiving an MS in Oral 
Biology and a Certificate of Specialization in Oral Pathology. He 
obtained his MBA degree summa cum laude from the University of 
Nebraska. Dr. Cohen then was awarded a Robert Woods Johnson 
Faculty Fellowship in Health Care Outcomes and Quality. He is the 

Register On-line by April 1st 
and you will be entered 

in a drawing for a 
free iPod or massage package 

(No Fooling!) 

only DDS to receive this specific fellowship. As part of his fellowship 
he trained at Johns Hopkins University in Baltimore, Maryland and LOS 
Hospital in Salt Lake City, Utah carrying out several pioneering out
comes studies. 

Dr. Cohen is Professor and Section Head of Oral Pathology at the 
University Of Florida School Of Dentistry. He is board certified in Oral 
and Maxillofacial Pathology and is the Director of a large multi-state 
biopsy service and has a private practice limited to Clinical Oral 
Pathology at the University of Florida. He also co- directs the residen
cy in Oral & Maxillofacial Pathology at UF College of Dentistry. He has 
received numerous teaching awards, including several college and uni
versity wide. In 2002, Dr. Cohen was nominated for the University of 
Nebraska system wide teaching Creativity Award. He is a sought-after 
speaker and has given 100's of lectures on the topic of Oral Medicine 
and Oral Pathology at various states, regional and national meetings. 
Dr. Cohen has also published Widely in these same topic areas. He 
has also served as a consultant to Proctor & Gamble, Ameritas Life 
Insurance, Delta Dental and most recently to Merck & Co. on the topic 
of osteonecrosis of the jaws from oral bisphosphonates. 

continued on page 11 
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Session 13 
Saturday, April 19, 2008 
(1:30 p.m. to 4:30 p.m.) 

Sherry Burns, RDH, MS. - "EXPLOR
ING THE MYTHS OF CUNICAL CON
CEPTS" 

*This program is divided into two sessions. 
Come for one or come for both, but please 
register separately for each. The morning 
session is Session 10 and the afternoon ses
sion is Session 13. 

During her many years of teaching dental and dental hygiene students 
in Kansas City, Sherry (and her students) realized some "textbook 
techniques just weren't working". She will share with you some "eye 
opening" revelations that led her to design the "After Five Curettes", 
the "Pen Probe", and develop a simple sharpening technique. You will 
be encouraged to "think outside the book" to practice smarter, not 
harder. 

During this course, you will be encouraged to examine some of your 
long standing beliefs about clinical concepts. How many times a day 
do you follow procedures learned as a student, but think to yourself, 
"This just isn't working . . . but since that's the way I was taught, it 
must be right." Or, have you ever read an article or attended a course 
about a new technique or recently introduced product, and find your
self thinking, "That's not for me. I've been doing it the same way 
since I was in school, so why should I have to change now!" 

The format of this informal, interactive discussion will permit you to 
explore and probe some of the most popular "urban legends" in den
tistry. Some concepts or statements that we all dutifully memorized 
as students, and subsequently incorporated into our daily practice rou
tines may actually be "urban legends" that have been around for 
decades and have infiltrated the hallowed halls of dentistry to a signif
icant degree. Some of these "traditional teachings" are so prevalent 
that the scientific basis for the concept is never questioned. 

As professional health care providers, we need evidence-based data to 
gUide us in our decision-making processes. Scientific approaches can 
positively affect our clinical success. For instance, how do you estab
lish an office protocol for instrument sterilization if the process itself is 
going to dull all the blades? Have you ever wondered why the blades 
on your Gracey curets all end up with pointed tips resembling sickle 
scalers? How do you determine what constitutes the reasonable "life
time" of an instrument? 

Dispelling some of these myths, misconceptions and misunderstand
ings will leave you thinking: "WOW, that's not what I learned in 
school!" Confronting what may have been confusing challenges in the 
past will enhance your performance of certain clinical procedures and 
increase your levels of comfort and confidence. 

COURSE OBJECTIVES: 

Upon completion of this course, participants will be able to: 

Sherry Burns 

11 

•	 Cite the scientific data regarding the effects of steam sterilization on 
dental instruments. 

•	 Define the characteristics and effects of various types of metal used 
in the manufacturing of dental instruments. 

