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Preside~8 M~ge 

TIe Lo~ Do~Vt 
Dr. Kevin Low 

Merry Christmas! 

Yeah, I know, I'm a little late. Or very early. 

Either way, the Nebraska Dental Association has a gift, of 
sorts, for you. The potential to earn 15 certified credits of 
continuing education in two and a half days for less than 
you'd usually pay for one daylong course. 

Impossible, you say? A hoax, you think? 

Nah, your association does this on an annual basis. 
Presentations by experienced clinicians that will rival any 
lecture you'll ever attend. They give you solid, pertinent 
clinical information that you'll want to implement into your 
practice the day you get home. Techniques and philoso
phies that will make both your professional and personal 
lives a little easier. 

But wait, there's more! Not only will you be learning, you'll 
be recreating. You'll see old friends and colleagues. You'll 
make new friends and contacts. You'll be exposed to a 
multitude of ideas, concepts, equipment, products, toys 
and services in the Exhibitor Hall at the Qwest Center, the 
finest convention facility that Nebraska has to offer. 

Pity the exhibitors that fail to register for this annual ses
sion. The space available for booths, along with the antic
ipated attendee traffic will make this a "must be there" 
event. Absent vendors won't just be missing out on the 
endorsement of the NDA. They'll be missing out on thou
sands of dollars of patronage by dental teams taking 
advantage of the many meeting specials offered by the 
supporting exhibitors. 

And when does this all happen, you ask? Make your reser
vations at the Hilton Hotel for the evenings of April 17, 18, 
and 19. Meeting registration information is available on 
the NDA website at nedental.org, or you can call the assis
tant to the NDA Associate Deputy Marketing Director, Tom 

Krueger, at 800-234-3120. 

Bring your wife, your husband, or your significant other. 
Bring your staff, your children, and your family pets. Bring 
lots of money. There are a plethora of things to do and 
places to visit in the Old Market. ..exquisite cuisine, quaint 
shops and malls, and pubs and lounges catering to even 
the most discriminating palate. 

If that's not enough, plan to attend any number of recep
tions or hospitality suites during the meeting. We'll be 
hosting the social event of the year on that Saturday night, 
April 19, with comedian Mike Green headlining the party. 
This event will be a fund-raiser for the NMOM project, so 
come support a worthy cause as you bid good riddance to 
yours truly. 

The revenue from this annual event is imperative for the 
NDA to remain in solid financial health. With so many 
issues and concerns confronting our profession every year, 
we need to be more than just physically prepared to 
respond. We need to be fiscally prepared to respond as 
well. 

I hope to see you there!!! 

lennykevinlow 

Please log on to 
www.votervoice.netlgroups/neda 

to confirm you NDA contact information and contact 
your Senator to support passing LB 245!! 
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Now is the time for you to consider joining the tens of thousands 
who enjoy the unmatched protection that only Medical Protective 
can provide. 

Best financial strength 

• Most winning defense 

• Smartest solutions 

-I MEDICAL
I:' PROTECTIVE 

Strength. Defense. Solutions. Since 1899. 

• Committed since 1899 
a Berkshire Hathaway Company 

All products are underwritten by either The Medical Protective Companr<!> or National Fire and Marine Insurance Company,@members of the Berkshire Hathaway group of businesses.
 
Product availability varies based upon business and regulatory approva and may be offered on an admitted or non-admitted basis. ©2008 The Medical Protective Company.®
 
All Rights Reserved.
 

Proudly serving Nebraska Dentists and Oral Surgeons. 

Defend your reputation and assets. Visit medpro.com II Call 800-4MEDPRO .. Contact your independent agent 
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Senators Support
 
State-wide Fluoridation
 

persist (verb) 1. To continue without halting despite difficul
ties or setbacks. In looking at the history below, the third time 
must be a charm. An illustration of the verb "persist" at work 
can be seen in the NDA's efforts to enact legislation requiring 
state-wide fluoridation. 

In my four-plus years as Executive Director, I haven't seen all 
the work, research, testimony, lobbying, etc. that went in to 
the recent vote supporting LB 245, but I have experienced 
most of it. 

On April 1, 2008, Nebraska Senators voted 29-4 to advance LB 
245 from General File to Select File. 

General File is the first time the full Legislature has the oppor
tunity to debate and vote on bills. However, if a bill is not des
ignated as a Priority Bill, it may never reach the Unicameral 
floor. At this stage, senators consider amendments, which 
may be proposed by committees and by individual senators. 
Many people consider General File to be the most crucial stage 
of the legislative process because it is where most compromis
es are reached. It takes a majority vote of the Legislature (25 
votes) to adopt amendments, and to move a bill from General 
File to the next stage of consideration, Select File. It takes 30 
votes to over-ride a Governor's veto. 

Select File is the second debating and voting stage. This step 
allows another opportunity for amendment, compromise and 
refiection. Bills on Select File may be indefinitely postponed or 
advanced to the next stage. After Select File, bills are sent to 
E&R again to be rechecked. Bills then are reprinted for Final 
Reading. 

A chronology of the history behind this legislation supporting 
state-wide fluoridation is as follows: 

2003 
LB 473 The bill reqUired fluoridation of the human drinking 
water supply of any city and village with a population of more 
than one thousand persons. Such cities and Villages are pre
vented from adopting ordinances by initiative prohibiting such 
fluoridation. Sponsored by Senator Jim Jensen. The commit
tee amendment (591) added an operative date of January 1, 
2013. Advanced from HHS Committee to General File. 
However, LB 473 was not designated a priority bill and died. 

2005 
LB 158 was a reintroduction of LB 473 (2003). The bill amend
ed section 71-3305 requiring fluoridation of the human drinking 
water supply of any city and village with a population of more 
than one thousand persons. Such cities and villages are prohib
ited from adopting ordinances by initiative prohibiting such fluor
idation. LB 158 was sponsored by Senator Jim Jensen. 
Advanced from HHS Committee to General File. However, LB 158 
was not designate a priority bill and died. 

