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MAKING DENTAL PRACTICE PROFITABLE
*Lecture by George W ood Cl a p p , D. D. S.

[Continued from February Journal]

Voice: Why did you always play seventeen, Doctor?
Mr. Barber: Why don’t dentists take advantage of making

money as he spoke of in the deposit accounts? I spent fifteen minutes 
the other day trying to convince a man who is so shrewd that he is one 
of the successful dentists of Omaha; he is making as much money—I 
mean saving as much money as any dentist in Omaha—he has as nice 
things as any other dentist in Omaha, and yet it took me fifteen min
utes to convince him that ten per cent saved on a deposit account 
would make him in that particular case about 77 per cent interest on 
his investment in a year. I think without a doubt from now on he 
will take advantage of that. Now, why, as I said, don’t men take ad
vantage of those things. First, because there are 200 men in this 
state that to save their lives they cannot do i t ; they are only getting 
$18.00; they can’t save that $95.00, not if their lives depended on it 
at the rate they are going. There are about another one or two hun
dred that it would he nip and tuck for them to do it. Of those men 
who could do it, one in eleven are doing it. Now that is a very good 
percentage. Why don’t the rest of them that can, do it? Because 
they think of it as a little business that is beneath their attention. 
“ What does it matter if I do save a few dollars on it?”  W on’t even 
go to the trouble of doing it. The address that Dr. Clapp lias given 
them I am sure will open their eyes to the importance of doing it, and 
I feel sure a great many more will that are able to. Now, there was 
one impression that I got and I am afraid you might get of his report 
of advertising offices. The report that he gave from the advertising 
offices would indicate that the advertising office was using consider
ably more material than the successful ethical practice or in other 
words would indicate that the advertising office was a more success
ful practice financially than the successful ethical practice. You must 
remember that in these advertising offices the amount of goods sold to 
them was divided up between two, three or four men working in that 
office, but under one head. And so the individual working in the ad
vertising office does not begin to produce as much profit as the in
dividual in the ethical practice. It was news to me that there were as 
many men classed in the dead beat class in Nebraska. I didn’t think 
there were that many that would be classed in the dead beat class.
♦Delivered beforethe Nebraska State Dental Society, at Lincoln, May, 1914.
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I do not believe at this time that they ought to be classed in the dead 
beat class. I know approximately either personally or by reputation 
nearly every dentist in the state of Nebraska and I know there must 
be some of the men that are in this $14.00 a week class that are be
cause of necessity compelled to let their bills run; they may be un
fortunately classed in with the dead beats and it is too bad; it is their 
own fault; they should get more money for their services. If they 
did get more money they would be only too glad to pay their bills. I 
know that to be a fact. That is all the time I will take. Thank you.

The President: Before calling upon Dr. Clapp to answer Dr.
Barber, I wish to announce that at two o ’clock the ladies will be 
tendered an automobile ride. I presume they are to meet here at the 
hotel. Immediately after the close of this session a photographer will 
be in front and a photograph of the convention will be taken right 
across the corner. Somebody will steer you to the right place.

Dr. Prime: Can I ask Dr. Clapp a question so that he can answer
it at the same time as Dr. Barber’s? It is this: Now I have heard it 
whispered, “ I don’t know the costs of my office and I know I don’t 
get very big fees, but somehow or other I save a little money; I know 
what I have left.”  With all these operations that we have been doing 
at a loss it would look like we would go bankrupt in a short time. I 
don’t know what they lose, but to make it plain to some of them I 
wish, doctor, that you would show how a man can do business at a 
loss and yet absolutely not go to the poor house.

Dr. Clapp: You have not heard the story about the merchant
who sold the red flannel. He had a big patronage for red flannel and 
in order to increase it he put up a sign, “ I sell this flannel at twelve 
cents; it costs me thirteen.”  And somebody said, “ Why, Jim, how 
can you do that?”  He said, “ Don’t you see, I sell so much of it.”  
That answer is not a really intelligent answer to your question and I 
will try to answer that question before I answer Dr. Barber’s dis
cussion. There are in every office operations which produce a profit. 
Those operations are generally profitable because the quality of the 
work is reduced to a point that allows a profit at the fee. Now this 
is the rankest heresy that a man can preach in a meeting, but I am 
up here near a place where I can get out if I have to, and I am going 
to make the point blank statement that the size of the fee absolutely 
determines the quality of the service you render. There is many a 
man, not in this state, of course, but elsewhere, putting in amalgam 
fillings for fifty cents at a cost of fifteen, and I will tell you a story 
about a fine strapping young man who came into my office one day, 
about Dr. Wallace’s size, only this man was a farmer. He said: “ I 
want you to take this tooth out for me as quick as you can get hold 
of it. I have walked the floor all night and driven eight miles to get 
here.”  I looked at it and it was as beautiful a lower right first molar 
as I ever saw. Right on the occlusal surface was a little amalgam 
filling, not a pin head, but a modest amalgam filling. The tissues 
around the tooth were healthy, every other tooth in the mouth in
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place and I would rather have given something out of my little pit
tance than to have sacrificed that tooth and I told him so. I said, 
“ Now, if you will stand the pain for about three minutes I will stop 
that pain for you, I think, and then I will talk to you.”  He says, “ I 
don’t care what you do if you will stop the pain.”  I sat him down, 
run a sharp fissure burr in, exposed the cavity and dropped a little 
carbolic acid in where the dentist in the next town exposed the pulp 
and put a nice amalgam filling on top. The fellow got quiet and he 
said, “ You haven’t any idea what a relief that is.”  I said, “  Well. I 
have some idea; I have been through it once or twice.”  He said, 
“ Now are you ready to take that tooth out?”  I said, “ I am not 
nearly as ready as I was before and I wasn’t ready then.”  I explained 
to him that if I destroyed that tooth that I destroyed the articulation 
on the whole side of his jaw. I could show him in my own jaw where 
the dentist had taken out a first molar and the second molar came 
half way forward, tipped way over, and the third molar followed it 
and it put all the molars above out of business. I explained if lie 
would let me I could go down there and take the pulp out and he 
would not suffer as much in the whole operation as he suffered in one 
minute of his tooth ache, and I could fill that root and fill that tooth 
and it would give him the best of service for a good many years. He 
said, “ What will it cost? I said, “ Six dollars if I do it the way I want 
to.”  That is the way I used to tell them, because I had two or three 
ways of doing, according to what they would pay. I wanted to take 
out the pulp and put a gold filling there that I would be proud of if I 
met him in twenty years, but if he would not have paid me $6.00 it 
would have been a gold filling price or a gold filling operation, but the 
best I could. He said, “ That seems like a good deal of money; I am 
right off the farm, and $6.00 for a tooth looks like a good deal of 
money.”  1 said, “ That isn’t your tooth, that is the whole side of your 
jaw.”  He said, “ All right, go ahead; I ’ll pay you $6.00.”  I was 
educating this fellow that way. I took out that pulp and put in a 
filling, didn’t hurt him any; I put in a filling that I would be proud 
of and he ran his tongue over it and he said, “ Say, but that feels 
slick.”  He handed me $6.00, and he said, “ Why in the blankety, 
blanketv blank didn’t the fellow in the other town do that?”  I said, 
“ What did he do?”  “ Why,”  he said, “ he sat me down in the chair 
and he took that boring machine and made a sweep around like that 
and rolled up some stuff and stuck it in there and he took a little in
strument and rubbed it off and said, ‘ Thirty-five cents,’ just like that. 
Why,’ ’ he said, “ I wouldn’t have that fellow do a piece of dentistry 
for a dog and I am going home and tell all my friends so.”