•	 Develop an estimate of the "life expectancy" of scalers, curets, and 
ultrasonic inserts personally utilized in practice. 

•	 Identify the "myths, misconceptions, and misunderstandings" 
regarding the design, use, and sharpening of Gracey curets. 

•	 Demonstrate the principles of "leverage" and "fulcrum" essential in 
hand instrumentation techniques. 

•	 Discuss the concept of "retipped" instruments. 
•	 Differentiate the effects of "blade angulation", "terminal shank posi

tion," and "lateral pressure" in efficient deposit removal. 

Sherry is the senior Education Consultant with Hu-Friedy Mfg. Co, Inc. 
and Clinical Associate Professor of Periodontics at the University of 
Missouri-Kansas City. Sherry is internationally acclaimed as an expert 
on instrument design, sharpening, and clinical techniques. She is the 
original designer of the ''After Five" curets. She created the simplified 
sharpening technique taught around the world titled "It's About Time 
To Get On The Cutting Edge." She holds a U.S. Patent on the Pen 
Probe. She contributed to the design of the Gracey 17/18 curets. Her 
most recent innovative concept resulted in the development of the 
"Swivel" Ultrasonic Inserts. Sherry has lectured extensively through
out the world, has authored numerous professional works, and has 
served as a professional consultant for several dental manufacturers. 

Her distingUished career started with a B.S. Degree in Dental Hygiene 
from the University of Michigan and a Master's Degree in Dental 
Hygiene Education from UM-KC. Her extensive professional experi
ence spans more than three decades as a private practice clinician, 
educator, researcher, author, and community health dental hygienist. 

Session 14 
Saturday, April 19, 2008 
(1:30 p.m. to 4:30 p.m.) 

Dr. Charles Cobb - "LASERS AND 
PERIODONTICS: HYPE AND FACT" 

This presentation will address several con
troversial issues related to sub gingival 
application of lasers, such as claims of peri
odontal pocket sterilization, faster wound 
healing, decreased probating depth and 
regeneration of bone and connective tissue attachment in cases of 
moderate to severe periodontitis, and "flapless" esthetic crown length
ening. In addition, the issue of ethical marketing of laser periodontal 
treatment will be discussed. 

Educational objectives: 

•	 Understand the effects of different laser wavelengths on oral soft 
tissues, tooth root surface, and bone. 

•	 Understand the potential and limitations for lasers in the treatment 
of periodontal disease. 

continued on page 12 

Dr. Charles Cobb 
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continued from page 11 

•	 Be familiar with the difference between the peer-reviewed evidence 
and marketing hype. 

Dr. Charles Cobb graduated from the University of Missouri-Kansas 
City (UMKC), School ofDentistry in 1964. He received a Certificate of 
Specialty in Periodontics and a Master of Science degree in 
Microbiology, both from UMKC in 1966. Following two years of active 
duty with the U.S. Navy, Dr. Cobb returned to school at Georgetown 
University, graduating in 1971 with a Ph.D. in Microanatomy. After 
graduation from Georgetown, he held teaching and research positions 
at Louisiana State University and the University of Alabama at 
Birmingham. In addition to teaching/research, Dr. Cobb has experi
enced 15 years of full-time private practice in periodontics. Dr. Cobb 
recently retired from academics at UMKC as Professor Emeritus. He 
is a Diplomate of the American Board ofPeriodontology, has published 
over 165 peer review articles and presented over 100 programs at 
regional, national and international meetings. Lastly, Dr. Cobb retired 
from the U.S. Army Reserves with the rank of Colonel and is one of 
the few Reservists to have received the ':4" Specialty Designator from 
the Office of the U.S. Army Surgeon General and induction into the 
Order of Military Medical Merit. 

Session 15 
Saturday, April 19, 2008 
(1:30 p.m. to 4:30 p.m.) 

Dr. Donald Cohen - "WHAT'S NEW IN 
ORAL PATHOLOGY - COMMON PROB
LEMS AND INNOVATIVE SOLUTIONS 
IN ORAL SOFT & HARD TISSUE 
PATHOLOGY". 

Dr. Donald Cohen 
*This program is divided into two sessions. I 

Come for one or come for both, but please 
register separately for each. The morning session is Session 12 and 
the afternoon session is Session 15. 

