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COSTS AND RECEIPTS FROM PRACTICE.
^Lecture by George W ood Cl a p p , D. D, S.

Mr. President, Ladies and Gentlemen:
SUPPOSE most of you whom I have not had the pleasure of 

meeting personally have been in more or less active corre
spondence on the subject of this afternoon’s lecture, and I 
want at this time to extend my thanks to those who have sent 

in their reports and more especially to the officers of the 
society who have worked with such diligence in getting the reports. 
One hundred sixty-four dentists have sent in report sheets. This is 
a larger number of reports than I ever received from a single state.

I want to study with you the items on these sheets and to suggest 
to you a plan of computing the expenses of a dental office and the 
profits therefrom. This plan is not the form which you will accept 
when you learn to compute your finances properly, but it will do very 

'S^swell for a beginning. The first paragraph on this sheet includes two 
^  items; one of them says ‘ ‘ College costs ’ ’ and is filled out at a thousand 

1 dollars, which I have found to be about the average cash expenditure 
by the dental student. And the other puts down the valuation of the 
time spent in college. At a lecture not so very long ago, when some
body got up to open the discussion on an address on this subject, he 
said he felt that there was a serious omission at the very top of this 
sheet because I had forgotten to itemize the cost of the nursing bottles 
and the cradles necessary for the future dentist and he did not under
stand why if we were entitled to put college costs, we were not equally 
well entitled to begin with the first breath that the future famous 
dentist is to draw and compute his cost all the way up the line. There 
is, however, a very excellent reason for beginning the computation at 
the time when the student enters the dental college. He has gone 
through a certain preliminary training at an expense of an average of 

t o  $4,000 or more by his parents in order that he might be fitted for any 
walk of life to become president of the United States or mayor of Lin- 
coin or some other distinguished person, but when he enters upon his 

co  dental college career he turns his life into a definite channel; the 
1 current of his life departs from its course of general preparation; it 

CD is the time when his specific expenses begin. And I believe it right 
^  to charge this specific expense as part of the dentist’s equipment for 

practice. There is another reason for computing the college costs in 
the cost of conducting a practice, from the fact that the chief asset

•Delivered before the Nebraska State Dental Society, at Lincoln, May, 1914.
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in the dental office is the applied knowledge, the skill of the dentist 
himself and this is concealed in the tissues of his brain and in the 
technique of his fingers. When he wishes to dispose of his office to 
another person or when his family desires to dispose of it after his 
death or when he retires from it, the chief asset which gave that office 
its value fades away and is no part of the tangible inventory which 
can be taken for the sale of the office.

Now the dental student not only invests approximately one thou
sand dollars in money, but he invests three years of time. If he were 
going into the plumbing business where he could make more money 
than some dentists are making now, or become a mason and learn to 
wield a trowel and spread mottar and lay bricks, he would begin his 
preparatory stage, at least in our part of the country, with a wage of 
$2.00 a day, and all the way along through the years when he was 
learning his trade he would draw a certain salary ranging from $2.00 
when he started to $6.00 a day when he graduated a journeyman 
mason. If he entered a dry goods store to learn that business he would 
receive wages.

Each of you has understood what is meant by reception room 
investment, operating room investment and laboratory investment, 
and most of these cards from which I shall read summaries have been 
filled out well, though quite a number show lump sums which I am sure 
are mere guesses. But when I come to the leading operating costs, the 
clearness of conception differs all the way from the man who wrote, 
“ I haven’t any idea,”  to the man who has filled in the most itemized 
account. There are one or two items which I wish to explain. The 
first item under the head of operating costs is marked “ Depreciation,”  
and is put down as ten per cent of the amount of office investment. 
That is, in the case of a dentist, a very low sum for the reason that 
much of our equipment does not last ten years, and what is in good 
condition at the end of ten years has been superceded by new inven
tions by some ingenious chap who brings out a new articulator just 
when we have bought one, and the other fellow who brings out a new 
chair or a new engine just when we think we have the best; and the 
dentist across the street puts in one and we have to put in one also; 
and we have to sell back the old one at a fraction of what we gave 
for it. And this causes a loss which will have to be charged off to 
depreciation.

Careful business houses find that it is not practicable to charge 
off annually less than ten per cent of the investment in equipment, 
in order that the office or the furniture or whatever it may be shall 
be kept up in the same condition in which it was bought. Then as 
it wears out and is replaced or is repaired or is superseded, it may be 
renewed from the depreciation fund, without drawing upon the private 
revenue of the dentist.

This depreciation charge should be a charge against the practice; 
it should be attended to before the dentist receives his remuneration 
from the practice; it should be attended to by the dentist setting
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aside this sum of money annually not to put in his pocket and merely 
to bear in mind that he has $50.00 or $100.00 or $200.00 to be credited 
to the office because such a course is absolutely fatal to the main
tenance of the fund. Very few of us have the moral courage to 
carry the money in our pocket and refrain from spending it because 
we know that a year from now we shall need that money to buy 
something new for the office. The history of ninety-nine cases out of 
a hundred is that it is simply put in the pocket and spent without 
any accounting whatever. But I want to suggest to you as the first 
item in charge against you for operating costs that this item of depre
ciation of the furniture in the office shall be put aside as a separate 
fund and then if any surplus accumulates it can be put where it will 
draw dividends. This money cannot be put into your ordinary check
ing account because when you see something you want to buy, you 
may look in your bank book and find that you have $1,000 in money, 
and you will not remember that $650 of it belongs to this depreciation 
fund, and you will say, “ There is $1,000; I can buy that,”  and you 
will take out the $1,000 and use it and your own personal money is 
gone and your depreciation fund is gone with it. If you wish to 
handle this fund intelligently only one course is possible—to take 
it out of the business before you receive your remuneration, and put 
it in a separate fund and use it exclusively for the purpose to which 
it is intended.

Now we come to the second item, called “ Refunding Investment,”  
five per cent annually and upon this point you and I perhaps may differ 
more strongly than upon any other point which we shall discuss this 
afternoon. That item is included for the purpose of enabling you to 
get back at the end of twenty years of practice the investment you 
have put in the office. For instance, this card before shows that this 
dentist practices in Omaha, has in his office an investment of $4,081.00, 
$2,500.00 being special education to equip him for the practice of 
dentistry, and $1,584.00 being the equipment for his reception room, 
his operating room and his laboratory.