Dr. Vance : He made more money than you did, doctor.
Dr. Clapp: Of course he did; he got twenty-five cents a minute

and I did not.
Dr. Vance: He was in business for the money and you to save

the fellow’s teeth.
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Dr. Clapp: I am just trying to show Dr. Prime how it is a fel
low can get 25 cents a minute for rotten work and the rottener it is 
the more money he will make. There is far less money in dentistry 
for the man who is doing first class work unless he is an unusually 
competent man than the man who is doing work he ought to be ashamed 
to meet thirty days later.

Voice: The fellow with the tooth got the profit.
Dr. Clapp: Yes, and I did too in the end, because he Avent out

and brought in the whole neighborhood. I Avant to say to the ladies 
before they go that inasmuch as they have seemed interested in the 
subject it is but right that I say that my wife has done as much to 
further the efforts of the entire Clapp family as the man who is the 
ostensible head of it, and I shall be very glad if the ladies Avill be 
present this evening.

Dr. Thomas: He mentioned something about the time taken up
in consultations and you mentioned 70 cents per hour; explain that.

Dr. Clapp: I mentioned that it cost the class 2 man 70 cents to
talk to a patient 20 minutes; that is Avhat I meant; it has nothing to 
do only the class 2 man has a total operative cost of $2.09, practically 
$2.10 per producing hour. If he takes one-third of an hour talking 
to a patient it costs him 70 cents, no matter whether he gets anything 
or not. The men in the other classes—class 5 say—it is $1.50 to talk 
to that patient tAventy minutes.

Dr. Christianson: Didn’t you have that once before in discus
sions ?

Dr. Clapp: Well, I was reporting from the different offices is
all, and these are the only consultations I haAm and these are twenty 
consultations from Dr. Holroyd’s office in Pittsburg with an average 
time of twenty minutes, but that is the only consultation time that I 
see down here.

Dr. Kirby: I will help Dr. Clapp out, because I know Avhat the
gentleman speaks of. He takes his producing time and on the pro
ducing time he bases his overhead expense, and as the overhead ex
pense is all paid on the producing time then as the examinations are 
made on the non-productive time he don’t make any estimate that 
there is anything lost or charged or anything else, as the producing 
time absorbs all of the expenses all the time. Is that it?

Dr. Clapp: I don’t recollect that, but it is a very logical explana
tion.

Dr. Baird: I don’t want to talk very long, but I was doing a
little figuring while you were talking. Now I Avant to class myself in 
class 2, because I don’t want to make myself think I am losing quite 
so much money as some of the rest of the higher classes. Now on 
these figures it cost a man in class 2 $4.70 to listen to Dr. Clapp this 
morning. That is what it cost me to hear him, and class 5 man it 
cost $9.94 to listen to Dr. Clapp this morning.

Dr. Cance: And it was Avorth it.
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Dr. Baird: Sure it is. Why it cost me 25 cents to listen to him
tell my wife how she could get our kitchen fixed so that it would save 
her a few steps; all the rest of you dentists the same; whatever class 
you are in, it cost you that much more. I might say it cost me about 
50 cents to hear Dr. Barber talk; it is costing you to listen to me; it 
costs in material; it costs in overhead and it costs you in salary every 
hour your office has got to carry overhead expense, material expense 
and, as he calls it, salary, but I call it living expense because that is 
all I ask is just living out of it and no salary. Now, I think that 
ought to make that plain to Brother Christianson if he will just stop 
and figure on that. Every hour has got to carry its proportion of 
expense, material, salary and overhead, and when we figure that way 
then we will get to a basis to figure out business.

Dr. Clapp: In other words, you have got to live.
Dr. Baird: I have got to pay for this trip and every hour is so

much expense.
Dr. Clapp: I will justify that expense of 25 cents for telling your

wife about the serving table, because I have two reports here and 
one of them says: “ I have been here ten years. In the last six years 
I have saved $6,000.00. You see, 1 have been married six years. ”  That 
is what he says. Now, I want to speak about the advertising offices 
being successful and I hope that any of those of you who have thought 
that I have come here to talk about the advanced fee and about pub
licity and all that sort of thing have noticed that I have been very 
self-restrained, and the only time that I have mentioned the word 
advertising is in connection with advertising offices. I have not said 
anything about advertising as a means for increasing the practice 
because I do not know enough about the subject to be able to talk 
intelligently upon it. I have been studying it with might and main 
for five years, and I am growing with the job and I hope in five years 
more I shall have something intelligent that I may say more than at 
the present time. The only thing that I have to say at the present 
time is this: Before you can be a successful—No, let me say it in 
another way. Before you can be as successful in the conduct of an 
advertising practice as you can be in an ethical practice if you will 
you have got to be at least three times as smart a man as it takes to 
conduct an ethical practice.

Dr. Whitcomb: I am glad you brought that matter out, because
I have been sitting over here wondering whether I should say some
thing or not. I would like to ask you a question and then I would like 
to make a couple of remarks. Time is valuable. May I ask you where 
you got your information about the business ability of the advertising 
dentists of the state of Nebraska?

Dr. Clapp: I will answer you in the first place that you have
not heard me say anything about his business ability. All you heard 
me state was about supply bills. I have not said a word about the 
business ability.
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Dr. Whitcomb: There was a remark about the percentage of
successes or business ability or something.

Dr. Clapp: No, I will tell you what I did say. I said that a
certain percentage of these men were regarded in their communities 
so and so; I didn’t say by the profession. I was very careful not to 
set any basis as a basis on which a man should he judged as successful, 
because I am taking the reports of people who are not dentists; they 
know nothing about it, but they will make up your rating if I ask for 
a rating over in New York.

Dr. Whitcomb: Then I will take back partially what I said, but
it does not add to or detract materially from what I was going to say. 
For the state of Nebraska, the city of Omaha in particular, for four
teen years of observation there is one financially successful advertis
ing office. There was one that some eight years ago or nine years if 
his name was on a piece of paper it would sell all the blue sky in any 
state in the union, and I personally saw him write checks for five, 
ten or fifteen thousand dollars that he never got a nickel from. There
fore, I just want to say that, they are just a little over estimated as 
to the business ability of these advertisers. I have watched these 
gentlemen come here a number of years. They don’t look as though 
they had lost quite as much as the figures tell them they had. I have 
seen at least twenty exhibitions of advertising men fail and leave the 
country with all kinds of judgments against them, and, as I say, only 
one that stood the test of fourteen years in Omaha.

Dr. Clapp: I want to correct an impression which I gathered
from Dr. Whitcomb’s remarks rather than from his words; that is 
that I may make myself plain on one or two points. I have been ex
tremely careful to say nothing about the successes of any advertis
ing office. I said that five advertising offices out of ten maintained 
deposit accounts for the sake of the profits which can be derived from 
that. I said that investigation in certain communities—or rather that 
investigation reports that five advertising men in seven are regarded 
as good business men. Now, I do not regard that as the statement of 
success. You must be very careful not to make these things mean 
things that I do not say. I have just said it takes three times as smart 
a man to make a success of an advertising practice as it does to make 
a success of an ethical practice. I am like Dr. Whitcomb in the fact 
that I know of some advertising offices which have made and are 
making very large sums of money. I can point to one man who is 
running three advertising offices; he is not a dentist himself; he does 
not know a third molar from a full eclipse of the moon; he is making 
$54,000.00 a year in cash. I can point to the other extreme, on which 
I have on my papers a report from one of the dealers, to whom I send 
for information. 1 send to dealers all around everywhere concerning 
the state of Nebraska that would possibly know anything about it, 
so that you couldn’t say that any one dealer gave me the information. 
I have a statement from one particular dealer that “ we sell to adver
tising houses only for cash with the order or C. O. D.”  Now, I want
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von to be very careful not to make what I say anything different than 
the exact words I use, because I am at this time on a subject where 
the ice is mighty thin, and I don’t know where I am going to get off 
unless I am exactly quoted. I have been trying to find out what I 
could on an intelligent basis about advertising and ethical practice, 
and the advertising men tell me their side and the ethical men tell me 
their side, and I have searched or five years for the middle ground, 
and I don’t know where it is. I don’t want you to go away from here 
with the impression that I have made the slightest statement about 
the success or the advantage or anything else concerning an adver
tising practice except precisely what I have told you here, and I 
would add to that, that is the most dangerous means that you can 
possibly use for increasing your practice unless you are a genius in 
advertising. Now, I want to say in regard to the supply bills that 
were spoken of for these advertising dentists that the supply bills are 
not greatly in excess of the higher class of supply bills for class five 
men. I want to make that point plain. Thank you.