This presentation will cover the etiology and clinical features of 
osteonecrosis of the jaws and how to treat and prevent it. Lichenoid 
lesions will also be discussed and participants will learn how to diag
nose and treat lichenoid lesions. Participants will also learn the patho
genesis of burning mouth syndrome and how to effectively treat this 
condition. 

Dr. Donald Cohen received his DMD degree from Washington 
University School of Dental Medicine. He then trained in oral pathol
ogy at Temple University School of Dentistry receiving an MS in Oral 
Biology and a Certificate of Specialization in Oral Pathology. He 
obtained his MBA degree summa cum laude from the University of 
Nebraska. Dr. Cohen then was awarded a Robert Woods Johnson 
Faculty Fellowship in Health care Outcomes and Quality. He is the 
only DDS to receive this specific fellowship. As part of his fellowship 
he trained at Johns Hopkins University in Baltimore, Maryland and LOS 
Hospital in Salt Lake City, Utah carrying out several pioneering out
comes studies. 

University OfFlorida School OfDentistry. He is board certified in Oral 
and Maxillofacial Pathology and is the Director of a large multi-state 
biopsy service and has a private practice limited to Clinical Oral 
Pathology at the University of Florida. He also co- directs the residen
cy in Oral & Maxillofacial Pathology at UF College of Dentistry. He has 
received numerous teaching awards, including several college and uni
versity wide. In 2002, Dr. Cohen was nominated for the University of 
Nebraska system wide teaching Creativity Award. He is a sought-after 
speaker and has given l00's of lectures on the topic of Oral Medicine 
and Oral Pathology at various states, regional and national meetings. 
Dr. Cohen has also published widely in these same topic areas. He 
has also served as a consultant to Proctor & Gamble, Ameritas Life 
Insurance, Delta Dental and most recently to Merck & Co. on the topic 
of osteonecrosis of the jaws from oral bisphosphonates. 

Session 16 
Sunday, April 20, 2008 
{8:30 a.m. to 11:30 a.m.} 

Dr. John Brand - "THE REVOLUTION 
IN RADIOLOGY: CONE-BEAM CT 
IMAGING" 

Cone-beam Computed Tomography offers 
2-D and 3-D images of the head and neck 
never before seen. Tomographic slices can 
be made in any location and orientation to 
demonstrate implant sites, impacted third molars, bone lesions, TMJs, 
and sites outside of the jaws. With one 20-second rotation around 
the patient, the resulting 2-D CBa images will have eight times more 
resolution than conventional CAT scans with the superimposed anato
my electronically erased from the digital image. This all can be done 
with a radiation dose roughly equal to acomplete intraoral radiograph
ic surveyor at one tenth of the corresponding hospital-based, fan
beam computed tomography. CBa three-dimensional images are 
advancing orthodontic treatment planning and fabrication of stents for 
dental implant placement. 

As a result of attending this presentation, the participants will be able to: 

1) Recognize advantages that cone-beam a HAS OVER OTHER IMAG
ING MODALITIES; 

2)Explain the role of CBa in TMJ diagnosis, dental implant treatment 
planning, surgical treatment for impactions and lesions in bone, and 
evaluation of treatment outcomes in Endodontics. 

Dr. John Brand, DDS. MS, Diplomate of the American Board of Oral 
and Maxillofacial Radiology is the current Director of the Oral 
Pathology and Radiology Section at the University ofNebraska Medical 
Center College of Dentistry. He has taught all aspects of Oral 
Radiology for 33 years. His presentation will demonstrate the 
strengths and weaknesses and the indications and contraindications of 
cone-beam IT imaging. 

Dr. John Brand 

Dr. Cohen is Professor and Section Head of Oral Pathology at the 
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2,400 units being dental equipment, which areLB 245 (Johnson) inspected every 5 years. Other programs with inspec-
LB 245 is a reintroduction of LB 158 (2005). The bill tion requirements are funded with a mix of general 
amends section 71-3305 and requires the fluorida- funds and program fees. For example, food safety 
tion of human drinking water supply of any city and has a 50-50 mix . . . 50% of the program is funded 
village with a population of more than one thousand by general funds and 50% from inspection fees. 
persons. In any city or village that does not add llu- Although LB 796 does not address specific fees for 
oride as of the effective date of the act, the voters individual units, currently the annual fee for 4 dental 
may after the effective date of this act but before diagnostic x-ray units would be $45. The depart
January 1, 2009, adopt an ordinance by initiative to ment's proposed fee for adental diagnostic unit under 
prohibit the adding of fluoride to the water supply. this statute is $60 per unit, making the annual fee for 
LB 245 received no opposition testimony at the 4 dental diagnostic x-ray units $240! A 433% 
Committee hearing. Placed on General File March 5, increase!! The NDA testified in opposition to this leg
2007. islation. 