2007 
LB 245 is a reintroduction of LB 158 (2005) and LB 473 (2003). 
The bill requires fluoridation of the human drinking water supply 
of any city and village with a population of one thousand or more 
persons. The bill permits cities that do not currently fluoridate 
their water to prohibit such fluoridation by means of an initiative 
ordinance adopted by voters after the effective date of the bill 
and before January 1, 2009. 

Amendments (AM 542 & AM 2317) clarify that fluoridation is not 
required if a city or village has sufficient amounts of naturally 
occurring fluoride in its water supply. The amendment provides, 
in addition to a public initiative, that the governing body of a city 
or village subject to the fluoridation requirement may also place 
an ordinance prohibiting fluoridation on the ballot for a public 
vote no later than June 1, 2010. The amendment also added an 
emergency clause to the bill. LB 245 was introduced by Senator 
Joel Johnson and designated a Priority Bill on February 22, 2008! 

Senator Joel Johnson introducing LB 245. 
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Contact Your Senator Today! 
Why? Senators want to hear from their constituents and 
they can still vote to indefinitely postponed or advance LB 
245 to the next stage. 

Senators VOTING FOR LB 245 
call to thank them! 

Sen. Ray Aguilar (District 35, Grand Island) 
Sen. Bill Avery (District 28, Lincoln) 
Sen. carroll Burling (District 33, Kenesaw) 
Sen. Tom carlson (District 38, Holdrege) 
Sen. Ernie Chambers (District 11, Omaha) 
Sen. Abbie Cornett (District 45, Bellevue) 
Sen. L. Patrick Engel (Dist. 17, S.Sioux City) 
Sen. Mike Flood (District 19, Norfolk) 
Sen. Tony Fulton (District 29, Lincoln) 
Sen. Tim Gay (District 14, Papillion) 
Sen. Gwen Howard (District 9, Omaha) 
Sen. carol Hudkins (District 21, Malcolm) 
Sen. Ray Janssen (District 15, Nickerson) 
Sen. Russ Karpisek (District 32, Wilber) 
Sen. Gall Kopplin (District 3, Gretna) 
Sen. Lowen Kruse (District 13, Omaha) 
Sen. Scott Lautenbaugh (District 18, Omaha) 
Sen. LeRoy J. Louden (District 49, Ellsworth) 
Sen. Danielle Nantkes (District 46, Lincoln) 
Sen. Rich Pahls (District 31, Omaha) 
Sen. Dave Pankonin (District 2, Louisville) 
Sen. Pete Pirsch (District 4, Omaha) 
Sen. Ron Raikes (District 25, Lincoln) 
Sen. Kent Rogert (District 16, Tekamah) 
Sen. DiAnna Schimek (District 27, Lincoln) 
Sen. Arnie Stuthman (Dist.22, Platte Center) 
Sen. John Synowiecki (District 7, Omaha)
 
Sen. Tom White (District 8, Omaha)
 
Sen. John M. Wightman (Dist.36, Lexington)
 

Senators VOTING AGAINST LB 245
 
Sen. Mark R. Christensen (Dis. 44, Imperial)
 
Sen. Tom Hansen (District 42, North Platte)
 
Sen. Don Preister (District 5, Bellevue)
 
Sen. Norm Wallman (District 30, Cortland)
 

Senators NOT VOTING on LB 245 
call to encourage them to vote For!! 

Sen. Greg L. Adams (District 24, York) 
Sen. Brad Ashford (District 20, Omaha) 
Sen. M.L. Dierks (District 40, Ewing) 
Sen. Annette M. Dubas (District 34, Fullerton) 
Sen. Philip Erdman (District 47, Bayard) 
Sen. Deb Fischer (District 43, Valentine) 
Sen. Mike Friend (District 10, Omaha) 
Sen. John N. Harms (District 48, Scottsbluff) 
Sen. Lavon Heidemann (District 1, Elk Creek) 
Sen. Joel T. Johnson (District 37, Kearney) 
Sen. Chris Langemeier (District 23, Schuyler) 
Sen. Steve Lathrop (District 12, Omaha) 
Sen. Vickie D. McDonald (District 41, St. Paul) 
Sen. Amanda McGill (District 26, Lincoln) 
Sen. John E. Nelson (District 6, Omaha) 
Sen. Dwite Pedersen (District 39, Elkhorn) 
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Medicaid "Tamper Proof" Prescription 
Requirement Affective April 1, 2008 

As of April 1, 2008 a prescription pad must contain a 
security feature with at least one of the following three 
characteristic categories: 

One or more industry recognized features designed 
to prevent unauthorized copying. 

One or more industry recognized features designed 
to prevent the modification of information. 

One or more industry recognized features designed 
to prevent the use of counterfeit prescriptions. 

By October 1, 2008, a prescription must contain all 
three security features. This includes computer-gener
ated prescriptions that are printed using paper inserted 
into a printer. Please note that electronic prescriptions, 
faxed prescriptions and prescriptions sent over the 
telephone are exempt from this requirement. 

The Nebraska Pharmacists Association provided ven
dors that we have posted on the NDA Member web
site. In Nebraska, Alegra Print and Imaging in Lincoln, 
NE (402) 423-8008 and The FormGuys 800-913-9015. 

Morgan Stanley 

YOUR FINANCIAL FUTURE, WILL YOU BE READY? 

Todd SIar1<
 

Financial Advisor
 

2900 Sou1t1 70th Street
 
LinroIn, NE 68506
 

402-4 1'l-21 00 

Todd.Star1<@mo<&anslanley.COO1 

H:l~ you ever wondc:n.-d: 

Am I diwrsificd? 