If he desires to kiss this $4,084.00 good-bye and never see it 
again and never get any portion of it back in tangible form, he has 
a perfect right to do so, because it is his money. And if any of 
you men, care to make investments of from $3,000 to $4,0'00, the 
average being as nearly as I can tell about $3,800, and if you wish to 
say, “ I will put this money into the business with no expectation of 
having any of it back again, this shall be a loss,”  you have a perfect 
right to do so, because it is your money. But T want to suggest that 
this is not the line along which other business is conducted.

For instance,, I have this morning seen one or two offices in this 
town; I looked into one or two stores and took a rough guess that the 
inventory of that, store would be about $3,000 in one case and about 
$6,000 or $7,000 in another case,and I knew that if that merchant, who 
had accumulated that much money from his transaction in the past 
desired to sell his store, or somebody desired to buy that store, or if 
he should die and his estate should desire to dispose of the store, they
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would say to the purchaser, “ We will take an inventory of this store; 
here is the stock on the shelves; it represents so much money more or 
less, and whatever the incentory valuation of that stock is shall be 
the selling price of the store.”  And the man, if he were disposed to 
buy the store would say, “ All right, take the inventory at a fair figure 
and my man will check it with yours and when they agree on the 
figure that shall be the price I will pay for the store.”

But if your office is to he sold or if you are to leave it at the 
end of practice or if you die, a man cannot go in there and take an 
inventory of the office and say that he finds $4,084 or $2,042, or per
haps not more than $1,021, because the poorest selling material that 
I know of on the market, except second-hand automobiles, is second
hand dental equipment. Any of you who have ever seen the widow 
of a dentist who had nothing but the office equipment trying to sell it 
with belief that it represented a value something like the money that 
had been put in, and have seen her disappointment when she finds 
that the instrument for which her husband paid $110 would bring her 
$30 or $25 or nothing, you will realize that the man who figures on 
getting anything out of his office at the close of twenty years of prac
tice or after his death is depending on a reed of mighty slim support
ing power.

It seems to me that the only way that you can handle this expense 
so that you shall be in an equivalent position to the merchant who has 
his inventory of the goods actually on the shelves, is for you to add 
this to your fixed charges in the offices each year, a certain small sum 
of money here marked down as five per cent annually, that you take 
that money out of the practice before you take out your remuneration, 
that you put that money each year into a separate investment fund 
and let it accumulate whatever interest or premium it will, so that at 
the end of twenty years of practice you shall have received back 
from the multitude of people you have served, and in small amounts 
from each person, the investment value of your office which you can 
never get out by any other means. I have therefore put down the 
refunding five per cent fund with the suggestion that a man shall take 
out from his gross revenues each year five per cent of his investment 
in education and furniture, that he shall put it into a separate fund 
and not carry it in his pocket because his estate will never get it then, 
but that he shall invest it so that he shall have it at the end of practice.

There is a very good reason for making this time twenty years 
and the sum five per cent per annum. Most men graduate from the 
dental college at the age of 25 or 26 years. It takes the average 
dentist about five years to get into full active practice. At the end of 
about twenty years from that tinfe, or 50 years of age, he is approach
ing the point where his physical activities reach their maximum. From 
this time his physical activities will probably decline so that after a 
period of twenty years of full practice the probabilities are that the 
man will begin to go down hill physically; he will be “ Old Dr. Blank” ; 
he may be a back number in the minds of a good many; he may lose 
a certain proportion of his clientele. If his health is no better than
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the average he will within a few years lose his power to support an 
active practice and from that time on until the end of his days he 
will probably have about all that he can do to meet the ordinary 
demands of practice and the ordinary family expenses. I have there
fore set down this period of twenty years because it represents the 
period of a man’s greatest strength and maximum earning power.

(Dr. Clapp’s lecture will be continued in the August Journal).

PRESIDENT’S ADDRESS.
*By J. H. W a l l a c e , D. D. S., Omaha.

To the Members of the Nebraska State Dental Society:
“ To be forewarned is to be forearmed.”
A former president of this society recommended in his annual 

address that the time-worn custom of the annual address be dis
continued. At election time last year I told several of my friends 
that the former request would sure be put into effect. This is harder 
to do than to say, and here I am as of old. What is expected in this 
address ? Just this: distribute a little earned praise where it belongs, 
make suggestions, recommendations, and size up the situation. At 
this time I wish to thank the society for the honor it has bestowed 
upon me in electing me its president, and the committees doing such 
excellent and efficient work the past year.

Dues.
Last year this society voted to become a part of the national 

organization if the reorganization was completed.
This reorganization movement has passed all expectations for so 

early a date and success is only a mild term. By voting as we did 
last year to affiliate, without making any provision for caring for the 
financial end of it, places us similar to the ship without a rudder.

Many societies over the country have a $5 yearly due. This covers 
district and state dues. When we stop to think of what we are get
ting, and prospects of getting, it appears to me that about a V is right 
for carrying on the work. Who of us would not just as leave give 
$5 as $3 or $4, as we are, if it helps the cause we love so much? 
Therefore I recommend that at this session a resolution be passed 
raising our dues to $5, this to cover district, state and national. When 
you join your district you automatically joint the state and national 
societies.

District Societies.
The plan of district societies was first recommended and 

adopted in 1907. Since the meeting of that year we have been work
ing on the district society plan with more or less success. To my way 
of thinking our plan is wrong and full success will not come until the 
wrong is righted. As we are working now a registered man in the

Delivered before the Nebraska State Dental Society, at Lincoln, May, 191L
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state may belong to a district society and not the state, or the state 
and not the district.

The idea of district and state society is one society with one 
object. The districts are only conveniences for community meetings, 
thereby offering more frequent meetings and closer affiliation. Where 
is a man better known than in his own community? For this reason 
I wish you to consider the advisability of a prospective member join
ing the state body through his district and the district alone, making 
it absolute that to be a state member it must carry with it a district 
membership. Another matter that could be better handled if the dis
trict plan is corrected is the financial check on the districts and 
facilitating matters for the secretary. Under our present plan con
ditions are a little hazy, to say the least.

Therefore I recommend a committee be appointed to draft changes 
to our constitution, and submit the same to this body.

Research Commission.
Our profession has taken a great step in advance when the na

tional association founded the commission known as the Scientific 
Foundation and Research Commission.