LB 395 (Johnson) LB 853 (Pahls) 

LB 395 amends the Nebraska Clean Indoor Air Act by The bill clarifies that the mandate for temporo

restricting smoking in any place of employment or mandibular joint disorder, Neb. Rev. Stat. §44-789
 
public place in the State of Nebraska. The legislation only applies to temporomandibular joint disorder,
 
has been modeled after the City of Lincoln's ordi- increasing coverage limits to $2,500.
 
nance was implemented in January 1, 2005. LB 395
 
seeks to protect employees and the public from the
 Be Engaged
hazards of second hand smoke in all indoor work

sites, including bars and restaurants. in Grassroots Action!!
 

Many of the bills listed here are important to theLB 1122 (Johnson) future of dentistry and the quality of care we will be 
NDA's response to HHS's proposal to cap adult den- able to provide our patients. 
tal Medicaid services to $1,000 per year. LB 1122 
would move dental from the "optional" services cat- The NDA has enlisted the services of 
egory to the "mandatory" services section. voterVOICE to help all NDA members contact 

their state Senators regarding issues impact
ing dentistry and the oral health of yourLB 1176 (Dubas) patients. 

ReqUires HHS to give the Medicaid Reform Council 
60 days notice prior to prior to the beginning of a Please log on to 
regular legislative session before adoption and prom- www.votervoice.netlgroups/neda 
ulgation of proposed rules and regulations relating to to confirm your NDA contact information and 
the implementation of medicaid state plan amend- be prepared to contact your Senator when the 
ments or waivers. Also codifies HHS's ability to cap NDA sends out a Legislative Alert! 
adult dental Medicaid to a one-thousand-dollar annu
al limit for dental services. 

LB 796 (Johnson) 

§71,3508.03 was enacted in 1987 with a $70 fee cap 
for inspection of radiation units, which was left in 
place when the statute was reviewed in 2002. 
Approximately 4,800 units are registered in the state, VOICE 0 
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ESTHETICS WITHOUT COMPROMISE
 

Beautiful and Natural Looking: 
A revitalized smile can increase your patients self-confidence and enhance feelings of 

well-being. Captek crowns and bridges are cosmetic, healthy and durable; an advanced 
material designed for the patient who demands the best. 

Perfect for Achieving Vital, Attractive Tooth Color: 
The light-dispersion effects of Captek crowns and bridges are designed to mimic
 

those of healthy natural tooth structure.
 
Captek is also ideal for matching natural tooth color following whitening procedures.
 

No Unsightly "Black Lines": 
Captek's patented advanced gold material enables you to provide a crown that will look 

natural at the gum line, eliminating any unsightly gray or black lines commonly associated 
with traditional crowns. 

Traditional PFM Captek 

Exceptional Strength: 
Captek crowns and bridges are proven to be exceptionally strong and durable.
 

The exceptional physical properties of the advanced gold material are derived from the
 
patented reinforcing internal structure of Captek. This structure is designed to reduce the
 

stresses between the porcelain and the Captek gold.
 

Billings	 Dental Laboratories Jaeger Dental Company Professional Dental Company 
6108 Maple St. 2218 West 2nd Street 61 I Omaha Street ~prOdenco PO.80x 4258 PO. 80x 4908 PO. Box 1257 

Omaha. NE 68104 Grand Island. NE 68802 Sioux City. IA 51102~group 'JffJ~~TORIES 402-551-5954 1-800-747-5441 308-382-0235 1-800-289-3525 712-252-4034 1-800-831-0936 
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Expanded Duties for Dental Auxiliaries
 
For those of you who have signed up for the I\lDA 
eNews, this is old news. 

