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COSTS AND RECEIPTS FROM PRACTICE.
^Lecture by G e o r g e  W o o d  C l a p p , D. D. S.

[Continued from September Journal]
Now I have grouped for you by cities and towns these practices 

concerning which I have reports and I want to group them for you 
now a little differently, so that all you men who are getting about the 
same amount gross can compare your costs as you find them, with 
the average cost for your class of practice, regardless of where the 
practice may be located.

Here are reports from fourteen practices of less than $2,000 each; 
the average gross intake of the practices is $1,634; the average cost 
is 57 per cent and the average salary is $14 a week. 1 have here 
reports from thirty-three practices doing from $2,00'0 to $3,000 and 
the average gross intake is $2,436, the average percentage of cost has 
dropped to 40 per cent and average salary is $1,530. I have here 
also reports from forty-seven practices doing from $3,000 to $4,000, 
located all over the state; the average gross intake is $3,287 and the 
average cost of doing business has dropped to 38 per cent and the 
average salary is $2,007. Twenty-three practices doing from $4,000 
to $5,000, with an average of $4,319, an average salary of $2,690. 
Twenty practices., doing .$5,000 to $5,800, with an average of $5,264 
and an average drawing account in the way of salary of $3,300. 
Seven practices doing from $6,000 to $6,300, with an average of 
$6,166 gross and an average salary of $3,900; two practices doing 
from $7,000 to $8,000, with an average salary of $4,300; one practice 
doing $9,00’0, with a salary of $6,100; and one practice doing $10,000 
partnership with an average salary for each partner of $3,400. Now 
that salary of $3,400 for each partner compares very favorably with 
the salary of $3,300 for the men who are conducting $5,000 practices 
individually, so that you see these reports indicate no special advan
tage financially in a partnership.

Now, in order that the men who have the exact amounts of their 
practices in mind may he able to compare their figures more closely 
with the men doing exactly the same amount of business elsewhere, 
T shall make a hasty summary of certain fixed sums and with this 
summary I shall close this part of the subject. Twenty practices doing 
exactly $3,000 each, according to the reports, have salaries of $1,800 
and operating expenses of 40 per cent. Six practices doing exactly 
$3,500 have salaries of $2,057 and operating costs of 42 per cent. Ten

^Delivered before the Nebraska State Dental Society, at Lincoln, May, 1914.
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practices doing exactly $4,000 have salaries of $2,469, roughly speak
ing $2,500. Now then, I have here a very great deal more data than 
I have read to yon, but I have occupied two hours of your time in 
quoting to you the returns from your own practices and if I have 
trenched somewhat upon the subject which will be taken up tomorrow 
of office costs and profits, I have done so for the purpose of showing 
that there is a direct relationship between the expense to which you 
are put in doing a certain amount of practice and the net revenue 
which you have left at the end of the year. I have tried to show you 
that in computing these costs you should charge off against the prac
tices these several items of depreciation, of the refunding fund and 
of charity and of salary and I have endeavored to show you by refer
ring to a few of the individual cards that in those cases where the 
fees are probably low and where in all probability the dentist has 
no idea of what the work is costing him, the bill for precious metals 
and supplies consumes an undue proportion of the gross receipts. 
I have endeavored to show you also that before a practice can pay 
to you a salary which is suitable for the support of men educated as 
you have been and for families having the social position and station 
which you have in your respective towns, the gross intake of the 
practice should be not less than $4,000, and that the operating costs 
of the practice if carefully supervised should not exceed 40 per cent. 
And with these few facts I shall close this part of the subject, taking 
up tomorrow the subject of making practice profitable and considering 
these things which we have only hinted at and then the subject of get
ting something out of life.

MAKING DENTAL PRACTICE PROFITABLE.
Dr. Clapp: Mrs. President and Gentlemen—
T T HAS come to my knowledge that some of the men at yesterday’s 

lecture felt that, in making the remarks that I did about some of 
the reports, I was sarcastic so far as those returns went. Now to 

each I want to offer both an explanation and an apology. Nothing was 
farther from my mind than the intention of being in the slightest degree 
sarcastic so far as the returns from any practice went. It would be a 
monstrous thing to be sarcastic towards those who have helped to do 
a thing and 1 am personally indebted to each man who has sent in 
reports from his practice.

But while I have all respect for the men and their individual 
reports, I have, as I shall show you this morning, no respect whatever 
for the general state of business knowledge among us as dentists. The 
remarks I made yesterday concerning the practices were intended to 
pave the way for the illustrations and the applications which I hope to 
make today.

To save repetition of many figures, I want to classify practices as
follows:
Those having gross receipts of less than $2,000 yearly as............... Class 1
Those having gross receipts of $2,0'00 to $3,000 as..............................Class 2
Those having gros  ̂receipts of $3,000 to $4,000 as..............................Class 3
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Those having gross receipts of $4,000 to $5,000 as...........................Class 4
Those having gross receipts of $5,000 to $6,000 as...........................Class 5
Those having gross receipts of $6,000 to $7,000 as...........................Class 6

Second Lecture.
The subject of this lecture is, “ Making Dental Practice Profit

ab le /7 and it is my intention to apply the figures just summarized 
in such a way that you may carry them to your practices and there 
make practical application of them. But before taking up the matter 
of figures, I should like to read to you two definitions which I meant 
to have read yesterday. I want to read them at each meeting in order 
that I may make plain to you at least one idea of the difference 
between the professional and the business sides of practice. The defi
nitions read as follows:

“ The professional side of dental practice comprises the recog
nition of pathological conditions, the selection of methods and appli
ances necessary to execute those methods. It comprises also the 
studies and experiments which have for their object the increase 
of professional skill. The professional side of dental practice usually 
becomes operative when the patient is ready for examination or 
service.

“ The business side of dental practice comprises the selection of 
dentistry as a vocation to be followed for profit, the payment for 
instruction, the selection, equipment and management of an office, 
the reception of patients and the methods to be followed for the 
increase of patronage and profits, the establishment of proper fees 
for services, the determination of what kind or quality of service shall 
be rendered for the fee charged, the keeping of proper records of 
expense, of charges against parties and of receipts for all payments. 
The business side should properly include the keeping of such time 
records as will enable the dentist to determine the exact cost of 
each piece of work by proper comparison of overhead costs, material 
costs and salary costs. The activities of the business side of dental 
practice are much more numerous and constant than those of the pro
fessional side. They begin with the payment of the student’s first 
fee for dental instruction and end only with the close of the last 
transaction by which the dentist seeks to make money out of 
dentistry.7 7

It is accepted in all lines of business, save the professions, that 
the profit resulting from any transaction is the difference between the 
sum which that transaction costs, in material and service, and the 
sum which was received for it. If you will examine the business sys
tems of any of the big department stores of this city, or any other 
successful commercial enterprise, you will find that the costs of every 
line of goods have been very carefully worked out and that the selling 
price of each line of goods is based upon the net cost first of the 
material itself and second of the time, labor and expense involved 
in carrying that material from their own warehouse to the hands of 
the person who received i t ; the overhead, the rent of the store, the 
advertising, the service of the sales girl, the service of the delivery
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wagon, the service of the telephone oprator, the service of the book
keeper who sends you the bill and of the girl who mails you the 
receipt, are all figured into the cost of that article. The cost of dental 
service can be properly determined only by dividing the activities 
connected with rendering that service into at least three departments, 
first of which shall be the dentist’s salary, second of which shall be 
the overhead charge, by which I mean all of those items of expense 
which go on whether your time is productive in the office or not, and 
the cost of materials in all of these operations which involve the use 
of materials.