Am I taking roo much ri~k. or not enough? 

Howem I increase my income:: or reduce my ta.'l: burden? 

How c.-n I hclp prOI~'CI my parlnt'r's 6n:lOci3.1 R'Curil}? 

\\'?helher you're looking for simplt' fin:mci.:U solutions or me.: 
most sophislicllcd k.inds ofin\'t~I01elllS. ~r Morgan Staoley 

Financi:ll Advisor Cln serve ;l~ your gatCW:lY to helpful im'cmnCnI 

:l.hcrn.ltives 3no services induding: 

• EqU)lics. fixed income 2nd mulu':u fund.~ 

• Trust :lnd estAle pla.nningscrvices 

• AJtern;lli\'e illvO'rmous 

• Individual Rcrireml"1lI Accounts 

• Aclvisol)' solurions 

• Brokcrage solutions 

• Busincs:s fin:l,nd:l1 solurions 

• Cn..-dit and lending services 

• Financi:tl pl:l.llningserviccs 

Please contact me today for a no-obligation ¥l.¥ys&s of your 
portfolio. I'm prepared 1D put the """""'" d one d the world's Ia'gesl 

diversified ~I seMct::s cmlpanies to wort< for 'JUl. 

,\1001:"" SunIn~ .... h ...n. ~nJo..,.~ w.,)f lq;.loI .......r I'Im",~",,'" ~l fW""""'-'1l.2< ><M_ ~bQI_ 

~."J ..... p4.""'r-.:.on<1Y"Ul~"", Iol~.f'tL1I ... 

Ih"--...Jb:u,-"~"" ..."",,,,,,......u~o"'r....J ...... ~nnfforr"'Iwr.... ..:Il""'~""n"'·flY..rJ.r ... boor""
 
..., ...... o«unf\'(,..............,.<>•• opofl' ........ 'O ..lfPduor;lC~
 

JlI~..au.-4toa''''n .... .&r.::.I do-.,;b ~Iorp ::.e-ln" ~ Co. I......p".....-.i,. -...be ~I"C. 0 100· 1>k>opQ.x..u.y
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Minnesota Bill Expands Second: The Access to Care problem is being blamed on 
dentists not seeing Medicaid patients. Hummmm, let's see, IDental Hygiene Scope lose money if I see a Medicaid patient and I lose even more 

to Authorize Surgical Procedures money when they don't show up for their appointment! 
Who wouldn't want to sign up for that program! 

In the NovemberjDecember 2007 NDA newsletter, we featured 
Legislators do not understand thatan article on the ADHA's Advanced Dental Hygiene Practitioner. 

Medicaid does not usually reimburseI received a few calls from members questioning whether this / 
a provider enough to cover their overwas really happening. The answer was yes then and as ,/ \ 

head costs. At our recent Legislativeyou see below, the answer will be yes for the fore- / " 
Reception, Governor Heineman had/5001... 

trouble belieVing this fact about
seeable future. 

This article about a Minnesota bill 
appears in the Nebraska Dental 

/,'"9COI11I • 
Association Newsletter to elaborate on 
the following points: 

First: Organized hygiene is imple
menting their national agenda of independent practice, 
in the name of access to care, beginning with the most 
liberal states - Minnesota, Maine and New Hampshire. 

The ADHA established a beachhead in Minnesota recently when 
a licensing subcommittee of the Minnesota House of 
Representatives approved the Advanced Dental Hygiene 
Practitioner workforce model (HF 3247) in a 4-2 vote Feb. 27. 
On IVlarch 3, a Senate committee advanced a similar version 
(SF 2895) in a 9-3 vote. The legislation is modeled on the 
ADHP designed by the American Dental Hygienists' Association. 

"Under this legislation, the ADHP would be allowed to cut and 
drill in any patient's mouth without a dentist in the bUilding," 
said Dr. Jamie Sledd, MDA President. "This is an unprece
dented proposal-nowhere in the United States has such an 
extreme change permitted dental hygienists to perform surgery 
without a doctor being present. This hasty and drastic measure 
puts patients' safety at risk." 

The ADHP legislation appeals to legislators with concerns over 
access to dental care for the poor, said Dr. Scott Lingle, chair 
of the MDA legislative committee and vice-chair of the ADA 
Council on Access, Prevention and Interprofessional Relations. 
If you don't believe Dr. Lingle's statement, listen to the testi
mony yourself online. The IVlP3 Link to Subcommittee Hearing 
is as follows: 
http:jjww2.house.leg.state.mn.usjaudiojmp3Is85jlic022508.mp3 

But missing from the bill are any requirements that ADHPs 
serve underinsured or underserved populations. "As proposed, 
the ADHPs would be free to work wherever they want," said 
Dr. Lingle. "There is no guarantee that this measure could 
even help address access problems." 

Medicaid reimbursement. 

Third: What is the NDA doing about 
this? Look in the mirror; you are part 

of the NDA. You've recently read several references 
to Be Engaged in Grassroots Action. This is it. Senators 
need to be educated about the importance of the dental 
team and the inadequacies of the current Medicaid system. 
There is no better advocate than you when a Senator is in 
your office during their next visit. 

If a Senator will be coming into your office and you would 
like help in delivering the message, please contact the NDA. 

CLASSIFIED ADS
 
All ads with an NDA box number should be mailed to:
 

Nebraska Dental Association, 3120 "0" Street, Lincoln, NE. 68510
 

CLASSIFIED ADVERTISEMENTS:
 
Must be submitted in wriling, either by email. fax or mail.
 

Indicate the number of times in which the ad is to be published.
 
Rates for NDA Members (per issue):
 

50 words or less - $20.00. (Includes NDA website) 40 cents each add'i word.
 