At the January 11, 2008 Dental Board meeting, Roger 
Brink, attorney for HHS, reviewed the Attorney General's 
letter which rejected the proposed changes to regulations 
on Performance of Duties by Licensed Dental Hygienists 
and Dental Assistants in Title 172 Chapter 53 of the 
Nebraska Administrative Code (NAC). 

In conversations with the AG's office, the AG's main con
cern was the Board's insertion of educational require
ments for two of the additional duties. The Nebraska 
statutes do not specifically give the Board authority to 
require education requirements, like the statutes do for x
rays. (71-183.01(9)) "Any other person is hereby author
ized, under the supervision of a licensed dentist, to take 
dental roentgenograms but shall not be authorized to do 
so until he or she has satisfactorily completed a course in 
dental radiology recommended by the board and 
approved by the department." 

The AG's office indicated (not promised) that if the pro
posed changes were resubmitted without the educational 
requirements, they would be approved. 

The Dental Board voted 6-3, to resubmit the proposed 
changes without educational requirements. If the AG's 
office still rejected the changes (due to the revised regula
tions being "substantially different" from the "public notice 
of proposed revised regulations," the Board voted to sched
ule a new hearing on the proposed changes. The three 
Board members voting against resubmittal, voiced concerns 
that education was a critical component of the two addition
al procedures (notably sealants). 

The NDHA voiced opposition to resubmitting the proposed 
regulations without educational requirements. However, 
under the current statutes and regulations, it can be argued 
that assistants could currently place sealants under the 
supervision of the dentist. 

We will hopefully know, by sometime this Spring, if the AG's 
office approves the proposed regulations without education 
requirements for two of the specified duties. 

New Endorsed Services
 
The Board of Trustees reviewed the results of our online Endorsed Products Survey and approved the following: 

Save when you enroll with CareCredit, the largest provider of dental patient financing. YourCareCredit· patients will enjoy the flexibility of no interest and low interest payment plans, and you'll
Patient Payment P]i1ns receive payment at the time of treatment. call: 800-800-5110 

Credit Card Processing
CHASEO~ Provide the convenience of credit card payment your patients expect, and save money for 
Paymentech your practice. ADA Members receive an exclusive low rate - and get free supplies. 
Call 800.:618-1666 

DHL Shipping 
DHL offers ADA members discounted prices on a full suite of domestic and international 
shipping services. Members save up to 25% off Express Air and Ground Delivery. 
Call: 1.800.Members 

Available Soon! - ADA Intelligent Marketing 
Make the first name in dentistry your first choice for marketing your practice. The only mar
keting solution backed by the expertise of the ADA. For an effective and affordable full suite of 
marketing products such as web sites, logos and brochures and so much more. 
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Mewtbe/lSRip DilLeC.:tOIL~ 

)felJJ .AddlLe3Se3: 

Dr. George Rakes 
14133 Q Street 

Omaha, NE. 68137 

Dr. Ken Pedersen 
3915 4th Avenue 

Kearney, NE. 68845 

Dr. Michael Burbach 
5800 North 33rd Street 

Lincoln, NE. 68504 
402-742-0000 

Dr. David Hull 
PO Box 615
 

Fremont, NE. 68026
 

Dr. Linda Gentry 
11010 Prairie Brook Rd. 

Omaha, NE. 68144 

Dr. lames F. Pietro 
Dr. lames V. Pietro 
625 N. 144th Street 
Omaha, NE. 68154 

Dr. Walter Bennett 
9804 Nicholas Street, #139 

Omaha, NE. 68114 

Dr. Donald Yap 
7128 Pyrula Avenue 
Sanibel, FL. 33957 

){elAJ MewtbellS: 

Dr. Hubble Reichert 
3719 A Street 

Lincoln, NE. 68510 

Dr. Sugiko Reed 
11010 Prairie Brook Rd. 