1 shall now refresh your memories as to the earnings of the sev
eral classes of practice because I wish to discuss some of the figures 
based upon the salary cost. In all Class I practices the annual gross 
charges against the office are $1,634.00. I am going to divide these 
charges up for you. In all Class II practices the average annual 
gross charge is $2,436.00. In all Class III practices the charges are 
$3,287.00. In all Class TV practices the charges are $4,320.00. In 
all Class V practices the charges are $5,264.00. In all Class VI prac
tices the charges are $6,166.00. I have given you these figures first 
in that way because they represent the gross intake from the office. 
So far as I can tell from the records, every man assumes for himself 
the right to take from the practice, as salary, whatever is left after 
the bills against the office have been paid. I have given you these 
figures in order that you might apply them to practices in your own 
class because I want to divide these costs up in such a way that you 
can also apply the other proportionate charges.

The first of the items to which I wish to call your attention 
is that of salary. The amount cannot well be determined by the den- 
fist taking all that is left from the practice after paying the office 
bills, because in some cases he will do himself and his family a great 
injustice and in other cases he will do his patient a greater or less 
injustice. But as I have not been able to establish any salaries for 
the reports which have been turned in, I have allowed the surplus 
over the charges to remain as salary. Those of you who are doing 
$5,000.00 or more annually, and who have surpluses over what would 
be a fair salary, will have to make some slight deductions in the fig
ures which I shall give you; but men who reported less than $5,000.00 
practices annually need not be concerned with the matter of deduc
tions.

AVhen I am asked, ‘ 4 What is a fair salary for a dentist;”  I find it 
always a most confusing question to answer. Salaries differ with 
different men. I know one man who can earn $2,000.00 a year and 
live on $3.50 a week and save nearly all of the difference. I have 
known many men who can earn $2,000.00 a year and live on $2,500.00 
and owe the difference. But it is possible for each of you, especially 
if you are married and if you will take your wife into consultation 
on this question, to determine upon a sum which is sufficient to sup
port the family in the comfort to which you think the family is 
entitled. I do not think that the dentist should be satisfied with a



NEBRASKA DENTAL JOURNAL 5

salary of less than $2,000.00 a year. There is hardly a man of good 
skill in this room who cannot step into a practice in the city of New 
York as an employee and receive $2,000.00 a year for his labors. But 
$2,000.00 there does not mean as much as $1,500.00 would mean here 
in the smaller places, because all of the living costs there are very 
high and if he is a married man he will find it extremely difficult to 
get along on $2,00'0.00.

It does not seem to me that any man rendering professional 
service to the people of the intelligence in the state of Nebraska 
should be satisfied with a salary of less than $2,000.00. On the other 
hand, when a man reaches a condition of practice where his net income 
from the practice is larger than is required for the proper support 
of his family, his duty to his own future welfare should lead him to 
lay aside a portion of that sum annually, as investment, against the 
time when lie may have to live but cannot work. It seems to me, 
therefore, that each dentist might well decide whether his salary shall 
be $2,000.00 a year or $4,000.00 a year. None of the practices which 
have been reported justify a salary of more than $4,000.00 a year. 
Those who have a profit of $4,000.00 a year will do better to fix their 
salaries at $50.00 a week and invest the surplus over that sum, than 
they will to put the whole $4,000.00 in their pockets and spend it.

I am going to ask you to hereafter depart from the common 
custom in making up fees, and put down the salary charge as the 
first item of your expense. That has been the one item in the past 
which we have not put down. Sometimes there has not been any to 
put down. Even when there has, it has been a rare exception that 
it has formed the basis of figuring.

For lack of more detailed information in these reports I have 
separated the costs of conducting the office, without the salary, into 
two parts. One part has been the supply and precious metals bill; 
the rest of it I have called overhead charges. As I explained to you 
yesterday, there are many small items of expense to a dental office 
which are not included in this list I sent out. It includes only the 
larger items in the overhead and material charges.

Before you can enter upon an intelligent computation of the 
value of your services on the basis of your salary, your materials 
and your overhead, you must have one other most important record 
concerning your office, a record which very, very few men are keep
ing, a record which is giving a lot of men heart disease when they 
begin to keep it, but one which is absolutely essential to any intelli
gent computation of the cost of your services. If you will keep an 
accurate record of your hours in the office during one year and an 
accurate record of the productive hours, that is the hours for which 
you receive a fee, you will find, if you are attentive and industrious, 
your hours in the office will probably number about 2,000 hours in 
a year. It will be a very great shock to you, as it has been a very 
great shock to others, to learn that out of the 2,000 hours only 1,000 
hours, on the average, are productive hours. In other words, if you 
take a large number of practices from which men very carefully re
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port their times, you will find that not more than half of the time 
on an average is productive. It is an industrious man who can aver
age 1,200 productive hours. A man who averages 1,100 productive 
hours is certainly an excellent manager. It seems incredible that 
there should he so much waste in time in an office. 1 want to render 
my thanks to Dr. Kirby of Kansas, who has done a very great deal 
of valuable work on this subject, and I advise you men who are not 
located a thousand miles from Dr. Kirby, to stick as close to him as 
you can, because he has a lot of eye-opening information on this sub
ject.

I have in my hands a report from a dental office, a member of 
the Dental Digest Club, the best analysis of the time in an office for 
three months that I have ever had the good fortune to see. I am 
indebted to Dr. Mercer for this report. During the month of Decem
ber last year he was at the office twenty-nine days. Considering that 
it was a holiday month, we in New York should think that was ex
cellent because he was evidently there several of the Sundays, or else 
he worked on Christmas. He averaged in attendance at the office 
8 hours and 40 minutes a day. The productive time—that is the time 
paid for—was an average of 5 hours and 25 minutes per day, and I 
want to tell you how this was divided. Chair work during the month, 
125 hours; laboratory work, 26 hours; discussion, 7 hours; a total of 
158 hours for twenty-nine days, or 5 hours and 25 minutes per day. 
The time not paid for was as follows: Lunches, 29 hours; discussion, 
7 hours; repairs to equipment, 2 hours; work on books, 4 hours; rest
ing, 2 hours; clinic, 4 hours;; 48 hours during the month, a daily 
average of 1 hour and 40 minutes. Time lost in doing work over again 
and charity work and such, 46 hours during the month, or a daily 
average of 1 hour and 35 minutes. So that on an average attendance 
of 8 hours and 40 minutes for the month, he lost 2 hours and 15 
minutes daily and had 5 hours and 25 minutes as productive time.

During the month of January he attended at the office 28 days out 
of a possible 31. His daily average at the office was 9 hours and the 
time paid for was as follows: Chair work, 12114 hours; laboratory 
work, 3844 hours; discussion, 6% hours; a total of 16614 hours, 6 
hours a day. You see he had learned something from his December 
statement and he is beginning to press things forward. Time not 
paid for: Lunches, 2714 hours; discussion, 6% hours; work on books, 
4% hours; clinic, 514 hours; total, 44 hours, or 1 hour and 30 minutes 
per day. Time lost in doing work over, in charity work and so forth, 
44 hours during the month, leaving a daily average of 6 hours of pro
ductive time, a very high average.

In February lie spent 23 days at the office out of 28, 201 hours 
all together, a daily average of 8 hours and 45 minutes. Time paid 
for: Chair work, 7114 hours; laboratory, 12% hours; discussion, 8% 
hours; a total of 92% hours, or a daily average of 4 hours per day. 
Time not paid for as follows: Lunches, 21% hours; discussion 8% 
hours; work on books, 6 hours; experimental work, 1 hour; an 
average of 1 hour and 40 minutes a day. Time lost in doing work over,
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in charity work, an average of 3 hours and 5 minutes per day. There 
must have been either a great deal of charity or else a good many 
pieces came back that month.

General average for three months: Daily average at office, 8
hours and 48 minutes; time paid for, 5 hours and 8 minutes; time not 
paid for, 1 hour and 35 minutes; time actually lost in doing charity 
work and such, 2 hours and 5 minutes.