This commission has taken up the burden of the profession and 
humanity by delving into the unknown, and by so doing gaining the 
goodly heritage—Glory. The men on the commission will receive not 
a penny for their work. The support of the commission is by popular 
subscription and the good accomplished will depend largely on the 
support by the profession in actual, real money. We all realize that 
a great many subjects in the profession are still an uncertainty and 
the vast number absolutely unsolved. Many are incompetent to take 
up research work, others not so constituted, so it will fall to the few 
with the brains and perseverance to fathom the depths for the benefit 
of the multitude. This commission should be supported and I recom
mend that this society, at this meeting, take some action looking for- 
Avard to financial support as a society; either as a society or special 
committee to handle the matter in this state.

Journal.
Our society Journal has passed its first mile post, and it is for you 

to decide its future. Not only in one way—that it is, or it is not to be 
printed, but in every way that spells success and adArancement. In 
the eyes of the editor and the officers, the past year has been a step 
forward in our society and we would say for the betterment and 
advance of dentistry in Nebraska : Continue the Journal. To con
tinue means hard work and a more allied support on the part of all.

Printing of a Journal costs money and lots of it. Yes, more than 
Avas thought at first sight, but thanks to the two “ crackers”  behind 
the guns, Dr. S. A. Allen, editor, and Dr. 0. H. Cressler, business man
ager, it has come through with flying colors. In a few words, the 
success of the Journal depends upon the amount of support it receives 
from patrons in the way of advertising. These advertisers are to be 
held and added, if the support is afforded by the individual member.
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My word of boost for the Journal is, patronize the houses that 

patronize us. We need them. They need us.
Thinking of conditions the past few years, the writer has been in 

the balance as to the good we, as a society, have accomplished. This 
questioning has been brought about by the attitude we have assumed 
on the question of ethics and society deportment. A society stands for 
ethics as we understand them, or as they have been handed down from 
the original code, or it stands for nothing. Our methods, or in fact 
most society methods as to the wholesale, promiscuous reception of 
members has been the direct cause of these ponderings. Our policy 
of the past has been, get members; but get them. You know the effect 
as well as I. In places it has been quack today and regular tomorrow. 
Ethics—what are they—do you know? I am not sure. Sometimes I 
think there is no such thing as worked out and applied ethics. The 
old saying, “ Those who have to, do. Those who don’t have to do, 
don’t ,”  has entered into the situation many times.

If we cannot have ethics and members, let us have a more 
efficient society even if we do not have as many members.

I have secured in one way or another a few opinions of men in 
our profession giving their views on the subject of ethics applied to 
our profession:

Dr. Clapp, New York—“ The highest code of ethics ever given to 
the world is that enunciated by Jesus Christ when He said: ‘ Thou
slialt love thy neighbor as thyself.’ The next best code is the Golden 
Rule.

“ The dental code has been made necessary by the fact that many 
dentists do not appreciate or understand either of the codes I have 
mentioned. The code of Jesus Christ and the Golden Rule are for 
men big enough to appreciate them. The code of ethics is for men who 
would otherwise adopt David Harum’s code of ‘ Do unto the other 
fellow as he would do unto you, and do it first.’ ”

Dr. Barber, Chicago—“ As to who wrote the present code of ethics, 
I do not know. It is such a ‘ punk’ affair that I have never taken the 
trouble to look it up. The code is founded on the Golden Rule and 
the word ethics means, ‘ The Science of Morals. ’ ■ This seems to be the 
only business on earth where it is necessary for the men to have a list 
of rules hanging up before their eyes telling them it is necessary to 
be honest, for that is all a code of ethics is for. One writer says that 
the old quotation, ‘Honesty is the best policy,’ is now out of date and 
that ‘ Honesty is the only policy’ should be substituted.”

Dr. Allen, Kansas City—“ It seems to me that an ethical man is 
an ethical man all through life without regard as to whether he is a 
professional man or not, and the ethics of our profession as applied 
to it mean only that we should maintain certain rules of courtesy and 
brotherliness among ourselves. It cannot, of course, be stated, in any 
better way than the New Testament states it in the Golden Rule. The 
matter lies wholly with himself and his conscience.”
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Dr. Hunt, Omaha— ‘ The application of the Golden Rule to 
practice. ”

Dr. Gietzen, Omaha—“ Keep on speaking terms with the Golden 
Rule and you won’t stray far afield in dental ethics or any other kind 
of ethics.”

In closing, let us say as individuals and as a society, as Emerson 
says:

“ Finish every day and he done with it. You have done what you 
could. Some blunders and absurdities, no doubt, crept in ; forget them 
as soon as you can. ’ ’

TO MEMBERS OF COMMITTEES.
The committees have been created for a definite purpose, and each 

has work to do. Your committee should take the initiative in the work 
to which it has been assigned, for no one else will do it. You should 
take the initiative in your committee. Of course you are busy (you 
wouldn’t expect much from a man who isn’t busy, would you?) We 
are all busy for that matter, but you are not more so than the rest. 
Do your individual part, and we will get results. You have just as 
good a right to work as any one of us. If you will get busy the results 
will surprise you. The other fellow will be doing the best with his 
work in the meantime. Sometimes we waste valuable time worrying 
about the other fellow. When you speak of the workers as “ they”  
it is a cinch you are not on the job. But when you say “ we”  it is ten 
to one that you are working and too busy to accumulate a grouch. 
So let’s all work together the coming year and make the meeting in 
Omaha the big meeting. W. A. M ’HENRY.

ANOTHER “ LOVE AFFAIR.”
Dr. Carl Arthur Bumstead and Miss Mary Ethel Robbins of Lin

coln were married on the evening of June 24. After a honeymoon 
spent at Lake Okoboji they will be at home at 1825 G street, Lincoln, 
until their new home is completed.

A physician or dentist is not bound to render professional ser
vices to every one who applies. He is not liable for a refusal to render 
professional service, although he may be the only one available for 
such purpose. The same degree of skill and care, however, is to be 
exacted of a physician and dentist, whether he acts for compensation 
or gratuitously, and his responsibility for a failure to exercise skill 
and care is to the patient, notwithstanding the physician may have 
been called by a third person and may be looking to such third person 
for his compensation.—Lon 0. Hocker, before St. Louis Dental Society. 
Dental Review.

Journal advertisers are in good company.
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TRUTH.
Over in Paris a picture has made its artist famous in a day. It is 

causing much comment and the people come in greater numbers than 
the room will provide accommodation for.