Omaha, NE. 68144 

The following are new 
faculty members 

UNMC College of Dentistry
 
40th & Holdrege
 

Lincoln, I\lE. 68583
 

Dr. David Covey
 

Dr. Paul Hansen
 

Dr. William W. lohnson
 

Dr. Mary L. Froeschle
 

Dr. Peter Giannini
 

Dr. Sundaralingam Premaraj
 

Dr. Marcos Lenza
 

Dr. Gerald Byrne
 

Dr. Hany Makkawy
 

Dr. lohn Brand
 

Dr. Nagamani Narayana
 

Dr. Eunghwan Kim
 

Dr. Ronald Attanasio
 
*** 

Dr. Takanari Miyamoto 
Creighton Dental Associates 

2802 Webster Street 
Omaha, NE. 68178 

Dr. Thomas Swartz 
11110 Fort Street, Suite 106-107 

Omaha, NE. 68164 
402-492-8300 

Dr. Arathi Reddy 
People's Health Center 

1021 N. 27th Street 
Lincoln, I\lE. 68503 

Dr. William Dabbert 
1919 South 40th Street, Suite 202 

Lincoln, NE. 68506 

17"
 

NDA
 
Membership
 

Directory
 

The NDA will once again be 
publishing a membership direc
tory. The new directory will be 
available at our 2008 Annual 
Session in Omaha, April 18-20, 
2008. So that we can save on 
mailing, we would encourage 
you to stop by the registration 
desk to pick up your copy. 

In preparation for the directory, 
please make sure that we 
have your current contad 
information. The member
ship directory is generated 
through the ADA's database of 
NDA members. The addresses 
used will be those that you list 
as your "primary" address 
through the ADA. Therefore, if 
you list your home address as 
your "primary" address, this is 
the address that will be in the 
directory. If you need to make 
changes, please contact the 
NDA office. 

IN MEMORY
 

The NDA would like to extend 
its sincere sympathy to the 
family of Dr. William Coats, 
Jr., who passed away on 
December 27, 2007. 
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Relax 
you can trust your professional 
protection to Cincinnati Insurance 

As a dentist, you know how important it is to put your clients at ease. The Cincinnati Insurance 
Companies know you have plenty to think about-caring for your clients, managing a successful 
practice and staying active in your community. 

With a professional liability pOlicy from The Cincinnati Insurance Companies, you can stay focused on your practice, 
counting on your policy to: 

• apply on an "occurrence basis" instead of on a claims made basis 
• require your consent prior to settling professional liabJlity claims 
• cover your corporation or partnership, employed and independent contractor hygienists and dental assistants at 

no additional charge. Separate limits of insurance give each individual insured superior protection 
• offer optional prior-acts (tail) coverage to facilitate the move from claims-made to our occurrence form. 

UNMC Course Registration - (402) 472-2175
 
For more information, call (402) 472-9457.
 

Creighton University registration and information
 
in Omaha call (402) 280-5054.
 

Outside Omaha, call 1 (888) 273-6576.
 

April 17, 2008
 
NDA Board of Trustees (8:00 am) and House of Delegates
 
(I :30pm), Omaha, NE Hilton Hotel
 

April 18-20, 2008
 
NDA Annual Session, Omaha, NE Qwest Center
 

September 18, 2008
 
NDA Board of Trustees, Grand Island, NE, 6:00 to 8:30 p.m.
 

September 19, 2008
 
5 District Meeting, Grand Island, NE, 8:00 to 3:30 p.m.
 

September 19, 2008
 
NDA House of Delegates, Grand Island, NE, from 3:30 to
 
5:30 p.m. 

October 10-11, 2008 
Nebraska Mission of Mercy, Mitchell, NE 

Please submit your Calendar items to the NDA: email 
nda@alltel.net or fax to (402) 476-2641 

REMINDER - 2008 DUES
 
ARE NOW DUEl
 

Just a friendly reminder that your 2008 
dues were due on January 1, 2008. You 
should have received your 2008 dues 
statement in late November. If you did 
NOT receive your dues statement, please 
call Jody at the NDA office and she will get 
a new one out to you. We accept checks 
or credit cards (VISA, MasterCard, 
Discover & American Express), and you 
can also pay your dues online at 
www.nedental.org. 

Dues are delinquent on March 1 and the 
ADA will cut off benefits at that time! 
Thank you! 