In order that I might keep the following figures as low as pos
sible, I have assumed that with the well known enterprise of the 
West, each of you men will average 1,200 productive hours in a year 
in his practice, which as I have stated, is a very high average and 
will reduce the hourly cost to a minimum. I want to give you now the 
first application of these figures by dividing your salary cost per year 
by 1,200 productive hours. It will help very much in your assimilat
ing these figures if you take notes. The average salary cost per pro
ductive hour, in practices of less than $2,000.00 is 86 1/} cents; for 
practices from $2,000.00 to $3,000.00 it is $1.27; for practices from 
$3,000.00 to $4,000.00 it is $1.73 ;for practices
it is $2.22; for practices from $5,000.00 to $6,000.00 it is $2.84; for 
practices from $6,000.00 to $7,000.00 it is $3.25. Let me emphasize 
that this is independent of overhead or material costs; this is purely 
the salary charge for each of 1,200 productive hours in the practices 
mentioned.

If you separate the supply bills and the precious metals bill from 
the total operating cost of the office as given in these sheets, the 
remaining sum of money is the overhead cost or charge. The over
head charge in twelve practices of less than $2,000.00 per year is 
$613.00 per year, or 51 cents per productive hours; the materials 
charge, supplies and precious metals in these practices are $329.00, or 
271/2 cents per hour.

(Continued in the November Journal)

VACATION R E V E R IE

Little bankroll, ere we part 
Let me hug you to my heart;
All the year I’ve clung to you,
I’ve been faithful, you’ve been true.
Little bankroll, in a day 
You and I will start away 
To a gay and festive spot—
I’ll come home, but you will not!

— Cleveland Plain Dealer.

“ How is it,’ ’ said the dentist, who was working carefully, but painfully, 
through a small opening that pricked itself through the rubber dam, “ that 
I get flakes of gold on my instrument? You say this tooth has never been 
touched.”

“ Heavens, man,” said the weary one, “you get that from my back 
collar button.”



8 NEBRASKA DENTAL JOURNAL

NEWS ITEMS.
Dr. M. E. Vance of Lincoln spent two weeks out in Buffalo, Wyo., 

vacating with fresh air and rest.
Dr. Prime of Oxford is building quite a reputation for himself 

over the state and wherever he attends a meeting the praise flows free 
for his clinics and lectures on tooth form restoration. If ever a dental 
subject needed Priming it is the subject of tooth form restoration in 
our fillings and crowns. Too many fillings are made: Clean cavity,
retaining points, fill—“ one dollar, please.”  And too many crowns are 
made: Fit band, get bite, cap, solder, cement, and “ five dollars,
please.”  Dr. J. E. Fickling writes us that Dr. Prime puts more pep 
in a dental meeting than seven bulls in a china shop, but adds that 
Dr. Prime only destroys be-whiskered ideas which take time and gives 
some practical ways for working out some of these “ ideals”  many are 
afraid to strive for at prices they are getting.

His eyes are brown, hair black and weight eight pounds, says a 
cardogram from Dr. J. J. Jones of Omaha, It happened September 
16 and Dr. Jones reports all fine and dandy.

The great European international war has invaded the precincts 
of the Creighton College of Dentistry. Notwithstanding its attitude 
of neutrality, Dr. Shearer had gone to London in midsummer to attend 
the international dental congress. While there he was caught by the 
declaration of war, but arrived home safe after more or less trouble. 
Dr. Despecher, while on a long promised visit to his brother in France, 
found himself hemmed in at Paris. Every one is hoping that he will 
not be detained beyond the opening of school.

Dr. J. M. Minniek and Dr. J. H. Long of Palmer spent a short 
stay vacation in and around Loup City during September.

ELBERT HUBBARD AND THE DENTIST.

ELBERT HUBBARD, writing in the Dental Digest for September, 
remarks that he goes to a dentist twice a year to hear him talk—- 

that in this way he usually gets a few new ideas. Wonder if any of the 
new ideas he has received pertain to pyorrhea? But just the same 
read Mr. Hubbard’s article. It contains truth and hope hyphenated. 
He considers the dentist through business glasses properly focused. We 
venture that Elbert Hubbard has more respect for dentistry now than 
be had five or six years ago. For several years we have been reading 
Hubbard to hear, among other things, his constant note of hope, one 
of his best harmonies. Blow on, ye winds of East Aurora, blow on.

Just as we go to press a telegram from Dr. J. H. Porter of Cambridge 
informs us of the death of their little boy. The sympathy of many of Dr. 
Porter’s dental friends will go to them at this sad hour. Once more the 
reaper took the flower which grew between.

Like the dew on the mountain,
Like the foam on the river,

Like the bubble on the fountain,
Thou art gone, and forever.

— Scott.
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WANTED.
“ Inventions Wanted”  is the name of a book sent for a stamp. It 

is filled with hundreds of wants of the human race. Dentists could 
make up such a hook of their own needs. There are opportunities 
galore for the inventive mind with chances for fame and the pot of 
gold. Progress marks dentistry a favorite, but there remains great 
problems unsolved.

Wanted—Scheme to color rubber (1) like gum 
tissue and (2) without bulk. Insoluble plastic filling 
having definite selective color system. Factors which 
control dental caries and so called pyorrhea 
alveolaris.

The scope of dentistry is beyond. So much of mechanics, art, medi
cine, metallurgy, chemistry and the allied sciences are combined to 
build the superstructure which make for possibilities so extended that 
our horizon of limitations is far and away.

In a few short years, from a tooth destroyer to a tooth saver and 
builder; from the kin of a house to house barber to tbe status of science. 
Once we were nothing but borrowers taking that which we needed 
from gold and silversmith, workers in colors, porcelain, physics, cell 
life, materia medica, laws and arts of other professions, but now we
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have added all and brought forth new fruit, returned many of the 
favors. We are now on the fraternal basis of exchange and have some
thing to give.

Dentists need not circle the mountain in search of the flower of 
opportunity. There are many hereabouts. The mystery of immunity 
and predisposition of cells to disease, the amalgamation of metals, 
erosion and many other seemingly fathomless unknowns are active 
destroyers still at liberty and—Wanted.

NORTH NEBRASKA DENTAL ASSOCIATION.
The meeting was held in Norfolk September 15, called to order by 

Dr. J. E. Fickling. After the reading of the minutes the society 
listened to the president’s address and the following discussion by 
Drs. H. J. Cole and G. E. Hartmann:

Dr. H. A. Merchant of Randolph read a paper on “ Pyorrhea and 
its Treatment,”  which brought out a very interesting discussion.

Dr. J. M. Prime of Oxford gave a very instructive talk on “ Res
toration of Tooth Form,”  after which he gave a table clinic, demon
strating his ideas in amalgam fillings and the gold shell crown. There 
are three reasons why Dr. Prime is building a reputation at these 
meetings: He has some vital ideas you can take home; he is serious 
about these ideas, and last, he mixes it all up with a liberal supply of 
good nature.

The following officers were elected for one year:
President—Dr. M. E. Pettibone, O’Neill.
Vice President—Dr. II. J. Cole, Norfolk.
Secretary-Treasurer—Dr. G. E. Hartman, Randolph.
Three new members were voted in. The meeting was very helpful. 

Attendance, 30, with the five new members.
M. E. PETTIBONE, 

Secretary-Treasurer, 0 ’Neill.

SMILE VERSUS FEAR.

A  DENTIST friend of ours said, “ I wonder why it is that so many 
of my patients are afraid of me. They fairly quake when I 

approach the chair and quite a number faint.”  Generally this is 
because the dentist needs a vacation, but in his case we believe other
wise. Although our friend maintains pleasant office surroundings 
and personal cleanliness, his face, when he operates, is the picture of 
desperation, bloodless, white, void of all emotion which at any time 
would be taken for even the hint of a smile. No wonder the patient 
is afraid. While this dentist seems to control himself down to a cool, 
steady hand there seems to be a sort of frozen sympathy within his own 
manner. What can this man do to help these things? Some men ought 
to have said to them, Pay more attention to your work. But to our 
friend we will say, Don’t take it so bloomin’ serious, old fellow, and 
above all, cheer up and smile. Maybe the patient will smile with you. 
A really smiling dental patient is some travel from the Sea of Faint.
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PORTO RICO AS SEEN BY A DENTIST.

By Mabel M. Dixon, Hastings, Neb.