Rates for non-NDA Members (per issue):
 

50 words or less - $40.00. (Includes NDA website) 55 cents each add'i word.
 
Replies to a NDA box number are an additional $1.00.
 

NOTE: Advanced payment for classified ads MUST accompany order.
 

DISPLAY ADVERTISEMENTS:
 
Artwork must be submitted in camera-ready format on a disk.
 

Indicate the number of times in which the ad is to be published.
 
Rates are as follows:
 

Full Page: $330.00 (I time); S300.00 (3 times); $275.00 (6 times)
 
fi Page: S215.00 (I time); S185.00 (3 times); S165.00 (6 times)
 
/Page: $120.00 (I time); SIIO.OO (3 times); $100.00 (6 times)
 

Send Classified and Display Ads wilh remittance to:
 
Nebraska Dental Association,
 

3120 "0" Street, Lincoln, NE. 68510, Ann: Jody
 

DEADLINE: Ads are due on the 15th of the month preceding publication. 

The inclusion of an advertisement in any NDA publication does not imply 
endorsement of the product or services, and the NDA reserves the right to 

reject any advertisement, for any reason. 
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We defend not just your practice, 

but the practice of dentistry. 

We. believe the practice of dentistry is a science and an art Vlfilb a significant history to preserve and 

protect. \Ve also believe so strongly in preserving the ethics and values of this profession that we have 

adopted them as our own. This has helped us become a leading provider of dental ma.lpractice 

insurance. earning an A.M. Best rating of '~A-" (Excellent). With our affordable policies. we protect 

you by prOviding risk management information to help prevent claims from ever occurring. Our 

pledge is to use everything within our power to preserve the honor ofdentistry. For more information 

on dental malpractice solutions, call us at 800.279.833101' visit us online. 

IIiIWISCONSIN 

Shown are Deborah WolJJ E",'oll Myers and Dr. Sle""en ""'o/ff 
Our sfof/Jws Oller 100 years o/combined experience in df!ntislry. 

EMA Dental Practice Sales 
(formerly Evan Myers & Associates) 

6220 Arlington, Raytown, MO 64133 
Phone: (816) 358-6782 

Fax: (816) 358-3509 
Toll-free: (800) 311-2039 

www.emadentalpracticesales.com 

Honest and trustworthy, 
experienced and efficient, 

EMA is the 
dental practice sales 

name-to-know. 

_. -_. --.. _.-._. -- -----_. 

L- A Pro.o\ssuf:lnce Company 

DG~TlftPfW:.11Cl:atiCllClSl" 

www.picwisconsin.com 
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Making Your Practice Visible:
 
Practical Do's and Don'ts of Practice Marketing
 

By Steven Rasner, DMD, MAGD. 

For many dentists the idea of marketing their dental 
practice is met with hesitation because in their own 
minds, marketing = sales. Dentists often feel that they 
don't need to, or shouldn't have to, market (or sell). 
However, what we're talking about today is a new defI
nition of marketing: letting your community know that 
your practice exists and informing your neighbors about 
the various services you provide. 

The benefits of marketing can be experienced on all lev
els of the practice. Although 

Do make yourself visible. Marketing isn't about renting 
a billboard announcing you're here. It's about getting 
out there and being part of your community. Here are 
a few ideas: sponsor a family rollerskate night for chari
ty. For about $500 or less, you offer a couple hours of 
roller-skating and a slice of pizza for your pediatric 
patients and their parents. Their cost for admission is 
canned food, toys for tots or a donation for the 
Salvation Army. Your pediatric patients may even bring 
another family along who may not know you exist. 
Offer scholarships to high school students with the most 
improved grade point average. Coordinate a dinner

dance for mentally disabled 
C \ H [ C I~ I I) I I I. I) II ( \ I I () :--: \ I ,\ 1I Il I () SIR I I .,many dentists may find it 

easy to dismiss the notion of 
marketing for their practice, 
it's hard to dismiss the idea 
of a happy, thriving practice. 
Over time, fickle patients and 
changing lives will affect 
patient flow and new patients 
will be needed for even well
established practices. The 
best way to increase new 
patient flow is to make your 
practice visible to the com
munity. Numerous opportu
nities to get in touch with 

teatwing 

Effective 
Marketing 

Techniques 

Steven Rasner, DMD, MAGD 

kids. And, become more than 
a dentist and a dental practice; 
become part of the community 
through on-going efforts. 

Do encourage professional 
referrals from all related spe
cialists. Contact your local 
Lasik centers, plastic surgeons, 
cardiologists, and other GP's, 
endodontists, oral surgeons, 
etc. Send a letter letting them 
know about you and your 
practice with an 8" x 11" of 
YOLir best before-and-after 

your community are avail __----I case studies. (I\flake sure you 
able, from patient "thank you" letters on your wall to have appropriate patient permissions.) 
sports dentistry for the local high school teams. Here's 
a list of some practical do's and don'ts for marketing Do make your patient experience exceptional. A great 
your dental practice. marketing tool is word-of-mouth referrals. Giving your 

patients welcome gifts or end-of-treatment thank-you 
Must Do's gifts are thoughtful ways to inspire YOLir patients to give 

you referrals and to talk positively about their experi
Do set goals. The goals you set need to be relevant to ence at your practice. 
where your practice is and where you want it to be in 

Do offer patient financing. You can leverage a patientterms of production and profitability. More than likely, 
financing program like careCredit to bring in newyou're not going to achieve your goals without increas
patients. It also increases recommended treatmenting the number of new patients that come into the 
acceptance because your current patients also need Nooffice, which requires marketing. So, set production 
Interest monthly payment plans. Plus, CareCredit cangoals that are tied back to new patient consultations 
help you attract new patients with their online doctorand make a plan to reach those goals. 
locator site where patients go to find a practice that 
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offers CareCredit in their neighborhood. 