You can also feel confident knowing that Cincinnati is rated A++ by A.M. Best Co., the highest financial strength rating 
~t~fc!~J;:'~J.l: avaJiable earned by less than 2 percent of all property casualty insurer groups. 

mc~ For more information, please contact your local independent insurance agent representing The Cincinnati Insurance 
-' Companies. Visit wwwcinfin.com, or call Mike Terrell at (800) 769-0548, to locate an agency near you. 
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DENTISTS: Perfect Teeth is seeking Senior Dentists in Arizona,Class/fleas 
Colorado, and New Mexico with a compensation range of $90,000 to 

SPECIALTY PRACTICE: Metro Denver/Boulder - Orthodontist,
 
Pedodontist, and Oral Surgeon needed for specialty practice.
 
Referrals from eight general healthcare network practices. No
 
managed care. Please fax your c.v. and letter of introduction to
 
303-443-0073 or email tojblake@dhcamerica.com.
 

PRACTICE FOR SALE - Gp, CENTRAL NEBRASKA. Gross
 
$650+,4 ops, 4 days a week. Building available. 308-380-0173.
 

FAMILY PRACTICE FOR SALE: Family practice for sale in
 
Tekamah, Nebraska, located 40 miles north of Omaha. Good
 
opportunity in an established practice. Financing options avail

able. Contact Dr. Dennis Sanders, 402-374-2004, office, 402

374-1338, evenings.
 

Too busy, yet not busy enough for an associate? Experienced,
 
practicing dentist wanting additional hours. Available Friday,
 
Saturday, and possibly fi day during the week or evening,
 
depending on location. Needs fee-for-service. Will not partici

pate in any insurance plans except Medicaid.
 

For Sale: 6 x-ray view boxes good condition, ESPE Pentamix 2
 
great condition, Acucam printer and foot control, Kerr Automix
 
computerized amalgamator practically new, Dentsply tabletop
 
processor, and A.T2000XR Air Techniques film processor and
 
spare rollers good condition. Please call 308-382-7813 for details
 
and pricing.
 

ASSOCIATE/PARTNER MCCOOK, NE. Well-established,
 
comprehensive family practice. Two locations renovated in 2005.
 
lOops / 6,200 sq. ft. Great reputation /dedicated team.
 
Periolase Laser; Operatory computers; JOC; Digital photography;
 
Implants; Conscious oral sedation. Associateship leading to part

nership. Visit www.transdent.com. or call Mercer Transitions at 1

800-588-0098.
 

FOR RENT: Oral Surgeon's office for rent, approx. 3,000 sq. ft.;
 
includes: 3 treatment rooms; 1 consult room; ADA bathroom;
 
waiting area &front office, Doctor's office, X-ray-Lab-sterilization,
 
Breakroom. call for details, Avail. Spring 2008 - Parkview
 
Professional Center, Fremont, Nebraska (402) 727-7770
 

ASSOCIATE/PARTNER: Lincoln, Nebraska. Established com
prehensive/family dental practice looking for associate with buy-in 
or purchase opportunity for right individual or individuals. All 
modern, high tech equipment, in new building built in 2000. Visit 
www.transdent.com or call Mercer at 800-588-0098. 

ESTABUSHED OMAHA GENERAL PRACTICE FOR SALE 
Averages $600,000 annual gross receipts on 3 day work week. 
Full fee for service practice. (cash, CC, care Credit, Indemnity 
Insurance - no PPO'S) Gradual "buy-in" or out right purchase 
considered. Interested parties should contact P.O. Box 241098, 
Omaha, Nebraska, 68124. 

$200,000+. Successful private or group experience required. Benefit 
package. Also seeking Associate Dentists with a compensation range 
of $75,000 to $95,000. Specialists - Opportunities also available for 
part and full time Ortho, Endo, Oral Surgery, Pedo and Perio with 
exceptional compensation. call Dr. Mark Birner at 303-691-0680, 
email at mbirner@birnerdental.com, or visit www.BDMS
PerfectTeeth.com. 