One writer on Porto Rico has described it as the most lovely of 
all those regions of loveliness which are washed by the Carribean sea, 
and this is the general opinion of tourists who visit the islands of 
the West Indies. It was my pleasure and privilege to spend the past 
year in San Juan, the capital city of that island. While the stars and 
stripes float over the entire island, yet the country and its people are 
as different from us as those of any foreign country. The island is 
only 100 miles long and thirty-five miles wide, is almost entirely 
mountainous and hilly, having only a narrow strip of level coast land. 
The sea, mountains, tropical vegetation, graceful palms, the bloom, the 
fertile valleys, present one continual panorama of unfolding beauty; 
a place as near a paradise as any one can well imagine. In the words 
of another, “ Where every prospect pleases and only man is vile.”  
The island is formed by a range of partially submerged mountains. 
The city of San Juan stands on a separate peak, and it is said of this 
mountain, that if it were lifted aloft above the sea, it would be higher 
than Mt. Everest in the Himalayas. The deepest places in the entire 
Atlantic are found just off the coast of Porto Rico. Tt, is said many 
soundings have been made where it has been impossible to ascertain 
the depth. These submerged mountains lie about 1,500 miles from 
New York. Porto Rico is the smallest and most eastern of the greater 
Antilles, and because of its position is a great commercial center.

The people are of mixed blood generally speaking. They are 
Spanish, negro and Indian. They speak the Spanish language, 
although since Americans have entered the island, many of them now 
speak English. The children learn English in the public schools, as 
this now is the official language. At the time of the American occu
pation in 1898, there was not a school house on the island, and 85 
per cent of the people were illiterate. Today the United States lias 
established tine school houses throughout the country and there are 
more than 100,000 children in school. A new generation is coming 
up in Porto Rico which promises much for the progress of the country. 
These children are being taught that it is not a disgrace to work, but 
that toil is honorable. Until the past year domestic art and manual 
training has been taught in the grades, also drawing, penmanship and 
music, but I regret to say that all of these special subjects have been 
taken out of the grades and left only in the high school. This is a step 
backward in the educational system, and it is to be hoped that they 
will soon be replaced. The splendid exhibition of domestic art which 
was made at the closing exercises of the schools last spring prove that 
the Porto Ricans have a great deal of talent along these lines and that 
all they need is a fair chance.

Christian churches have been built throughout the country, and 
at the last assembly of native Christians steps were taken toward a 
missionary to Santo Domingo.

It is of interest to the dental profession to observe and study the
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conditions of the teeth of the natives. There is scarcely one person in 
ten who has good teeth, and it is a very common thing to see a Porto 
Rican with all of the anterior teeth missing. Some attribute the prev
alence of decay to the fact that the people are extremely fond of 
sweets. They can be seen any time of the day chewing a piece of sugar 
cane or eating dulces (sweets). Others say that a greater cause of 
decay is due to the specific diseases which a large number of the 
people have. Among the poorer classes, dental work is unknown, 
because they do not have money to pay the dentist. Their modes of 
living are extremely unsanitary, their houses in the city consisting of 
one room with no windows and only a door opening out into a “ patio”  
or common court, where the people mingle. Their food is mostly soft, 
consisting of rice and beans and cod fish. This, too, may have some 
bearing upon the poor condition of their teeth, and of course they 
have never been educated to care for them, a tooth brush being 
unknown.

“ Jimmie Johnson,”  the famous football star who played on 
Northwestern’s team during the years he attended dental school, is 
the only American dentist in San Juan, the others being Porto Ricans 
who have received their dental education in the states. During the 
holidays I called upon a dentist in another town on the northern coast. 
This man graduated long years ago from the New York college. It 
is a custom for men who do not do manual labor, or who feel them
selves above that kind of work, to wear the nail of the little finger 
just about as long as it will grow, and the first thing I noticed about 
this dentist was his finger nail about an inch in length and manicured 
to a needle like point. I saw him working on a patient and observed 
that he used this nail to apply the pellet of cotton in the cavity of the 
tooth. Moral: if any of you are suffering financial panic and can not 
afford to buy a pair of cotton pliers, just let your finger nail grow. 
I believe there are good opportunities for American dentists in Porto 
Rico, especially in San Juan and Ponce.

It was my privilege the past year to assist in establishing a social 
settlement work in San Juan. This work is patterned after the set
tlements in our cities, and is done through the medium of classes and 
clubs for girls and women, men and boys. It is hoped that some day 
a dental clinic may be opened there in connection with the settlement 
work. District nursing is already being done, and four or five district 
nurses arc going out every day into the homes of the poor miserable 
people looking after their needs, and instructing them in sanitary 
modes of living. These nurses are native girls who have been trained 
in the Presbyterian hospital in San Juan. One of them entered the 
Manhattan hospital in New York a year ago this summer to take a 
special course, and another entered the New York Presbyterian hos
pital this fall to take a post graduate course. Many people ask the 
question, “ Is it worth while?”  to which we can always answer, “ Any
thing done for the sake of humanity, to uplift and to better conditions 
of living is well worth while.
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THE PANAMA-PACIFIC DENTAL CONGRESS.
The committee of organization on the Panama-Pacific Dental con

gress wishes it distinctly understood that the Panama-Pacific Inter
national exposition will not be postponed, but will open on time, as 
will also the Panama-Pacific Dental congress. The authority for this 
statement is impressed in the following letter from President Moore of 
the exposition company:
To the Commissioners from Foreign Nations and from the State and

Territories of the United States to the Panama-Pacific Interna
tional Exposition.
Gentlemen: There have been reports that the exposition, because 

of the war in Europe, would be postponed. It will not be postponed.
There have been published statements that the war in Europe 

would seriously affect the commercial or educational importance or 
the financial success of the exposition. They will not be so affected.

The exposition will open on its scheduled date—February 20, 
1915. It will be completely ready when open. It is more than 90 per 
cent completed today. Nothing will be permitted to interfere with the 
consummation of the plans originally laid down.

Many friends and parties in interest have presented arguments 
in support of postponement for a year. These have been given anxious 
study and careful analysis. Most of them are merely counsels of 
timidity based on nothing save a general feeling of doubt and uncer
tainty. These are sufficiently answered by saying that there is no 
longer any doubt or uncertainty as to the success of the exposition 
whatever the situation in Europe may be. Other arguments for post
ponement have some practical foundation, but for every one of these 
there is a stronger and better argument for proceeding with our plans.

The exposition will therefore open as scheduled. There is not 
the slightest reason to believe its success, in any phase, will be any 
less than that which was so certain before European war broke out. 
Not one of the nations at war has notified us of an intention to with
draw her participation. France and Italy have in fact notified us that 
their plans remain unchanged, but even if we should lose the others 
the interest and importance of the exposition would still as a whole 
surpass all precedent.

As to domestic participation, the effect of the European war 
seems likely to be rather advantageous than otherwise. The stimulus 
on exhibits is already felt, as American manufacturers become 
impressed with the oportunity given by the exposition for bringing 
their goods to the attention of the large distributors of Central, South 
America, the orient and Canada.

As to attendance, all expert opinion agrees that there is nothing 
in the situation, even if continued through 1915, that will affect 
seriously the willingness or ability of the people of the western hemis
phere and the far east to visit the exposition. Some opinion is firm 
that travel to California may even be increased by the war. The 
decision of the exposition management lias, however, been reached 
without regard to that consideration. AVe consider it our duty alike
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to our nation, to the participating nations, to our exhibitors and to 
ourselves, to carry out the plans as originally laid down, fH^dr-which, 
now nearly at fruition, promise the most important, the most beautiful 
and the most successful exposition in history.

(Signed) CHAS. C. MOORE,
President.

NORTHWESTERN NEBRASKA DISTRICT, AS USUAL, PLANS 
BIG MEETING AT MINDEN OCTOBER 27-28.