Practical Don'ts 

Don't be afraid of the Web. Using the Web and creat
ing a website is a great way to attract new patients. 
New patients you get from the Web tend to be high 
quality because if they're on the Web it tells you they've 
done their research. 

Don't waste your money or energy. Results don't hap
pen over night. So, if you're not going make a reason
able investment in time and money, it's better not to do 
anything at all. If you don't have patience or persist
ence, don't pursue marketing. 

Don't wait. A new dentist should consider marketing for 
his practice as he would consider electricity or the office 
equipment as a necessary part of setting up shop. And 
for the established practice experiencing that period of 
non-growth, start now. It's much more difficult to fix a 
bad or declining situation than to be proactive. 

Marketing is so much more than advertising; it's almost 
everything the practice says and does that is shared 
with the community. In addition to traditional and non
traditional methods, marketing is making your practice a 
positive part of the community through involvement and 
networking. Too many patients out there don't know 
you exist. Be visible. Be creative. And be successful. 

Dr. Steven Rasner is a noted author, lecturer and suc
cessful dentist. Practicing since his 1980 graduation 
from University of Pennsylvania, Dr. Rasner has built a 
flourishing practice located in a low income neighbor
hood. He often shares his philosophy and proven princi
ples through his educational practice management pro
gram, Realizing the Dream. The course was developed 
to help new and veteran practitioners operate and man
age healthcare services that can lead to professional 
and financial fulfillment. He holds Mastership status with 
the Academy of General Dentistry and has authored two 
books, The Protocol Book and The Art of Getting Paid, 
and his articles have been featured in the most promi
nent dental journals. 

FREE EDUCATIONAL CD
 
on DENTAL PRACTICE
 

MARKETING
 
CareCredit, North America's leading patient pay
ment program, is offering a FREE educational audio 
CD, "Effective Marketing Techniques," featuring 
educator and practicing dentist Dr. Steven Rasner. 
Over the last 25 years, Dr. Rasner has experienced 
great success with his New Jersey practice. Dr. 
Rasner shares his philosophy and proven principles 
through his national practice management lectures, 
"Realizing the Dream." 

Marketing can have a profound impact on dental 
practices, yet some find it challenging to create or 
maintain an effective marketing program. In this 
audio program, Dr. Rasner discusses the importance 
of creating visibility in the community in order to 
attract new patients, which in turn helps the practice 
grow. He shares his proven techniques to develop 
and implement a marketing campaign that works, 
including practical do's and don'ts for marketing 
success. Self-described as "a hard-working guy that 
pays a lot of attention to detail," Dr. Rasner also 
shares his insight on how to use internal marketing 
and generate positive word-of-mouth referrals for 
long-term success. 

CareCredit is at work in more than 90,000 practices 
in North America and is used by over 7 million 
patients. CareCredit is exclusively selected for their 
members by most state and national dental associ
ations, including ADA Member AdvantageSM, AGD, 
MOMS, and Mp, and is also recommended by 
leading practice management consultants. For more 
information or to request your free copy of Dr. 
Rasner's new audio CD, call CareCredit at 1-800
300-3046 ext. 4519 (if new to CareCredit) or 1-800
859-9975 (if already enrolled) or visit www.care
credit.com . 



JON ebraska Dental Association * March / April 2008 

equipment, which are inspected every 5 years. Other pro-LB 245 (Johnson) grams with inspection requirements are funded with a mix 
LB 245 is a reintroduction of LB 158 (2005). The bill of general funds and program fees. For example, food 
amends section 71-3305 and requires the fluoridation of safety has a 50-50 mix ... 50% of the program is funded
 
human drinking water supply of any city and village with by general funds and 50% from inspection fees. Although
 
a population of more than one thousand persons. In any LB 796 does not address specific fees for individual units,
 
city or village that does not add fluoride as of the effec- currently the annual fee for 4 dental diagnostic x-ray units
 
tive date of the act, the voters may after the effective date would be $45. The department's proposed fee for a den

of this act but before January 1, 2009, adopt an ordinance tal diagnostic unit under this statute is $60 per unit, mak

by initiative to prohibit the adding of fluoride to the water ing the annual fee for 4 dental diagnostic x-ray units $240!
 
supply. LB 245 received no opposition testimony at the A433% increase!! The NDA testified in opposition to this
 
Committee hearing. Placed on General File March 5, legislation.
 
2007. See pages 4-5!
 

Advanced to General File with Committee amend

ment (AM 1925) which creates a new licensure catego
LB 395 (Johnson) ry of "limited computed tomography radiographer." It per

mits licensed medical radiographers to utilize computed
LB 395 amends the Nebraska Clean Indoor Air Act by 
tomography. It provides for the licensure of limited comrestricting smoking in any place of employment or public 
puted tomography radiographers. An applicant for suchplace in the State of Nebraska. The legislation, modeled 
licensure must (a) Complete an application in accordanceafter the City of Lincoln's ordinance, was implemented in 
with the Uniform Credentialing Act; (b) Be certified by (i)January 1, 2005. LB 395 seeks to protect employees and 
the Nuclear Medicine Technology Certification.the public from the hazards of second hand smoke in all
 

indoor worksites, including bars and restaurants.
 
Signed by the Governor on February 26, 2008 and LB 853 (Pahls)
becomes operative on June 1, 2009. 

The bill clarifies that the mandate for temporomandibular 
joint disorder, Neb. Rev. Stat. §44-789 only applies to temLB 1122 (Johnson) poromandibular joint disorder, increasing coverage limits 
to $2,500. Amended into LS 855. Signed by theNDA's response to HHS's proposal to cap adult dental 
Governor on March 13, 2008Medicaid services to $1,000 per year. LB 1122 would 

move dental from the "optional" services category to the 
"mandatory" services section. HHS Committee hear Be Engaged
ing February 21, 2008. No action by Committee. in Grassroots Action!! 