The picture shows, emerging from a great darkness, a nude woman 
holding in her uplifted hand a white, bright light which seems to throw 
the people of the picture into fear and fleeing consternation. The 
mob runs, it is Truth approaching. All are afraid of the presence 
except a small child who remains. The picture is not at all vulgar, 
but fetches attention and study.

Truth is the insignia of an organized movement by the Asso
ciated Advertising Clubs of America. They say it means bigger, bet
ter, cleaner business. False and exaggerated advertising is to be 
shown up, left out, labeled. The lies of quackery, unreasonable guar
anties, impossible assurances find coming for their extermination a 
deadly, hated and powerful agency—TRUTH. The liar is to find a 
stalwart barrier between his money and the advertising space. He 
will find himself classed, alone, not with others whose cloak he can 
crawl under and share their degree by his ability to buy a place near 
the good. The medical quack of Chicago finds it a disagreeable life.
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He is kept squirming and moving. One of the big newspapers there 
picked a man and said, “ Go afer the liars,”  and he did, is.

Dentistry has its black sheep. Some use ink; others do not. 
Ethics is a dark mystery until truth is allowed. The world moves; 
nothing is permanent but change; truth and ethics is a never ending 
quest. Dentistry creates its professional status, establishes confidence, 
not by guaranties, promises, misleading phrases, inflated self credits 
done in ink, but through its work and the truth about it. Never will 
it get beyond.

A lying, advertising dentist or physician is a parasite. He reaps 
the golden grain sown by the work of true men—men who have 
earned the name for our calling—profession; the advertising liar is 
like the small sucker on a whale’s belly—can live his kind of life and 
the whale goes on. A quack meets his readers with sly statements, 
meant to mislead. He claims to render better even than was given to 
him by the profession he has deserted, stealing the very uniform he 
wears.

Promise to do your best, and do it. Too much is unknown, too 
many difficulties unseen, to promise about time and the outcome of 
years.

Lies fall ashamed, deception pales and creeps in the pure light of 
truth. We do not know but a small part of Truth—to gain truth is 
GROWTH in everything; it is man’s work, man’s progress.

DR. J. H. WALLACE ELECTED.
Dr. J. H. AVallace, immediate past president of our state society, 

is reported to have been elected president of the National Association 
of Dental Examiners recently held at Rochester, N. Y. Dr. AVallace 
has served his time on this national board and this comes as the result 
of years of preparation. The news of his election will be received by 
the profession of Nebraska with pleasure in general and great satisfac
tion to those who are aware of his peculiar fitness for meeting duties 
of this important national institution.
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TRI-CITY FIELD DAY.
As guest of Dr. W. A. Cox, the Tri-City Society celebrated tlieir 

annual Field day at Seymour Lake Country club on June 17tli. The 
weather was ideal, neither too warm nor too cold. The members and 
their guests met at President Dunham’s office at 1 p. m. and were taken 
to the club in automobiles, the eight mile ride in itself being worth 
the effort of getting out of the office.

The afternoon was spent as each member saw fit, some playing 
tennis, some golf, some going fishing, in fact, there were sports for all 
excepting the dead ones and there are none of them in this crowd. At 
about 5 p. m., Dr. Cox called all into the club for the special feature, 
which he had provided, a boxing bout by some of South Omaha “ Jack 
Johnsons.”

Dinner was served after the bout in the club cafe, all present 
being seated at one large table, which was profusely decorated with 
Red Rambler roses. An elaborate and satisfying dinner was served to 
an extremely hungry bunch. After the dinner some informal talks 
by several of the guests and members, and a “ Satire”  by Dr. Newton 
were enjoyed by all.

Aside from being honored by the presence of the members of the 
Odontological Society, the Tri-City was especially honored by having 
President McHenry, Secretary Porter, and Dr. Baird, chairman of the 
Executive Council of our State Society, present. All went home satis
fied and looking forward to our next Field Day next June after an
other winter’s hard work for the Tri-City.

SOME OF THE TRI-CITY’ S GOLFERS
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OUR MEWS BUDGET
Send News Items to DR. H. A. NELSON, 579 Brandeis Bldg., Omaha 

----------------------- 1 -------------------------------------------------------------

We boil at different degrees.
Dr. B. Dienstbier is going to start an analgesia class.
Dr. E. H. Bruening of Omaha has a new car, a Buick.
Dr. H. G. Parker of Omaha is driving a sporty new Lozier.
Did anyone find out what Newton did with all that money?
Dr. J. G. Atterbury has sold out at Tecumseh and is going west.
There is always hope for the man who says, “ That sounds good, 

I ’ll try it.”
Dr. Shearer says Prime’s pliers are the best ever for contouring 

soft palate.
Dr. H. H. Thomas of Lincoln and wife have a little daughter born 

a week ago.
The examining board held a three days’ session at Lincoln, end

ing June 27.
Dr. A. B. Hopper is opening a beautiful new office in Hastings, his 

old home town.
Dr. I. B. Mowry, a graduate of Creighton College, ’14, has located 

at Tecumseh, Neb.
Dr. H. R. Hatfield of Grand Island has “ fixed up”  some office, all 

mahogany equipment.
Dr. Pulitz’s prize winning sow has nine little pigs. Putt says they 

are worth $10.00 each.
Dr. Carr of Ogallala has sold his practice to S. P. Gainsforth and is 

now located in Omaha.
Dr. Blaine Wildman has opened his own office in Lincoln, at 130 

South Thirteenth street.
Dr. P. C. Maloney and wife of DeWitt have also a new daughter 

in the family a month old.
The dentists of Fremont are again closing their offices on Saturday 

afternoons during the hot weather.
Drs. F. D. Caldwell of Bancroft and J. A. Fogerty of Neola, la., 

recently spent a few days in Omaha.
Dr. Meyers, who has recently located at Blair, was in Omaha a few 

days ago buying more new equipment.
A. R. Sittell of Bloomfield, with wife and two healthy boys, were 

recently in Omaha on their way home from Iowa.
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Dr. Clyde Davis has given up his practice and will for the future 

devote his entire time to the Lincoln Dental college.
Dr. B. C. Spellman of Beatrice reports the satisfactory recovery 

from an appendicitis operation of his little daughter.
Dentists of Lincoln have signed unanimously to close Saturday aft

ernoons during the months of June, July and August.
Dr. E. A. Meservey, of Kearney, spent a very pleasant Sunday 

with Dr. C. C. Farrell of Gothenburg, the fore part of June.
Drs. M. E. Vance of Lincoln and C. S. Parker of Norfolk are in 

Rochester attending the national and the Delta Sig annual.
What is considered to be one of the most artistically arranged 

14, with the birth of a future treasurer for our state society.
Dr. S. D. Adkins, Lincoln college class of 1913, has purchased the 

office of Dr. A. B. Hopper, Fairfield, Neb., and is doing nicely.
Miss Katherine Gartmann of Fremont (Dr. Baird’s assistant) is 

taking a two months’ vacation, visiting in Wyoming and Colorado.
Dr. Smith D. Adkins of Seward is going south to see what kind of 

a deal he has in some Texas land. “ It looks mighty good,”  is the 
report.