Every officer of this district is working with his best licks to keep 
and maintain the reputation of Northwestern. The attendance is 
always big, full of “ go”  and the program this year shows they spend 
their money for the things dentists need. Dr. Clyde Davis of Lincoln 
will be there and Dr. Kirby of Horton, Kan., has consented to come, to 
the joy and satisfaction of every man who knows or ever heard of 
Dr. Kirby and “ Business in Dentistry.”  Bring your synthetic ques
tions for Dr. Davis. Synthetic is getting to be a bigger “ IT ”  every 
day and Dr. Davis has a working knowledge of this material equaled 
by few dentists in the country.

Every member of the profession interested is invited. Come and 
Jive with us two big days. Dr. Cardwell is making arrangements for a 
turkey banquet. Every one is requested to bring their wife or sweet
heart. Don’t overlook this. Cross the days off the appointment book, 
answer the cards sent to you and GET IN THE GAME. Programs 

'later. ‘ C. Id. HARTWIG,
Secretary-Treasurer, Kenesaw, Neb.

T RUSTWORTHY information that a good dentist is needed and 
would be appreciated in Flagstaff, Ariz. Citizens go to Prescott 

and Phoenix for their dental work. I will gladly put any interested 
party in communication with my informant.

L. R. FRITZ, Wymore, Neb.

NEW DENTAL PUBLICATION.
The “ Lincoln Dental News”  devoted to the interests of dentistry 

in general and Lincoln Dental College in particular reaches our desk. 
It is a four page publication and begins with its first issue under date 
of September 1, 1914. We hope it will fill the purpose for which it is 
intended. We found this in the upper left corner on the first page:

A Fore Word.
This little publication is put under the nose of the Dental Public 

in the same attitude as that of the public newspaper. It is open to all 
for the disscussion of anything any dentist desires to put to the other 
members of his profession, provided he signs his name, as the editor 
and publisher has enough dental sins (and otherwise) to answer for 
without shouldering the “ mistakes of Moses”  and his descendants. 
Therefore the “ Gold peckers”  and “ En-Masae pluggers,”  can come in 
on the mat.
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OUR MEWS BUDGET
Send News Items to DR. H. A . NELSON, 5 7!9 Brandeis Bldg., Omaha

------------------------------------------------------------------ ' * £ ' -------------------------------------------------------------------
Journal advertisers are in good company.
Dr. H. M. Anderson of South Omaha has purchased a Maxwell run

about.
Nebraska should be well represented at the Panama exposition and 

Dental congress to be held next summer.
Dr. J. E. Wait of Superior says: “ Job had his troubles all right, but 

he never acted as nurse for a balky automobile.”
Get ready for the fall meetings of your district society. This is going 

to be a great year for the Nebraska State Dental Society.
Dr. E. P. Griffin of Rock Island, 111., has opened an office in Grand 

Island. Evidently he is some relative of Robinson Crusoe.
Drs. B. C. Dewell of Davenport, W. E. Ragan of Hebron, J. F. Nelson 

of Superior and G. R. Woods of Edgar were in Nelson fair week.
Dr. Parcher of Philadelphia gave a very interesting lecture on the 

uses of compressed air in dentistry before the dentists of Lincoln on Sep
tember 5.

Dr. J. F. Cole says: “Notice on the map of the state society stationery 
that the small circle is for Lincoln and the large one for Aurora;” ( ’Twas 
ever thus.)

Dr. W. A. Cox is some golfer. He won both the runner-up and the 
handicap golf cups at Seymour Lake Country Club this season, playing 
from scratch. *

Geneva is not to be left out when it comes to its dentists being repre
sented on the Board of Education. Drs. W. T. Smith and W. E. Propst 
are both members.

The saying goes, “ There is nothing new under the sun.” The officers 
say that they have something new for our next meeting. Baird and Porter 
will soon tell us all about it.

Dr. Martin, orthodontist, associated with Dr. Dewey of Kansas City, 
spent September 14 in Omaha looking over the field and was entertained 
at dinner by the Delta Sigs.

Mr. H. Eisele of “ Omaha gold fame” also has acquired “ Baird 
Ford-itis” and is driving around as big as life and twice as natural. He 
has it equipped with a self “ commencer” and electric lights.

Dr. W. E. Propst, wife and son, of Geneva, Neb., spent two weeks 
in Estes Park, Colo., the middle of August, making the trip by auto. Dr. 
Propst was able to find the “ foot prints” of a number of Nebraska dentists 
in the Park, but was not able to “ tree” any of them.

The dentists of Geneva entertained the members of the Fillmore County 
Dental Society and their wives at a six o ’clock dinner Thursday, September 
17, at the Jameson hotel and a theatre party in the evening. The dentists 
of Fillmore county know each other socially as well as professionally. Dr. 
Motis of Tobias, Neb., who was attending the county fair, was a member 
of the party.

Dr. L. G. Van Slyke of Hyatteville, Wyo., formerly of South Omaha, 
was visiting relatives in Geneva, September 21 and 22. Van is still plug
ging, but says it isn’t always convenient to put in porcelain and gold inlays 
when using your auto as an operating room and laboratory. Van still drives 
a Ford and says it’s the “ machine what am.” He says if any of the 
boys driving sixes contemplate a trip out his way, to be sure and put a 
Ford in their tool box for emergency.
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Ask Dr. Belville about throwing confetti.
Dr. L. N. Wente of Burwell has opened an office in Grand Island.
Dr. Prime of Oxford will clinic before the Iowa State Alumni on Octo

ber 23.
Dr. Vance left September 20 for a two weeks’ outing on a ranch near 

Buffalo, Wyo.
Dr. J. H. Wallace has fully recovered from his recent illness and is 

again seen about town.
Psi chapter of Xi Psi Phi has an orchestra composed of piano, violin, 

trombone, cornet and traps.
Dr. Rousey, a recent graduate of the Lincoln Dental College, has located 

in Grand Island with Dr. Miller.
Dr. P. J. McCormick, a former baseball star of the Creighton team, has 

opened an ethical office in Lincoln.
Dr. Robert Gatewood of McCook is reported slowly improving from a 

very serious illness at one of the hospitals in Denver.
Dr. J. R. Davis of Lincoln has purchased a new 1915 six-cylinder, seven- 

passenger Buick touring car, and is spending his leisure hours in studying 
the strange habits of the creature.

If you failed to read Dr. Vance’s “ appeal” in last month’s edition, get 
busy and look it up at once and then send in the news, and we’ll have a 
news budget that we can all be proud of.

Dr. Prime of Oxford attended the Northern Dental Society meeting at 
Norfolk September 15 and gave clinics on amalgam and gold shell crown. 
On his way home he stopped for a short visit with the “ Sage of Fremont.”

Dr. E. R. Batty of Alma, Neb., is soon to be located in his newly 
equipped office in the First National Bank building, Lincoln. Dr. Batty 
is an experienced and thorough practitioner and should do well wherever 
he is.

One thing is sure, we have to take off our hats to Dr. Humphrey as a 
fisherman. He reports having caught thirteen hundred (1,300) fish in less 
than two months in California, and he did not spend much time fishing 
either.

The infant son of Dr. J. H. Porter of Cambridge has been very sick 
with typhoid fever the last few weeks. A letter from Dr. Porter states 
that at a consultation of the medical men on the case the child has a chance 
to recover.

There is a movement on foot to have Dr. John Kirby, “ the man who 
rocked the boat” at the state society, lecture to all the district societies. 
The districts could arrange to meet each successive day during a week’s 
time and Dr. Kirby meet with them all.

“ Handsome Harry,” the boy wonder who peddles goods for Barber, 
has quit carrying curved handled umbrellas on account of losing so many 
of them. Why? Because he goes out of places where they sell ‘soft 
drinks” and leaves them hanging on the bar.

Iowa City, la., Sept. 29.— Dr. Josiah Barton Fickes and Miss Effie Myrtle 
Ireland, both of Omaha, were married in Iowa City, at the home of the 
groom’s mother, Mrs. D. Fickes, by the Rev. Dr. D. W. Wylie of the Pres
byterian church Monday. The groom is an alumnus of the College of 
Dentistry of Iowa university, and was born and reared here.