(Adjournment.)

EXAMINATION OF DENTISTS FOR THE U. S. ARMY
The Surgeon General of the army announces that examinations for 

the appointment of Acting Dental Surgeons will be held at Fort Slo
cum, New York; Columbus Barracks, Ohio; Jefferson Barracks, Mis
souri; Fort Logan, Colorado, and Fort McDowell, California, on Mon
day, April 12, 1915.

Application blanks and full information concerning these examina
tions can be procured by addressing the “  Surgeon General, IT. S. Army, 
Washington, D. C.”

The essential requirements to securing an invitation are that the 
applicant shall be a citizen of the United States, shall be between 21 
and 27 years of age, a graduate of a dental school legally authorized 
to confer the degree of D.D.S., and shall be of good moral character 
and habits.

Acting Dental Surgeons are employed under a three years’ con
tract, at the rate of $150.00 per month. They are entitled to traveling 
allowances in obeying their first orders, in changing stations, and :in 
returning to their homes at termination of service. They also have a 
privilege of purchasing certain supplies at the Army Commissary. 
After three years’ service, if found qualified, they are promoted to 
the grade of dental surgeon with the rank of first lieutenant, and re
ceive thereafter the pay and allowances appertaining to that rank.

In order to perfect all necessary arrangements for the examina
tion, applications must be in the possession of the Surgeon General at 
least two weeks before the date of examination. Early attention is 
therefore enjoined upon all intending applicants. There will be nine 
vacancies to be filled.
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RECIPROCITY
With the news that the dental societies in Southern Oregon have 

declared for reciprocity and are seeking legislative action in anticipation of 
favorable results, we are reminded strongly of the late campaign against the 
so-called dentistry bill which elicited so much comment at the Oregon gen
eral election last fall.

This affair had its start when the State Board of Dental Examiners 
refused a license to one Parker (author of the above bill), who desired the 
right to practice dentistry in Oregon. The resulting fight and the rather 
small majority by which the bill was defeated shows, at least, one danger 
the profession and the public faces through men of this stripe.

Aside from the personal advertising accruing from the notoriety, 
Parker in this “ scrap” sought to place Oregon foremost in demanding the 
minimum of qualifications for professional men and inaugurating unqualified 
universal reciprocity.

The fire is still smouldering and its odoriferous fumes are easily recog
nized these days around the state house at Salem, where the sequel, in the 
form of two bills of Parker’s boasted origin, have been introduced into the 
house (H. B. 25 4 and H. B. 255), presumably to regulate the practice of 
dentistry, but in reality, assailing as they do the manhood and intelligence 
of the profession, to vent a spite, and incidentally to prolong personal 
notoriety as an advertising asset for the so-called “ Painless Parkers.”

It is the men of this class that reciprocity will help the most, unless 
the provision is amply guarded and restricted.

The Journal always has and will stand for anything that spells pro
fessional progress and broadmindedness. It is published in the interests of 
the dentists of the Northwest. Its attitude on the Reciprocal Exchange of 
State Licenses is favorable on the whole and it voices the hope that the 
time will come when a perfected standardization of colleges and of state 
examining boards which grant and pass upon dental diplomas, respectively, 
will make an arrangement possible under which reciprocity may be prac
tical and free from technical legal complications, but at the present, laying 
aside all other objections, it would seem that the Northwest has everything 
to give if real reciprocity, even though local in character, were established.

Though it may be open to criticism, our judgment is that now is not 
the time for inaugurating Reciprocal Exchange of State Licenses for the 
practice of dentistry.— Editorial, Northwest Journal of Dentistry, for Feb
ruary, 1915.

NOTICE
Do not overlook the annual special tax of $1.00 to be imposed by the 

Internal Revenue Department on cocaine, morphine, codein, or any other 
compound of opium. Dentists and physicians are required by law to pay 
this tax before March 1, 1915, as, after that date, it will be unlawful for 
anyone unauthorized to have such drugs in his possession. The tax is to 
be paid to the Collector of Internal Revenue for your district.
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If you are reading current dental literature and this is flashed 
upon your mental screen and you fail to feel the desire to “ get it,”  
where as a progressive do you figure?

Pyorrhea, several treatments also Emetin; Conlductive Anesthsia 
with clinics; Modern Bridge-work, removable dentures, Roach; Artic
ulation of Artificial Dentures, student of Gysi; lectures, clinics, lan
tern work and practical demonstrations.

Do you feel it? Did you ever re-furnish your office? Remember the 
feeling? Is it time for us to clean our house of ideas and enjoy the 
stimulation which comes from contact with good men?

The success of the state meeting at Omaha in May depends upon 
the desire to get in touch with several of the most prominent special 
instructors in the profession, men who have national reputations.

There is no need to hide the fact that the present officers are intent 
on making this meeting the best in quality and greatest in attendance 
of any previous meeting in the state’s history and to that end have 
secured the most heard about men for our program.

Begin telling your patients of your intention to be at this meeting 
end it will be the best advertising in the world.
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The time has come when people wonder why von don’t attend your 
state society if you are one of those who do stay away. Why do recent 
graduates in dentistry get business from the start? Because they are 
what they are—NEW. Now is your chance to post-graduate, become 
new and truly carry home the last word on the very subjects most 
agitated today.

Just to show the executive committee what we think of their work 
we venture this, the greatest number of dentists every assembled in 
Nebraska will attend the coming meeting of the Nebraska State Dental 
Society and they will get what they are looking for.

THE MIGHTY SQUARE
Success comes to us all in the same way. Exceptions are rare. 

AVork and honesty make success. These two words should be the 
ethical standard of every man, be he professional or tradesman. You 
can not put all men on the same level. Men are not born that way. 
It is not the way of the Creator. If tve were all the same, it would be 
an unlivable world, with no premium on ambition or aspiration. So 
we can not judge all men by our standard, but we can judge them by 
their work and their honesty.

The man who would seek to crush his fellow by foul means, by 
undermining his business and speaking lightly of another’s work is 
no better than the man who deals in false weights and meaures. Does 
anyone think that the road to prosperity lies along a highway of 
iniquity? How many of us prosper by wrongdoing? How many of 
us achieve success without work and honesty?

So let us as men be kind in our judgment, one with another, and 
put honesty of purpose and a man’s hard work before the little things 
that we oftimes judge a man by. AVM. A. M ’HENRY.

At the suggestion of Dr. Arthur M. Flood, Secretary of the Panama- 
Pacific Dental Congress, Dr. E. H. Bruening, Chairman for Nebraska, has 
appointed the various district secretaries of the state society to assist the 
executive committee in the work. If you contemplate attending the congress 
notify your district secretary. If you will give a clinic or paper notify your 
district secretary and don’t forget to send in your membership fee of ten dol
lars, which will admit you to the whole show and also give you a printed 
copy of the proceedings after the congress.