Dr. C. C. Farrell of Gothenburg has just returned from the Springs, 
where he has been taking a rest cure for an attack of nervous pros
tration.

Harry Mason could sell more dental supplies for Barber’s if he 
wouldn’t spend so much time teaching the girls how to swim at Car
ter lake.

An item that has not been published, on account of being over
looked, is that Dr. S. H. Jelinek of Brainard is the proud father of a 
baby boy.

Dr. J. H. Wallace of Omaha has gone to Rochester to attend the 
national meeting and also, we hope, to be elected president of the board 
of examiners.

Yes! by the way, have you patronized our advertisers this month 
and thanked them for their support of our advertising department. 
If not, why not?

Mr. B. P. Billings has returned home from an eastern business 
trip. The B. V. D.s, of which notice was mentioned last month, came 
through unscathed.

Dr. Putlitz of South Omaha, is going to practice five years longer, 
then tell the Dentist how he saved $20,000.00 in ten years from his 
practice. Here’s success.

Dr. Fraser has purchased the interest and equipments of his for
mer partner, Dr. George Ireland, who has been compelled to quit active 
practice by severe illness.
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All the Creighton college graduates of the class of 1914 who took 
the Iowa hoard examination succeeded in passing.

Dr. O'Connor of Bloomfield recently suffered the loss of a couple 
of fingers while engaged in cutting kindling. He is getting along nicely 
at his mother’s home at Lyons.

Free clinic work for school children as offered by the Lincoln Dis
trict Dental society does not seem to be as much appreciated and used 
as was expected. Ask Dr. Grubb.

Dr. C. V. Gibbons, who is going on an auto trip to his old home at 
North Bend, Kan., expects to catch some fish and see if they can taste 
as they used to when he was a kid.

Dr. R. F. McCreery of Wahoo will spend the month of July (and 
a good deal of his hard earned money) in western Nebraska and 
Wyoming, keeping cool and catching fish.

Dr. Clyde Davis has gone to the Pacific coast and will spend his 
vacation in Oregon. During his stay he will demonstrate synthetic 
porcelain at three different state meetings.

Both Drs. McCreery and Anderson of Wahoo visited Omaha 
recently. McCreery looked with longing eyes (which he was having 
tested by Dr. Gifford) on the 1915 Hudson.

Dr. Harry Mitchell of North Platte has moved his office into the 
new Building and Loan building and has added some new equipment 
and has a bright new office that matches his bright smile.

In looking over the Digest, we find the President of the Nebraska 
State Dental Society dressed in one of the season’s latest gowns—a 
bathing suit. No wonder he didn’t write his name in full.

Dr Kenneth McMartin, with Dr. Neal Criss, left recently 
for an extended eastern trip. They expect to visit a number of the 
larger cities and other points of interest on the eastern coast.

Dr. William L. Shearer of Omaha will leave during July to attend 
the Clinical Congress of Surgeons and the International Dental Con
gress at London, sailing from New York on the Imperator July 18.

Dr. Wetherspoon of the L. D. Caulk Company gave the dentists of 
Omaha, Lincoln and surrounding towns some good pointers on syn
thetic porcelain during the month, a clinic at the Paxton being well 
attended.

A letter of thanks, issued by the executive committee to each 
clinician, is one of the little details which has developed this year, and 
brings us closer together and makes us feel that our efforts are 
appreciated.

Dr. and Mrs. H. E. King of Omaha celebrated “ Flag Day,”  June 
offices in the state is now being furnished by Dr. McCann in the City 
National Bank building at Omaha. The doctor is a graduate this year 
of Creighton college.
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Dr. George Byrne of Lincoln lias just regained the use of his left 
hand after having it broken at the wrist by the engine of his auto. 
He is now at it, however, in his beautiful new office in the First Na
tional Bank building.

Dr. E. H. Nauman of Columbus made a trip to Loup City recently, 
looking after his farm interests in this locality. Dr. Nauman has prac
ticed dentistry twenty-five years and says his daily practice finds his 
band as steady as ever.

Dr. G. B. Baird of Fremont will attend the national meeting at 
Rochester and upon his return expects to drive his “ Faithful Ford”  
down to Oxford to visit Drs. Prime and Davis and also stop at Cam
bridge to see the man who collects your “ dues.”

Every time Drs. P. T. Barber and J. H. Wallace go fishing at 
Carter lake they are seen talking very earnestly to a certain fisherman 
on the lake. When they get the price right “ they buy.”  They say 
it ’s minnows they get (?). Ask Mrs. Barber and Mrs. Wallace.

Dr. Cox says:
Since I bought my new car—fine!

Friends show up from near and far;
But Parker’s friends outnumber mine,

For he has a bigger car.

There is a movement on foot to have a joint meeting of the 
Southwestern and the Northwestern Dental Societies this fall, and 
have one big meeting. Should this plan meet with the approval of the 
members, it would mean a good program, some fine clinics, and an ex
cellent time.

Who says the supply houses are not interested in the Journal? 
We are indebted to the Billings Supply Company and the Barber Sup
ply Company, as well as a number of dentists, for our copy this month. 
The supply houses have instructed their travelers to send in copy. 
Thank you all.

The L. D. Caulk Company have sent out a letter to all dentists 
replying to a criticism of their advertisements in the Ladies’ Home 
Journal. Dr. A. D. Davis of Oxford is in communication with their 
advertising manager and a lively debate is in progress. We would 
be glad to have the members of the State Society express their views.