Dr. J. J. Hatfield of York writes us as follows: “ I have the new con
stitution and by-laws about ready to submit to the rest of the committee. 
When all approve it we will furnish a copy to the officers of the society 
and then will furnish you a copy so all can have an opportunity to make sug
gestions, file objections, etc. In that way it could be thoroughly threshed out 
by the time of our state meeting.”

Dr. C. C. Duffy was seen in Lincoln last Tuesday. While here he met 
with his old friend, Theodore Roosevelt, the Big Boss of the Bull Moose 
party. The doctor is a close observer along scientific lines. A snapshot 
calculation was that Teddy is highly myopic by the appearance of the lenses 
that hung before his eyes which the doctor says must have been about a 
minus sixteen. This would make his punctum remortum two and one-half 
inches.
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Dr. Fred Webster has a newly equipped office.
Dr. Gale Hamilton is reported ill with typhoid fever.
Dr. J. R. Davis plans moving into the Ganter building.
Dr. E. M. Hogan has bought out Dr. J. R. Bell at Shelby, Neb.
F. C. Hinman has an improvement to the “ pig” casting machine that 

looks good. Ask him.
Dr. Clark is back from another summer in California. We wonder if 

it is a job for him to get into the work again.
Dr. J. R. Shannon of Weeping Water was seen among the politicians 

at the Roosevelt reception in Lincoln last week.
Dr. Charles Wake of Denver has just written that a study club has been 

formed in that city and has been named after Dr. C. C. Farrell of Gothenburg.
Dr. Elizabeth Fields’ brother, who is attending Lincoln Dental College, 

is the proud father of one of the prize babies entered in the “ Better Babies” 
contest at the state fair.

Dr. S. R. Dalby, one of the oldest practitioners in Lincoln, offers to 
wager with any of his friends that he is feeling as good and peppery as any 
of ’em. Who said dentistry kills ’em off young?

The Lincoln Dental College has the following enrollment for this ses
sion: Twenty-one seniors, twenty-six juniors and forty freshmen. Dr. W. 
Clyde Davis is giving his entire time to the school this year.

Forty seniors, thirty-seven juniors and thirty-two freshmen is the 
report from Creighton Dental. Creighton has raised its entrance require
ments this year to include a four-year accredited high school course or 
thirty credits without conditions.

The football season is on. Bellevue was defeated 6 7 to 0. Platz of last 
year’s high school fame, played a star game. He is a “ Freshman Dent.” 
Wise, who made the “ All-Nebraska” team last year is also on the Creighton 
squad and is another “ Freshman Dent.”

JOINT M EETING A T LINCOLN
There will be a joint meeting of the Southeastern and Lincoln districts 

in Lincoln on October 29 or 30. All ethical members of the profession are 
invited to be present. The following day is the big football game between 
Ames Aggies and University of Nebraska.

Fremont, Sept. 28, 1914.
Dear Doctor— Sorry I can’t help you out on items for October Journal. 

All I could possibly give you would be about Prime and Baird, and I think 
we have had enough of the two in the last Journal. Give some one else a 
chance. Fraternally,

■----------- ----------------------- G. B. BAIRD.
TR I-CITY DENTAL SOCIETY.

The first meeting of the year for the Tri-City Society was held at Hotel 
Loyal on September 22. There was an attendance of twenty-three enthusi
astic ones.

After listening to the president’s report and recommendations, the 
election of officers took place with the following result: President, Dr. W. 
L. Shearer; vice president, Dr. H. C. Parker; secretary-treasurer, Dr. C. H. 
Gietzen; corresponding; secretary, Dr. H. A. Nelson; board of censors, Drs. 
F. F. Whitcomb, H. E. King and P. T. Barber.

On a motion by Dr. Whitcomb, a paper is to be prepared for the West
ern Medical Review each month and Dr. Barber elected to see that the 
same be prepared and sent to the Review.

The next meeting will be held on Tuesday, October 2 0.
Dr. and Mrs. L. J. Fisher are the proud parents of a son.
Drs. Bangs and Hall were recently seen in Tilden and neighboring 

towns in a Ford car.
Dr. R. F. McCloughan and wife of Mason City were in Omaha for the 

Ak-Sar-Ben festivities.
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Dr. H. R. Hatfield of Grand Island was rather unpleasantly surprised 
recently. On his arrival at his office one morning he found that a burglar 
had beat him to it and stolen all his instruments.

Dr. McPherson of Neligh and Dr. Henderson of Long Pine were in 
Omaha to see old King Ak-Sar-Ben.

Dr. D. W. Sumner bought ninety-six, or ninety sick, chickens for his 
farm recently.

Dr. O. H. Cressler of North Platte bought a new Maxwell and we sup
pose that he is now chasing “ ads” for the Journal in it. We expect to boom 
from now on.

Dr. O. H. Cressler warns us to stop, look and listen. He has a new 
37-C Buick, whatever that means. Olin says if some of you readers have 
trouble trying to ’phone over the state it will probably be due to his meet up 
with telephone poles during first lessons.

Dr. H. O. Miller of Grand Island is unable to be at his office these 
days. We hope to have better news soon.

O P E N S  A U G .  3 0 T H ,  1 9 1 5

D O C T O R
Would an absolutely painless devitalizing paste appeal to you? If so, 

we have one which will devitalize in twenty-four (24) hours if you get an 
exposure, and forty-eight (48) hours if you do not. This it does without 
one particle of the pain which often accompanies the destruction of the pulp 
tissue by this process.

It is pink in color, which gives this paste a decided advantage, as it 
differs from both the tooth structure and sealing compounds, and should 
any get on the gum tissue it can be easily detected. Another good feature, 
should your patient fail to return at the appointed time, the paste will not 
cause the tooth to become sore.

Now, if this paste will do what we claim, it is worth the price we ask, 
and we guarantee it to give satisfaction or refund the money. Do you 
know of any valid reason why you should not have it? Price, one dollar.

Manufactured by

H OLLAND SPECIALTY CO., Inc.
IN D IA N A P O L IS , IN D IA N A  

For Sale by A L L  D E N T A L  D EPO TS

When Ordering from Our Advertisers Mention the Journal.
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Mr. Practitioner:
Do you value Quality above Cheapness 

and thoroughness above slip-shod, 
happy-go-lucky methods o f  

treating nerve canals?

THEN THIS IS MEANT FOR YOU:
Crown broaches are known throughout the country as fixing the 

standard of value and sell in constantly increasing quantities despite 
the cheap prices we have forced to be quoted upon the broaches put 
out by other dealers who have doffed their hats, bent their heads until 
they nearly touch the ground, and cut their prices in twain in forced 
recognition of the superior quality of Crown broaches which alone 
command the confidence of the profession for their quality, regardless 
of the innumerable, nondescript, indifferent broaches that flood the 
market at any prices obtainable without a gentleman’s license to recog
nition from practitioners who value quality above cheapness and thor
oughness above slip-shod, happy-go-lucky methods of treating nerve 
canals.

The only excuse for the existence of the vast majority of broaches 
is their cheapness.

In the practice of your profession you cannot afford to use any but 
the best, especially when the best is obtainable at $1.00 per dozen.

You owe it to yourself always to insist upon getting THE 
BROACH THAT FIXES THE STANDARD OF QUALITY—CROWN 
BROACHES.

Your dealer, of course, will be glad to supply you with Crown 
broaches whenever you insist upon having the very best broach that 
is made. Don’t be so easy going as to permit the substitution of in
ferior goods.

You will never know what comfort you can derive from a first 
quality broach nor the great difference between a quality broach and 
the nameless, inferior kinds that flood the market without distinction 
until you have given Crown broaches a trial.

The use of Crown broaches means time saved, peace in your mind, 
and the inestimable satisfaction that comes from the use of the best 
and most economical instruments obtainable.