Many of the bills listed here are important to the future ofLB 1176 (Dubas) dentistry and the quality of care provided to patients. 

Requires HHS to give the Medicaid Reform Council 60 
days notice prior to prior to the beginning of a regular When the dental profession becomes the subject of legis
legislative session before adoption and promulgation of lation, we will either win or we will lose. How much is won 
proposed rules and regulations relating to the implemen- or lost depends, in part, on effective grassroots political 
tation of medicaid state plan amendments or waivers. participation. 
Also codifies HHS's ability to cap adult dental Medicaid to 

The NDA has enlisted the services of voterVOICEa one-thousand-dollar annual limit for dental services. 
to help all NDA members contact their stateHHS Committee hearing February 21, 2008. 
Senators regarding issues impacting dentistry andPlaced on General File April 1, 2008, without the 
the oral health of your patients. $1,000 annual limit. 

Please log on to LB 796 (Johnson) www.votervoice.netlgroups/neda 
§71.3508.03 was enacted in 1987 with a $70 fee cap for 
inspection of radiation units, which was left in place when 
the statute was reviewed in 2002. ApproXimately 4,800 
units are registered in the state, 2,400 units being dental 
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VITA inVizion™ Always Strong, Always Beautiful All-Ceramics 

inVizion all-ceramic restorations milled on the Sirona inLab® 

system combine the incredible strength of VITA YZ ceramic with 
the esthetic properties of VITAVM®9 all-ceramic porcelain. VITA 

YZ (yttrium stabilized zirconium oxide) is among the strongest all

ceramic dental material available and boasts an incredible 900+ 

MPa flexural strength This biocompatible restoration is available 

in 29 primary VITA 3D-Master® shades as well as 52 intermediate 
shades. Call today and discover the beauty of inVizion I 

~p"OdenCO 
-©Vi-'de-nl2-008-3-0.~-~as-,er-an-dVM-ar,-,eg-'S1-ere-dl,-ade-rna-"s-of-VIT-Az-ah-nta-br',-'------------- ~grouA~a;b:IATORIEs 
"llmtted warranty apphes 10 VITA YZ substructwe only VISII \V..w' .... Ir1ent com lor full \'Jarranty dp.lalls 

Grand Island-Omaha-Sioux City 
(800) 831-0936 
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Duties for Dental Auxiliaries
 
The Attorney General's office indicated (not promised) that if 
the prior proposed changes were resubmitted without the 
educational requirements, the changes would be approved. 
However, in February 2008, the AG's office rejected the pro
posed changes to the regulations. 

Therefore, on April 3, 2008, the Department of Health and 
Human Services (DHHS) Division of Public Health convened a 
to accept comments on proposed changes to regulations on 
Performance of Duties by Licensed Dental Hygienists and 
Dental Assistants in Title 172 Chapter 53 of the Nebraska 
Administrative Code (NAC). The proposed changes will 

• Clarify the duties that are and are not permitted by
 
licensed dental hygienists and dental assistants;
 

• Modify requirements a dental assistant must meet in
 
order to take dental roentgenograms (x-rays);
 

• Implement Laws 2007, LB 247, Section 24 (now Neb. Rev. 
Stat. Section 71-193.15), which allow the Department to 
authorize licensed dental hygienists to perform certain 
dental hygiene functions in the conduct of public health 

related services in a public health setting or in a health care 
or related facility without the supervision of a licensed den
tist; 

• Implement Laws 2007, LB 247, Section 25 (now Neb. Rev. 
Stat. Section 71-193.17), which authorizes procedures and 
functions that can be performed by licensed dental hygien
ists under the general supervision of a licensed dentist; 

• Implement the Health and Human Services Act and statutes 
relating to dentistry as amended by Laws 2007, LB 296; and 
make technical and editing changes. 

The current draft regulations are basically the same as the pre
vious draft regulations, except that educational requirements 
have been deleted. You can view the draft regulations on the 
NDA Member website. 

The NDA testified in support of the draft regulations at the 
hearing. If you would like a Word "compared" document of the 
prior draft regulations and the current draft, contact the NDA. 

New Endorsed Services
 
The Board of Trustees reviewed the results of our online Endorsed Products Survey and approved the following: 

Save when you enroll with CareCredit, the largest provider of dental patient financing. Your patients
areCredit

e 

will enjoy the flexibility of no interest and low interest payment plans, and you'll receive payment 
Patient Payment PUrns at the time of treatment. Call: 800-800-5110 

Credit card ProcessingCHASE 
This is great time to check the competitiveness of your credit card processing company. Chase 

ay entec Paymentech will do a free analysis for your members and if you switch by June 30th, you'll receive 
a $100 American Express gift card. ADA Members receive an exclusive low rate - and get free supplies. 
Call 800-618-1666 

DHL Shipping 
DHL Express saves you up-to 25% on your shipping. And with this special offer, new customers 
receive a $25 gift certificate after the first three shipments. Call: 1.800.Members 

Available Soon! - ADA Intelligent Marketing
 
Make the first name in dentistry your first choice for marketing your practice. The only marketing solu- ,-- --.,
 
tion backed by the expertise of the ADA. For an effective and affordable full suite of marketing prod

ucts such as web sites, logos and brochures and so much more.
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NDA Joins ADA
 
State Public Affairs Program
 

The 2006 ADA House of Delegates initiated a State Public 
Affairs Program to assist state associations with issues that 
challenge dentistry. Beginning in 2008, the NDA has 
joined ADA's program, assisted by the New York firm of 
Chlopak, Leonard, Schechter & Associates. 