We are having some cuts made of one of our specialties that were not ready 
in time for this issue. You will be interested in it,

HERMAN KUNDE,
711 South 16th Street. O M AH A, NEBR.
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The following prescriptiona have been favorably commended for

SORE AND SPONGY GUMS
X) Salicylic A c id ...............IS grains -----o r --------

' Benzoic Acid . . ...........:.15/ ra|ns I) Tinct. Iodin...................2 drachms
Tmct. Krameria........V t, drachm -L> (Churchill’s)
D arp in .............................1 ounce Darpin..............................2 ounces
Alcohol.............................1 ounce M c . A . , , .M. Sig.— One or two teaspoonfuls in a 

M. et Sig.—Teaspoonful in wineglassful of half-tumbler of water to be used as a mouth- 
water as mouth-wash before and after meals. wash each morning.

RIO CHEMICAL COMPANY, - - 79 Barrow Street, New York

R . J. JONES
Laboratory W ork Exclusively

Twenty-Five Years Experience in 
Mechanical Dentistry

5 2 2  Paxton Block O M A H A , NEB.

DUNN’S
E

W
P

A
C

K
A

G
E

Ask your dealer or

The P. T. Barber 
Dental Supply Co.

OMAHA, NEB.

When Ordering- from Our Advertisers Mention the Journal.
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The Value of Gold

All scrap gold has a definite value. If you were offered $1.05 
for each dollar you had, you would look carefully for the joker 
concealed.

We allow you just wliat the United States Government would 
for gold scrap. We hold your scrap a reasonable time to allow you 
to decide if our estimate is satisfactory. It it isn’t, we return it 
intact.

We offer the following prices for scrap. Send it along and 
quit tempting sneak thieves to rob your office.

$1.00 dwt. for clean 24 K.
88c dwt. for clean 22 K.
65c to 85c dwt. for C. & B.
60c dwt. for clean filings.
30c to 50c dwt. for mixed filings.
Platinum scrap varies; present price, $1.90 dwt.

BILLINGS DENTAL SUPPLY CO.
OMAHA : LINCOLN

When Ordering- from Our Advertisers Mention the Journal.
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HANSEN’S
VACUUM  AND  
CENTRIFUGAL

Casting Machine
The L A T E S T  
and H IGH EST  
A c h ie v e m e n t  
Ever Attained  
in a CASTING  
A P P L IA N C E

Patent Applied for in U. S. and foreign countries.

The Machine that Puts an End to Failure 
and Defects in Casting Dental Appliances

By ftQn© Asttioim ©IF Cem
ftrkagal amd Vaemora Forces da© Fm© Lina© 
amid CoimtoOT off army Wax Image air© Re= 
produced from ftfin® Mold R©sualttiinig ftlhieir©= 
from wittlh ftln© Most Exacting Miimiuitteimess 
ttlhatt is Marvelous®,, Price $35.00. Platt© 
Attttadhmeimft $5.0® extra.

Send for Literature describing it in detail.
Order from your Dealer or direct from us.

The Hansen Casting Machine Co.
NORFOLK, N EB R A SK A

When Ordering- from Our Advertisers Mention the Journal.
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r*
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Are You Puzzled, Doctor, 
Where to Send Your 

Laboratory Cases?
vOi

Why begrime your hands and distress your mind these hot 
days because you are skeptical of laboratories in general? A trial 
case will convince you of the absolute reliability and quickness of 
our service.

> cri c-> c
: c

1 C
J

This cut represents the most effective method for use of inter
changeable facings. Recommended by

BILLINGS DENTAL SUPPLY CO.
L A B O R A T O R Y  O M A H A , NEB.

When Ordering- from Our Advertisers Mention the Journal.
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Novrenin: an advance step 

in local anesthesia.
Each fluidounce contains: Novocaine, 9 1/5 grains (2% ); Adrenalin 

chloride, 1/50 grain (1:20,000); Chloretone, 2^A grains; Physiologic salt 
solution, q. s.

Haven’t you patients who are susceptible 
to the toxic effect of cocaine? Of course you 
have—every dentist has.

Novrenin solves your prob
lem—solves it to your complete 
satisfaction.

Novrenin is less toxic than a 
corresponding solution of cocaine.
It acts quicker and is more lasting 
than cocaine.

Novrenin meets every de
mand for a reliable local anes
thetic.

You want Novrenin. Get it from your 
druggist or dental depot.

Ounce glass-stoppered bottles; list price, per bottle, 60 cents.

Detroit, Michigan. Parke, Davis & Co.

When Ordering from Our Advertisers Mention the Journal.
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M r. Practitioner:
Do you value Quality above Cheapness 

and thoroughness above slip-shod, 
happy-go-lucky methods o f  

treating nerve canals?

THEN THIS IS MEANT FOR YOU:
Crown broaches are known throughout the country as fixing the 

standard of value and sell in constantly increasing quantities despite 
the cheap prices we have forced to be quoted upon the broaches put 
out by other dealers who have doffed their hats, bent their heads until 
they nearly touch the ground, and cut their prices in twain in forced 
recognition of the superior quality of Crown broaches which alone 
command the confidence of the profession for their quality, regardless 
of the innumerable, nondescript, indifferent broaches that flood the 
market at any prices obtainable without a gentleman’s license to recog
nition from practitioners who value quality above cheapness and thor
oughness above slip-shod, happy-go-lucky methods of treating nerve 
canals.

The only excuse for the existence of the vast majority of broaches 
is their cheapness.

In the practice of your profession you cannot afford to use any but 
the best, especially when the best is obtainable at $1.00 per dozen.

You owe it to yourself always to insist upon getting THE 
BROACH THAT FIXES THE STANDARD OF QUALITY—CROWN 
BROACHES.

Your dealer, of course, will be glad to supply you with Crown 
broaches whenever you insist upon having the very best broach that 
is made. Don’t be so easy going as to permit the substitution of in
ferior goods.

You will never know what comfort you can derive from a first 
quality broach nor the great difference between a quality broach and 
the nameless, inferior kinds, that flood the market without distinction 
until you have given Crown broaches a trial.

The use of Crown broaches means time saved, peace in your mind, 
and the inestimable satisfaction that comes from the use of the best 
and most economical instruments obtainable.

When Ordering from Our Advertisers Mention the Journal.
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Tough, Strong Vulcanite 
Dentures

From the beginning of vulcanite work down to forty years ago it 
was accepted as a fact that if a strong plate was wanted, the thing to 
do was to use the old-fashioned “ black rubber,”  so called. This was 
due to the purity of the rubber, its freedom from deleterious admixture.