When Ordering- from Our Advertisers Mention the Journal.
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The following prescriptions have been favorably commended for

SORE A N D  SP O N G Y GUM S
Salicylic A c id ............. 15 grains
Benzoic A c id ...............15 grains
Tinct. Krameria........drachm
D arp in ............................ 1 ounce
Alcohol............. ............... 1 ounce

M. et Sig.—Teaspoonful in wineglassful of 
water as mouth-wash before and after meals.

RIO CHEMICAL COMPANY,

-------OR--------

R Tinct. Iodin............... 2 drachms(C hurchill’s)
Darpin.............................2 ounces

M. Sig.— One or two teaspoonfuls in a half-tum bler of water to be used as a m outh
wash each morning.

- 79 Barrow Street, New York

R .  J . J O N E S
L a b o r a t o r y  W o r k  E x c l u s i v e l y

Tw enty-Five Years Experience in 
Mechanical Dentistry

522 Paxton Block O M A H A , NEB.

When Ordering from Our Advertisers Mention the Journal.

DUNN’S

Ask your dealer or

The P. T. Barber 
Dental Supply Co.

OMAHA, NEB.
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You Can’t Make 
A  Good Amalgam Filling 

With a Cheap Alloy
No man does his best work with inferior ma

terials—and there is a vast amount of low-grade 
alloy used.

This accounts for the ridiculous fees charged 
for amalgam fillings—$l .00 and even less.

Yet on the shelves of every dealer may be 
found

20th Century Alloy
Everybody knows its reputation and thous

ands know its worth.
This alloy will justify your greatest skill and 

pains; and when you have made a filling it will 
be something to be proud of—that will help to 
build reputation.

There is a joy in doing the best we can do; 
and there is compensation in real cash.

We sell it with pleasure—
I oz., $2.50; £ cz., $10.00.

BILLINGS D EN TA L SUPPLY CO
O M A H  A —  LIN C O L N

When Ordering- from Our Advertisers Mention the Journal.
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for All Purposes
is only one of the many desirable 

features of

Dunn s Non-Sodium Cement
Perfect Working A t All Times

is another feature well 
worth your attention

One, Two, Five and Ten Dollar Sizes
ASK YOUR DEALER, OR

P. T. Barber Dental Supply Company
O M A H A , N E B R .

DON’T SIMPLY SUGGEST
“ any good dentifrice”  and expect patients to get definite results.

Even though you do not treat pyorrhea, you can constantly en
large a desirable clientele by devoting more time to oral prophylaxis.

PRESCRIBE PYORRHOCIDE
to be used regularly twice daily. Pyorrhocide samples sent to dentists 
in the United States free upon request.

Copies of ORAL HYGIENE IN MODERN THERAPY and THE 
PRACTICAL METHOD OF SUCCESSFULLY TREATING 
PYORRHEA can also be had for the asking.

The Dentinol &  Pyorrhocide Company
110-12 West 40th St. Worlds Tower Building NEW YORK

N. B.—Ask your supply house about the special sixty day TRIAL 
OFFER on Dentinol and Pyorrhocide.

One Liquid

When Ordering from Our Advertisers Mention the Journal.
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HANSEN’S
VACUUM  AND  
CENTRIFUGAL

Casting Machine
The L A T E S T  
and H IGHEST  
A c h ie v e m e n t  
Ever Attained  
in a CASTING  
A P P L IA N C E

The Machine that Puts an End to Failure 
and Defects in Casting Dental Appliances

By tike Simylftsumeom Aetn®m ofF Cem= 
triiugal amd Vacmnm Forces A® Fnirae Line 
amd C®mtouir ©if amy Wax Image are M.®= 
produced ifr©m like Mold Resiuiltiinig tlkere= 
ifr©m witfit tike M©§t Exacting Mnmiitaiiess 
tlkat is Marvel®ra§o Price $35.00. Plate 
Attachment $5.®® extra.

Send for Literature describing it in detail.
Order from your Dealer or direct from us.

The Hansen Casting Machine Co.
N O R F O L K , N E B R A S K A

When Ordering from Our Advertisers Mention the Journal.
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In solution, in which form it is obtainable 
at any drug store, Adrenalin is of inestimable 
value in the practice of dentistry.

It affords a bloodless field during oral 
operations.

It controls bleeding of the gums in crown
fitting.

Ic arrests hemorrhage after tooth-extraction.

It admits of quick and painless pulp-ex
tirpation.

It is prompt in action; it is cleanly; it is 
aseptic.

It is easily used: saturate a pledget of cot
ton with it, full strength or diluted, and apply 
direct to the affected part—the action is imme
diate.

WHAT ADRENALIN IS.

It is the active principle of the suprarenal gland, 
isolated by a member of our scientific staff and given by 
us to the world in 1900. It is an astringent and hemostatic 
of remarkable potency. In the opinion of many able 
therapeutists Adrenalin represents one of the most im 
portant medical discoveries of the last quarter of a century.

♦ ♦

ADRENALIN CHLORIDE SOLUTION, 1:1000.

(Adrenalin chloride, 1 part; physiologic 
salt solution, 1000 parts.)

Ounce glass-stoppered bottles.

Parke, Davis & Company
Detroit, Michigan.

' !

When Ordering from Our Advertisers Mention the Journal.
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You Cannot Get Around These Facts
That the fundamental basic ends sought in all Prophylactic Treat

ment are—

Primarily— To rid the tooth surface 
of clinging matter;

Secondarily— To leave behind a per
fectly smooth, glossy 
surface to which for
eign substances will 
not adhere.

These Prophylactic Essentials are the undisputed accomplishments of 
the C A R M I-L U S T R O  P R E P A R A T IO N S . Teeth are cleaned quickly, 
thoroughly, harmlessly, and restored to their pristine brilliancy.

A s one enthusiast so aptly puts it—

“ The results produced are not only of inestimable import to 
us of today, but will be of intrinsic value to the oral appearance 
of those who in their turn shall follow us. T o  the devotee of 
the ‘Pearly Smile’ and to the exponent of culture and refine
ment, they need but one introduction, after which they automat
ically assume the place so justly deserved.”

$3.00 is the price of the complete Carmi-Lustro Prophylactic Outfit, 
comprising—

1 bottle Carmi-Lustro Friction Polish . . . $1.00
1 package Carmi Cleaner . . . . . . .  1.00
1 box Carmi-Lustro Coated Tape . . . .  .30
1 box Carmi-Lustro Prepared Cork Wheels . .50

Any of these preparations can be purchased individually. SO L D  BY
Y O U R  D E A L E R .

Samples sent on receipt of four cents in stamps.

C A R M I-L U S T R O  C O M P A N Y  : Manufacturers : Milwaukee, Wis.

--------------FOR SALE BY---------------

BILLINGS D E N TA L SUPPLY CO.
OMAHA— LINCOLN

When Ordering from Our Advertisers Mention the Journal.
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HtnMl
NEW  BAR

NEW  BILLIARD R O O M  
NEW  C O N V E N T IO N  H A LL  

NEW  B A LL RO O M  
NEW  B A N Q U E T  R O O M S  
NEW  LU N C H EO N  R O O M

*

R .  W .  J O H N S T O N ,  O W N E R  A N D  M G R .  L IN C O L N ,  NEB.

When Ordering from Our Advertisers Mention the Journal.
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H. EISELE
NEVILLE BLOCK OMAHA, NEBRASKA

Dental Gold and Solders 
High-Grade Alloys

Gold, Silver and Platinum Floor Sweeps
Bought and Exchanged Carefully Treated

We are glad that the J. M. Ney Co. are giving 
the fineness of their solders.

Ours are as follows:
20 Karat Solder, 20 kt. fine......................833 fine
18 Karat Solder, 18 kt. fine.. .................750 fine
16 Karat Solder, 16 kt. fine............... .. .666 fine
14 Karat Solder, 14 kt. fine......................583 fine
12 Karat Solder, 12 kt. f in e ........................ 500 fine

The Celebrated 22k Gold Plate

DR. SHRIVELS FORMULA
and the corresponding solders are 

made exclusively by us

When Ordering from Our Advertisers Mention the Journal.
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Medium and Quick Quality
As a true conserver of 

teeth, these alloys have 
stood without a rival for 
more than 20 years!