Have you registered with our Uncle Samuel yet? If not, you had better 
address a letter as follows: Collector of Internal Revenue, Omaha, Neb.,
asking for a registration blank and a copy of “ Internal Revenue Regulation 
No. 35,’’ which is the new dope law.
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THE MEETING

DR. SKINNER
With reference to what will be required out there in the way of 

patients, supplies and equipment, will say that I presume it would be 
a good thing to have three cases of pyorrhea which are as nearly 
alike as possible. On one of them we will try the emetine treatment; 
on another we will try instrumentation alone, and on the other we will 
try out instrumentation and the Dunlop vapor. This in connection 
with a lecture on prophylaxis and one on pyorrhea, I imagine will 
keep us pretty busy. If you have a lantern, I will bring out some 
slides, which will demonstrate some pathological conditions of the 
alveolar process.

I shall want two operating chairs with a dental engine at one of 
them. If the program can be so arranged, I would like to read my 
lecture on oral prophylaxis during the morning of my arrival. This 
will put those who are interested in this line of work in touch with 
what I am going to try to carry out in clinical work. During the aft
ernoon I will work one hour each on the three patients, and that even
ing read my lecture on pyorrhea and the use of the Dunlop vapor. 
The lantern slide talk can be given the next night. The daylight can 
be devoted to clinical work.

DR. CAMPBELL
At our meeting in May Dr. Dayton Dunbar Campbell of Kansas 

City, a student and disciple of Dr. Gysi, will be one of our guests and 
essayists. As a clinic, Dr. Campbell will construct a full upper and 
lower set of dentures for some patient whom we shall procure, explain
ing in detail the way and wherefores of each part of the procedure 
which will include the making of casts, bite plates or contour models, 
the use of the Gysi Adaptable Articulator, mandibular tracings, and 
their reproduction, and the Anatomical and Esthetic arrangement of 
teeth.
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TO THE MEMBERS OF THE NEBRASKA STATE DENTAL
SOCIETY

Suffice to say at this time that the most important part of our 
course will be the lectures and clinics on removable partial artificial 
dentures. We will study this subject under the following headings:

Importance of the subject and why—Reasons for failure—Fees 
compared—Selling the removable appliance—Talking points—Self con
fidence—Securing confidence and co-operation of patient—conserva
tion—Definitions—Indication, contra-indications—Advantages—Disad
vantages—Classification—Discrimination and choice of methods. Im
portance of preliminary preparation of patient, studying the case, de
signing and construction of the appliance.

Another sketch will appear in next month’s issue of the Journal.
Yours truly,

F. E. ROACH.

Questions and Answers and Practical Hints are solicited. Send material for this Depart
ment to D r . J. M. P r im e , Oxford, Nebr.

------------------------------------------------------------------------------------------------------------------------

Before applying the dam, lubricate the holes with vaseline. You 
will be surprised how much easier it will be adjusted.—M. E. Vance.

Dr. C. E. Brown of Omaha, formerly of Lincoln, told me the fol
lowing, and has been a great help. I pass it on : Apply a little chloro
form around the gum after cementing crown or inlay, to relieve the 
irritation of cement.—M. E. Vance.

Discolor the liquid with a little cement powder first, then pro
ceed to make mix of cement, thus avoiding most of the heat and con
sequent irritation when cementing crown or inlay.—M. E. Vance.

Thorough washing of the hands every night and rubbing well with 
camphor ice will keep hands in good condition during winter weather. 
—M. E. Vance.

For an ideal pulp capper and protector add enough oil cloves to 
Caulk’s Copper Cement powder to moisten it before adding it to the 
liquid. You will have to add a little more of the powder than usual 
because the oil cloves retards the setting a little. This flowed over the 
horn of an exposed, or nearly exposed pulp, will get as hard as stone 
and permanently protect and soothe the pulp.—J. M. Prime.
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m
ELL, Bess, here is the March Journal with its annual boosting 

bombast for the state meeting to be held at Omaha in May. 
One would think to read this that they were going to uncork all 

the dental science in the world. It ’s been some time since 1 attended 
one of their meetings and if they are no better now than then— 
excuse me.

"What do they do at those meetings, Tom?
Oh, they have some wise ones from Elsewhere who do the learned 

and sage in lecture and clinic roles and the fellows who stick around 
pretend to get an ear full, to come home only to fall into the same 
old------.

But Tom, dear, they all don’t do that, do they? There is Doctor 
Push, and you know he is building a good practice here in spite of 
your good work. He returns from the meetings seeming so glad to 
have been there, and he always brings home something new, keeps the 
people talking about his being up-to-date and constantly saying he 
has all the late methods and treatments. Why didn’t you like the 
meetings, dear?

Well, when I made the rounds the clinics were old stuff to me and 
some of the stunts they were pulling off—well, it made me tired. Then 
they had a lecture which reminded me of my freshman days—no, I 
pass.

But dear, Mrs. Push says her husband sees a lot of things there 
which appear old at first, but by paying attention and asking ques
tions he never fails to learn something, and she says he gets his note
book out while there and brings it home filled with new ideas he 
finds helpful. Did you do that way?

No, as I say, it didn’t look good to me.
Well, I don’t know much about it, but it seems to me that dental 

organizations ought to mean just as much to the dentist as those of 
physicians, school teachers, druggists or implement dealers do to them, 
and last week at our mothers’ club I learned------

Say, Bess, you will have me feeling like a conservative with moss 
on my back at the office tomorrow------

But Tom, you know you are a good workman and yet there is 
something wrong about your office or the way you do things, for the 
people don’t speak of you as they do Dr. Push.

That’s all right, Bessie, I too have felt there must be something 
wrong, but—somehow—the money—and the time------

Well, you have money enough to go this year and Dr. Push just 
puts a card on his door: ‘ ‘ G oodby, Gone to My State Dental Meeting. 
Will Return Friday a Better Dentist.”  I don’t believe he loses any
thing.
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Well, girly, I feel things slipping and since we have been talking 
I have decided to cut those meeting dates off my appointment book 
and will go to hear the program this year, which does look rather 
“ advanced,”  as they put it in the Journal, and maybe I can get in 
line for dope on Gysi Articulation and those new teeth, and pick up 
where I left off in pyorrhea.

Oh, Tom, I know you will be able to do that, and maybe you will 
see a new cabinet or perhaps you will decide to get a nitros-oxide 
outfit. Tom, will you really go?

Yes, I'll more than go; I ?ll take you along so you can share the 
blame for what we buy. Cy.

FOUR YEAR DENTAL COURSE
We take pleasure in announcing to the dental profession that while at 

the recent meeting of the National Association of Dental Faculties the 
writer introduced and succeeded in having passed a resolution establishing 
the four year dental course to begin with the opening of the session of 
1917-18. We attempted to get the motion through to have it take effect 
with the opening of the coming session. It seemed, however, that some of 
the schools were not prepared to take up the work on such short notice, 
hence we were forced to accept the delay of two years. With this institution 
it did not matter how soon the four years course began, as all of the sub
jects to be added to the course are even now being taught at the University, 
and it is only a question of sending the student into those classes and slightly 
modifying the subject matter prepared, to bring about nearly all of the 
changes desired. However, there is one particxilar feature of dental educa
tion which is now at fault that will surely be rectified in Lincoln, and that 
is this: the students will be required to take at least one-half year more 
of practical work in the infirmary than they now get.— Lincoln Dental News 
for March, 1915.

WITHOUT ONE ATOM OF BOASTING, THE NEBRASKA 
STATE DENTAL SOCIETY HAS ONE OF THE BEST 
DENTAL ORGANIZATIONS IN THE UNITED STATES, 

SPENDS MORE MONEY ON HER PROGRAM TALENT, HAS 
A GREATER MEMBERSHIP FOR THE NUMBER OF DEN
TISTS IN THE STATE, HAS MORE DEPENDABLE WORK
ERS FOR COMMITTEEMEN, AND GIVES MORE TO ITS 
MEMBERS FOR THEIR DUES THAN ANY DENTAL ORGAN
IZATION OF ITS SIZE IN THE COUNTRY.
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M i r a  <a
Db . C. S. P a r k e r , Norfolk 

Term expires July 1st, 1915 
Dr . J. S. P ie r c e , L incoln , pr e s ’t 

Term expires July 1st, 1916 
Dr . E.A. Me se r v b y , Kearney,v -p r s .