Because issues such as Access to Care have a great capac
ity to bleed from one state into others, such as the ADHP 
in Minnesota, setbacks in anyone state will likely embold
en adversaries in other states and can qUickly transform 
one policy decision into a troubling national trend. 

Dentistry can't succeed simply by defeating bad proposals; 
it must also present its own affirmative solutions. 

With the assistance of the ADA and CLS, the I'lDA is cur
rently interviewing Nebraska Public Relation firms. Details 
of the NDA's program will appear in the next newsletter 
and eNews. 

Thank you to the 230 members responding to 
the 2008 NDA Salary & Fee Survey! 

Survey results will be available at the NDA reg
istration table for those members attending 
Annual Session, along with your Membership 
Directory. 

Hard copies will be mailed in early May and will 
also be available online on the NDA Member 
website. 

JJe~ MeW\.belLS:
 

Dr. Bethany Olson
 
2220 N. Nye Avenue
 
Fremont, NE. 68025
 

402-721-2252
 

Dr. Neil Dunlow
 
2219 Capehart Road, Suite 102
 

Bellevue, NE. 68123
 
402-934-8858
 

NDA
 
Membership Directory
 

The NDA will once again be pub
lishing a membership directory. 
The new directory will be available 
at our 2008 Annual Session in 
Omaha, April 18-20, 2008. So that 
we can save on mailing, we would 
encourage you to stop by the reg
istration desk to pick up your copy. 

IN MEMORY
 

The NDA would like to extend its sincere sym
pathy to the family of Dr. George Liggett 
who passed away on March 2, 2008. 

Dr. Liggett was a long time member of the 
Nebraska Dental Association. 
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Relax' 
you can trust your professional 
protection to Cincinnati Insurance 

As a dentist, you know how important it is to put your clients at ease. The CinCinnati Insurance 
Companies know you have plenty to think about----<:aring for your clients, managing a successful 
practice and staying active in your community. 

With a professional liability policy from The Cincinnati Insurance Companies, you can stay focused on your practice, 

• apply on an "occurrence basis" instead of on a claims made basis 
• recuire your consent prior to settling professional liability claims 
• cover your corporation or partnership, employed and independent contractor hygienists and dental assistants at 

no additional charge. Separate limits of insurance give each individual insured superior protection 
• offer optional prior-acts (tail) coverage to facilitate the move (rom claims-made to our occurrence form. 

You can also feel confident knowing that Cincinnati is rated A++ by A.M. Best Co., the highest financial strength rating 
f(,!i~Sr~J~i~JJ available earned by less than 2 percent of all property casualty insurer groups. 

/i'; "",,- For more information, please contact your local independent insurance agent representing The Cincinnati Insurance 
E.tD~..~. Companies. Visit www.cinl"in.com.orcaIIMikeTerrellat(800)769-0548.to locate an agency near you. 

Calendar
 
UNMC Course Registration - (402) 472-2175
 

For more information, call (402) 472-9457.
 

Creighton University registration and information
 
in Omaha call (402) 280-5054.
 

Outside Omaha, call I (888) 273-6576.
 

April 17, 2008
 
NDA Board of Trustees (8:00 am) and House of Delegates
 
(I :30pm), Omaha, NE Hilton Hotel
 

April 18-20, 2008
 
NDA Annual Session, Omaha, NE Qwest Center
 

September 18, 2008
 
NDA Board of Trustees, Grand Island, NE, 6:00 to 8:30 p.m.
 

September 19, 2008
 
5 District Meeting, Grand Island, NE, 8:00 to 3:30 p.m.
 

September 19, 2008
 
NDA House of Delegates, Grand Island, NE, from 3:30 to
 
5:30 p.m. 

October 10-11, 2008 
Nebraska Mission of Mercy, Mitchell, NE 

Please submit your Calendar items to the NDA: email 
nda@alltel.net or fax to (402) 476-2641 

We would like to thank
 

Dr. Donald Yap
 
for over 37 years of service
 

to the Nebraska dental
 
community.
 

Congratulations on your 
well deserved retirement. 

~ 

The UU"jet7M attd 9taffof
 
Oral & FaciaL Ptadic Surjery
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Class/fletls
 
Associate/Partner McCook, NE - Well-established, comprehen
sive family practice. Two locations renovated in 2005. lOops / 6,200 
sq. ft. Great reputation / dedicated team. Periolase Laser; Operatory 
computers; IOC; Digital photography; Implants; Conscious oral 
sedation. Associateship leading to partnership. Visit 
www.transdent.com or call Mercer Transitions at 
1-800-588-0098. 

FOR SALE: Siemens OrthoPantomograph 5 with optional ceph arm 
and (film developer) Dent X Excel Model 9000, $2,000. Omaha
402-334-7339. 

Established dental practice in Valentine, Nebraska, is looking 
for a dentist to buy in or possible associateship. The office is up to 
date with all of the current technology, including digital x-rays and a 
Cerec machine. The area has an abundance of outdoor recreation. 
Call 888-376-3390. 

Seeking experienced dentist to cover office hygiene checks while 
Omaha dentist/owner (Creighton Grad) on vacation May 7-15, June 
18-20, Aug 13-15, Sept 15-19. Ideal for semi-retired or recently 
retired dentist or dentist with young family. Earn $180-360 per day 
cash depending on patient load. EASY!'! Time between hygie~e 

checks is yours to do whatever. Possibility of permanent part-time 
dentist (1-2 days per week) for the right person. Call 402 208-4315 
and fax CV to 402 731-8523. 