A production of 50,000 
ozs. for 1913 is SOME 
PROOF!

The “ O R I G I N A L ” 
Garhart alloys contain 
the wording “ Made by N . 
K. Garhart himself ”  on 
every package.

Quick and Medium

5 ozs. $ 7.50 (cash 5 % ))  
25 “ 31.25 ( “ “ ) {
20 ‘

Delivered to 5 ozs. $ 7.50 (5 %  cash) 
20 “ 25.00 (net cash)

25j)0 (net cash) iYour Addre8sl25 “ 3L 25  (5 %  cash)

For Sale by P. T. BARBER DENTAL SUPPLY CO. Inc.

E S TA B LIS H E D  1842

/A- / 2  3/4- I 1 /2  2
GOLD F O IL S , P L A T E , C Y L IN D E R S , S O L D E R S , A L L O Y S , E T C

A- 6  A N D  A- S
NORTH SEVENTH ST. 

PHILADELPHIA, PA., U. S. A.
When Ordering- from Our Advertisers Mention the Journal.
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Lincoln Dental College
associated with the

University of Nebraska
In buying a dental education one should exercise the same business 

principles as in purchasing anything else, and get the most possible for 
each dollar expended for tuition. The tuition charge at this school totals 
One Hundred and Fifty Dollars ($150.00) for each year as against those 
who charge a less tuition and those with fees aggregating as high as $250.00 
a session. It would be possible to conduct a dental college with a tuition 
of $25.00 a year, but that school could give only a very few hours a month 
in a very limited number of subjects and the school could not afford all 
time teachers.

At Lincoln there are twenty teachers, of whom seven are all time men. 
These twenty teachers draw a salary for this session of more than Nineteen 
Thousand Dollars.

The equipment used by the teachers cost the college and the University 
over One Hundred and Sixty Thousand Dollars and occupies a floor space 
of over twenty-three thousand square feet and is divided into twenty-one 
rooms, occupying a part of four different buidings.

Here are the subjects with the number of hours for the course of three 
years which we deliver to each student for the tuition he pays:

Hours
Operative Dentistry and Technic..........................................  764
Prosthetic Dentistry and Technic......................................... 832
Orthodontia (Lectures) ........................................................ 64
Pathology, Dental and General.............................................  96
Surgery, Oral and General, with anaesthetics...................  124
Oral Hygiene (Lectures).......................................................  32
Histology, General and Dental.............................................  144
Radography .............................................................................  60
Materia Medica, Pharmacology and Therapeutics...............  96
Chemistry .................................................................................  368
Dental A natom y....................................................................... 256
General Anatomy ....................................................................  256
Physiology ...............................................................................  256
Bacteriology .............................................................................  128
Infirmary practice covering all branches...............................1132

Or a total o f .............................................................................4608 hours
for three sessions of 32 weeks each teaching eight hours a day.

If the dental profession desired less hours and subject matter covered 
by the course they would cease to recommend this school which is delivering 
the work above outlined.

Next Session Opens September 21st, 1914

W h e n  O rdering  fr o m  Our A d vert isers  M ention  the Journal.
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D1MELOW FACINGS
P a t e n t e d  J a n u a r y  25 ,  1 9 1 0

The following illustrations are of molds now ready. T h e  sizes are exact
and may be used for ordering stock or special cases.

MOLAR AND BICUSPID VENEERS

4 0 2  4 0 5
We also carry mold 411, which is narrow and quite long, and mold 412, which is medium length and quite wide. 

We  also have a stock of full porcelain teeth, buccal and occlusal surface posteriors, 5 molds, similar in size to the veneers.
P. T . BAR BER  D E N T A L  SU PPLY C O . (Inc.), Omaha, Neb.
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ALEXANDER CASSRIEL COMPANY
We beg to offer to the dental profession the following bargains in chairs, 

cabinets, etc.
Every article is guaranteed to be in perfect condition.
Most of the chairs have been re-upholstered, re-nickeled and finished equal 

to new.
The cabinets have all been re-lacquered, re-varnished and thoroughly pol

ished.
All goods packed and crated free of charge, F. O. B. Chicago.

1 Harvard Mechanical, green plush, new arms, back, seat and head-rest
cushions ............................................................................................................$50.00

3 Harvard Mechanicals, red plush, new arms, back, seat and head-rest
cushions; each ................................................................................................  55.00

1 Harvard Oil, red plush, new arms, back and head-rest cushions.............  55.00
1 Harvard Oil, black leather upholstered.......................................................  55.00
1 Fredericks, black leather upholstered..............................................................  40.00
1 Ritter, black leather upholstered ....................................................................  60.00
2 Harvard Mechanicals, black leather upholstered; each..............................  45.00
2 Highlow Goulds, black leather upholstered; each......................................  40.00
1 Harvard Mechanical, red plush, new arms, back, seat and head-rest

cushions, re-nickeled head-rest ..................................................................  60.00
1 Harvard Mechanical, black leather, Case........................................................ 40.00
1 Harvard Mechanical, black leather, re-nickeled head-rest.......................... 55.00
1 Harvard Mechanical, tan leather upholstered.................................................  45.00
1 Gould, red plush, leg-base.................................................................................  20.00

FOR EXTRACTION PURPOSES ONIA
2 Merkers, black leather, disc base; each............................................................ 15.00
1 Oxford, black leather, disc base......................................................................... 20.00

CABINETS
1 practically new American Cabinet, quarter sawed oak, original cost

$170.00; our price ...............................   90.00
1 American Cabinet No. 57, golden oak; this cabinet is about one month

old; original cost $85.00; our price..............................................................  60.00
1 Harvard Cabinet No. 46, mission; original cost $110.00; our price...........  50.00
2 Harvard Cabinets No. 46, golden oak; original cost $110.00; our price each 50.00
1 Harvard Cabinet No. 46, cherry finish, excellent condition.......................  40.00
1 American Cabinet, mission; secret drawer lock; original cost $60.00;

our price ....................................   30.00
1 Harvard College Cabinet, golden oak; original cost $75.00; our price.. 30.00
1 Old Style R. & R., walnut ............................................................................... . 25.00
1 Ransom & Randolph Cabinet No. 40, golden oak; original cost $60.00;

our price ........................................................................................................... 30.00
1 Old Style S. S. W., walnut, big marble slab.................................................  25.00
1 American Cabinet No. 50, golden oak, original cost $45.00; our price. . . . 20.00
1 American Work Bench, mission; original cost $60.00; our price.............  30.00

A lexander Cassriel Company
Gold and Silver Refiners, Assayers and Sweep Smelters

A  Full Line of Dental Supplies at Wholesale and Retail 
128 SOUTH WABASH AVENUE . . . .  CHICAGO, ILLINOIS

Fourth Floor

W h e n  Ordering- f r o m  Our A d vert isers  M ention  the Journal.
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I Hotel Loyal I
F IR E -P R O O F E U R O P E A N

“At the Sign of the Red Arrow”

OM AHA
F. J. T A G G A R T

16th  s t . fr om  C a p it o l  a v e . t o  Da v e n p o r t  St .

L E S S E E  A N D  M A N A G E R

R A TE S F O R  R O O M S :
W i t h o u t  Bat h  $ 1 .0 0  a n d  $ 1 .5 0  

W ith  Bath  Pr i v i l e g e  $ 1 ,50  
W ith Pri vat e  Bat h  $ 2 .0 0  a n d  $2 .50  

S u i t e s  $ 3 .0 0  a n d  $ 4 .00  
S A M P L E  R O O M S

With P rivat e  B at h  $2 .00 ,  $2 .50 ,  $ 3 .00

C A F E  L O Y A L
AND

TH E  L O Y A L  G R IL L
A R E  O M A H A ' S  B E S T  P L A C E S  T O  D I N E

W h en  Ordering' f r om  Our A d ver t isers  M ention  the Journal.
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