Term expires July 1st, 1917 
Dr . J. H. W a lla c e , Omaha 

SEC’Y-TREAS.
Term expires July 1st, 1918 

Dr . S. A. A ll en , Loup City 
Term expires July 1st. 1919

CRABS AND OTHERWISE
Secretary Wallace has a stock of letters like this one:
Dear Doctor Wallace: I have misplaced the first notice that my

registration fee was due, and I thought it had been paid. Enclosed 
find cheek for $1.00, with my thanks for second notice. Yours truly, etc. 

Dear Doctor: I enclose P. 0. order for $1.00, my registration fee.
Let the good work go on. Yours, --------- .

Dear Doctor Wallace: I enclose my fee with pleasure. I realize
that one of the big things against the board is the indifference of the 
profession. I now feel that with every man with you and a show of 
willingness to help you that more of your good work can be done. 
Very truly, etc.

HOOK-WORM CONCLUDED
In our last article diagnosis and symptoms were treated of. It is now 

in order to consider briefly prophylaxis, treatment and prognosis.
Prophylaxis— See treatment.
Prognosis— This is favorable if the will of the patient can be enliztefl 

in his own behalf.
Treatment— Do all laboratory work soon as possible instead of putting 

it off as long as possible. Retire early and rise the same. If eight o’clock 
has been the time try seven-thirty for three or four days, then try seven for 
several days. Keep this up until five-thirty is reached; let it remain sta
tionary at that. Arise soon as the bell is heard, and not after it has ceased 
to clang.

Eats— Three solid meals a day are indicated for those who perform 
manual labor in the open air. Professional men may omit the evening meal 
entirely to good advantage. Commence gradually and cut it down to a slice 
of bread. Soon that, too, may be omitted without discomfort.

Conclusion— If these rules are followed in a few weeks the oxyhaemo- 
globin will become apparent in the integument covering the zygomaticarch. 
Man is prone to fall into habits of indolence like the stall-fed ox, blinking 
on his bed of straw. Break into the class of the stolid plow horse with 
sinews of steel, stamping and neighing with keen apprehension when the 
farmer rattles the oats can. A little investment in going up against old 
Grain and Inclination pays good dividends. It is better to be Spartan than 
sportin’. C. E. FELLMAN.

Sutton, Neb.
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©UR MEWS BUDGET
Send News Items to DR. H. A . NELSON, 579 Brandeis Bldg., Omaha 

-----------------------------------------------------------------------------------------------------------------------------------------------------

Journal advertisers are in good company.

Dr. W. B. Smith of Fairbury paid Omaha a visit during the auto show.

Dr. E. A. Meservey of Kearney has remodeled his office complete in 
every detail.

Dr. J. E. Wallace of Oakland is seen in Omaha quite often of late. 
What’s the attraction, Wallace?

Dr. J. M. Prime of Oxford, goes to the Kansas City meeting March 12th, 
as the only clinician on the program.

Dr. L. G. Van Slyke of Hyattville writes as follows: “ Am feeling fine
and my twins are doing lovely. Regards to all the boys.”

The next day it snowed, and then snowed some more. Nevertheless we 
expect to have the streets of Omaha cleared in time for the big meeting in 
May.

Dr. S. A. Allen, editor of our Journal, has recently purchased a copy of 
“ Putman’s Word Book.” We may now expect more lengthy and flowery 
editorials.

Dr. H. A. Nelson, we understand, is getting to be so modern that he 
not only rides in the jitney busses, but has bought a half interest in a jitney 
and taxi concern.

Dr. R. N. Anderson of Wahoo was seen at the Omaha auto show crit
ically examining the cars. We have not yet learned whether he purchased a 
Pierce-Arrow or a Red Indian.

We hear that Dr. W. L. Shearer of Omaha has purchased a new auto
mobile, but as yet have not learned what make. What’s the matter, Shearer, 
was the Kansas City trip too much for the “ Gray-Davis?”

Dr. W. F. Roseman of Fremont has recently spent several weeks in 
Omaha serving on the federal jury. Dr. Roseman was one of the jurors 
who found Mr. Matters guilty on nineteen out of twenty counts in the Sutton 
bank case.

We have recently heard that while attending the pedagogic meeting, 
Dr. Hippie invited Dr. Leon Williams of London, Eng., to stop in Omaha, to 
lecture and demonstrate and Dr. Williams consented. Hurrah for Dr. Hippie! 
More of this later.
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Dr. Clyde Davis of Lincoln attended the meeting at Chicago.

Dr. William Finn of Cedar Rapids recently visited with Dr. G. B. Baird 
of Fremont.

Dr. and Mrs. E. R. Batty, formerly of Bloomington, now of York, have 
a perfectly new baby.

Dr. Guy Brown, who has been located at Emerson, is now doing busi
ness at his new stand in Gering, Neb.

Dr. E. T. Sward, who has been located at Oakland for a number of 
years, has moved to Minneapolis to practice.

Dr. J. H. Atkinson of Omaha has recently returned from a two weeks’ 
sojourn in Florida, where he went to look after some land interests.

Drs. T. P. Regan of Bloomfield and F. M. Gleeton of Newcastle were 
recent visitors in Omaha, and at their alma mater, the Creighton Dental 
College.

Dr. and Mrs. Earl C. Alldritt of Lincoln are the proud parents of an 
eight and a half pound daughter, born in March. Doctor says, “ Everybody 
line and lovely.”

Dr. Roy E. Dooley, Creighton, ’ 12, of Fremont recently spent an after
noon at his alma mater demonstrating the use of the hypo and novocain for 
painless cavity preparation.

Mr. J. C. McCoulough, traveling salesman for Patterson-O’Brien of 
Kansas City, has been transferred to the St. Paul, Minn, house. Mr. Stokes 
takes Jack’s place in this territory.

Dr. John Franklin Stout, D. D. S., Creighton, ’ 12, was married to Miss 
Agnes Charlotte Foster on Wednesday, January 27, at North Yakima, Wash. 
Dr. and Mrs. Stout will make their home at Eureka, Mont.

Doctors F. N. Connor, A. W. Nason, W. H. Sherraden, W. H. Latey and 
O. A. Hunt recently donated a number of valuable books to the Creighton 
Dental College library, as well as a large number of magazines to complete 
back files.

Wedding bells were rung in Ogden, Utah, for Dr. H. McGrane, Creighton, 
’14, and Miss Winifred Quigley. The good wishes of Dr. McGrane’s many 
friends will follow him back to Sioux City, la., where he has a splendidly 
equipped office in the principal office building of the city.

Dr. Charles E. Woodbury, a member of the Creighton Dental College 
faculty, will spend the week beginning March 8th, at Evansville, Ind., with 
the Southern Indiana Study and Research club, as their demonstrator. On 
his return home he will stop in St. Louis and read a paper before the St. 
Louis Dental Society.



18 NEBRASKA DENTAL JOURNAL

Dr. S. A. Allen, Editor, Loup City, Neb.
Dear Doctor: I have wondered for some time if it would not be a

wise plan to hold a side line series or “ course of instructions” exclusively 
for the benefit of dental assistants in helping them to become more efficient 
in their work. It is a difficult problem in most cases, to train an
assistant to really help the dentist and at the same time to keep out of his 
way.

Of course we need a great deal of practice and training to learn just 
how to adapt ourselves to the use of a good assistant.