Associate Dentist, Buy-In Opportunity: Gentling Dental Care 
is seeking an exceptional dentist and future partner for our well- . 
established family oriented practice in Rochester, MN. Rochester IS a 
growing city with many large employers, such as the Mayo Clinic 
and IBM. Our practice emphasizes personal development through 
continuing education and the opportunity to practice complete den
tistry. If you are searching for a great opportunity to grow and ful
fill your potential, please send your resume to: Drs. Gentling Ltd., 
2210 N. Broadway, Rochester, MN. 55906. Visit our website or 
email us at www.gentlingdental.com, gentlingdental@charterinter
net.com. 507-288-7379, 507-288-9350 (fax) 

General Dentist opportunity available with high-tech group prac
tice in Denver, Colorado. Associateship leading to partnership. Large 
patient base and no managed care. Seasoned dentist with 5-plus 
years practice experience desired. Fax C.V. and letter of introduc
tion to 303-443-0073 or e-mail tojblake@dhcamerica.com. 

Wanted to buy: Older inlay burnout oven that works and has 
good temperature controls. Phone 402-371-3991. 

For Sale: Panoramic PC 1000 free standing x-ray machine, $1,500 
OBO. 402-475-6666. 

Dental Care Center and Mobile Dental center are searching 
for energetic associate dentists. Dental Care Center is a busy tradi
tional practice in the Ralston area. We are open Monday through 
Saturday with hours until 8:00 p.m. Monday through Thursday. 
Mobile Dental Center provides care to nursing home residents in 

over twenty facilities in Eastern Nebraska. Interested candidates may 
apply for full or part-time positions at either practice. Contact Dr. 
Mike Sweeney at 402-592-1773 or fax curriculum vitae to 402-339
3914. 

Unique Wealth Opportunity without Administration Headaches - We 
work for doctors committed to providing the highest quality of care in 
fee-for-service practices. Midwest Dental practices offer an outstand
ing team environment, comprehensive support team, as well as mod
ern and updated facilities. Our small independent practice settings 
allow doctor autonomy in all clinical aspects. We have practices 
located throughout Wisconsin, Minnesota, Illinois and Iowa, with an 
immediate opening in our expanding Dubuque location. Research our 
team at www.midwest-dental.com; 715/926-5050; development@mid
west-dental. com. 

PRACTICE FOR SALE - GP, CENTRAL NEBRASKA. Gross 
$650+,4 ops, 4 days a week. Building available. 308-380-0173. 

Too busy, yet not busy enough for an associate? Experienced, prac
ticing dentist wanting additional hours. Available Friday, Saturday, 
and possibly half day during the week or evening, depending on loca
tion. Needs fee-for-service. Will not participate in any insurance 
plans except Medicaid. Please contact NDA, c/o Box #22508. 

ESTABUSHED OMAHA GENERAL PRACTICE FOR SALE 
Averages $600,000 annual gross receipts on 3 day work week. Full 
fee for service practice. (Cash, CC, Care Credit, Indemnity Insurance 
- no PPO'S) Gradual"buy-in" or outright purchase considered. 
Interested parties should contact P.O. Box 241098, Omaha, Nebraska, 
68124. 

DENTISTS: Periect Teeth is seeking Senior Dentists in Arizona, 
Colorado, and New Mexico with a compensation range of $90,000 to 
$200,000+. Successful private or group experience required. Benefit 
package. Also seeking Associate Dentists with a compensation range 
of $75,000 to $95,000. Specialists - Opportunities also available for 
part and full time Ortho, Endo, Oral Surgery, Pedo and Perio with 
exceptional compensation. Call Dr. Mark Birner at 303-691-0680, 
email at mbirner@birnerdental.com, or visit www.BDMS
PeriectTeeth.com. 

ASSOCIATE & PARTNERSHIP OPPORTUNmES: Midlands 
Dental Groups, Jeffrey T. Garvey, D.D.5. - Iowa Opportunities: 
Council Bluffs: 20-Minutes from Omaha; Missouri Valley: 30-Minutes 
from Omaha; Woodbine: 60-Minutes from Omaha. Nebraska 
Opportunities: Omaha and Bellevue. 

1. Gain diagnostic, clinical and treatment planning proficiency 
2. Tap 20 years experience from senior doctors 
3. Earn an income of $150,000 to $250,000 
4. Learn the business of dentistry 

Some of our past associates that have worked within our group have 
been graduates from Creighton University, University of Nebraska and 
University of Iowa. Some needing interim employment while waiting 
for spouses to graduate, some have opened their own practices and 
some have become partners within our group. For More Information, 
Please call Jean: Office: 712-642-4136 Cell: 712-592-6821, Email: 
grover@loganet.net 
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AFTCO is pleased to announce... 

PUBLISHED BY 
The Nebraska Dental Association 

3120 "0" Street, Lincoln, NE. 68510 
(402) 476-1704	 1-800-234-3120 FAX (402)476-2641 

Email: nda@alltel.net Website: www.nedental.org 

OFFICERS 
Dr. Kevin Low Dr. Gary Westerman 
President	 Treasurer 

Dr. Eric Hodges Dr. James Walker 
President-ELect Immediate Past President 

Dr. Jim Jenkins Dr. Carolyn Taggart-Burns 
Vice President Secretary 

Dr. Bob Glandt 
Speaker of the House 

TRUSTEES 
Dr. Wayne Barkmeier, Omaha
 
Dr. Scott Hamilton, Lincoln
 

Dr. Sonya Kummer, Southeast
 
Dr. Scott Wieting, Central
 
Dr. David Spann, North
 

Dr. Jerry Remmenga, Northwest
 
Dr. Dean Cope, Southwest
 

Dr. Bill Printz, West
 

NDA STAFF 
David 1. O'Doherty, Executive Director & Editor - davidodoherty@alltel.net 
.Iody Cameron, Executive Assistant - jodycameron@alltel.net 

Jeffrey J. Schroeder, D.D.S.
 

& Christine M. Kozal, D.D.S.
 

have merged their practices 

Omaha, Nebraska 

AFTCO is pleased to have represented 
both parties in this transaction. 
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