BOW-SPRING RUBBER
today is the reliance of the prosthetic dentist who wants to be sure of 
enduring strength in his plates. And for the same reason,—its free
dom from deleterious admixture. It contains a very large proportion 
of pure rubber, for which reason it produces a strong plate with an 
extremely hard surface susceptible of a high polish.

It is soft-working, easily packed and, vulcanized as it should he 
for the best results, produces a plate of dense, horn-like texture, rigid, 
but with the necessary slight degree of resilience. Its purity demands 
careful vulcanization; at least 35 minutes to run up the heat from 212 
degrees F. to 320 degrees F., the temperature to be held at the latter 
point for one hour or more for the ordinary plate; longer still for a 
thicker plate. Given this proper vulcanization, Bow-Spring Rubber 
makes a flawless plate, one which will stand the most searching criticism.

In half-pound boxes. Per lb., $3.25; in 5-lb. lots, per lb., $3.10; in 
10-lb. lots, per lb., $2.95.

The S. S. White Dental Mfg. Co.
Philadelphia, N e w  Y ork , Boston, Chicago, Brooklyn, Atlanta, Rochester, N ew  

Orleans, Cincinnati, Toronto, M ontreal, San Francisco, Oakland, 
Sacramento, Berlin, Germany

When Ordering from^-Our Advertisers Mention the Journal.
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Opportunities in 
Dentistry

v
Right now in this year 1914, more educational work is being 

done than at any preceding time in the history of dentistry. A 
large number of manufacturers and dealers are spending thou
sands of dollars to send the public to the dentist. It is estimated 
that not over 12 per cent of the actual dentistry necessary to pro
mote good health is done. If we can help to send 10 per cent 
more people to dental offices, we feel we shall have accomplished 
something worth while.

Are you prepared to handle this increase? Will you do your 
share? Will you support those manufacturers and dealers who 
spend their time and money trying to advance dentistry, or in 
cold words, to make you more money? Your co-operation can 
best be shown by specifying standard dental supplies in ordering 
through us.

V

BILLINGS DENTAL SUPPLY CO.
OMAHA - - LINCOLN

When Ordering- from Our Advertisers Mention the Journal.
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NEW BAR
NEW BILLIARD ROOM  

NEW CO NVENTIO N HALL  
NEW BALL ROOM  

NEW BANQ UET ROOM S  
NEW LUNCHEON ROOM

*
R. W. J O H N S T O N ,  O W N E R  A N D  M G R .  L IN C O L N , N E B .

When Ordering from Our Advertisers Mention the Journal.
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H. EISELE
NEVILLE BLOCK OMAHA, NEBRASKA

Dental Gold and Solders 
High-Grade Alloys

Gold, Silver and Platinum Floor Sweeps
Bought and Exchanged Carefully Treated

We are glad that the J. M. Ney Co. are giving 
the fineness of their solders.

Ours are as follows:

20 Karat Solder, 20 kt. fine......................... 833 fine
18 Karat Solder, 18 kt. fine......................... 750 fine
16 Karat Solder, 16 kt. fine......................... 666 fine
14 Karat Solder, 14 kt. fine......................... 583 fine
12 Karat Solder, 12 kt. f in e ....................... 500 fine

The Celebrated 22k Gold Plate

DR. SH R IVELS FORM ULA
and the corresponding solders are 

made exclusively by us

When Ordering from Our Advertisers Mention the Journal.
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Medium and Quick Quality
As a true conserver of 

teeth, these alloys have 
stood without a rival for 
more than 20 years!

A  production of 50,000 
ozs. for 1913 is SOME  
PROOF!

The “ O R I G I N A L ”  
Garhart alloys contain 
the wording- “ Made by N. 
K . Garhart him self ’ on 
every package.

Quick and Medium

25
20

5 ozs. $ 7.50 (cash 5 % )) D j to \ 5 ozs. $ 7.50 (5 %  cash) 
a “ 31.25 ( “ “ i-'enverea io ;on «

V ) (Your Address^20 “ 25,00 (net cash)25.00 (net cash) j ss(25 “ 31.25 (5 %  cash)
For Sale by P. T. BARBER DENTAL SUPPLY CO. Inc.

ESTABLISHED 1842

/4- /2  3/4. | |/ z 2
GOLD FOILS, PLATE, CYLINDERS, SOLDERS, A L L O Y S , ETC

4 - 0  A N D  <4 8
NORTH SEVENTH ST. 

PHILADELPHIA, PA., U. S. A.
When Ordering from Our Advertisers Mention the Journal.
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Lincoln Dental College
associated with the

University of Nebraska
In buying a dental education one should exercise the same business 

principles as in purchasing anything else, and get the most possible for 
each dollar expended for tuition. The tuition charge at this school totals 
One Hundred and Fifty Dollars ($150.00) for each year as against those 
who charge a less tuition and those with fees aggregating as high as $250.00 
a session. It would be possible to conduct a dental college with a tuition 
of $2 5.00 a year, but that school could give only a very few hours a month 
in a very limited number of subjects and the school could not afford all 
time teachers.

At Lincoln there are twenty teachers, of whom seven are all time men. 
These twenty teachers draw a salary for this session of more than Nineteen 
Thousand Dollars.

The equipment used by the teachers cost the college and the University 
over One Hundred and Sixty Thousand Dollars and occupies a floor space 
of over twenty-three thousand square feet and is divided into twenty-one 
rooms, occupying a part of four different buidings.

Here are the subjects with the number of hours for the course of three 
years which we deliver to each student for the tuition he pays:

Hours
Operative Dentistry and Technic..........................................  764
Prosthetic Dentistry and Technic......................................... 832
Orthodontia (Lectures) ........................................................ 64
Pathology, Dental and General.............................................  96
Surgery, Oral and General, with anaesthetics...................  124
Oral Hygiene (Lectures).......................................................  32
Histology, General and Dental.............................................  144
Radography .............................................................................  60
Materia Medica, Pharmacology and Therapeutics...............  96
Chemistry .................................................................................  368
Dental Anatomy ....................................................................... 256
General Anatomy ....................................................................  256
Physiology ...............................................................................  256
Bacteriology .............................................................................  128
Infirmary practice covering all branches.............................. 1132

Or a total o f .............................................................................  46 08 hours
for three sessions of 32 weeks each teaching eight hours a day.