ASSOCIATE & PARTNERSHIP OPPORTUNmES: Midlands 
Dental Groups, Jeffrey T. Garvey, D.D.s. - Iowa Opportunities: Council 
Bluffs: 20-Minutes from Omaha; Missouri Valley: 30-Minutes from 
Omaha; Woodbine: 60-IVlinutes from Omaha. Nebraska 
Opportunities: Omaha and Bellevue. 1. Gain diagnostic, clinical and 
treatment planning proficiency; 2. Tap 20 years experience from senior 
doctors; 3. Earn an income of $150,000 to $250,000; 4.Learn the 
business of dentistry 

Some of our past associates that have worked within our group have 
been graduates from Creighton University, University of Nebraska and 
University of Iowa. Some needing interim employment while waiting 
for spouses to graduate, some have opened their own practices and 
some have become partners within our group. For More Information, 
Please call Jean: Office: 712-642-4136 Cell: 712-592-6821, Email: 
grover@loganet.net 

Morgan Stanley 

YOUR FINANCIAL FUTURE: WILL YOU BE READY? 

H:\\'~ you ever wondered; 

Am I divt'rsi6cd? 

Am I laking tOO much risk, or nOI c-noug.h? 

How GIll I incrn~ my income Or reduce my f:U burden: 

How can I help pOOfe<:t my paHncr'~ financial stturit),,? 

Whcu,cr ~'ou're looking for simple finano::ll solutions or the 

most sophislicued kinds ofinVCSlnlcnts. )'OUr Morgan Sunk.")' 

FiJuncial Advisor em S1tf\<t= '3$ your gat("',V,ll)' to hdpful im'csunCflI 

:altemuiv(:S md. S('rvices including: 

• EqUiTies. fix~ income :aod mutual funds 

• Trust:llndQf;m:pIVlnin~scrvica 

• Ahcrn.:uive ,nV'('$lmCflts 

• loJi\'iJual Relitcrnc'Ot Accoun\..~ 

• A{h'isory solutions 

• I3rokcr.l.gc soJmioll.<; 

• Bu.<;ine:5S tln:ulCW solutions 

• CreJit and lellding :>ervj 

• Fin:mci.. 1planning S1trvices 

Please cooIad me today for a ~ analysis 01_ 
portfolio, I'm prepared to put the resouKes of one of the ,""",,'s Ia<gest 

diver..ifIed financial sefVice5 CXlf'Opaotes 10 work fot you. 

~lo<p>~...dlt>"",""""'~""'_~ ... o,..,.....t.I<~.1'l<- .... ~,........ ,....,,,",,,,,,,,,,~~...Lns.WO>l""
uoJL<..pa...n.,;.,,:__ .l1f><nry f"<T""""'ll..........
 
kw 

'11" ~ Iw i'o<m f"'<l""""J "'" inlDmwc-..l J-l"'"OoftIr.-l1o 1>00 Ut afl~, 10 ""roo .... ~ ..........lil>a ~·,.v 0&. 00 buvGr
 
odl ).,.....yIi_........,''''0IU'"''''Ipo... ln,.,y,r:>dI.~ .
 

In_ '• ...J~_nffc.mllh~\IorpSuftlrr~Co.I-ro.-.l.""'rnl>nSU·CC2007 ...loo<p<oS..an~ 

Todd SIan. 
Financial Advisor 

2900 Soutl1 70tt1 Slree! 
l.Jncoln, NE 68506 
402-419-2100 

Todd,Star1<@mo<ganstanley,COOl 
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At Bane of America Practice Solutions™, you can rely on our industry leadership. The expertise 
of our financial specialists and the convenience of a simple Express Application can help you 
secure equipment financing in as little as three hours. 

Buy equipment for your practice: 

• Equipment loans from $10,000 to $200,000* 

• Simple interest, no fees, 
no prepayment penalty 

• Flexible terms up to 10 years 

• Payment plans designed specifically 
for your needs 

Additional solutions to grow your practice: 
• Practice Sales & Acquisitions 

• New Practice Start·Ups 

• Debt Consolidation** 

• Commercial Real Estate 

• Office Improvements & Expansions 

Call Today 1.800.491.3623 Mention Priority Code: 8U3H3 • Mon.- Fri. 8 a.m.- 8 p.m. Eastern Time 

•	 AJI programs subject to creditapprovaJ and loan amounts are subject to creditworthiness, 
Some reslrichons may apply, 

U Bane of America Practice Solutions may prohibit. use of a.n account to payoffor pa.y down 
another Bank of America ""count. 

Bane of America Practice Solutions, is a subsidiary ofBank of America Corporation. Bank of 
America is a registered tradrmork of BaJlk of America Corporation, 

© 2007 Bank of America Corporahon 
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