In answer to a letter which I wrote to Dr. Baird he suggested that I 
present something to the Journal for publication which might urge this 
subject upon the minds of the Nebraska dentists and result in a good course 
at the state meeting, where we might take our assistants that they, as well 
as ourselves, might return to the office more fully equipped to do more and 
better service.

Those who have worked with a good assistant for any length of time 
realize how difficult, near to impossible, it is to try to do without. It is not 
economical.

A good assistant (one who stands socially well in her community) is a 
valuable necessity in every dental office.

Trusting you may find time to arrange something along this line for 
publication and that it will meet with approval and result in action, I 
remain, Fraternally,

H. A. MERCHANT, D. D. S.

If you have not sent in your dues do so at once, and assist your state 
officers. Do it now!

On February 15 President McHenry, Secretary Porter and Drs. Baird, 
Whitcomb and Crowley of the executive council, as well as a number of 
Omaha dentists, met at Hotel Loyal in Omaha to discuss the plans of our 
May meeting. Dr. Baird reported that he had procured the necessary talent 
for a ripping good post graduate meeting. Every man whom Dr. Baird has 
secured is a top-notcher in his particular field and any one who misses our 
next meeting will be denying himself one of the greatest opportunities ever 
offered to the members of the Nebraska State Dental Society. While this 
will probably be the most expensive program that the society has ever put 
on, by co-operation and early paying of dues it will not cost the members 
any more than lesser meetings and the results will be ten-fold.

The lecture rooms of the Creighton College will be used for the lectures 
and demonstrations and Hotel Fontenelle, a half block away, will be head
quarters.

It has been our good fortune to have had the opportunity to be present
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at the stockholders’ banquet, when the house was open for inspection. The 
Hotel Fontenelle, in our opinion, is equal to any hotel in the country in every 
respect, excepting size. The banquet room, the dining room, the grill and 
cafe, the men’s lounging room and the ladies’ parlor and tea room, are as 
beautifully planned, furnished and decorated as any of the first class eastern 
hotels. Single rooms with private bath may be had as low as two dollars 
and a half a day. We think the society is indeed fortunate in being able to 
make this hotel headquarters.

This is indeed going to be a banner meeting for the Nebraska State 
Dental Society, with the excellent program, the ideal lecture accommodation 
and Omaha’s new Hotel Fontenelle as a social center.

THE LATE THOMAS W . EVANS

T HOMAS W. Evans, the founder of the Thomas W. Evans Institute, was 
born in Philadelphia, December 23, 1823, and died in Paris, France, 
on Nov. 14, 1897. As a boy he lived with his parents in the house 
which stood on the lot at the northwest corner of Forteith and Spruce 
street, where the new building will stand as a permanent monument 

to the great American dental surgeon. He was educated in the common 
schools of Philadelphia, and at the age of fourteen years entered the employ 
of Joseph Warner, a gold and silversmith of Philadelphia, whose business in
cluded the manufacture of certain surgical instruments, and incidentally of 
plate solders, and some of the implements used by dentists. His apprentice
ship with Warner brought him into occasional contact with dentists of that 
period and their methods, and in this way he no doubt derived the impetus 
which led him later to enter upon the study of dentistry. In 1841 he became 
a student in the office of the late Dr. John DeHaven White, of Philadelphia, 
with whom he remained for two years. During his studies with Dr. White 
he attended lectures at Jefferson Medical College, from which, in due course, 
he was graduated.

Dr. C. Starr Brewster, an American dentist practicing in Paris, had his 
attention called to this work done by Dr. Evans, and was so impressed by it 
that a partnership was arranged between them.

The partnership between Drs. Brewster and Evans lasted until 1850, 
during which year Dr. Evans opened an office on his own account in the Rue 
de la Paix, and entered upon a remarkable professional career.

Dr. Evans has been generally credited with being the pioneer American 
dentist in Europe; this is an error. As already shown, Dr. Brewster had pre
ceded him by many years, and was in successful and lucrative practice at the 
time of Dr. Evans’ arrival. Dr. E. Maynard, of Washington, had also pre
ceded Dr. Evans, but did not permanently locate, though he helped to make 
American dental methods known in Europe.

Dr. Evans, as an operator, may have had many peers, and, in recent 
times, many who excelled him as a practitioner. There are not wanting those 
who place but light estimate upon his abilities as a dentist, and who attribute 
his phenomenal success to abilities quite apart from his skill as an operator. 
There is evidence tending to show that he was an operator of more than 
usual ability.
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His professional equipment in itself cannot be regarded as the cause 
of his remarkable success. His abilities as a practitioner were merely a con
tributing factor in a complexus of characteristics which have helped to make 
Dr. Evans the most conspicuous figure connected with dentistry. Dentistry 
became the stepping-stone which served as a means of bringing him into 
contact with those to whom he made himself of value and who contributed 
substantially to his success. He was a diplomat, possessing a keen perceptive 
faculty which enabled him to read human nature, delicacy and firmness in 
his treatment of affairs, a rigid honesty of purpose, and a foresight which 
was intuitive. His association with Dr. Brewster brought him into contact 
with the aristocratic element of French society; it was his avowed ambition 
to secure for his clientele all of the crowned heads of Europe, and it has 
been asserted that in this he succeeded. By his skill and attractive per
sonality he drew them to him and won their confidence. His confidential 
relationship with Napoleon III is historical, and its two most important 
results, the diplomatic mission intrusted to him by Napoleon to President 
Lincoln during the war of the rebellion, which resulted in the neutrality of 
France with respect to that issue, and the aid rendered by him to thqj 
Empress Eugenie in her escape to England during the riots following the 
fall of Sedan at the close of the Franco-Prussian war, are matters of com
mon knowledge. As to the latter event, Dr. Evans, during his visit to 
America shortly before his death, gave the following version to a friend in 
Philadelphia:

“ It was on the night when the infuriated mob had fired the Tuileries 
that the Empress, in disguise, fled for her life, and, while the royal residence 
was burning, made her way to the residence of the doctor, who was not at 
home at the time. When he returned he found her in the library.

“ ‘Doctor,’ said the Empress, trembling with emotion, ‘there are few 
persons in Paris today in whom I can trust. The people are shouting for my 
blood. They want to place my head on a pike, as they did the head o f 
Princess Lamballe; but, Doctor, I am sure I can trust you. I know the great 
peril that my appeal will cause both Mrs. Evans and yourself. You might 
lose all you have, but, oh, if you can only assist me to escape from Paris 
and France!’

“ The Doctor assured the Empress that both Mrs. Evans and he realized 
what they owed to Napoleon and herself, and at once offered his hearty co
operation at any cost. He assured her that he had unlimited confidence in 
his servants, and particularly in his coachman. Then he bade her be calm 
while he was absent to arrange her escape. He jumped into his carriage 
and drove to the barricades on the outskirts of Paris. He was known as the 
English doctor, and when he was stopped by a sentinel and challenged he 
replied that he had a patient a little way out of Paris and was in haste to 
answer an urgent call. The sentinel was satisfied and let him pass, calling 
out that he wished the doctor would get a good fee.

“Thus he assured himself of the ease with which he could pass the 
lines, and in a short time returned. He then told the sentinel that he had to 
return to Paris for medicine and instruments. Upon inquiring if that par
ticular sentinel would be on duty long, the doctor learned that he would be 
on guard until after midnight. With the caution that if the soldier would 
meet him there shortly before midnight he would receive two boxes of the
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finest cigars made, as well as a bottle of the best brandy on earth, the doctor 
drove on, re-entered Paris, and informed the Empress that he was ready for 
the venture.

“ With Eugenie concealed under a skilfully arranged shawl, the perilous 
journey was attempted. Reaching the sentinel, who was there ready for his 
brandy and cigars, the doctor leaned out of the carriage window with the 
boxes in one hand and the bottle in the other, thus completely hiding the 
form of the Empress. With a cheerful remark to the soldiers, the doctor 
ordered the coachman to hasten on and the danger for the time being was 
over. Then began the perilous drive for Calais, where the Empress boarded 
a vessel without attracting suspicion and sailed for England.”