If the dental profession desired less hours and subject matter covered 
by the course they would cease to recommend this school which is delivering 
the work above outlined.

Next Session Opens September 21st, 1914

When Ordering from Our Advertisers Mention the Journal.
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Alexander Cassriel Company
128 South Wabash Avenue, Chicago

We beg to offer to the dental profession the following bargains in Chairs, 
Cabinets, etc.

Each article is guaranteed to be in perfect condition.
Most of the chairs have been re-upholstered, re-nickeled, and finished equal 

to new.
The cabinets have all been re-lacquered and re-vamished and thoroughly 

polished.
All goods packed and crated free of charge, F. O. B. Chicago.

CHAIRS
1 Harvard Oil— New arms, back, seat, and head-rest cushions, chair about

eight months old......................................................................................................... $115.00
1 Favorite Columbia— Red plush upholstered...............................................   95.00
1 Imperial Columbia— Tan leather upholstered, ball and socket head-rest. 95.00
1 Favorite Columbia— Black leather upholstered................................................ 60.00
1 Harvard Oil— Black leather upholstered..............................................................  55.00
1 Harvard Oil— Red plush, new arms, back and head-rest cushions...........  55.00
1 Harvard Mechanical— Re-enameled, black leather upholstered..................  55.00
1 Harvard Mechanical— Red plush, new back, arms, seat and head-rest

cushions......................................................................................... .................................  50.00
1 Harvard Mechanical— Green plush, new arms, back, seat and head-rest

cushions...........................................................................................................................  50.00
1 Harvard Mechanical— Red plush upholstered..................................................  45.00
3 Harvard Mechanicals— Black leather upholstered, each.................................  45.00
1 Highlow Gould— Black leather upholstered.......................................................  40.00
1 Harvard Mechanical— Tan leather upholstered............................................. 40.00
1 Highlow Gould— Black leather upholstered....................................................... 37.50
1 Fredericks— Black leather upholstered................................................................. 35.00
1 Beg-base— Manufactured by the Canton Surgical Co., black leather up

holstered.............................................   30.00

FOOT ENGINES
These foot engines have all been re-nickeled and re-lacquered, equipped with 

S. S. W . handpieces.
1 Cleveland D en ta l............................................................................................................... $18.00
1 A. C. Clarke........................................................................................................................  18.00
1 Consolidated........................................................................................................................  18.00
1 K. & D. Co...........................................................................................................................  16.00
1 Dental protective with Slip Joint.................................................................................  20.00
2 S. S. W . Cables with Slip Joints.................................................    12.00

A lexander Cassriel Company
Gold and Silver Refiners, Assayers and Sweep Smelters♦

A  Full Line o f  Dental Supplies at Wholesale and Retail 

128 SOUTH WABASH AVENUE . . . .  CHICAGO, ILLINOIS

When Ordering- from Our Advertisers Mention the Journal.
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Alexander Cassriel Company
128 South Wabash Avenue, Chicago

CABINETS
1 American Cabinet, No. 58— Antwerp finish, good as new.............................  65.00
1  American Cabinet, No. 26— Golden oak; this cabinet is about one month

o ld ......................................................................................................................................  60.00
1 Harvard Cabinet, No. 46— Mission, original cost $110.00, our price. . . . 50.00
1 Harvard Cabinet, No. 46— Golden oak, original cost $110.00, our price. . 50.00
1 Harvard Cabinet, No. 46— Cherry finish, excellent condition......................  40.00
1 Harvard College Cabinet— Golden oak, original cost $75.00, our price. . 30.00
1 American Cabinet— Mission, secret drawer lock, original cost $60.00,

our price .................    30.00
1 Old Style R. &  R.— W alnut........................................................................................  25.00
1 Ransom &  Randolph Cabinet, No. 40— Golden oak, original cost $60.00,

our price ..............................................    25.00
1 Old Style S. S. W .— Walnut, big marble slab....................................   25.00
1 American Cabinet, No. 23— Golden oak, original cost $60.00, our price. . 20.00
1 Mission Writing Desk— Original cost $20.00, our price..................................  10.00
1 American Work Bench— Mission, original cost $60.00, our price............... 30.00

All the above goods have been sand-papered, re-lacquered, re-varnished, and 
have all the resemblance of a new article.

Gas Outfits, Allen Tables, Brackets, Office Lights, Etc.
Luxmore Anelgesic Outfits, new, complete.................................................................. $18.00
1 A. C. Clark Gas Outfit, good condition.......................................................................  10.00
1 A. C. Clark Floor-base Fountain Cuspidor, metal bowl, newly re-nickeled. 20.00
Allen Tables and Brackets, guaranteed as good as new, complete.................... 7.00
Holmes’ Tables, each.............................................................................................................. 7.00
Brophy, Myers, Kelly, etc., office lamps and brackets, from $2.00 to .................  3.50
Foot Bellotvs, three sizes, $3.50' to ................................................................................. 6.00
Vulcanizers— All descriptions.

Write for full information.
Act quickly.
We stand back of our guarantee. .A ll goods are as represented or money 

refunded.

A lexander Cassriel Company
Gold and Silver Refiners, Assayers and Sweep Smelters

A  Full Line o f  Dental Supplies at Wholesale and Retail

128 SOUTH WABASH AVENUE . . . .  CHICAGO, ILLINOIS

When Ordering- from Our Advertisers Mention the Journal.
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1 Hotel H Loyal I
F IR E -P R O O F E U R O P E A N

“A t the Sign of the Red Arrow'1

O M A H A
F. J . T A G G A R T

LE SS EE a n d  M A N A G E R

R A TE S FO R  R O O M S :
W ith out  B ath $ 1 .0 0  a n d  $ 1 .5 0  

W ith B ath P r iv il e g e  $ 1 .5 0  
W ith P r ivate  Bath  $ 2 .0 0  a n d  $2 .5 0  

S u ites  $ 3 .0 0  a n d  $ 4 .0 0  

S A M P L E  R O O M S  
W ith P r ivate  B ath $ 2 .0 0 , $ 2 .5 0 , $ 3 .0 0

C A F E  L O Y A L
AND

TH E  L O Y A L  G R IL L
A r e  O m a h a ' s  B e s t  P l a c e s  t o  D in e16th  S t . fr o m  C a p it o l  A v e . t o  Da v e n p o r t  S t .
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