It has been stated that Dr. Evans owed his fortune to the patronage 
shown him by Napoleon III. This is not wholly true. It is a fact that the 
doctor’s reputation was greatly enhanced by the confidence of the French 
Emperor, and that his list of patrons was greatly enlarged as a result, but by 
far the greater portion of his accumulated wealth was due to real estate in
vestments made possible through the personal friendship of the Emperor.

Much of Dr. Evans’ life was devoted to works of charity and philan
thropy. He rendered important service during the Crimean and Franco- 
Prussian wars in the care of wounded soldiers, and in introducing more sani
tary and humane methods in military hospitals. Sent by the Emperor at his 
own suggestion during the Crimean war, to study the sanitary condition of 
European camps and hospitals, he was so impressed by the pictures of suf
fering there presented to him that on his return he secured the interest of 
the civilized world in important measures of reform. His record during 
the late Civil War in the United States will be found in the history of the 
United States Sanitary Commission, which he organized in Philadelphia, 
coming over especially to serve his native land in the hour of need. During 
the Franco-Prussian war he was probably the only man in Europe who might 
pass from camp to camp. During all this memorable campaign he personally 
directed the movements of the ambulance corps of the Red Cross Society.—  
Old Penn. Weekly Review, February, 1915.

OFFICE FOR SALE.
FOR SALE— A $4,000 dental practice in a south central Nebraska 

county town with exceptional large territory and excellent equipment; heat, 
water and electricity; and with no competition.

This must be a quick sale, as have entered other business but will stay 
and introduce new man. Address, C. S. B., Box 1301, Omaha.

Knowing this office and business we do with it, we consider this proposi
tion an exceptionally good one. BILLINGS D. S. CO.

The second number of the industrial and vocational lecture course 
arranged for the students of the Wayne State Normal was given Friday 
morning by Dr. T. B. Heckert, on the subject, “ Dentistry and Its 
Opportunities to Young People.” —The Nebraska Democrat, Wayne, 
Nebraska.
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The Nebraska State Dental Society

OFFICERS AND STANDING COMMITTEES.
W. A. McHenry, President......................................
O. H. Cressler, Vice President................................
H. J. Porter, Secretary...........................................
H. E. King, Treasurer.............................................
S. A. Allen, Editor......................................................
0. H. Cressler, Business Manager for Journal. . .
H. J. Porter, Superintendent of District Societies

Executive Committee
G. B. Baird.............................. Fremont
F. F. Whitcomb........................ Omaha
E. X. Crowley...........................Lincoln

Mouth Hygiene
Horace Warren. .Missouri Valley, la.
F. W. Webster.......................... Lincoln
Z. A. Norton.............................. Milford
O. L. Beeson...........................Beatrice

Legislative
W. A. Cox..................... South Omaha
C. S. Parker.............................. Norfolk
J. F. Cole................................... Aurora
P. T. Barber...............................Omaha
J. S. Pierce...............................Lincoln
J. H. Wallace.............................Omaha
H. A. Shannon..........................Lincoln
E. X. Crowley...........................Lincoln

Superintendent of Clinics
P. J. Hunter...............................Omaha
Chas. Gietzen, Assistant.........Omaha
W. L. Shearer, Assistant.........Omaha
E. H. Bruening, Assistant. . . .Omaha

Nelson, Neb. 
North Platte, Neb. 

Cambridge, Neb. 
Omaha, Neb.

Loup City 
North Platte 

Cambridge
Ethics

E. W. Fellers.......................... Beatrice
J. F. Nelson............................ Superior
Ferdinand G riess.................

Membership Committee
A. D. Davis..............................
L. P. Ronne............................ . Lincoln
M. E. Pettibone..................... .O’Neill

Arts and Inventions
M. H. Dunham.......................
J. M. Prime.............................
C. E. Bolzell........................... . Stanton

Auditing
E. X. Crowley........................ . Lincoln
G. A. Grubb............................ . Lincoln
L. P. Ronne............................ . Lincoln

Revision of Constitution
T. J. Hatfield............................... York
M. H. Dunham..........................Omaha
M. E. Vance..............................Lincoln

History Committee
E. H. Bruening......................... Omaha
M. E. Vance.............................Lincoln
W. F. Roseman......................Fremont

O p e n s  A u g . 30 t h , 191S
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N E W  PRICE ON

Davis Crowns
IN QUANTITIES

Assortment No. 1

Consisting of 100  Davis Crowns 
and 100  Davis Pins, new price, $25.00

Assortment No. 2

Consisting of 3 7 0  Davis Crowns 
and 7 8  Davis Pins, now selling for $75.00

W e carry Dr. Prime’s Plyers and the Crandall- Woodbury 
set o f  Cutting Instruments made by the Cleveland Dental 
Mfg. Co. Let us send them to you on approval.

P. T. Barber Dental Supply Co.
(INCORPORATED)

O M A H A , - - N E BR A SK A

W hen Ordering from  Our Advertisers M ention the Journal.
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The Omaha Dental Laboratory Co.
W . E. IGEL, Manager

Mechanical and Prosthetic 
Specialists

OUR AIM IS TO GIVE YOU

Prompt Service Best of Materials
Unexcelled Workmanship

Give Us a Trial On Your P AR TIC U LAR  CASES

5 78 Brandeis Building -  -  O M A H A , N EBR ASK A

DON’T SIMPLY SUGGEST
“ any good dentifrice”  and expect patients to get definite results.

Even though you do not treat pyorrhea, you can constantly en
large a desirable clientele by devoting more time to oral prophylaxis.

PRESCRIBE PYORRHOCIDE
to be used regularly twice daily. Pyorrhocide samples sent to dentists 
in the United States free upon request.

Copies of ORAL HYGIENE IN MODERN THERAPY and THE 
PRACTICAL METHOD OF SUCCESSFULLY TREATING 
PYORRHEA can also be had for the asking.

The Dentinol &  Pyorrhocide Company
110*12 West 40th St. Worlds Tower Building NEW YORK

N. B.—Ask your supply house about the special sixty day TRIAL 
OFFER on Dentinol and Pyorrhocide.

W hen Ordering from  Our Advertisers Mention the Journal.
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DR. JOHN KIRB Y 
SAID—

That 1,000 hours is actually all the time that is 
productive in one year in a dental office.

H e meant that dentists in preparing, receiving and 
dismissing patients consume a major portion of their 
time.

Some dentists are solving the problem for them
selves by installing second offices, consisting of chair, 
engine, etc. The second chair enables them to gain 
time. If at times you have more patients than you 
can handle to advantage, you need a second equip
ment.

Some very good bargains can be had occasionally 
in used goods. If interested tear off sheet and mail 
us.

BILLINGS D EN TA L SUPPLY CO.
O M A H A

Billings D. S. Co.
Omaha, Neb.

Gentlemen:
I am thinking some of installing a second office. 

Quote me on outfit of used goods.
Yours truly,

Dr.............................................
Town..............................

W hen Ordering from  Our Advertisers Mention the Journal.
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The follow ing pretcriptiona have been  favorably com m ended  fo r

SORE A N D  SP O N G Y GUM S
X> Salicylic Acid 
^  Benzoic Acid .

Tinct. Krameria
Darpin.............
Alcohol.............

. IS grains 

. 15 grains 
V* drachm 
. .. 1 ounce 
. .. 1 ounce

M. et Sig.—Teaspoonful in wineglassful of 
water as mouth-wash before and after meals.

B Tinct. Iodin............... 2 drachms
(C hurch il l ’s)

Darpin.............................2 ounces
M. Sig.— One or two teaspoonfuls in a 

half- tum bler of w ater  to be used as a m outh
wash each morning.

RIO CHEMICAL COMPANY, - - 79 Barrow Street, New York

R .  J .  J O N E S
Laboratory W o rk  Exclusively

Twenty-Five Years Experience in 
Mechanical Dentistry

522 Paxton Block O M AH A, NEB.

Dunn’s Cement
FULL EQUIPMENT 

PACKAGE

Gives the careful op
erator his chance to do 
accurate matching. For 
Crown, Bridge or In
lay the results are per
fect, and we guarantee 
satisfaction. The pack
age contains 6 ounces 
o f  powder (6  colors) 
and the proper amount 
o f  liquid. The price is 
T E N  D O L L A R S .

J. AUSTIN DVNN
SPECIALTY CO.

Thos. P. Baird, Pres. 
923 E. 45 th  St., - CHICAGO, ILL.

FOB SALE BY

The P. T. Barber Dental Supply Co., Omaha
W hen Ordering from  Our Advertisers Mention the Journal.
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PLEASURE and PROFIT
Vs.

NUISANCE

A  dental laboratory by first class service will give 

pleasure and profit to its clients, while a bungling, 

non-scientific laboratory will speedily become a 

nuisance to its patrons.

Our laboratory finished product is a pleasure to 

our customers and an honor to us. W e  use only the 

most practical and advanced methods, and our work 

has a distinction to it which your patients will heartily 

approve.

Diagnosis in detail goes with our service when 

desired on difficult cases.

i

B IL L IN G S  L A B O R A T O R Y
E. L. Mueller, Mgr. O M A H A , NEB.

When Ordering- from  Our Advertisers Mention the Journal.
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True Dentalloy’s Properties
The value of a dental alloy is measured by the 

useful properties it assures in the amalgam tilling 
when properly mixed and placed.

These useful properties are realized in True 
Dentalloy, a schedule of whose characteristics is here 
given:

Freedom from shrinkage, if directions are fol
lowed ; True Dentalloy never shrinks, never makes a 
leaky filling.

Minute expansion. True Dentalloy has a minute 
initial expansion,—never more than three ten-thou
sandths of an inch,—and thereafter remains un
changed in volume and form.

Maximum strength. True Dentalloy affords the 
greatest strength that can be had from a silver-tin 
alloy,—a strength amply sufficient to resist the stress 
of mastication.

Clean. True Dentalloy is made of the purest 
metals obtainable. Amalgam made from it is never contaminated by im
purities in the constituent metals of the alloy.

Uniformity. The working characteristics of True Dentalloy are so nearly 
identical one time with another that the operator can predicate in advance 
just what it will do.

It sets slowly enough to allow the operator time to do his work thor
oughly, hut not so slowly as to cause delay.

It mixes readily but not too easily. Too easy mixing would militate 
against the strength which is one of the cardinal necessities.

In 1-ounce screw-cap bottles,—powder or shavings,—always a full ounce
of the alloy.

True Dentalloy ............................................... per oz. $1.50
True Dentalloy in 5-oz. lots.............................. per oz. 1.40

The Relative Purity of Mercury
The one important thing about Mercury used in mixing dental alloys is 

that it shall be as nearly chemically pure as you can get it. Analysis of 
S. S. White Mercury shows it to be 99 149-150% pure. In mixing an amal
gam about as much alloy as mercury is used. That would make the pro
portion of impurity 1-300 of one per cent, or 1-30000 of the mix, which in a 
mass of the size of the average filling would be noted as a “ trace,”  and 
therefore negligible. You can’t get mercury any closer to chemical purity 
in practical quantities than this, which is labeled “ S. S. White.”

Put up in ^-Ib. bottles, wood holders, and 1-lb. jugs. The jug is
the most economical size to buy.

In bottles, %  lb.................................................................$0.60
In wood holders, *4 lb.........................................................60
In jugs, 1 lb...................................................................... 2.00

The S. S. W hite Dental Mfg. Co.
Philadelphia, New York, Boston, Chicago, Brooklyn, Atlanta, Cincinnati, San 

Francisco, Oakland, Toronto, Montreal, Berlin, Germany.
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NEBRASKA DENTAL JOURNAL 29

Medium and Quick Quality
We automatically Pro

cess our alloys with an 
“ error-proof” equipment 
which infallibly operates 
with “ clock like” precis
ion. We processed over 
60,000 ozs. of alloy during 
the year of 1914.

The “ O R I G I N A L ” 
Garhart alloys contain 
the wording “ Made by N . 
K . Garhart him self'1'1 on 
every package.

BALANCED!

QUICK

5 ozs. $ 7.50 (cash 5% ))  D i. , . \ 5 ozs. $ 7.50 (5 %  cash) 
25 “ 31.25 ( “ “ )V L,eilverea « oc nn
20 “ 25.00 (net cash) (Your Address 25.00 (net cash) 

31.25 (5 %  cash)
For Sale by P. T. BARBER DENTAL SUPPLY CO. Inc.

E S T A B LIS H E D  1842

/A- '/2 VA- I 1/2 2
SOLD FOILS , PLATE , C Y L IN D E R S , S O L D E R S , A L L O Y S . E T C

4 - G  a n  d  -4  8
NORTH S E V E N T H  ST. 

P H I L A D E L P H I A ,  PA., U. S. A.
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H. EISELE
N E V ILLE  BLOCK O M A H A , N E B R A S K A

Dental Gold and Solders 
High-Grade Alloys

Gold, Silver and Platinum Floor Sweeps
Bought and Exchanged Carefully Treated

We are glad that the J. M. Ney Co. are giving 
the fineness of their solders.

Ours are as follows:
20 Karat Solder, 20 kt. fine.......................833 fine
18 Karat Solder, 18 kt. fine.......................750 fine
16 Karat Solder, 16 kt. fine.......................666 fine
14 Karat Solder, 14 kt. fine.......................583 fine
12 Karat Solder, 12 kt. fin e .....................500 fine

The Celebrated 22k Gold Plate

DR. SHRIVER’S FORMULA
and the corresponding solders are 

made exclusively by us
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The Vaccine Treatment 
for Pyorrhea.

' | ’HE use of vaccines in pyorrhea alveolaris rests on a 
sound basis, clinical experience having demonstrated 

conclusively the superiority of vaccine treatment over older 
methods.

PYORRHEA ALVEOLARIS VACCINE 
COMBINED

(PYORRHEA BACTERIN)

represents polyvalent cultures of Streptococcus pyogenes (the 
organism found to be constant in the alveolar pus pockets) 
as well as Staphylococcus albus and Diplococcus pneumoniae (the 
most common secondary invaders). The cultures are care
fully selected from pyorrhea cases.

Are you giving your pyorrhea patients the benefit of 
vaccine therapy? ♦ ♦ ♦

Pyorrhea Alveolaris Vaccine Combined is supplied as 
follows, complete directions for use being included in each
package *

(STERILIZED AND READY FOR USE.) List
Prices.

No. 626. Pyorrhea Alveolaris Vaccine, Combined, packages of 4 bulbs; per pkg... .$1.00 
No. 627. Pyorrhea Alveolaris Vaccine, Combined, package of 1 syringe; per pkg... .50 
No. 628. Pyorrhea Alveolaris Vaccine, Combined, package of 4 syringes; per pkg.. 2.00 
No. 629. Pyorrhea Alveolaris Vaccine, Combined, package of one 5-Cc. vial; per

package........................................................................................................... 1.00
No. 630. Pyorrhea Alveolaris Vaccine, Combined, package of one 20-Cc. vial; per

package...........................................................................................................  3.50

WRITE FOR DESCRIPTIVE LITERATURE.

HomeS i ! i r tories’ Parke, Davis & Co.
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